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MECHANICS & REPAIRMEN WANTED 
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Box G-4 ire Office Appliances, Chicago ¢ 


rwo TOP MEN—Married, car, thoroughly experienced in selling dealers 
I t leading firms office line in California, 


mers, want repres¢ 


basis. Have wn company selling specialized office machine. 
} wing wit! unties. citv halls, et« Please state par 
t letter. The Clipless Company 4242 Lockwood Ave Los 
4 ( f 


ATED OFFICE FURNITURE MANUFACTURER wants one or two 


' ed for exclusive distribution in Illinois, Michigan, Indiana and 
) We offer top record in sales for volume iter Box G-41, care Office 
\ | go 6 


MANUFACTURERS’ REPRESENTATIVE has capacity for a line of desks 
es, or both, in New York State and Pennsylvania. Can include Ohio 


ifacturer prefer Excellent record in furniture sales as retailer 
\ give first-class representation Reference ire tops Address G-42, 
e Office Appliances, Chicago 6 
MANUFACTURER'S AGENT with established fo ving among dealers in 
ffice furniture in the Atlantic states from Washington, D. C., north thru 
New England un handle a chair line (steel or wood) and a desk line 
t good advantag Excellent sales record Address G-43, care Office 
Ant ' 100 E. 42nd St New York 17, N. Y 


ESTABLISHED WASHINGTON, D. C AGENCY successfully selling office 
nt fies 


ipplies and photocopy equipment to embassies, com 

il a ints and government, desires several additional lines of merit 

Write G-44, care Office Appliance 100 EB. 42 St New York 17, N. ¥ 
WANUFACTURERS REPRESENTATIVES—Established selling group 
‘ ‘ ¢ New York. New Jersey, Pennsylvania, Maryland, Washington 
D. ¢ Connecticut and Massachusetts. Good following among department 
‘ eading office furniture and equipment dealers. Desire strong 

ill or part of above territory. In reply send full particulars. Ad 


G-45. care Office Appliances, 100 E. 42nd St., New York 17, N. ¥ 


\ORBER ITEMS WANTED—Smaller office ipply items and supplies 
inted to distribute along with the Print-O-Matic machines and supplies 
Minnesota, Dakotas and surrounding territory Donald F. Rossin Co 

S ith St., Minneapolis 1, Minn 


WELI KNOWN MANUFACTURERS AGENT with following in office 


eT din South. desire or two additional lines 


G4 sre Office Anr 


iances Chicag f 


MANUFACTURER'S REPRESENTATIVE seeking ne of steel and wood 
" " for West Coast Box G-4 ure Off Appliances, Chicago ¢ 


SALES REPRESENTATIVES WANTED 


NEED GOOD EXPERIENCED REPRESENTATIVES t sell the 


4 a lis f Paper Clips, Staples, « ve following territories 


\ f | | 
Ne England, the Dakota Texas, Oklahon Louisiana, Mississippi 
Arkansa St ght mmission basis Exceptional opportunity for 
& t te nformation and references in firat letter Write 

{ W r pal 20 Ga t Ave Pittsburgh 


\WEST MANUFACTURER —Desires representation for an office sp¢ 


r an extra profit side e for superior salesmen 

g the trade Helmscene has 1 petition. It is unusual 
tstanding— it i must for ev vl fice. Please do not 
g to work. Addre Box V-79, Office Appliances, 


WANTS AND FOR SALE, Continued on Page & 


7 





WANTS AND FOR SALE, Continued 


SALES REPRESENTATIVES WANTED 


WANTED—SALES REPRESENTATIV! 
Spirit or Liquid Process Duplicating } 
and southern territories availabl: r 
tives. Liberal drawing account agair 
men with non-competitive line B 
cago 6. 


quality and repeat sales, 1 
Minnesota, Wisconsin, Illinois, except 
New England territory Send re 
Chicago 6. 


NEW ENGLAND AND MID-WES!1 


REPRESENTATIVE WANTED, SALESMA 


to represent national concern i 
Christmas Club programs Repe 
Write School Thrift, Ine., 270 Mac 


PRINTING JOBBERS MA 


YOU SET THE PRICES. Complet 
Hydeman Printing, Piqua, Ohio 


RETAIL BUSINESS FOR 


CASH REGISTER, ADDING MACHIN! 
NESS in fastest growing city in nort} 

years. Low rental downtown sectior 0 
teal estate agents need not apply V 
Chicago 6. 


FOR SALE—OFFICE SUPPLY B 
city. Good agencies Fine opport t 
selling—ill health. Box V-82, care Off 


FOR SALE—LEADING OFFICE EQUIPM 


of Steel Desks, Files, Chairs, ete. (¢ 
Trading area of about 200,000. D 
town. Unusual opportunity for 

business and who wants to expat 

stock that will inventory about ¢ 
which consists of store room ar 
handled part cash and balance by 
for a live wire. Owner retiring i 
Address Box V-83, care of Office Ay 


j 


FOR SALE: Office Equipment ar 
Wealthy community city of 40,000 
Liberal terme to right party. In Wa 


for selling. Address: V-84, care Office A 


Chicago 6. 


LARGEST AND MOST COMPLETE CA 
chine Business in fastest growing t 
ships. Low rental downtown location. O 
Box V-85, care Office Appliance ( 


FOR SALE AT COST INVENTORY. M 
ery store in Fargo, North Dakota. | 
Fargo, N. D. 


FOR SALE—STATIONERY STORI P 
twenty-five years. Location tops. Reg 
dena 1, California 


PARTNERSHIP WANTED—Office M 
salesman, mechanic. Upstate New \¥ 
Office Appliances, Chicago ¢ 


FOUNTAIN PEN REPAIRING 


WELTY'S REPAIR ALL MAKES FO! 
et Repaired at standard price t 

improving We especially feature ( 
WAHL, PARKER, WELTY, SHEAFF! 
other makes. We feature Gold Pen P 


to ONE place for better service ASK ARt 


to $10.00 LIST. Welty Pen and ] 
Chicago 3. 


\ NEW FAST PEN 


We Repair all makes of Fountain Per 
Write for free, already addressed 

tubes and price lists Star l 
325 N. Broadway, Oklahoma Cit O} 


ADDING MACHINE PARTS 


LARGE STOCKS of new and ed A 
available. Quotation nished : 
Dehn, Jr., 1643 101st Ave., Oaklar ‘ 


R, Mé 





FOR SALE AND WANTED TO BUY, USED EQIUPMENT 
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2,508,075 Magnetized Article. Owen Morris, Brook » The McBee Co., Athens, Ohio 
N. ¥ 2,509,571. Underscoring Device for Typewriters. 
PAT N T S 2,508, 157 Loose-Leaf Binder Clip. Atto N Manuel G. Lemos, New York, N. ¥ 
Hanna, Atlant H N 2,509,806. Combination Table and Desk. George W 
Copies of atent how y , 2,508,252. Multipurpose Ruler Seymour Haack Byars Axington, N 
pies patente shown here can be “ . 
obtained from the Commiasioner of long Island City, N ae 2,509, 837. Writing instrument. George Niizawa, 
Patents Washington, D. C for 25 2,908,269 Drawer Guide Clarence W Kocl s Chicago, HL : 
atents, LIngton, + vs ° M 2,509,849. Lead Feeding and Holding Construction 
cents each tn cash, postoffice money 2,508,283 Portable Combination Cash and Ticket for Propelling Pencils Fritz von Allmen, Geneva, 
orders or certified check. Stamps Box Albert I N ' : ‘ } Nelsor Port Switzerland, assignor to Fabrique Suisse de Crayons 
and pers checks not accepted. Ore Caran D’Ache 8. A., Gene Switzerland, — 
Copies of design patente are ten 2,509,862. Typewriter ibbon Carrier. Eimer H 
ate cook Granted May 23, 1950 Dreher, East Norwalk, Conr assignor to Remington 
2,508,372. Pen Rule. W I. Carlson, Det Rand, Inc., New York, N. ¥ 
WW 
2,508,536. Carbon Pack Holder for Manifold Type DESIGN PATENTS 
May 9, 1950 writers. Laure A. Petit, ¢ go, Ti 158,444, Letter Tray. Donald R. Converse, Snyder 
2,508,603. Sensing Mechanism for Reeord Cards and N ¥ Granted May ¥ 50 
f K Operated Printing Machine the Like. W r. G Euclid, Ohio, 4 158,465 Fountain Pen or Pencil Clip David 
, “— Addr iph-Multigraph Corp., W ngt Kahn, Englewood, N. J., assignor to David Kahn, Inc., 
oe Nortl tergen, N. J Granted May 9, 1950 
0 2,508,621 Carbon Pack for Manifold Typewriters 158.484. Calendar Holder or the Like. Mario J 
yO, 9 M f ' . A. | . I Manetti, Chicago, ll, assignor to Plastic Novelty 
2,508,780 Typewriter Ribben Mechanism Ha Co., Chicago, lll. Granted May 9, 1950 
16,929 k Writ , i Vv Duyke, Wiln n, D gnor to N 158,574. Telephone Number Holder. Harry B. Hamp 
‘ Y ct \ I W De m, Altoona, Pa, Granted May 16, 1950 
6,954 r ' g@ Mechanism for Type 2,508,802. Visible Index Tray Stand. Frank Sta 158,608. Wire Staple Removing Tool. William G 
" Ore. . Hol vot Ma: y N Bla Pankonin, Chicago Granted May 16, 1950 
. ad ' ok ¢ Holyoke, ; ’ 158,616. Combined Desk Pad and Interoffice Com- 
2,508,9 Recording and Controlling Card. | \ municating Unit. Robert H. Rigby, Kew Gardens 
3 t Sea : “ ; . to ¢ Ag i N. Y. Granted May 16, 1950 
Mai i > » A Paris, | 158,647. Accounting Machine. Thomas M. Butler 
: 2,508, 984 Filing Cabinet I nk i Z \ Detroit Mich assignor to Burroughs Adding Ma 
a : . r. & N York, N. ¥ hine Co., Detroit, Mich Granted May 23, 1950 
2,509,006. Mechanical Pencil with Lead Storage 158,710. Duplicating Machine. Richard W. Bailey, 
Magazine Robert ‘ I 


; Pasadena, Calif., assignor to Milo Harding Co., Las 
29 M f With Lead Sharpening Ar 





. geles, Calif Granted May 30, 1950 
Mea Granted May 30, 1950 158,731. Typewriting Machine, William A. Dobson 
™ . 2,509,234 Fountain Pen Cap D Ka I West Hartford, Conr ussignor to Underwood Corp., 
17, 36 k “ Partition ( . N a ) Ka I \ New Y¥ . N. Y. Granted May 30, 1950 

Ber Towr N 158,785 Memorandum Pad Holder. Hialmer K 

2,509,465 Dual-Well Fountain Pen R I Peterson, St. Paul, Minr Granted May 30, 1950 
. V I r, M 158,798. Typewriting Machine. Giuseppe Prezioso 
May if , 2,509,534 Line Spacing Mechanism for Portable Yverdon, Switzerland assignor to Paillard 8 A 

) : Reinforcing Member I Typewriters. I > \ : Barcelona Sainte-Croix, Switzerland. Granted May 30, 1950 
- 158,815. Continuous Memorandum Device or Similar 
7, B5¢ “ Address Tape Holde ’ 2,509,546. Collapsible Card Sorting Device. Nelso Article. Izigh 8. Taylor Dallas, Tex. Granted 

7. Ss Welk ar R r 4 Oo assignor May 80, 1950 
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This Trade Journal 


FFICE APPLIANCES trade 

journal of the Office Equip 
ment Industry—had no prototype 
Its pattern, definitely planned in 
advance of its publication, was de 
veloped by current circumstances 
through the years. Any additions 
or modifications were extension of 
services included in the original 
design. 

During the last few years of thi 
Nineteenth Century the nation 
industries advanced slowly against 
the blight of three or four years 
depression and the effects of the 
Spanish American War. Hopes 
were brighter at the turn of the 
Twentieth Century when alas! 
the shock of a murdered president 
spread gloom over the land. But 
“coming events cast their shadows 
before,” and other happenings of 
those days indicated better times 
ahead. 

Revival of industrial activities 
stimulated commercial enterprise 

a general urge for better ways 
and means to promote national! 
progress—for more efficient pro 
esses in business operations 
and for better methods of all 
account and record keeping, the 
result being new systems and new 
mechanisms r affording conveni 
ence, economy and facility in 
practically all office operations, not 
only in this country but in offices 
throughout the world. 

The Office Equipment Indust 
—yet to be so named—was on it 
way. 

How these circumstances caused 
this journal to be brought into be 
ing—for its first year as The Type 
writer Trade Journal in New York 
headquarters of many typewriter 
companies, then as OFFICE APPL! 
ANCES, moved to Chicago fo! 
geographical advantages in pro 
moting the formation and d: 
velopment of a great industry 
—was explained in the first sec 
tion of this series, “In the Begin 
ning,” in the January issue 


The Pattern and Policy 


The plan for Orrice APPLIANCES 
was that it should be a monthly 
issue reporting general activities 
and special events in the many 
trades engaged in production and 
distribution of office utilities and 
that it should have a part in es 
tablishing the fact that thes: 
many trades constitute a great 
industrial entity and that the 
journal should be a factor in pro 
moting that industry’s develop 
ment; should be, indeed, an inte 
grant of that industry, “a part 
the whole.” 

To accomplish which high p 
pose the journal should be m 





Being a review of some 
events at the start and 
in the progress of the 
OFFICE EQUIPMENT 
INDUSTRY 


and its trade journal 


OFFICE APPLIANCES 


the Forum in text and picture of 


{ 
the Office Equipment Industry, a 
place of popular assembly for re- 
port of activities and progress of 
the industry’s various trades, a 
place for exchange of ideas, a pic 
torial display and a market place 
of the industry’s manufactures 

Certain pages would be a plat 
form from which writers would 
address the reader assembly upon 
subjects of interest to all as well as 
subjects of interest to particular 
groups 

This pattern, making OFFICE 
APPLIANCES unique among trade 
journals (as will be shown) was 
made possible (the only way it 
could have been made possible) 
through the years by the co-oper- 
ation of manufacturers, dealers, 
managers, salesmen, travelers, in- 
systematizers, men at the 
bench, in short, members of the 
rank and file of the great indus- 
many of them In Other 


Every feature of the planned 
pattern was included in the struc- 
ture of the journal’s service to the 
industry. Although one planned 
feature was long delayed, addi- 
by times 


} 


ional features, impelled 
ana circumstance, were 
through the years 


aadeda 


The “Platform” 


One who has read the preceding 


sections of “Along the Trail” will 
have been impressed by state- 
ments of producers and distribu- 
tors of office utilities in the United 


States and countries abroad about 
the value of OFFICE APPLIANCES to 
the industry it helped to organize 
to serve The 


idea of making the journal a type 


and picture FORUM of the great 
industry seemed like “hitching 
one’s wagon to a Star.” 

But the idea materialized. The 
pictorial display of the industry 
products in the advertising pages 
became a MARKET PLACE which 
brings together manufacturers of 
office equipment in the United 
States and distributors of office 
utilities in nearly every country in 
transactions mutually satisfactory 

There also came, in “Popular 
Assembly,” the greatest group of 
attendants (subscribers) desiring 
the most complete reports of the 
general progress of the industry 
of its current events and the asso- 
ciated activities 

Perhaps the feature of greatest 
interest and value to all concerned 
with the progress of the office 
equipment industry is the PLAT- 
FORM, special pages devoted to 
ways and means material of wide 
range. 

The two pages occupied by this 
section, and two more, would not 
contain the names, in smallest 
type, of men in the United States 
and abroad who have stood (met- 
aphorically) on the platform 
through 43 of the journal’s 46 
years and addressed, by their ar 
ticles, the interested reader as- 
sembly. 


All But Manufacturing Covered 

Every angle (save that of manu- 
acturing) of the office equipment 
industry’s progress through the 
years, in connection with other 
events in the development of the 
industry, to be referred to in a 
later section, has been presented 
from that platform 

Nothing in the experience of the 
journal’s 46 years has made occa- 
sion for our type and picture re- 
production of one feature of the 
Roman Forum. No modern Cata- 
line appeared in the office equip 
ment industry at whom some 
modern Cicero hurled his shafts of 
scorn and indignation, “How long 
oh Cataline, how long? etc., etc.” 

The range of subjects considered 
on the “Platform” extended far 
beyond the boundary lines of 
trade journal customs. To some 
of which reference will be made 


‘ 


in a later section of the “Trail.’ 


{ 


The interest of industry mem 
bers in establishing high stand 
ards for the industry and promot- 
ing its progress and prestige is 
indicated by their willingness to 
contribute ideas to the common 
cause 

We mention two contributions 
made several years ago because of 
their very practical value and par- 
ticularly because of their impres- 
sion upon the “Popular Assembly.’ 

One, “Conducting Sales Cam- 








ign,” is a classic, a term defined 
Webster as “Of 
ighest standard and lasting 
merit.” The writer was the late 
Griff Glove then sales manager 
f the Dalton Adding Machine 
Company that time located at 
Poplar Bluffs, Mo. The article has 
been reprint every few years 
Its impression upon readers? A 
few days after the issue of its first 
ippearance reached the mail came 
request from a leading manu- 
facturer for 25 reprints, wanted 
ra his staff. More re- 
juests for reprints. And more. An 
of a thousand copies was 
soon exl te And a_ second 
i copies for filing 
The othe ntribution consisted 
rt nder the title, “My 
Most Difficult Sale,” an intriguing 
ubject covered by well known 
men who hi: ained high stand- 
ng for their achievement in the 
nts of their respec- 
tive trade ivisions of the indus- 
ry. One hom became presi- 
lent of ye of the _ great 
So lively the interest in the 
f solutions of diffi 
ult situation that they were 
rouped into an interesting sym 
posium a! issued in pamphlet 
‘} products represented 
the transactions were vault 
equipme! duplicating machines 
adding machines 
card systems for banks, ring book 
for a special purpose, calculating 
machine steel and aluminum 
equipment, storage boxes for rec- 
ords, typewriters, loose leaf and 


Two Evaluations 


Havin hosen but two subjects 
illustrate the value of the forum 
lea having indicated the 
mpressi f the ideas upon the 
reade! lose the section with 
o evaluations of the general 
ntents of the journal by men 
onnecti ith the same division 
On nsists of two endorse- 
len ournal made five or 
more years apart by the late Wil- 
iam P. Johnston, long connected 


vabacher-Frey Com- 
pany, Li Angeles, Cal. Anyone 
who eve a transaction with 
knows the high 
tandil njoyed for his prin- 
knowledge of the 
mmercial stationery business 
Mr. J ton’s first statement 
it irnal was that he had 
ead it f iny years at his home 
nd |f its contents of great 
lf ork 
Wit! enewal order four or 
ve ater Mr. Johnston 


“Tt is always a source of amaze- 
ment and interest to us how you 
can continue, month after month, 
to furnish the industry with a 
wide variety of information and 
instruction which is reflected in 
your medium. We feel it is the 
outstanding point of contact be- 
tween the retailer and his sources.” 
(Emphasis, ours.) 

The other evaluation was from 
a man with experience in the 
commercial stationery business 
but particularly interested in sys- 
tems. A comparatively young man, 
alert to better ways and means. 

His statement is short but has 
big meaning: “I have the best 
sales manual in the country. It 
consists of sheets cut from OFFICE 
APPLIANCES.’ 


Information Bureau 


An outstanding feature in the 
pattern of Orrice APPLIANCES, from 
its early years to this day, is the 
Information Bureau n the al- 
phabetical index page of each 
issue has long appeared a notice 
of the “SERVICE BUREAU” (In- 
formation Bureau enlarged) which 
is every day employed for sub- 
scribers in the United States or 
other countries 

Before defining the Service Bu- 
reau and listing some of its in- 
teresting commissions, which will 
be done in a later section of the 
series, reference to the “long de- 
ferred” part of the “program” 
should be explained 

In the January, 1908, issue of 
the journal appeared an an- 
nouncement of the “Office Equip- 
ment Manufacturers Directory, 
Code Book, and Gazetteer,” a 
source book of the industry. Three 
pages of contents to be were 
shown. One on codes for products 
One on product classification, and 
one listing the manufacturers 
Other contents were referred to. 

Printed forms for easy filling 
had been mailed to manufacturers 
earlier and a flow of returns had 
begun 

Toward the end of the month 
Mr. Patterson, who had the job in 
hand, was out of commission by 
what proved to be Brights’ disease 
There was a short stay at a little 
sanitarium in Indiana, then a 
hurried journey to Reid Memorial 
Hospital in Richmond, Ind., where 
George H. Patterson, good man 
and true, reached journey’s end 
on March 28, 1908 

Going Back a Bit 

When, in 1905, OFFICE APPLI- 
ANCES moved to Chicago, Mr. Pat- 
terson took a partner. A fine man, 
competent and experienced, and 
with extensive acquaintance in 
several of the trades. But for 
some reason, arising in less than 


two years, the two fine men could 
not get along happily together. 
So the partner's interest and some 
addition was acquired by an ac- 
quaintance of Mr. Patterson in 
October, 1907. At which time the 
former partner, with the clever 
and able associate editor and a 
young clerk broke ties with OFFICE 
APPLIANCES to start a rival publi- 
cation. 

So, with but four months on the 
job, most of which had been spent 
in the field, the “new partner” 
with an excellent young general 
assistant, a competent young wo- 
man accountant (both recently 
employed), a splendid young cir- 
culation manager, two capable 
stenographers, an able manager 
of the eastern division with a 
capable reporter in New York, and 
a correspondent in London, took 
over. 

Fortunately, the new partner 
had eleven years experience with 
the press in two of the trades 
which were to be prominent fac- 
tors in the office equipment indus- 
try—four years in New York and 
seven years in Chicago. With the 
advantage of acquaintance in the 
great industry to be, enthusiastic 
over the founder’s plan as their 
chart and compass, and with a 
competent and loyal staff, the new 
management set out with zeal. 

With so much adjusting to new 
conditions to be done, it was de- 
cided to establish a special file of 
the information flowing in for the 
“Directory, Code Book and Gazet- 
teer,” and postpone publication of 
the book for a time. And that in- 
formation, with other information 
gathered from “the four corners 
of the earth” (and still being 
gathered) went into the founda- 
tion of the Service Bureau, one of 
the several features which make 
OFFICE APPLIANCES unique 


But after the announcement of 
OFFICE APPLIANCES’ “Directory, 
Code Book and Gazetteer” the in- 
dustry was not long without a list 
of manufacturers in some of its 
trade divisions. There is a vague 
impression of two such lists, one 
published in Chicago and one in 
New York. The two lists were dis- 
continued long ago when the pub- 
lishers withdrew from the field 
More extensive lists of wider range 
and additional features serve the 
industry. Of these, OrriceE APPLI- 
ANCES’ “Buyers Index of Office 
Utilities,’ “The Key to Product 
Sources,” the rootage of which 
reaches back to the announcement 
in the January, 1908, issue, is out- 
standing 

The contents of this earlier in- 
dex, combined with OA’s Service 
Bureau information, affords un- 
usual service coverage.—EJ 








The State of the Industry 


Fair Trade Should 
Mean More Than the 
Law Requires 


Stationers Rate 
High in Stock-Turns 


Today's ‘‘Good” May 
Be Tomorrow’s “Bad” 


12 


Brief interpretations of significant facts and trends 


e IN THE OFFICE EQUIPMENT and supply industry a number of items 
list by manufacturers. A 
primary integrant of each contract is maintenance of an estab- 
lished retail price. This important factor coupled with others 
in each Fair Trade agreement has been a contribution to profit- 
ible retail operations. But the term "fair trade" should not be 
limited to items under Fair Trade contracts. Every sales trans- 


have been placed on the "Fair Trade 


action should be a fair trade to everyone involved. Such a pro- 
cedure iS necessarily rooted in a policy that assures the 
building of accounts, the holding of customers on a basis of 
profitable relations. The magnitude of the commercial world 
make it possible to continue getting new customers, but it costs 
more to get them than to hold old ones. Fair trade all along the 


AiT1CG i gooag business. 


Vink alaa 


e TO MEET CURRENT CONDITIONS effectively both manufacturers and 
dealers are trying to reach a maximum level of sales with a min- 
imum level of inventory. Probably the perfect point of balance 
cannot be maintained even if it were reached. An indicati 
achievement is the number of stock-turns ina year. The h 
the stock-turn, the lower the inventory needed to meet demands. 
Because a profit cannot be made until the goods are sold, the 
Shorter the period in which stock is kept idle, the more profit- 
able the business. A recent survey by the National Cash Register 

mpany shows the stationery and office equipment business at 
the head of the list with a stock-turn of 4.31 times a year. Next 
in line were radio stores with an annual turnover of 3.90. Among 
other listed were hardware stores, 3.18 and gift and novelty 
Shops, 3.00. The high rate recorded in the stationery field is 
certainly commendable. A word of caution may be apropos—an 
exceptionally high stock=-turn could mean a dangerously short 


RESENT INDICATIONS point to a continuance of good busines: 
for the larger corporations during the last half of 1950, al- 
though increasing labor and operating expenses may reduce 
profits for the smaller companies, according to Henry H. Heimann, 
executive manager of the National Association of Credit Men. 
Except for such artificial stimuli as still existent postwar 
demands and heavy government expenditures, the tempo of trade 
would be much slower and the problems of business more difficult. 
A vague recognition of the fragility of the situation is ex- 
pressed in a feeling of uneasiness about long range prospects. 


| . + <° 4 "oO UC . } + _* 4 or ¢ ly hea cg "rac "11 9F = 5c | + 
Business leaders are beginning to ask themselves such questions 


as 1. What will happen when the tax yield, even at present rates, 


is wholly inadequate to even approach our government expendi- 


tures? 2. What will happen when the citizens determine they will 
longer finance the government by the purchase of government 


OFFICE APPLIANCES, July, 1950 


bonds? 3. What will happen when unemployment really gets seri- 
ous? As Mr. Heimann says, there is only one program that answers 
these and similar questions—a program involving sacrifice, 
thrift and moral revival. 


An Opportunity in e RECENTLY, THE U. S. POSTOFFICE announced discontinuance of 
Colored Air Mail the sale of air mail envelopes with red, white and blue borders. 
Envelopes The announcement urged mailers to continue using the specially 


designed and colored envelopes, suggesting that they be pur- 
chased from stationers. It is admitted by postoffice officials 
that the multi-colored border speeds the separation of air mail 
from other first class mail and improves the service. By elim- 
inating itself as a supplier of special air mail envelopes the 
postoffice has opened a large market to private business. It is 
a "natural" for stationers. 


Cost Cutting Ideas e THE NEED FOR REDUCING operating costs is taking a top spot in 
for Retail Stores the minds of all managers of businesses. Recognizing the need 
is only the first step. A thorough study of all the operating 
factors of a business is essential. Of great help in making such 
a study is "Small Business Aids" No. 495, published by the U. S. 
Department of Commerce. The general subject is divided into 12 
Sections, as follows: Wages of Employees Other Than Owners and 
Officers; Services of Owners and Officers; Occupancy Expense; 
Advertising; Red Debt Losses; Delivery Expense; Heat, Light, 
Water and Power; Insurance; Interest on Borrowed Money; Sup-= 
plies; Telephone; Taxes. Under each section are searching ques- 
tions. Accurate answers to them will reveal many ways to reduce 





costs. 
—WSL 
Good Reading This Month 
e A BUSINESS ORGANIZATION isn't always one e COMPLETE service wins customers for Of- 
"dear hearts and gentle people" but it fice Furniture, Inc., Washington, D. C. 
ays to have a happy group of employees, Albert S. Keshen, special writer, recounts 
ggest seorge D. Taylor, display spe- the profit in “offering everything" for the 
ialist, in an article, page 15. It can be ffice, including interior decorating 
read with profit by the employer. service. Page 2l. 
tain tenia, doit deanna ae — e PROMINENT manufacturers of this indus- 
. AN THE STATIONER sell office machines : ’ = 
uccessfully?" H. C. Harper of Harper try co-operated in the annual conference 
ses aga) (deere ee and exposition of the National Office Man- 
Brothers, Inc., Greeneville, S. C., an- : : 
: Pe : agement Association at Cleveland, Ohio. 
Swers this question affirmatively. On page ‘ . . 
; . An eight page section, beginning on page 
l6 is eprint of the address he delivered . : ; : 
ra aiger ee 32, is replete with pictures and exhibit 
it District No. 4 NSA meeting. : : 
description. 
e FOR THREE YEARS, Charles B. Goodman, S. e FROM THE FAR WEST back to Chicago runs 
Stein & Company, Chicago, served as activ- the trail of the National Stationers Asso- 
itie ecretary of the Office Furniture ciation regional conventions. Once again 
issoci ion of Chicago. He had plenty of Office Appliances follow this industry 
headache but looks back with pleasant gatherings with camera and notebook. The 
recollections. Page 20. complete coverage begins on page 40. 
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DEMOCRACY 


Uncle Sam's Secret Weapon 


TO GUARD AND PRESERVE IT 
YOU MUST 





Picsisune provocation, disorder and vio- 
lence. 


_— free speech, liberty and peaceful 
assembly 


Minimize anti-democratic demonstrations and 
events. 


CDacorve our Constitution, Bill of Rights and 
Human Rights. 


C aimly maintain unity of the community. 
R espect civil, legal, economic, political and 
religious rights. 


Abolish hatred, antagonism and fear. 


Reeaeenesens speak the truth. 


v7. do unto others as you would have others 
do unto you. 


tesy Markwell Manutacturing Company 


OFFICE APPLIANCES, July, 1950 








Do You Want a Happy Organization ? 


"LL . business.” There were the words 
spoken | an old-time employer of mine in the 
Middle West. How typical a statement of this kind is 
he rugged pioneer who had to hew his way of life 
jut of the raw wilderness. This statement was not 
in indignation over a fancied or 
ment of personal] territory, but it was a 
ourage born and retained through neces- 
their own businesses in those days and 
what a job they did. But even as they spoke the words 
which a rted their independence, they could not 
help but rely on their neighbors as they made a stand 
c.7 Indians and struggled to establish their 

10ome in the new world 
We can draw a comparison in the business world 
t era where business is so keen, no busi- 
nessmal an run his own business in the absolute 
sense of the word. If he tries to do this he is passing 
He is overlooking a bet in that he 
fails to take advantage of the experiences of those in 
his employ. Many times he has a man working for 
him with ability to produce which is stifled by his 
even though he has hired him to produce 
any employer, being the owner of the 
privilege of “ordering the merchan- 
I p in the street and burned” if he so desires; 
he can give it away if that is his wish, but conducting 


RU} own 


spoken 


)an € ication 


puslness, ! tne 


a mode! iness calls for far more than just giving 
rdet lls for co-operative thinking and endeavor 
n the the owner and all of his employees. The 

employer of today is lost if he cannot enlist the sympa- 

thetic understanding and assistance of his personnel 
Independence is a priceless inheritance and we all 
le it ich; however, we must be careful not to 
is¢ and independence which is afforded 
is to abuse the freedom and independence of others 
f we that vaunted independence becomes 
mockery and a chain around our necks. In order to 
ve in harmony both employer and employee should 
nak lysis of the relationship which exists be- 
ef try to straighten out some of the mis- 
which may have been allowed to de- 

Loyalty a Two-Edged Sword 
In eptember, 1949, issue of OFFICE APPLIANCES, 
the writ inder the title “Do You Want Job Secur- 
to the lovers of fair play among em- 
ployer iggested a few of the things they might 
better relationship between them and 
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Loyalty of Your Workers Is Necessary; 
Elimination of Discords Helps Peace 
of Mind, Adds to Employers’ Profit 


By George D. Taylor 


Feature Writer 


their employers. Feeling sure that the employee has 
no monopoly on fair play or love of fair play, the 
writer hopes in these paragraphs to call attention to 
some oversights on the part of some employers. These 
oversights are deeply resented by the employees and 
quite often unrealized by the employer who is unaware 
that his conduct is developing discontent in his organ- 
ization. It is only by facing the facts fairly and 
squarely that common ground can be reached. 

It is a fact that these oversights are usually due to 
the strain brought about by the detail of store opera- 
tion. The employer is so busy that he doesn’t give 
enough thought to his employee and his rights to lib- 
erty and the pursuit of happiness. “I’m paying him” 
he says. “What has he got to kick about?” The larger 
concerns have a personnel department to take care of 
these personnel details, the man with one employee 
doesn’t need one and the in-between man usually does 
it himself or neglects it entirely. In each case, how- 
ever, lack of thought and failure to apply some of the 
principles of fair play is responsible for some very 
unpleasant situations which the employer student of 
human nature easily avoids 


Ferret Out Discords 


I heard a businessman on one occasion tell his em- 
ployees, “If a handful of you cannot get along in my 
organization but are constantly fighting and bickering 
between yourselves, how in the world do you expect 
the millions of people on earth to meet on common 
ground?” There is food for thought in this wise ob- 
servation. How necessary it is for both employer and 
employee to consider what he or she can do to promote 
harmony and to discover where he or she is to blame 
for any of the discord that may exist. There is a rea- 
son for everything and if you as an employer can 
ferret out the omissions on your part which, if cor- 

(Turn to page 218, please) 








Can the Stationer Sell Office 


Machines Successfully ? 


HIS QUESTION has already been answered in the 
affirmative by many stationers in a very definite 

fashion. The same question has also been answered 

negatively, I would say, by an equal number of 

tioners who have attempted a profitable 

program but failed to develop a successful operation 

According to the trade journal, Orrice APPLIANCES, 
nearly 4,000, or approximately 85 per cent of all com- 
mercial stationers in the United States, sell one or 
more office machine lines. Many have extensive 
chine departments. 

If the stationer is tempted or inclined to sell ma 
chines as just another stationery item or items, I re- 
spectfully suggest he forego the mental ar 
the probable financial loss likely to be from 
such a plan. From the stationer’s standpoint, office 
machine distribution is a specialty within specialty 
and should be dealt with accordingly 

If the stationer faces realities to the extent of ade- 


Sta- 


machine sales 


ma- 


iuish plus 


incurred 


quately appraising requirements of proper machine 
merchandising principles, the financial rewa! and 
the broader customer coverage attained can readily 


become a much richer reward than his most enthusi- 


astic anticipations. 


There is nothing radical in the idea of depart- 
mentalizing a business. For years many in our asso- 
ciation have trained their personnel to perform some 
particular task to a point of near-perfection. Our 
business at best is complex to such an extent that 
no longer can one person be expected to be so versa- 


tile as to perform all roles. We have learned it is 


better to accept one part and play it well than attempt 
to be the entire cast. Based on both observation and 
experience, I contend you cannot successfully super- 


impose machine sales on the stationery business 
whereas you can, by employing proper methods, make 
machine sales an important complement to the sta- 
tionery and equipment business. In keeping with this 
trend of thinking, I direct my remarks from this 
point forward. 
Success Based on Capable Manager 

From the standpoint of positive thinking on the 
subject, let’s explore some of the tried and proven 
methods employed by stationers who are successful 
machine merchants. The requirement of prime im- 


portance is to have a capable person responsible for 


machine sales. It is desirable, if not essential, that 
he be free from other responsibilities so that his 
thoughts and efforts may be directed to the sale of 


direct 
tment 
highly 


sprinkled with well 


machines only, day in and day out 
the activities of his assistants 

It is well to remember we are discu 
competitive field generously 
trained salesmen fully acquainted with the necessary 


i? t } 1p ? 
in the depal 


ing a 


know-how to accomplish a goal. It may be in the 
cards for a general line salesman pick off a few 
sales against such formidable opposition, but there 


is a limit to such luck. For consistent result 
specialization. 
Creative selling is the backbone of the office ma- 
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Address Delivered at the Annual Meeting 
of District No. 4, National Stationers 


Association, at Boca Raton, Fla. 


by H. C. Harper 


Harper Brothers, Inc 
Greeneville, S. C. 


chine business. One of the most effective sales weap- 
ons is the placing of machines on trial in the pro- 
spective customer’s office, demonstrating the features 
of the proposed unit, pointing out the time-saving 
potentialities and creating a sale for an additional 
machine or a replacement of an obsolete one. With 
the higher employee salary compared to pre-war days, 
the average is anxious to have efficient ma- 
chinery to help labor cost as low as possible 
An alert salesman employing this method of creating 
sales will, as a byproduct, create business for the 
stationer on many other items in the line. It is rea- 
sonable to expect broader customer coverage resulting 
from visits to various departments in the office and 
contacted by members of the 

the machine salesman and 


account 


pear 
KRCOCYD 


customarily 
other than 


plant not 
sales force 


serviceman 
Service Department Absolutely Essential 


SERVICE: At the outset of this phase of our dis- 
cussion, I make the unqualified statement that to 
attempt office machine sales without adequate serv- 
ice is a short-sighted policy which, if not altered, 
will lead to ultimate disappointment both to the seller 
and to the buyer. A machine, regardless of its features 


will render satisfaction to the user in direct propor- 
tion to the quality of the service that is available 
as and when required. Ask a number of business 
houses why they buy a certain make of machine 


in preference to others and you may be surprised to 


learn that the replies center around the ability of 
good service. 

The necessity for having a service department is 
not a bad situation because it can and should render 


right. When not busy on pay 
repair trade-in machines for 
reve- 


a profit in its own 
service, the servicemen 
sale or rental, thus providing additional 
nue. A good service department is a must 
RENTALS: I know a stationer who has an enviable 
income directly from rental of typewriters. A number 
of the machines are placed with students, many of 
whom would perhaps not otherwise be attracted to 
Added to the profitable rental transaction 
is the profit derived from the sale of supplies pur- 
for the rental and during 
rental bills, return the ma- 


Sales 


his store 
chased while arranging 
subsequent 
chine, 


trips to pay 


and so on 


Everyone renting a machine is a potential pur- 
(Turn to page 226, please) 
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MODERN DISPLAY for the 
OFFICE EQUIPMENT DEALER 





This Month's Idea 
for the Dealer's 
Ad Window 


Suggested by a Recent Advertisement of 
L. C. Smith & Corona Typewriters, Inc. 


HE INSPIRATION for the O. A. ad display for 
August « from the advertisement to be found 
on page 47 of the April issue of OFFICE APPLIANCES 
This ) idvertisement is by L. C. Smith & 
Corona Typewriters, Inc., of Syracuse 1, N. Y. It sug- 


zests and modern shadow box display 

positive money maker for any pro- 
desirous of showing something distinc- 
tively out of the ordinary 


which will be 


pressive firn 





AN IMPRESSIVE SHADOW BOX DISPLAY INSPIRED 
BY RECENT L. C. SMITH-CORONA ADVERTISEMENT 


Th é display would have to be installed by 
a person ¥ is skilled in display technique unless 

uitab hadow box is available among the win- 
dow pro} 4 shadow box improvisation would be 
sufficient in a small window. A background of com- 
position i with a cut-out design would form the 
asis tl display. The plane should be a small 
model which can be secured from the nearest hobby 
shop. The word SKYRITER could be arranged using 
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The “OA” Display Section Is Conducted 


By George D. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 











rope to simulate the smoke left behind by the plane. 
One end of the rope should be fastened to the plane 
in proper position. 


Signs Are Important 


In this type of display the signs or sales talks are 
very important. As in all merchandising, the sales 
talk must be a sensible one carrying ideas to the 
prospective customer. In this particular display we 
have chosen circular signs upon which to present our 
sales messages. There are seven of them and each 
one could carry one of the following, “Fits in a Brief- 
case,” “Weighs Only Nine Pounds,” “Full Office Size 
Keyboard,” “Takes Full Size Business Stationery,” 
“Featherlight Touch,” “High Speed Action,” “Error 
Control.” Other suggestions for signs can be found 
in the advertisement and used as you may wish. 
The store name and the name of the manufacturer 
should find a prominent spot in the display. This is 
very important in order to impress the prospective 
customer window shopper with the name of the 
product and, most important to you, where he can 
buy it. It is entirely possible that because of a care- 
less, don’t care attitude on your part, he may see the 
product in your window and buy it later from your 
competitor because you did not make the effort nec- 
essary to impress him. 


Suitcase Figures in Display 


An important detail in this display arrangement is 
the suitcase containing the portable Smith Corona 
typewriter. Angels’ hair is used to center attention 
on this unit, which should be spotlighted for extra 
effect. Proper attention to this detail in your show 
window will attract, and be the means of closing 
some of the sales. There is great need for this par- 
ticular typewriter which can be carried in a brief- 
case. Tell your public about it in this very graphic 
manner. Remember, window display is point of sale 
advertising and many times is the clincher which 
wihds up the sales effort. Many times the customer 
is sold before he enters your place of business, if you 
have done this job well. 

The L. C. Smith & Corona Typewriters, Inc., is to be 
congratulated on a swell job of advertising from 
which we have been able to devise a window display 
which will play no small part in selling their product 
and swelling our sales. 
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DO/MORE DISPLAY SHOWING CUT-OUT TRADE-NAME FEATURED ON COMPO BOARD 


The Potency of Signs for the Office 


Furniture Business 


UCH HAS BEEN said in these columns abont the 
necessity of advertising the manufacturer’s prod- 

uct in your place of business. There is a decided po 
tency in signs well done and well di 
In the selling of quality merchandise through the 
use of the printed word on a store sign, quality must 
prevail in the preparation and presentation of the 
sign made for this purpose. The picture 
window display designed around modern, artistic signs 
created by top artists, who Know what 
advertising is all about. The signs feature the Do/More 
chair in a manner that is unmistakably Do/More 
The lettering of the trade name is done in cut-out 
design. The letters are first carefully cut of a board 
by an expert with a cutawl machine and then applied 


splayed 


shows a 


this type of 


to the other sheet of composition board which has 
been painted green. The message is carried on the 
bottom of the sign in hand-brushed letters and the 


component design is very appealing to the eye. It 


gives the idea of quality, which is its purpose 


Signs Eliminate “Deadness” 


Many stores present a dead appearance to the cus- 
tomer. Many times it f 


is from a false sense of econ 
omy, quite often from lack of concentrated thought 


along these lines. One way in which you can bring 
a dead appearance to life and promote many extra 
sales is through the wise use of lorful, legible signs 
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Carefully Designed, They Help Brighten 
an Otherwise Dull Store; Judicious 


Choice of Colors Also Important 


by George D. Taylor 


Display Specialist 


The signs in the photograph were used in the win- 
dows from time to time and then placed on perma- 
nent display on the posts in the Do/More department 
inside the store 

Displayed in this manner they will be 
reminder that these fine posture are carried 
by this store. Any sign just will not do. The 
must be well planned and well executed and only an 
expert is capable of doing just this. So a little expense 
necessary, not wasted money but money in 
the business to promote the items carried in 


a permanent 
chairs 


sign 


becomes 


vested in 


stock 
Colors Are Important 
The color of the signs has a great deal to do with 
their efficiency. This is a fact not generally recog- 
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rchants. Of 


ed by y me course it is true that 
the iten ffered are at a ridiculously low price, 
penciled n on a piece of dirty cardboard would 
perfectl K. for the job. For appeal to the 


sper fice furniture business, however, to 
hom you e to sell a large bill of goods, great 
em en to see that the color combination 
the sig es not offend the individuals to whom 
hey ( Uniformity is a must In store 

igning if 1 want to create a good impression 
rhe v that maroon and white are good 
lors the office furniture business—maroon 
rdboard hite letters and figures. These colors 
walnut, Softone or gray and 


make the message stand out in no uncertain manner. 
In the office supply business many seasonable com- 
binations may be used, but remember, uniformity 
presents the best possible appearance, so be sure to 


make all your store signs the same color so that 
there will be no harshness in the general result. Red 
on white is a good special sale color combination 


but the signs should be taken down and replaced im- 
mediately after the sale is over, otherwise they lose 
their potency for later sales to come. There is extra 
business to be had through the proper use of signs, 
so plan this detail of your store operation with as 
much thought as you would any other detail. It is 
as Important 


just 





Opportunity Is Always Knocking 


lf Your Business Is 


OME PEOPLE have the idea that the public will 
spend ey for amusement and entertainment 
vhen the’ not spend it for merchandise. This 


The fact is 
nly when it 

Take the 
The n ficent performances we 
JUST HAPPEN. They are the great deal 
resulting in new act 
the People demand quality and service in 
not so lucky. In 
loving public will 
Had these artists 
spend their 
They got 
possible man- 


that they will spend 
entertainment 
for instance 
today 


result of a 


is good 
circus 


don't 


see 


} 


researc! expense 


| S to pep 


ci some circuses are 
the music 
the topmost artists 
yublic would 


yromoters 
1 


le matte pera, 


not 


I 
ney t The } were wise. 
( 


ente best 


It in the 


r ‘ eal 
LST) re o! 


merchandising 
the editorials of 


t alert? 


successtiul 
Doesn't age borrowed from 
to be 
to be spent. Be 
way. When 
come out of hiding 
When that time 
our share of it? 


newspapers warn us 
banks, ready 
will come our 
illeviated it will 
now 


r f ve be ready to get 


I he the 


some 


doing so 


Some Will Not Be Ready 


M il hi tart 


when that time 
full advantage 
no groundwork 
WE SHOULD 
not be ready with 


to scramble 
take 


iald 


ve A | we too late to 
‘ause we have 
advertising when 


ILLED IT. We will 


} ‘ ; y 
vv ¢ bla Vet al 


the right indise, rightly priced because we gave 
phase of our store program no 

no committments for the future 

VW nticipated our wants to supply the 
We will not have improved our 

our store or in our show windows 

ven unattractive to people who 

lave been interested in us and in 

We just fail to plan and build 


ith this neglect there 
direct all our efforts 
and selling 


ve continue wW 


1] organization our 
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Circus is Typical Example of Successful 
Merchandising—Advertising and Display 
Can Attract Customers to Your Store 


service to the public upon whom we 
livelihood 


depend for our 


Our advertising in all its forms is the lifeblood of 
our business. We must advertise what we have to 
sell in the newspapers, by direct mail, and in the daily 
newspapers. Our old customers must be reminded that 
we are still in business and anxious to serve 
them. Many new customers attracted in 
order to swell the receipts. 


are 
must be 


Do Your Displays Attract? 


As I travelled through several states last summer 
I was particularly attracted by outstanding window 
displays of well known products. I would comment to 
myself, “That article is carried by so and so back in 
Long Beach.” Do you realize the significance of this? 
Had I been in the market I would have been sold IN 
THAT PARTICULAR STORE. There is no doubt that 
hundreds of new arrivals in town pass your place of 
business every month. Do your displays attract them 


to your store and interest them in the things you 
have to sell? If they do not, then it is high time you 
took some drastic action. Make a study of display, 


buy new backgrounds, new rugs, new lights and new 
props that will make the modern public keenly in- 
terested in your place of business. Like the moth is 
attracted to the flame so should the customer be at- 
tracted to your You must prepare to attract 
the buying public if you want to out in front 
of the profit parade. 


store. 


Stay 


There is no place for a quitter in modern business 
Ne must keep hitting where the punches will do the 
most good. Our show window is the most important 
we have. It is wise to keep this in mind and 
to make a determined effort to keep it attractive at 
all times 


asset 
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Memoirs of an Activities Secretary 


WAS AN activities secretary. Writing my memoirs 
| of experiences accumulated over a period of three 
years with the Office Furniture Association of Chicago, 
I find that in the aggregate those experiences have 
given me a clearer understanding of man’s relation- 
ship with his fellow men. 

Some argue that a pragmatist cannot be an idealist 
In my work with the association this has not been 
true. When one strives to accomplish certain things 
for the benefit of an industry, as in my case, the work 
gets into his blood, and when it gets into the blood 
it gets into the heart. Such a person becomes greatly 
enriched, not with worldly goods, but his acquisitive- 
ness brings added friends and the heart-warming sat- 
isfaction that his efforts have not been in vain. 

The work has presented unimaginable opportunities 
for a deeper study of human frailties. The business- 
men who comprise our association were my subjects 
whom I figuratively studied through a microscope, 
unrealistic as it may seem, in probing for their likes 
and dislikes. Somewhat like a doctor, I had had my 
finger on the pulse of the membership to determine 
how they had been reacting to programs arranged 
from month to month; and. then, my work also spread 
out into manifold areas of activity beyond our meeting 
rooms. 


Problem of Personalities 


In a polyglot group of businessmen engaged in the 
same industry, there is a definitely fixed problem of 
mixed personalities. An activities secretary soon dis- 
covers that he must assume the role of a psychologist 
during periods of dissension among dealers, and he 
must adapt some means of overcoming this situation 
either by talks from the rostrum during meetings, or 
by editorials in the National Bulletin and other trade 
publications. 

Writing articles and presenting talks 
signed to influence the minds of contemporary dealers 
And carefully selected guest speakers drawn from 
various segments of business, government, journalism, 


must be de- 


and other related fields, provides an effective source 
of help in promulgating information 
Insofar as guest speakers are concerned, this in 


itself has been an onerous task. Engaging speakers 
without funds with which to pay them has caused me 
frequently to hold my breath hoping they would not 
mention their fees. On occasion it has been necessary 
to be subtle in explaining to a possible speaker that 
the organization is young and unable to pay a fee. A 
few verbal pats on the back, or expressions of personal 
confidence in a speaker’s wide knowledge of his sub- 
ject, have proved helpful in avoiding the payment of 
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Interesting Experiences and Helpful Ideas 
Come out of Three Years Experience in 
Developing Monthly Programs for the 
Office Furniture Association of Chicago 


By Charles RB. Goodman 


S. Stein & Company, 
Chicago, Ill. 


fees. It can be accomplished generally by a common- 
sense application of tact and a modicum of sheer nerve 

An activities secretary is also an epicurean. It de- 
volves upon him to order the meals for each meeting 
When making arrangements with the hotel for dinner 
he must select the cuisine most suited generally to the 
the members. Some individuals deprecate 
fried food, and others like it, while still other members 
have a predilection for juicy steaks. I have had to be 
penurious, of course, and though my own wish had 
ofttimes been to order sizzling hot T-bone steaks, the 
state of my coffers made this impossible 


tastes ol 


Officers Show Co-operation 
Throughout my tenure of office, the officers have 
always manifested a willingness to co-ordinate their 
efforts with mine. I have always felt a certain inex- 
plicable cohesiveness which comes only to one who 
can rely upon his co-workers. We have been very close- 
knit in our planning for a bigger and even better 
association. Harmony was the Keynote of our success 
The men about me with whom I worked were power- 
houses of energy from whom I gained increasing 
strength and unending confidence. Growing 
this warm and deeply significant relationship was the 
personal satisfaction of knowing we were working to- 
gether for a common cause. 

Since the birth of the association it had been 
aim to eradicate any semblance of distrust among the 
dealers, and to eliminate the possibility of dissidence 
which usually causes competitors to look askance at 
each other. I have tried to bring them closer together 
in an atmosphere of comradeship and good fellowship 
I am proud of the results. My fellow-dealers now clasp 
hands when they meet, and discuss their mutual prob- 
lems in amity. 


out of 


my 
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high standard of integrity in the in- 


major undertaking. Our business 
is invade alled curbstone brokers, and office- 
he-hs ype furniture salesmen, whose loath- 
e practice aused our dealers no end of trouble, 
endec ndermine the very foundation of our 
onomic structure Most of these individuals suc- 
‘eeded in circumventing certain factories into selling 
them merchandise under the pretext of being regularly 
established retail office furniture dealers, and some- 
thing had ft ee done about it 
Being cognizant of the immediate need for action 
1 that directi I enlisted the aid and co-operation 
of my very ible associates, and we formulated one 
f the most tent pieces of business legislation known, 


defining “what constitutes a retail office furniture 
dealer,” and when our resolution had been accepted 
by the National Office Furniture Association for dis- 
semination among the factories of the country, as well 
as all the dealers, I felt at ease. A great moral and 
ethical business policy was established. 

My work as activities secretary is at an end. I am 
proud to have been present when the association was 
born and it first saw the light of day. I am even 
more proud today to see how it has grown into ma- 
turity. It will remain strong for many years to come. 
And, as for myself, I, too, have grown with the associ- 
ation. I hold an affection for my fellow-dealers in- 
capable of expression. With this deep-seated consider- 
ation for my fellowmen, I conclude my memoirs. 





Complete Service Wins Customers 


COMPLETE 


Service 


interior decorating and furnishing 
ffered by Office Furniture, Inc., 1023 
Washington, D. C., in selling office 


A 


1 


18th St., N.W 


furniture. Under this method of approach no attempt 
; made to sell item by item, but to take into consid- 
eration a customer’s complete equipment problem and 


give him individual 


treatment in conformity with his 

1 preferences and requirements. 

This pe lls for the sale not only of office appli- 
unces and fixtures, but all of the matching accessories 
that go with the complete outfitting of executive 
offices and lites, including wall paneling, drapes, 
carpets venetian blinds and other necessities 

hich may even include radios 

We’ve abandoned the old-time selling method of 


walk into a customer, sell him a 
go away Satisfied,” said H. V. Bos- 
That’s definitely passe so far as 
Now we confer with him on what 
needs al kes are, take measurements and then 


Nnaving our man 


prepare a sketch or outline on what we think will 
best suit | Most persons are not decoration-con- 
cious. Th call on persons in our line of busi- 
ess but their lifetime. Thus 
they usually trust to our judgment 
these 1 The result is a 
istom-ma ithtting accom- 
plishme! usually draws the 
admiration f our account. We 
eave the ( tisfied.” 


A “PACKAGED” LAW LIBRARY OF A 
PROMINENT LEGAL FIRM IN WASH- 


INGTON, D. C.—The complete instal- 
lation, including Stow-Davis furniture. 
draperies, carpeting and lamps. was 


handled by Office Furniture, Inc., Wash- 
ington 6, D. C., which now offers its 
lients a complete interior decorating 
and furnishing service, based on his in- 


dividual prefer es and requirements. 


OFFICE APPLIANCES, July, 1950 


Office Furniture, Inc., Washington, D.C., 
Offers Everything in the Way of Proper 
Furnishings for the Office, Including 


Interior Decorating Service 


By A. S. Keshen 


Special Writer 


There are no two jobs exactly alike, Mr. Boswell 
points out. Every prospect must be treated individ- 
ually, with his business atmosphere and environment 
taken into full consideration. Both modern and tra- 


ditional furniture are sold extensively. 
Since most persons are susceptible to color, Office 
plays up this 


Furniture, Inc., element heavily. A 











prospect is presented with a color chart of 32 different 
hues which don’t clash express his 
preference. When selected, this color motif is carried 
out and co-ordinated in the paint, leather 
lamps and other furnishings 
Every member of the sales 
a thorough interior 
jective is not only to sell 
sapabilities in this respect, but if 
a client into the showroom, present him 
color chart and stock specimens on hand 
reaction toward suggestions presented. A 


’ 


na 1S 


araperies 


qualified to do 


taff is 
assignment. His ob 
organization’s 
bring 
with the 
and get his 
prospective 


decorating 
based on the 


possible to 


purchaser is shown the best effects of color blends 
toward his own particular requirement 
In their sales portfolios the men carry with them 


photos of installations made to show what can be 
done. These photographs illustrate the ultra-modern 
treatment accorded to office suites. Included are na- 
tionally- and internationally counts such 
as Federal government offices 
embassies and legations in 

This same decorative treatment i 


prominent at 
+}, 
and those of the 


the nation’s capital 


many 


extended to the 





SECRETARY'S ROOM IN THE LAW 
OFFICE PICTURED ON PAGE 21—This 
grouping, like that of the library, was 
planned by Office Furniture, Inc., com- 
plete to lamps, drapes, carpeting and 
pictures. All office furniture, with ex- 
ception of matching files, was manufac- 
tured by Jasper Desk Co. 


teel equipment sold by the company, such as chairs, 
files, safes, and so forth. Even the material is 
accorded the color treatment in those cases when it 
is deemed advisable. 

To further impress visitors with their services, the 
company has enlarged photographs of some of their 
outstanding installations into wall murals which have 
been placed around the walls of the showroom, thus 
acting as a strong visible reminder of what has been 
accomplished 

New business is continually acquired through word- 
of-mouth reputation of satisfied clients. In addition, 
the firm sends out a prepared quarterly, made up by 
the Furniture Guild, to demonstrate its products. Di- 
rect-mail and newspaper advertising are also resorted 
oO occasionally 

A large warehouse to store the stock, in addition 
samples displayed in the showroom, occupies 
adjacent to the principal building 

Mr. Boswell has been in the office furniture busi- 
ness most of his adult life. Established in Washington 
1941, he moved to his present location in 1948 


steel 


o the 


space 


i? 
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A DIRECTORS’ ROOM DESIGNED FOR 
COMFORT — This attractive meeting 
room adjoining the office of Roy Autrey 
president of Southwestern Associated 
Telephone Co., Dallas, Tex., was re 
cently installed by Stewart Office Sup 
ply Co., same city. The table is by 
Standard Furniture Co.; the “Signers” 
chairs, styled after those in Independ 
ence Hall, Philadelphia, were designed 
by W. H. Gunlocke Chair Co. 
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1ew office, showroom and warehouse at 605 
Springfield, Mo., the Harry Cooper Supply 
slumbing, heating and electrical supply firm, 
ening day triumph to Shelpman’s, Spring- 

rs, who planned and installed all offices for 

t business headquarters. 1. The new directors’ 
and conferer om. The bleached walnut pedestal con- 
ference table is by Leopold with Milwaukee chairs to match. 
2. The private office of Jack Cooper, president of the firm. 
Walls of light bleached prima vera and multi-colored curtains 


wes much 


the new Co 


SHELPMAN’S FURNISHES NEW OFFICES 
‘Ipmal ffice equipment engineers of Spring- 
re than passing interest in the recent 
f the new offices of the Harry Cooper 

of Springfield. 

es of this firm’s striking new building 
furnished 100 per cent by Shelp- 
Springfield dealers for Leopold wood 

nd Art Metal steel equipment. 
an outstanding installation, Shelp- 
complete survey and drawings a 
OFFICE APPLIANCES, 


July, 1950 














SHELPMAN’S SPRINGFIELD, MO., HELPED MAKE THIS COOPER OPENING A BRILLIANT SUCCESS 


blend with solid green carpeting. The desk is by Leopold in 
bleached limba wood, with matching Milwaukee chair up- 
holstered in pine green top-grain leather. Modern quest 
chairs are also of modern design. 3. Another private office 
which may be utilized for small conferences. Desk and chairs 
are by Art Metal Construction Co. 4. The new general office 
is outfitted with Art Metal Airline desks with matching Art 
Metal aluminum chairs. 5. One section of the firm's exten- 
sive battery of files. Units shown are Oxford Pendaflex. 
6. Meeting room equipped with Blair aluminum furniture. 


year in advance of the actual opening. 

For the new offices, the Springfield firm provided a 
total of nearly three carloads of equipment, including 
more than 100 desks, 133 chairs, 275 filing drawers in 
cabinets and 17 giant-size storage cabinets. Concealed 
wiring was planned for all telephones and machines 
as one of the features of the careful layouts. 

During the formal opening there were more than 
200 manufacturers’ representatives registered, repre- 
senting large companies and office equipment users 
Grand opening attendance totaled more than 4,500. 
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AN INSURANCE CO. INSTALLATION 


IN PHILADELPHIA — Section of the 
offices of Royal Insurance Co., Ltd., 
Philadelphia, which were recently out- 
fitted by Business Furniture Co., Phila 
delphia. Desks shown are by Shelby 
ville Desk Co.; the chairs were manu- 
factured by Sikes Co., Inc. 





A FINE-REST INSTALLATION FOR GEN. 
ERAL ELECTRIC—Shown is the general 
conference room of the small and me- 
dium motor division of General Electric 
Co., Schenectady, N. Y. The chairs are 
Aluminum Seating Corporation's ST- 
150A’s, upholstered in TO-15 maroon 
Tolex. The entire room is furnished in 
a contrast of maroon and green, with 
heater seats carrying out the color 
scheme. The room seats approximately 
100 people. The impressive installation 
was made by Arthur Hamelin, Culver 
Office Equipment Co., Schenectady, who 
submitted the photograph. 


PBSW FURNISHES ARIZONA LEGISLA- 
TIVE CHAMBERS—The Arizona House 
of Representatives now assembles in 
up-to-date legislative chambers recently 
furnished by PBSW (Peterson-Brooke- 
Steiner and Wist) of Phoenix, Ariz. 
Specially-designed ASE legislative 
desks were furnished by All-Steel 
Equipment, Inc., and Sturgis posture 
chairs were used throughout. The 
chambers are decorated in solid green 
and white and the ASE desks and 
Sturgis chairs are in green and gray 
to match. The speaker's desk was 
specially constructed and the chairs on 
the speaker's rostrum are upholstered 
in red. Due to the small size of the 
House Chamber it was necessary to 
design special desks with bookrail, one 
center drawer only, and with no ped- 
estal drawers on either side. 
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A G-F INSTALLATION FOR A TELE- 
PHONE COMPANY IN ERIE, PA. 


Planned and executed by the Sanner Office Sup 
ply Co., Erie, Pa., this group of photes detail the 
transformation in accounting department of the 
Pennsylvania Telephone Co. in Erie. Walls are 
finished in light green with gray baseboard: 
ceiling is of white soundproof block material. 
Flooring of the department is eight-inch block 
linoleum in mottled walnut. Flowered drapes 


are of pastel yellow basic material with floral 
effects in tan and maroon. Room-length fluores- 
cent-type fixtures provide ample illumination. 












ABOVE: a glimpse of half of the department look 
ing toward department head's paneled-in office. 


LEFT: view of the room from office. Battery of 
files in background sets off machine section. 


RIGHT: machine section looking toward rear of 
file battery. Sound insulation minimizes noise. 


BELOW: office of head of the department. Car 


peting is of tuff-weave maroon with no design. 






All furniture shown is in General Fireproofing 
gray with linoleum desk tops of Mist green. Wo- 
men’s chairs are in Spring green upholstery with 
satin aluminum finish; men’s have maroon uphol- 
stery with satin aluminum finish. The executive 
office desk has an 80-inch conference top. As in 
outer office, G-F gray with Spring green linoleum 
top was selected. Desk chair is maroon Bedford 
Cord, with side arm chairs finished in Rust Gold 
or Spring green with satin aluminum finish. 
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NEW GLOBE-WERNICKE SALES 
OFFICES IN NEW YORK CITY 


Early in May The Globe-Wernicke Co., Cincin- 
nati, Ohio, opened their new, modern New York 
sales offices and showrooms in the News Bldg., 
220 E. 42nd St., New York City. Offices and show- 
rooms are open to visitors daily, Monday through 
Friday, 9 A.M. to 5 P.M. All equipment used in 
the offices is steel, finished in seal gray and 
harmonizing with contrasting light walls and 
ceiling. Between the rows of recessed fluorescent 
lights in the soundproofed ceiling are spotlights 
at intervals. The G/W wood line, including files, 
sectional bookcases and Ardmore solid end 
cases (not shown) are grouped in an alcove. 












ABOVE.-—The reception room foyer and the en 
trance to the large showroom, where the com- 
plete line of Globe-Wernicke office equipment 
and files is shown. Donald Deskey & Associates, 
New York City, designed showroom and offices. 









ABOVE.—Another section of the showroom spot- 
lights G/W’'s GlobeArt and Let-R-Guard steel 
files. Streamliner conference, executive and sec 
retarial steel desks are at left and rear, together 
with the many styles of G/W aluminum chairs. 






ABOVE.—Private executive offices are smartly 
modern with emphasis on functional utility. This 
executive office utilizes the 76-inch Streamliner 
conference desk and executive side arm chairs. 
Executive and general offices have light, soft-toned 
walls for greater working comfort and efficiency. 


AT RIGHT.—One division of Globe-Wernicke’s 
New York sales offices, showing arrangement of 
double pedestal secretarial and single pedestal 
stenographic Streamliner steel desks, G/W pos- 
ture chairs and steel storage cabinets. Light 
colored walls and ceiling, together with modern 
overhead fluorescent lights, makes for a cheerful 
work-stimulating office in the new G/W branch. 
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mall increases 


Enroute to the Bel- 
lingham convention we 
swung around the cir- 
cuit of Northwest busi- 
centers; and at 
Portland, Ore., were 
given the following BUSINESS 
BUILDER by a pioneer stationer 
there, who expressed the wish that 
we send it out over the OFFICE 
APPLIANCES airways right soon so 
that all listening in could realign 
their thinking along these worth- 
while lines Here televised for 
YOU is the actual clipping: 
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ness 
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Wouldn't this old world be better, 
I} the folks we met would say: 
I know something good about you, 


And then treat u ust that way! * 


v= 
Ca 


Wouldn't it be fine and dandy, 
lf each hand-clasp warm and true, 
Carried with it this assurance 
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Also in the City of Roses, Port- 
land, Ore., we met another sta- 
tioner, who is a busy printer as 
well, and he was mighty proud of 
an Oregon educator and asked us 
to present this abridged item. 

It is in condensed form precisely 
as given in the April 1950 publica- 
tion of The Seemann & Peters Di- 
gest, published in Saginaw, Mich.., 
by Seemann & Peters, Inc., Printers 
in Saginaw. Here it is 
HOW RETAILERS CAN ATTRACT 

AND HOLD CUSTOMERS 
By N. H. ComisnH, Professor of 
Business Administration, 
University of Oregon 
Condensed from Dun’s REVIEW 


Most con 


tore wit? xy} te é . ’ ore 


1950 


or less permanently. Before doing so, 
consumers shop around from store to 
store considering a number and vari- 
ety of factors which help them decide. 
This store selection process is going 
on continuously in nearly all towns 
and cities in the United States and it 
is true largely because of three prac- 
tices. First, a great many people move 
from place to place within this coun- 
try and even within given cities 
Second, when people get married 
they often select a new particular re 
tail establishment to which they give 
their trade Third, some people after 
trading with given .stores for a con- 
siderable time become offended for 


one or more reas s and seek other 
retail outlets 
Retailers who know why people pre 


fer to trade at one retail store instead 
of another can, by emphasizing ths 
right factors, attract and hold more 
customers. It was with a view to dis 
covering the reasons which lead cus 
tomers to prefer trading at one store 
rather than another that the author 
and 35 of his research students made 
a patronage survey in Oregon in 1949 

Data were gathered from store cus- 
tomers directly by personal inter- 
views through a prepared question 


naire. Neither the names of customers 
nor the names of individual stores 
were requested Repre sentative cus 


tomers in different classes of stores 
throughout Oregon were interviewed 

For some 7 retail classifica 
tions 296.75 answers of customers 
were obtained The figures in the 
table indicate the relative importance 


— 


of the reasor stated by customers 
for preferring to trade at one store 
instead of another The relative sig 
nificance of the reasons given for 


trading at particular stores is based 
upon the frequency of their occur- 
rence 

If all of the reasons relating to effi 
cient salesmanship be considered to 
gether, then the fine art of salesman 
ship is by far the most significant 
factor in store preference 

Efficient salespeople ranks on the 
percentage basis at 34.4% in the case 
of all stores taken together. The high 
ranks are derived from adding the 
percentages for prompt pleasant 
salespeople courteous businesslike 
salespeople; salespeople know mer 
chandise: considerate salespe ople * de- 


pendable salespeoplé salespeople 


know the uses of goods and no sub 
situtions 

High quality good ranks second 
with a percentage of 13.1 A wide 
choice of merchandise s third Con 
venient location is fourth in impor 


tance 


Copyright 19 ? D & Bradstreet, I 


(To be concluded next month.) 
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For time-space reasons we will 
announce only one Business 
Builder in our Business 
Builders IDEA EX- 
CHANGE this time, but 
it is a mighty impor- 
tant one and indicative 
of the type we will re- 
lease in next broadcast’s 
vision: 

B. B. “Idea” No. 1950-26: “Ten 
ways to increase your merchan- 
dising results without 
adding to your budg- 
eted estimates!” 
This from a progressive 


tele- 





Texas stationer, who 
also sent this Terse 
Trailer: 


“MOTION is 24 of ProMOTION!” 


3b, 32 3B, 


Office-efficiently yours! 
RALPH B. ORTEL 
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Count That Day Lost... 


@@ WE'LL LET the “Old Stapler Himself” in 
the current issue of Neva-Clog Inspirations fill 
this editorial space with some homely philos- 
ophy regarding treatment of the customers who 
keep a dealer in business. Read it and then start 
counting days lost or gained: 

“There’s a hardware store in the next block 
where I buy most of the tools and supplies that 
I use. Frankly, their getting my trade is a mat- 
ter of their being close by—nothing else. And 
this will illustrate why. 

“On the cash register is a little printed sign 
reading, ‘Count the day lost when you don’t get 
hell.’ 

“Now the presence of the sign doesn’t mean 
anything—it’s the state of mind, the pattern 
of thinking that it reveals. The sign says, in 
effect, that all customers are stinkers, unreason- 
able and the salespeople owe them nothing. 

“These clerks follow through, too. If they 
don’t have an item, there’s no interest in getting 
it. If you have a question, the answer is fast, 
short and inadequate. The atmosphere is as 
personal and friendly as Grant’s Tomb, without 
its awe-inspiring quality (unless you’re im- 
pressed with how they manage to stay in busi- 
ness). 

“The day that I first noticed the cash register 
sign I also noticed a sign on a church on my 
way back to the office. I think it would be a 
good substitute. It reads: 

Count that day lost 
When low descending sun 
From thy hands counts 
No good work done 
“Which sign is up in your store?” 


Like swimming, riding, writing or playing golf, 


happiness can be learned 
D? Boris Sokoloff 


This Trade Journal 


@@ THE STORY of how and why Orrice Ap- 
PLIANCES came into being just a little over 46 
years ago is revealed in the “Along the Trail’ 
section of this issue, pages 10 and 11. Being 
without precedent, the journal was made to 
conform to a carefully planned pattern which 
had in its concept a new idea as to the purpose 
and goal of a trade publication. Visioning a 
unified industry in which all divisions would 
classify under a single title, the founder of 
OFFICE APPLIANCES developed a plan flexible 
enough to take shape according to circum- 
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Editorial 


stances, yet solid enough to hold staunchly to 
a basic purpose through the years. The history 
of the journal is closely tied to the development 
of the Office Equipment Industry to its present 
recognized status. 


You will never “find” time for anything. If you 
want time, you must make it. 
Charles Bixton 


Penalty —Non-Delivery of Mail! 
#4 IT HAS BEEN SUGGESTED to OFFICE 
APPLIANCES by D. M. Gancher, Automatic Adding 
Machine Manufacturers, Cuba, N. Y., that man- 
ufacturers in this industry, as well as others, 
should not take seriously the Commerce De- 
partment’s suggestion that industry decentral- 
ize, for the penalty is non-delivery of mail! His 
concern, manufacturing the Gem adding ma- 
chine, moved in 1941 from New York City to 
Cuba, N. Y., and found itself engulfed in mailing 
difficulties. Let Mr. Gancher tell his troubles, 
as outlined in a letter to the editor of the Patriot 
and Free Press, Cuba, N. Y.: 

“This firm, from 1904 to 1941, despite changes 
of location within the city stated (New York) 
invariably received all of its mail. Even mail 
addressed ‘Gem Adding Machine Co., New York, 
U. S. A.,’ an address as copied from name plates 
on machines of the firm’s manufacture, was in- 
variably directed to the firm despite lack of 
street and number. (Editor’s note—Under pres- 
ent postoffice economy measures such directory 
service is eliminated). 

“But in 1941, upon the firm’s removal from 
New York to Cuba, N. Y., this latter class of mail, 
despite the filing of a Cuba forwarding address, 
was refused forwarding privileges and was re- 
turned to the senders as undeliverable. More- 
over, mail containing a street address at the 
former New York location, while granted for- 
warding privileges for a two-year period, was 
likewise subject to refusal of delivery upon the 
expiration of the two-year period.” 

As Mr. Gancher points out, the calamity that 
this sort of thing entails for a relocated firm is 
scarcely understandable to any but owners and 
managers of firms in a similar predicament. 

Move away from the big city to the quiet coun- 
try village where the taxes are low, the air is 
pure and clean, and labor costs are lower? 

A laudable ambition is industry decentraliza- 
tion, but what about the mail? Here’s another 
potent argument for the modernization of the 
Post Office Department and further scanning of 
the Hoover Commission report. 
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Here and There 


WOUNDED TREASURER OF 
CORRY-JAMESTOWN FIRM 
BLAMES DEER HUNTERS 


RAYMOND BARKER ELECTED 
TO ALUMNI COUNCIL OF 
DARTMOUTH COLLEGE 


57, bank His many Dartmouth friends in 

urer f the the industry, in jing C. B. Horr, 

facturing sales manager of Associated Sta- 

wounded in a tioners Supply Company, Chicago, 

med illegal are congratulating Raymond Barker 
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NEW CONVERSE HOME IN PHOENIX, ARIZ.—Shown above is the new ranch-type 
home of Harry C. Converse in the Arizona capital. Mr. Converse reports that he is 


" ee , “5 
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now back in Seattle, Wash., until Oct. 1. His three-gaited saddle horse, Kingston 
Dare, recently won the Washington championship, took first place in the Phoenix 
show and second in the Tucson show. At right is photo of Mr. Converse as a new 


member of the Phoenix Country Club. 
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THE BIG ONES THAT DIDN’T GET AWAY—They may be amateurs at angling. 
but the pair pictured here caught the fish and have certificates to prove it. Left 
to right the proud fishermen are Sid Hatch, president of Sell Corporation, Chicago, 
and Rog Goodin, president of Savasort, West Palm Beach, Fla. The fish are six 
dolphin, two sailfish and one king makerel. Rog landed the biggest—7 ft., 10 in. 
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Dear Editor: 


For years the Birdland soup 
kitchen turned out a high quality 
bird’s-nest soup that kept the 
customers chirping with delight. 
Savory and flavory and full of 
wholesome ingredients, it was a 
meal in itself. 

One day a bird flew into town 
with an idea for promoting more 
soup sales. He got in touch with 
Sam Swallow who owned the 
soup kitchen. He said to Sam, 
“You can double your business 
by opening up a Soup-Sipping 
Saloon, a show place with plenty 
of atmosphere where the birds 
can sip soup in luxurious sur- 
roundings while they chirp and 
chatter to their dates and mates.” 


This listened good to Sam. 
Such a place should stimulate 
soup sales. So he invested a 
big nest-egg in the project, hired 
a flock of singing canaries to en- 
tertain and wait on trade and 
hung the interior with feathered 
tapestry and gorgeous garlands. 
Festoons and wreaths made of 
orchids, lilies and roses qave 
color and fragrance to the decor; 
teakwood furniture inlaid with 
mother of pearl was imported 
trom the Orient for the birds to 
perch on while sipping their 
soup. In the center was a beauti- 
ful peacock walk. 


Soup sales soared. But when 
Sam got his first profit and 
loss statement he found that the 
soyp-sipping saloon cost so 
much money to run that he was 
losing money. So, he watered 
his soup so that it cost him less 
to make, figuring that this cut 
in cost would enable him to 
make up for the loss on selling 
expense. But the soup was no 
longer savory, flavory and whole- 
some, the birds quit patronizing 
Sam's beautiful soup saloon and 
he went out of business. 

Put on a good front, but back 
it up with good value or your 
business will be in the soup. 

Very wisely yours, 


OLLIE THE OWL 
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PALMER HOUSE, CHICAGO, ILLINOIS 


Tuesday, June 27 Registration 


Reception 


Wednesday, June 28 Registration 
Manufacturers’ Exhibits 
Board of Directors Meeting 
Luncheon—Grand Ballroom 
Business Meeting 
Red Lacquer Room 


Manufacturers’ Exhibits 


Thursday, June 29 = Breakfast Club 
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2:00 p.m. - 10:00 p.m. 
6:00 p.m. - 9:00 p.m. 


9:00 a.m. 

9:00 a.m. - 11:30 a.m. 
10:00 a.m. - 11:45 a.m. 
12:00 Noon - 2:00 p.m. 
2:15 p.m. - 5:00 p.m. 


5:00 p.m. - 9:00 p.m. 
7:30 a.m. - 9:00 a.m. 


Trip to Victor Adding Machine Co. 9:00 a.m. - 11:45 a.m. 


Manufacturers’ Exhibits 
Luncheon—Grand Ballroom 
General Session 
Manufacturers’ Exhibits 
Panel Discussion 


Manufacturers’ Exhibits 
Breakfast Club 
President's Breakfast 
Crystal Room 
Panel Discussions 
Manufacturers’ Exhibits 
Luncheon—Grand Ballroom 
Election of Officers 
Red Lacquer Room 
Panel Discussion 
Fair 


Friday, June 30 


Panel Discussion 
Red Lacquer Room 
Typewriter Clinic 
Manufacturers’ Exhibits 
New Officers Meeting 
Crystal Room 
Banquet—Grand Ball room 


Saturday, July | 




















SAM POLONSKI 


Entertainment Chairman 


BURNS MARVIL. 
Publicity Chairman 





9:00 a.m. - 11:30 a.m. 
2:00 Noon - 2:00 p.m. 
2:00 p.m. - 3:00 p.m. 
2:00 p.m. - 9:00 p.m. 
3:00 p.m. - 5:00 p.m. 
5 


:00 p.m. - 9:00 p.m. 
7:30 a.m. - 9:00 a.m. 
8:00 a.m. - 9:00 a.m. 


9:00 a.m. - 12:00 Noon 
9:00 a.m. - 11:30 a.m. 
12:00 Noon - 1:45 p.m. 
2:00 p.m. - 3:00 p.m. 


3:00 p.m. - 5:00 p.m. 
6:00 p.m. 

9:00 a.m. - 12:00 Noon 
9:00 a.m. - 4:00 p.m. 


9:00 a.m. - 4:00 p.m. 
10:00 a.m. - 4:00 p.m. 


7:30 p.m. 








JACK TEETER 


Registration Chairman 
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PLANNING COMMITTEE FOR | ADIES EN- 
TERTAINMENT.—Meeting at the Stevens 
Hotel, Chicago, last April 25, are seated 
clockwise: the Misses Tiedeman, Hanfler, and 
McCurry; Mrs. Ames, Miss Snyder; the 
Mmes. Walter and Kubik; Miss Malloy: the 
Mmes. Brown and Miner: the Misses Vowell 
and Miller; the Mmes. Weiner, Gamrod and 
Merrill: the Misses Kinack and Hill; the 
Mmes. Parten and Stack; the Misses Birchar, 
Krack and Taylor and Mrs. Albert Tangora. 
Present, but not shown, were Mrs. J. S. 
Teeter and Mrs. Samuel Polonski. 





Some of the speeches will be as follows: 
Action is Power" by Carlisle Emory, Ruthrauff & Ryan, Inc., accom- 
panied by Jo Anne Skelly, stage, screen and radio star 
Modern Store Fronts" by E. A. Lundberg, manager of the architectural, 
development and design department, Pittsburgh Plate Glass Co. 
Manufacturing of Ribbons" by Frank Cooper, president of Codo Manu- 
facturing Corporation 
Other speakers include: 
H. S. Clary, president Clary Multiplier Corporation 
James Hackney, sales manager, portable typewriter dealer sales division, 
Reminaton Rand, Inc. 
Wesley Beckwith, sales manager, portable division, Royal Typewriter Co. 
Alvin A. Bakewell, Victor Adding Machine Company —— a 
William W. Steiner, sales manager, portable division, Underwood Corp. JAMES P. WARD 
Sam S. Smith, sales manager, adding machines, dealer sales division, Program Chairman 
Remington Rand, Inc. 
Panel discussions are scheduled as follows: 
Cost Miller Huggins, Miller Huggins Company, Anderson, 
Ind. 
Harvey Miner, Miner Business Machines Co., Kankakee, 
ill. 
Rocky Jones, Office Appliance Mechanical Institute, 
Springfield, Mo. 
W. J. Garrison, Marietta Office Supply Company, 
Marietta, Ohio 
Insurance H. S. Raymond, Moore, Case, Lyman & Hubbard 
Duplicator Ed Toussaint, Central Duplicator & Typewriter Com- 
pany, Camden, N. J. 
Adding & Calculat-Charles Chappel, Peter Paul Mechanical Service, Pitts- 
ing Machines burgh, Pa. 
Typewriter Bob Randazzo, General Typewriter Co., Kansas City, Mo. 



























MARJORIE VOWELL 


Ladies Entertainment 











FRED GAMROD KEN AUBRY ~—__ LARRY WALTER ~ HAROLD MERRILL 
Hospitality Chairman Transportation Chairman Finance Chairman Finance Co-Chairman 
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ANNUAL BANQUET, N.O.M.A. 3lst INTERNATIONAL CONFERENCE. HOTEL STATLER. CLEVELAND, MAY 23 


CLEVELAND SCENE OF N.O.M.A.’S 
31ST INTERNATIONAL CONFERENCE 
(Exhibit pictures on pages 34, 35, 36 and 37) 


BASHBD ON THE THEME “Planning Office Econo- 
mies,” the thirty-first annual international conference 
and office machinery and equipment exposition of the 


National Office Management Association convened 
in Cleveland, Ohio, May 21-24, was one of the most 
successful ever staged by the association, both in in- 


formative value and attendance. Registrants at the 
sessions in the Statler Hotel numbered approximately 
1500, a figure which was multiplied many times at the 
exhibits in Cleveland’s Public Auditorium 

Sunday activities were limited to all-day registra- 
tion beginning at 9:30 a.m. at the Statler and followed 
by a panel on “Women in Business” at 1:30 p.m. As 
usual, the chapter presidents’ dinner was held on Sun- 
day evening in the Grand Ballroom of the Statler at 
6:30 pm., with President H. A. Wichert, Fairmont 
Foods Company, Omaha, Nebr., presiding. During the 
after-dinner ceremonies, the two annual N.O.M.A. 
awards were made. The N.O.M.A. Fellowship scroll 
was won by Dr. Lee Galloway of Lake Wales, Fla., 
for outstanding service to industry as the author of 
several textbooks on management; the Leffingwell 
Medal for outstanding contributions to the profession 
of scientific office management was awarded to Harry 
L. Wylie, assistant secretary-treasurer of the Pure 
Oil Company, Chicago. The evening closed with en- 
tertainment by the famous Ohio Bell Telephone 
Chorus. 

Monday Sessions 


session of the conference was 
called to order at 10 a.m. in the Statler’s Grand Ball- 
room. Following the invocation, the welcoming address 
by Mayor Thomas A. Burke of Cleveland and the re- 
sponse by President Wichert, the keynote speech of 
the conference, “Mid-Year Mid-Century,” was deliv- 
ered by Dr. Edwin G. Nourse, former economic ad- 
viser to the President of the United States. All present 
were urged to attend the office equipment exposition. 
The morning schedule closed with the annual business 


The first general 


meeting, W. M. Bennett, comptroller of the Inland 
Container Corporation, Indianapolis, being named 
president. R. P. Brecht, professor of industry, Whar- 


of Finance and Commerce, University of 
Pennsylvania, was elected first vice-president. Four 
other N.O.M.A. vice-presidents were named: K. W. 
Moore, vice-president of Chicago Title & Trust Co., 
Chicago; J. B. Andrews, The Carnation Co., Seat- 
tle, Wash.; W. J. Keenan, comptroller F. W. Wool- 
worth Co., Ltd., Toronto, and Anthony G. DeVaughn, 


ton School 
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W. H. Evans continues 
officer of the 


Retail Credit Co., Atlanta, Ga. 
as secretary-treasurer and managing 
association. 

The afternoon sessions at the Public Auditorium 
Music Hall included a technical session on “Planning 
and Organizing a Personnel Department,” a panel 
session on “Personnel Problems in the Office” and a 
second technical session on “Health and Safety in 
the Office.”’ 

Tuesday Sessions 

Tuesday sessions were devoted entirely to the fol- 
lowing technical aspects of office management: 

“Improving Productivity Through Better 
Methods.” 


Office 


ON OPPOSITE PAGE— 


1. Wm. S. Povtak, H. F. Force, J. J. Maroush. G. T. McCauley, Ed- 
ward Barabas, W. M. Miller, A. F. Bredenstine. W. H. Skinner, 
E. S. Mills, Frank Rumpf., Godfrey Hunter, and R. E. Thacher, all 
Monroe Calculating Machine Co., except Skinner, who represents 
Stow & Davis. 

2. L. BR. Addington, manager dealer sales; J. Arthur Johnson, asst. 
sales manager: Wm. P. O’Brien, Marshall-Smith, Inc., Cleveland; 
Nelson Greenfield, Burrows, Cleveland; all representing Art Metal 
Construction Co.; J. A. Cooper. B. F. Goodrich Co. 

3. Craig Wakefield, F. C. Fosnight, W. G. Carrothers, R. L. Mayotte, 
Bob Simmonds, Helen Henrich and H. S. Bechert, all Remington 
Rand, Inc. 

4. D. H. Conway. F. W. Hall, J. R. Mignin, M. W. Parker, V. Burns, 
Mike Kabelo, John Kabelo, R. Butler, Henry Carr and H. C. Cooke. 
all Marchant Calculating Machine Co. 

5. John Reinecke, W.O.F.I.; L. W. Brown. Jasper Chair Co.; Howard 
Gatewood, W.O.F.I.; Arthur A. Barth, Jasper Chair Co., and M. A. 
Schneider, Indiana Desk and New Indiana Chair Co. 

6. Carl P. Ray. assistant to president; J. M. Thompson, Jr., director 
international div.; A. J. McNellan. Cleveland regional manager: 

: Arnold, vice-president and general sales manager; L. C. 
Stowell, president, and J. D. Donovan, eastern district manager, all 
Underwood Corp. 

7. A. F. Krieg. Jasper Seating Co., and Sterling Lord, Leopold Co. 

8. W. E. Tabb, Jr., K. J. Tabb and Mrs. K. C. Wallace, all Atlas 
Stencil Files Co. 

9. Albert E. Farr, merchandise manager, and L. W. Kirchner. asst. 
merchandise manager, National Blank Book Co. 

10. Vincent St. John and Leland B. Prior. both Buckeye Ribbon 6&6 
Carbon Co. 

ll. C. E. Ritter, sales manager, and Joseph Weber 
Addressing Machine Co. 

12. W. H. Duetting, manager cash register division, and M. M. Ludlow. 
manager bookkeeping machine division, R. Allien Business 
Machines, Inc. 

13. Arnold Wolf, Bill Simpkins and Mike Weinstein, all Tiffany Stand 
Co. 


owner of Weber 


14. Wm. Callender, Lamport, Fox. Prell & Hill Adv. Agcy.. South 
Bend, Ind.; Stan Harter, Harter Corp. 
15. John Fellowes, Arthur Frey and Folger Fellowes, all Bankers 


Box Co. 

16. L. C. Murphy. R. J. 
corder Corp. 

17. Bob Fleming. Leopold Co., and A. S. Russell, Indiana Desk Co. 

18. 5 C. Stout. Dick Morton and Jack Lewis. all Domore Chair Co. 
nc. 

19. Gil Bosse, Imperial Desk Co., and Arthur Frey 
Jasper Seating Co. 

20. Walter S. Arnstein and Ewald Mayer, sales manager 
guard Corp. 

21. Bill Johnson, Burrows, Cleveland: Mrs. 
Weber. sales manager. Rite-Line Corp. 


Rountree and Art Kuehn, all Peirce Wire Re 


Imperial Desk and 
both Safe- 
R. L. Weber and R. L. 
1950 
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ical and Accounting Information 23. Chairman of the occasion was President-elect 
W. M. Bennett, who kept the program rolling smoothly 
igh Work Simplification.” from the outset. Following the invocation by Rev 
; Problems.” Francis B. Sayre, Jr., pastor of St. Paul’s Episcopal 
igh Office Standards.” Church, a special recognition was given in honor of 
nquet, which each year highlights the 25-year members of N.O.M.A. Another unusual 
s, was staged in the Grand Ball- ceremony saw the presentation of citations and gold 
Hotel at 6:30 p.m., Tuesday, May (Turn to page 37, please) 
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EXHIBITORS AT N.O.M.A. EXPOSITION 


Addressograph-Multi- 
graph 

R. C. Allen 
Machines, Inc. 


Business 


American Writing Paper 


Art Metal Const. 
Bankers Box Co. 
Buckeye R. & C. Co. 
Burroughs Adding Ma- 
chine 

Chart-Pak. Inc. 

Clary Multiplier Corp. 
Columbia R. & C. Mfg. 


Commercial Controls 


Co. 


12. 
13. 
14. 
15. 
16. 
17. 


18. 
19. 


20. 
21. 


23. 


A. B. Dick Co. 
Dictaphone Corp. 
Diebold, Inc. 

Ditto, Inc. 

Domore Chair Co., Inc. 
Elliott Addressing Ma 
chine Co. 

Friden Calculating Ma 
chine Co. 

Esterbrook Pen Co. 
General Fireproofing 
Gray Mfg. Co. 

Haloid Co. 

Harter Corp. 
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weletoret of typewriters 
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Robotype: 


EXHIBITORS AT N.O.M.A. EXPOSITION 


International Business 
Machines Corp. 

Kee Lox Mig. Co 
McBee Co. 
Metal Office 
Co. 

Monroe Calculating 
Machine Co., Inc. 
Olivetti Corp. of Amer 
ica 

Pitney-Bowes, Inc. 
Record Files, Inc. 
Roberts Numbering Ma 
chine Co 


Furniture 


10. 
a. 
12. 
13. 
14. 


15. 
16. 
17. 
18. 


19. 


Robotyper Corp. 

Royal Typewriter Co. 
Security Steel Equip 
ment Corp. 
SoundScriber Corp. 
Standard Duplicating 
Machines Corp. 
TelAutograph Corp. 
Todd Co.., Inc. 
Underwood Corp. 
Wood Office Furniture 
Institute 

Yawman and Erbe Mfg. 
Co 
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secretary-treasurer of the asso- 
presidents present at the dinner 
vas the introduction of the 10,000th 
to the more than 1,000 mem 


the banquet was Former Gov- 
ffman of New Jersey, whose off- 
Grins” proved one of the most 
thought-provoking discourses ever 
nual dinner. Dancing until 1 am 
activities 


Wednesday Sessions 


Operation and 
Office Machines” and “The Office 
Office Economies” brought the 

the conference program to a close 

rning. This was followed by the 

roup singing, and the presentation 

ublic Auditorium, consummating one 


essful and instructive conferences 
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ever held under the auspices of the National Office 
Management Association. 

The Thirty-Second International Conference and 
Exposition is scheduled for May, 1951, in New York 
City 

The extensive product exhibit, one of the largest 
ever held by the association, proved to be a complete 
sellout, with 100 companies participating in more 
than 250 booths of extra size in the Cleveland Public 
Auditorium. N.O.M.A. sincerely thanks the exhibitors 
represented by the Office Equipment Manufacturers 
Institute, the Wood Office Furniture Institute and the 
Metal Business Equipment Industry. 


THE EXHIBITS 
Records, Ine., Chicage 
on pocket equipment hing and hanger 

iets and bo Insite visible card 
reference equip 
and the 
exhibit 
Cleve 


Acme Exhibited 


A 


Visible 


rd books Flexoline 
Super-V 
spray 


sible 


Turney 
nda ri manager I his sé 4 orce 
Addressograph-Multigraph Corp., Cleveland 17, Ohio—On 
I 29 machines which were demonstrated for 
1y in such broad business functions as pur 
cturing, distributing, ministration and 
fic demonstrations included the processing 


i listrict 


ex ts ere 











of order-invoicing, bil 

statements payroll record | i I’ 
sonnel included the ile + <a Ff . he 
home office methods department 

Allen, KR. C., Business Machines, Ine., Grand Hapids 4, 
Mich.—The full line of R \ hine "i 
exhibited under the dire " 

American Writing Paper Corp... Holyoke, Mass. \ 
prehensive 
cut and wrapped paper 
including bonds copy pape lex lige? 
was shown. The minia ‘ ‘ ‘ 


( 


array of EFagle-A red nane 


actual producing model i 
Shel Bradley, advertising ar gel VAS 
charge, assisted by Robert |! | ( r 
tive 

Art Metal Construction Co., Jamestown ‘ | 
attraction of the booth i , 
line of Art Metal desks t é eati 
aluminum office hairs Post ent ind 
Wabash filing and nde» rf the 
exhibit wa (. L. Elofsor i { ind 
director of sale issisted ive! 
dealer tiles; (¢ H. Bower Lrthur 
Johnson, asst Siuile mat repre 
sentative, and (. W Simp prot 
tion manager 

Atlas Stencil Files Co., Cleveland t2, Ohio. rt il 
files for steneils offset p : —_ : ft 
and maps Atlas 16 mn f e! vere 
shown. Receiving visitors K Wal 

Bankers Box Co., Chicago 5, tl t} on 
pany’s line of Liberty re ! ‘ ‘ | wood 
shelving, loose leaf storawe } ‘ i ty Pe 
tie binders Folwer Fellow ‘ j , 
Fellowes production mat rreet 


Visitors at the booth 
Baumgardner, H. K., Sales & Service, Cleveland, Ohio 


Displayed by this Cleveland ! ‘ e Davidson 
Dual duplicator, Davidson 
lator, Thomas automatic oO er I ‘ ! tapler 
W. Van Luit, sale managwer ted b 
W. Cheshier service mat el I lemor 
strator 

Bruning, Charles, Co., Ine.. Chiengwo, Ul. | ‘ the 
company’s line of elf-cont ed t nit for 
reproducing copies from ar é her icent 
opaque material. In charge were |} ) xhibit ! 
uger; John \V Baum, ad ! ‘ \I | tad 
Cleveland branch manager Cle nel 
sonnel 

Buckeye Ribbon & Carbon Co., Cleveland, Ohio Featured 
were the company's new ‘ ! I tv pe 
writers and billing machines ted irbor 
for use In autographi re e | ene! i 
of carbons and dup! cat ! <hibit In 
ittendance were Pri hars of 
sales, and Vincent St lohi ‘; t ger 

Burroughs Adding Mac hime Co., Detroit 32, Mich.-Show! 
was the new Burrough ! n¢ ind 
accounting machine _ Ser re th 
complete line of multiple ‘ hine 
bank posting cycle bill i 
desk model bookkeeping i! } . idd 
machines, calculators ‘ } ! ‘ Bur 
roughs-Bell and Howell n rof I ! | der 
addition to the complete ne fon ‘ | harge 
was EF. G Welch, director I ted by 
other personnel from the ho ersont! 


from the Cleveland branct 
Chart-Pak, Ine., Stamford, Conn.— 





booth was a new concept of 1 j tra 
tion on laminated plasti } pose 
us charts for organizatior tist 
and plant and office layout | ( \ldew: 
N. Lariviere, exec » | } 
bach, vice-presidetr ere 

Cincinnati Time order Co., Cincinnati 14, Ohio —— On ad 
play were 1950 payroll at ‘ rde! jot 
ind cost time recorder ind é re rding 
and master clock electri ‘ ' \ ‘ 
peomcont (. KE. Stinmet Or ! t} 
‘leveland office ind ! ber pre tative 

Clary Multiplier © eats San Gabriel, Calif. ( I dis 
play consisted of the comp ‘ ichine 
und cash registers neluding " redit 
balance indication Kred It ‘ nd brar } 
manager, was in charge I taff 


Columbia Ribbon & Carbon Miz. Co... Ine., Glen Cove, N. Y. 


Displayed and demonstt | f oO 
‘olitho offset paper plate t i were 
« KE. Pike, Colitho division ( L. Koge 
schatz, R. P. Rooney and J. ¢ \ ‘ : 


from the Detroit Pitt 
spectively 


Commercial Controls Corp., Rochester 2, N. ¥.--Show 
were mailroom equipment ! ‘ é posta 
scales, multiOpener and 1 t p vend 
ing machines ricketograpl l \ é ip 
tickets and supplie ind M cel H ] 
Lindsay from the home fl ‘ \ ( ind 
representative were ! ttend 

Coxhead, Ralph C., Corp., Newark 5, N. J \ 

Coxhead composing machi \ t desk 
copyholders and desk light ve ‘ dire 
tion of Irving A Lyor ! ‘ the ¢ i fT 

Davidson Mfg. Corp., Chicago 7, Tl. I rdner 
H. K., Sales & Service) 

Dick, A. B., Co., Chiceage 31, Tl. 
showing of A. B. Dick mime ray | i 
sories Myron GG. Stolp 1dver I i 
manager, was in charg: 

Dictaphone Corp., New York 17, \. ¥. M er pla 
belt eh tad equipment w ex] ined | 


D. B. Parent ‘leveland dist ai % 
land sales pe Samal 


Diebold, Incorporated, Canton 2%, Ohio | pla 
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i 3) I ertical \ I b 
! ' ! fil by | \ e! 
s 7: files and ¢ 
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Jim Young, Cleveland: E. W. Pike. home office; Jerry Kogelschatz 
Detroit, and Pat Rooney, Pittsburgh. all Colitho division of Colum 
bia Ribbon & Carbon Mig. Co. 

Wm. B. Craig, . L. Patton, Wm. G. Lashbrook and T. F. Austin 
all Esterbrook Pen Co 

Sam Haska; Ralph Waterhouse and R. Shuster, Cleveland sales 
men; F. Hulburd, director of advertising. Victor Adding Machine Co 
C. W. Turney. manager, J. F. Drescher and J. H. Phillips, all oi 
Acme Cleveland branch; Walt Cassady, sales promotion maneger 
Acme Visible Records, Inc. 

C. F. Steinmetz. vice-president; L. E. Otte 
J. E. Stern and Q A. Stern, both Cleveland branc 
Gieringer. president, all Cincinnati Time Recorder Co. 
Manfred M. Bial, Roytype. N. . W. King. Roytype. Cleveland 
Tom Hannan, Huntly Weston ond Royal Kelsey, Cleveland Royal 
salesmen, watch Cortez Peters, portable typing champion, givs 
one of his mittened typing demonstrations 


a district 
and Carl 
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vised by J. A. Richards, assisted by Harold Boudreau, Henry 
Pearson and Ralph Petre 

Felins Tying Machine Co., Milwaukee 6, Wis The Felins 
Pak-Tyers were displayed and demonstrated by Herman 
Kohler from the home office and M. L Abrams of 
Abrams Co., Cleveland distributor for Felins 

Felt & Tarrant Mfg. Co., Chicago, Ul.—Comptometer add 
ng and calculating machines, and pegboard devices wer 
hown and demonstrated. In charge was A. L. Quicke, as 
sistant sales manager assisted by H. J Ross-Evanson, 
metnods manager 
A DINESOw. Ovi Friden Calculating Machine Con Inc., San Leandro, Calif 

Friden’'s STW new iltra-mati model DW new service 
model and the new "W semi amtomati model were dis 
played. In charge of the booth was R. E. Busher, Cleveland 
listrict manager 

General Electric Co., Nela Park, Cleveland, Ohio—Featured 
was the contrasting effect of warm and cold fluorescent 
imps n addition to a full line of fluorescent and incan 
descen lamps R. E. Worstell, sales manager of quantity 
msumer sales, lamp department, was assisted by Robert 
Oetting, engineer in charge of office lighting 

General Fireproofing Coe.. Voungstown, Ohie—— On exhibit 
were newly-styled Mode-Maker metal desks, the popular 
1600 Line desks, Goodform aluminum office chairs, Super 


Filer mechanized filing equipment and the Super Carder 
ibinet for ecard records In attendance from Youngstown 
were C. W. Straubel, manager filing equipment sales; J 
aunders, manager desk and chair sales ind lL. W Miller 
nager, national account sales Assisting were George A 
Gothberg Cleveland branch manager ind ill Cleveland 
rersonne 


Giray Mfg. Co.. Hartford 1, Conn. Demonstrated at the 
t} re the Aud graph electror Soundwriter and Voice 
Richard Pallir director of idvertising was in 


Gross be natacertan Co... Ine., Three Rivers, Mich. Featured 


xhibit were Plan-N-Print kits, a complete outfit of 
magnetic templets, layout sheets and block light printer for 


iving out plants, offices or warehouses rhe company also 
iintains a layout engineering service In attendance was 
Charles Gross, president, assisted by D. E. Green 


Hadley, Charles R., Ce., Los Angeles 12, Calif..-Shown was 
ithe company’s line of accounting and office forms, loose leaf 
binders multi-record writing boards machine book ke eping 


equipment carbon assembled forms Rocket marginal 
punched cards, visible equipment and SEALEDspot carbon 
forms Ee. J. Harman, manager of the Cleveland office was 
isted by sales representatives fron Hadley's Detroit 
hicagwo and Cincinnati offices 


Harter Corp., Sturgis, Mich.—Steel office chairs, type 

vriter stands and costumers were shown under the direction 
E. S. Harter, J. A. Sweener, R. F. Runyan, R. L. Carver 
dG. FE. Laughlin 


impe rial Desk Co., Evansville, Ind. Imperial showed its 


N 486-69 conference desk and No »558-L, secretarial desk 
Softone finish The exhibit was manned by Gilbert B 
bee ‘ Arthur R. Frey and N. A. Gerth 
Indiana Desk Co., Jasper, tInd.-This exhibit, in conjune 
‘ vith New Indiana Chair Company included a butt 
figured walnut Georgian suite complete with a 66-inch 
eX tive desk 66-inch executive table telephone stand 
’ ' 


d waste basket Indiana Desk personnel present included 









Albert S. Russell, M 4. Schneider and Louis H. Farber 
International Business Machines Corp., we York 22, N. Y¥. 
In this extensive exhibit uses of such products as electric 
nd electrons accounting machines ~ Bo recording equip 

t ind standard ind executive models of electric type 

“A ters n six colors were demonstrated for businessmen 

Ray W Retterer manager of IBM's Cleveland sales and 

er e office was in charge 
Jasper Chair Co., Jasper, Ind.——ffice chairs in wood and 


enuine leather were included in this display Greeting cus 
ymers were Arthur A. Barth and Lester Brow 
Jasper Desk Co., Jasper, Ind.—Desks from the Cosmo 








, : politan Suite in modern island base design and walnut finish 
1dvertising manager; J. A. Sweeney. vice-president vere featured under the direction of Raphael Blessinge 
district manager, all Harter Corp. director of sales. and Roger Young, manufacturers’ repre 
H. G. Tough and H. Olsen. all Security Stee! entative from Detroit 
Jasper Office Furniture Cow Jasper, tnd. The company's 
er, Ericksen’s, Inc., Toledo; U. Galassi, Olivetti Co. ne of office desks was displayed under the direction of R. E 
Er en, Ericksen’s. Inc., Toledo; Lloyd Yeagle. Cleve Sturm and James A. Wallace 
{ E ksen's. Inc., Ohio Olivetti distributor. Jasper Seating Co., Jasper, Ind.--(irouped with other 
i president, and George Hermann, both Master Ad- yood office furniture manufacturers under the Wood Office 
dresser C |. Siewers Wall, Gem Dandy. Inc., Madison. N. C.; Furniture Institute banner, the compan howed a repre 
James H. Young. Master Addresser Co. entative group of wood and upholstered office chairs Art 
Robt. Bobincheck, Cleveland: H. E. Weber and R. L. Hickey. both Frey and August F. Krieg were in attendance 
from Roberts fa ry: Robert Denner, Cleveland. all Roberts Num Kee Lox M fx. Co., Rochester, N. Y.--Inked ribbons, carbon 
bering Machine >0 paper, duplicating supplies Erasaguards, Dupli-Pax, Kopy 
E. W. Murphy; £ >. Saller and J. T. Scudder, Pittsburgh branch; Aligner irbon boxes, carbon paper ro} and : irbon paper 
R. R. Moore. Detroit manager: C. W. Ward. and Carl Kettelman ribbons were show! Present were J. Carroll Doyle and 
and manager. all Yawman and Erbe Mig. Co. f K, Hellerbush, Jr district sales manager issisted by 
! managers from the Pittsburgh, Buffalo St Louis 
" t ind Cinelrt t branches 
Domeore Chair Co Inc... Elkhart, Ind he plete ‘Leopold Co. Burlington, lowan ISL Streamline desks and 
eX lit t \ ibinets in Softone oak were how! Sterling Lord 
fl hac ecretary, and Robert Fleming, Middle Fast sales manager 
- vere in attendan 
Edison. Thomas A Inc... West Orange. NS. J. Dist Marchant Calculating noe Co. Oakland &, Calif. 
, ' auswitas “eters, G \ hant Figuremaste rdels OFA, SFA OSD and &S5D 
| s X« é , et nd the nev A ost Fle iremati mode with automat 
taneou multip ition were den natrated for callers 
K \N att } booth Henr C, Cooke & eland agency manager, 
ree ' . hares issisted by member f the ile taftl trom 
eland and other 
billiott Ad essing Mace p « oo «ss ' re, ¥ ; 
, oe _— * nomen ne age oe yey ‘ Master Adérenser ‘ Ove ‘Biancapetie 16, Minn.-Master spirit 
iddr i ipplies wer MA inder the diree 
“dhe. n of George H ors in and Jame H Young 
MeBee Co., New York 17, N. ¥. Applications of Keysort 
Waxspot init ina is ind Mebhe vriting boards were 
natratec iding newest developr nt n Keysort 
Eisterbrook Pen Co., Camden, NN. J. . ing porn een 2. a Petry Ne York City was in 
} ‘ assisted hs mat ger tror iT office n the 
. ‘ eveland area 
Me Ofie Furniture Co. Grand Rapids, Mich. Show! 
Eixaecutone Tne New York 17, ‘ fetal Sice . 


(Turn to page 140, please) 
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SAN FRANCISCO HOST TO 
TWELFTH DISTRICT NSA 
Ernest Laird of Oakland is Nominated for Governor 


to Succeed Ray Morgan—Troupers Furnish 
Bulk of Program at W ell-Attended Sessions 


HE 1950 CONVENTION of the Twelfth District NSA 


_ was held at the St. Francis Hotel, San Francisco 
May 1 and 2. It attracted good attendance from the 
Bay area and from other sections both coastal and 


inland. The business program occupied a day and a 
half with a banquet the second evening for a wind-up 
Ernest Laird of Laird’s Stationery, Oakland, Calif., 
was nominated to succeed Ray Morgan of Morgan and 
Barclay as governor in September 

The NSA Troupe supplied most of the addresses, but 
each of the three sessions started with an outsider 
with a message. First was Don Fazackerley, who ex 
tended a cordial welcome to the city. Clarence Malan, 
general sales manager, the Carnation Company, spoke 
on “Your Progress Thru Selling.’ S. J. McAtee, as- 





the Northern Californians 
the Hoover findings 


the chairman of 
talked on 


sistant to 
for the Hoover Report, 
and recommendations 


Tells of Packaging Study 


opened the meeting and intro- 
Fred Ahern, president of the 
Stationers Association of Northern California, re- 
sponded. He extended greetings to Mr. Kochheiser 
and the Troupe, said the work of the association was 
of tremendous value and of great help to his own 
organization. He told of projects of his own associa- 
tion. One is a study of packaging by a special com- 
mittee which is to interview dealers and manufacturers 
on packaging on a warehousing basis as well as for 
retailers and manufacturers. He mentioned the mem- 
bership committee and complimented Howard Patrick 
for membership results during his term as president. 
Dissemination of educational matter on the California 
Fair Trade Act is another responsibility into which the 
association puts considerable effort. Regional meetings 
are to be held in different cities in the area as reported. 

NSA President Earl Kochheiser and L. R. Addington, 


Governor Morgan 


duced Mr. Fazackerley. 





SNAPPED AT NSA DISTRICT NO. 12 CONVENTION, ST. FRANCIS HOTEL, SAN FRANCISCO, MAY 1-2 


1. E. H. Gibson, Gibson Staty. Store, Porterville, Calif.; Joe Morton 
H. S. Crocker Co., Sacramento: George Brown, Old Town 
Ribbon & Carbon Co.; Lee Johnson and Richard Horth. H. S. 
Crocker Co., San Francisco; Charles T. Byram, manufacturers’ 
representative. 

Z. Ray Morgan. Morgan & Barclay Co.. governor 12th District NSA; 
Ernest C. Laird, Laird’s Staty., Oakland, governor-elect. 

3. Cy Lungren, F. S. Webster Co.: Jim Lombardi, Patrick & Moise 

Elinkner Co., San Francisco; Frank Gray. Frank L. Gray. Inc 

Fresno: Jim Galletley. Schwabacher-Frey Co Ed Cooper 

Smead Mig. Co. 

C. J. Mehan and E. B. Thomson, Minnesota Mining & Mig. Co. 

with Ralph Buckley, Automatic Pencil Sharpener Co. between. 

_A Patrick & Moise-Klinkner group at the dinner, with the elder 

Mr. Patrick at the rear, Mr. and Mrs. Howard Patrick at the left 

Jim Anderson, S. E. & M. Vernon. Inc Paul Burbank; Bruce 

Stickler, Valley Office Supply. Bakersfield, Calif 

. NSA‘s task force—Paul Burbank, Paul Buckwalter and Earl Koch 
heiser. The president, the general manager and the vice-president 
in charge of properties all pitch in to pack charts, electrical 
equipment and other props for the next stop on the circuit. 


so Ww 
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Paul Burbank presenting award of merit to 
Gevernor Ray Morgan, Morgan & Barclay Co., San Francisco. 
9. Byron Nelson; Eversharp. Inc.; Bill Joost. manufacturers’ represen 


tative; H. Ed Cooper, Smead Mig. Co.; Bill Morris, Morris Bros. 


8. General Manager 


Stockton. 
10. At the registration table: Lillie Brewington ard Al Brandhofer 
Stationers Association of Northern California; Marie Wylie and 


Jane Webster, San Francisco Convention and Tourist Bureau. 

ll. Ray Muchmore. H. S. Crocker Co.; Herb Morgan, National Blank 
Book Co.; Harry Ford, Rockwell-Barnes Co.; Robert Heath. with 
R. L. Smith, manufacturers’ representative; Harry Landolt and John 
Otsenek, H. S. Crocker Co.; George Frey. Everett Pulp & Paper Co. 

12. Seated: Ray Morgan, Morgan & Barclay Co., governor 12th Dis 
trict; Clarence Malan, Carnation Co., speaker on ‘Your Progress 
Through Selling Standing: George W. Silman, Esterbrook Pen 
Co., and Henry Sleeper, Sleeper Stamp & Staty. Co., Sacramento 
Calif. 

13. D. B. Carpenter, Joseph Dixon Crucible Co 
bacher-Frey Co.; Jack Guerin and John D. Horne 


Pencil Co 


Tom Taylor, Schwa 
Eberhard Faber 
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HEAD TABLE PERSONALITIES AT NSA DISTRICT NO. 12 BANQUET. SAN FRANCISCO, MAY 2 


Eagle Pencil Co., president field division, Sta- 
Northern California: Mrs. Howard Patrick: 
Art Metal Construction Co.; Ernest Laird, Laird’s 





»vernor-elect; Fred Ahern, H. S. Crocker Co. 
S. Crocker Co.; Mrs. Laird: Wyman Randall, Rust 
Metal ‘ ruction Company, both in the NSA 
e, completed the first session, the president with 


iggestions for alert dealers, Mr 
tical advice on sales training 


Gives Message on Selling 


\Ay 
© eit i i Vil 


ushered in the afternoon 
Malan with his practical and 
ni ge on selling. Our job, he said, is 

ll, sell ell some more so we can go ahead, 
ead and ahea People today, he stated, are chock- 
in Today is the first opportunity to 
ell in 20 ye In the depression years money was 
in th years goods were scarce. The desire 

own i eatest when goods are in short supply. 
the pent-up desire to own is gone and 

the public wants to be sold. Paul G. Hoffman he 
of creative salesman. Creative selling 
necessary 1 eplace the old equipment customers 


Laird 
bie fi by Mr 


‘ eferred to conditions as favorable with 
rmou emand for public works, prices leveled 
ff to a ba istify all of us being in business, the 
trol t system in our history and low in- 
nerican businessman, he stated, was 
sible f ass production, for urging upon the 
tion the iltiplicity of goods that has made our 
place to live in which it is. Paul 
with his dramatic presentation 
Distribu in a Welfare State” and Paul Burbank 
th h talk of “The Stationers’ World.” 


; T A» 
rie | Al 


Buckwalter f vec 


Tells of 
The ope! pe 


Hoover Report 


aker on the second day was Mr 
of possibilities for economy on a 
ile tion of the recommendations in the 


AT RIGHT 








R. Adding Art Metal Construction Co.; Ralph Maneval, A. W. 
Faber-Cast« Pen Co.; Fred Ahern. H. S. Crocker Co.; H. G. 
Bud’’ Konner Eagle Pencil Co.; Don Carpenter, Joseph Dixon 
rucible ° 
Irving Kathman. Eversharp, Inc.: D. C. McMillin, Zellerbach Paper 
‘o.: John Hibbard, The Globe-Wernicke Cc.; Bert Morris, Bert M. 
Morris Co.; Leland Adams, Charles B. Barry Co. 
B Tonkir snufacturers’ representative: Verne Barkelew, Moore 
Business F llie J. Janson, Janson’s Sta & Office Supply: 
Ra Bu Automatic Pencil Sharpener o.; E. A. Shelton, 
All Ever B Coppin, Jack Rapport. Irving Kathman, Arthur 
K ind N« on 
T McW McWhorter-Young Co., San Jose, Cal.; G. W. 
Ha vy. Store. Marysville, Cal.; Jack Shelburne, Shel 
rné F Claude Williamse, American Lead Pencil 
Ge j Mittag & Volger. Inc Emerson Morris 
Morris Bros 5 kton, Cal. 
reorge Gr Everett Pulp & Paper Co.; Robert C. Heath, asso 
tted with Bob Smith, manufacturers’ representative; Thomas J. 
Wall, Joseph Dixon Crucible Co.; Bud Konnersman, Eagle Pencil 
Bob Sn manufacturers’ representative; William A. Fry. 


yuid packages were door prizes. 


OFFICE APPLIANCES, July, 1950 


Craft Publishers: Mrs. Kathman. 


3. Ray oe governor District No. 12; Paul Burbank; Mrs. Morgan; 
Earl Kochheiser. 


4. Howard Patrick, Patrick & Moise-Klinkner Co.; Mrs. Kochheiser; 
Tom Taylor, Schwabacher-Frey Co.; Irving Kathman, Eversharp, Inc. 


Hoover report was most convincing. He said the report 
was one of the greatest documents to come before the 
(Turn to page 225, please) 
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PACIFIC NORTHWEST STATIONERS 
MEET AT BELLINGHAM, WASH. 


250 Attend District 11 NSA Sessions — Bob 
Needham Nominated for Governor of Region— 
Oregon Trail Group Provides Potlaches 


EARLY 230 STATIONERS and their wives were on 

hand from Oregon, Washington, Idaho, British 
Columbia and as far away as Montana for the forty- 
first annual convention of the Pacific Northwest Sta- 
tioners Association and District 11 of the National 
Stationers Association. As host, H. Humphrey Griggs, 
district governor and association president, provided 
three days filled with information and entertainment 


The meeting was held at Bellingham, Wash., May 4 
to 6 at the Hotel Leopold. 

Outstanding instruction was given in the dynamic 
talks by the NSA Troupe whose members included 


Manager Paul 
Construction 


President Earl R. Kochheiser, General 

E. Burbank, L. R. Addington, Art Metal 
Company; Irving A. Kathman, Eversharp, Inc.; Paul S 
Buckwalter, National Blank Book Co., and Wyman 
S. Randall, Rust Craft Publishers. Also on the in 

structional program were John L. Schermer, of Mon 

heimer, Schermer & Mifflin, Attorneys, Seattle, Wash., 
who spoke on “Fair Trade Today,’ and Robert Young, 
vice-president of Lowman & Hanford Co., Seattle, 
who discussed the budgetary aspects in “Planning for 
Profits.” 


Hear Webb Harrison 


Webb Harrison, president of the Dexter Engraving 
Company, Seattle, spoke at the first luncheon on May 
5. He told the stationers that with the increasing 
amount of leisure time available in the machine age, 
recreation was becoming a bigger and bigger indus- 
try, now amounting to nearly ten billion dollars a year 
in the United States. “More tourists mean more busi 
ness on Main street,’’ Mr. Harrison said. “More busi- 
ness on Main street means more business in your sta- 
tionery stores.” But the Pacific Northwest is not 
getting its share of the recreation business, he warned, 
suggesting that the stationers join with their local 
trade organizations to promote the Northwest as a 
year-around recreational area 

The keynote of the convention was sounded at the 
closing luncheon by Reg. T. Rose, executive secretary 
of the Vancouver, B. C., Board of Trade, who said 
“The allure of the welfare state is that it promises 
freedom from want and freedom from fear.” But 
“freedom from” is not enough, he went on, men must 
also have “freedom to’—freedom to take a chance. 
freedom to do, freedom to try. His subject was 
“Wanted, a New Glue.” The new glue, he said, is the 
proper mixture of “freedom from” and “freedom to.” 
The promised security cannot come from concen- 


trated planning, he added, it can come only from a 





NEW OFFICERS OF PACIFIC NORTHWEST STATIONERS 
ASSN.—Left to right: First Vice-president J. Herb Peterson. 
Rosser & Sutton, Yakima, Wash.; President Bob Needham. 
Needham’s Book Store, Salem, Ore.; Past President H. 
Humphrey Griggs, Griggs Stationers, Bellingham, Wash. 
Second Vice-president Lou Hilton, Ruggles Staty. Co., Seattle. 
Wash.; Secretary Dave L. Allan, Jr., at Bellingham convention. 


42 








SEAFOOD FOR NSA PRESIDENT.—L. R. Addington, Art Metal 
Construction Co. (right), takes a look at the box of canned 
seafood from the North Pacific presented to Earl R. Koch 


heiser, NSA president. Looking on are NSA General Man 

ager Paul Burbank (left) and H. Humphrey Griggs. president 

of the Pacific Northwest Stationers Assn. and governor of 
NSA District No. 11. 


multitude of individual planners, each making his 
own decisions concerning the economy Businessmen 
must take the leadership or else we will drift with 
those who seek only security,” Mr. Rose concluded 

In his talk on “Fair Trade Today,’ 
mer explained the difference between the 
which permit the manufacturer to 
minimum retail sales price of his product, and the 
unfair practices acts, which forbid a merchant from 
selling (except under certain specified circumstances) 
an item at a price less than its replacement cost plus 
the average cost of doing business. Both laws, the 
attorney said, are aimed at monopoly, because price 
cutting is a weapon of big business against small busi 
ness. He pointed out that when small business is driven 
out of the market by price cutting, big business is free 
to jack prices up as high as the traffic will bear, and 
o the consumer is the ultimate loser 


Attorney Scher 
Fair Trade 


acts, control the 


Discloses Ways of Action 


Mr. Schermer recommended that whenever station 
ers find a violation of the Fair Trade their 
state, they first ask the manufacturer to bring what 
ever pressure he can legally against the violator. If 
that fails, he suggests the stationers should go to their 
county prosecuting attorney and ask him to bring 
action. As an alternative, Mr. Schermer advocated 
that the stationers bring suit as an injured competitor 
Such suits, he said, are most effective 

You can further your own interest and the interest 
of the consuming public by seeing that Fair Trade 
laws are enforced,” he told the stationers 

Hints on how to plan for profits by budgeting opera- 
Young, who 


acts In 


tions were given the stationers by Mr 

said business control was becoming more and more 
important with the drop in volume and increase in 
costs which have been experienced by most companies 


two years. He showed slides illustrating 
how the Lowman & Hanford Company prepares its 
yearly estimates of costs and sales. He recommended 
that the stationers provide flexibility in their budgets 
to meet changing conditions and that they revise 
either the budget or their operations at frequent in- 
tervals. After two or three years, he assured them 
they will be able to make accurate forecasts of both 


sales and costs 


for the past 


The convention selected Lou Hilton, Ruggles Sta- 
tionery Company, Seattle, for the position of second 
vice-president, putting him in line f president and 


governor. Bob Needham, Needham’s Book Store, Salem, 


Ore., was nominated as the new Pacific Northwest 
Association president and NSA District 11 governor 
succeeding Mr. Griggs’ of Griggs’, Bellingham. Step- 
ping up to the first vice-president’s chair was J. Herb 
Peterson, Rosser & Sutton, Yakima, Wash. D. D. Stew- 
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Stationers 
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AF 


Sor 


Sale 
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‘ 
ident 


re market.” 


ve this picture; 


lanager 
re-elected secretary of the 


snd Chet Williams 


Yeedham, Needham’s 


jles Staty. Co. 


LIANCES, 


ied as executive secretary, and Dave 
secretary of the Washington State 

on the nominating committee at 
re Chairman Jim Cooke, J. L. Cooke’s 
Al Osborn, Tacoma Office Supplies 
ung, Lowman & Hanford Company, 

t Griggs. Selected as the tenta- 
year’s convention was Portland, Ore 


Fair Trading Practice 
utions passed by the convention was 
nanufacturers of office furniture to 
ts under Fair Trade to better con- 
Another “resolved that 
tunity presents itself, dealers con- 
ie attention of manufacturers in- 
breakdown, schedule changes, 
and so forth, which tend to reduce 
and continually urge that manufac- 
dealer profit into their merchandise 
‘reased costs of doing business.” 
freight rate classification of in- 
1e convention went on record asking 
Stationers Association give atten- 
problem,” with the suggestion that 
hed with the respective traffic con 
and if the National 


Association is not in a position to undertake this job 
at the present time, that manufacturers be approached 
to restudy classifications of their respective products 
and furnish the dealer with this information as a 
means of checking freight bills; and that manufactur- 
ers be asked to do a better job wrapping, packing and 
shipping to give the dealer the lowest possible freight 
cost; and, at the same time, dealers were urged to 
take advantage of local freight audit services and 
traffic bureaus to help work on this problem. 


Organization Is Strengthened 


A resolution designed to Strengthen the Pacific 
Northwest Stationers Association by increasing the 
number of officers to include directors from all areas 
not represented, ie., that one man each be added from 
Montana, Idaho and British Columbia—to be ap- 
pointed this year by the present officers and hereafter 
to be elected. Appointed under this resolution were 
Ray Flaherty, The Office Supply Company, Misscula, 
Mont.; Bob Strawn, Strawn’s Office Supplies, Boise, 


Idaho, and Jim Forsythe, Bindon’s Ltd., Vancouver, 
B. C. 

Other resolutions extended a vote of thanks to the 
NSA for again making possible the appearance of the 
National Troupe and General Manager Burbank; com- 

(Turn to page 132, please) 





AT NSA DISTRICT NO. 11, LEOPOLD HOTEL, BELLINGHAM, WASH., MAY 5-6 


Pencil Sharpener Co., president-elect of the 


elers 


Burbank (right 
in appreciation of his 


presenting plaque to 
services as regional 


Oregon Trail Trav 


Yawman and Erbe Mig. Co. 
Eberhard Faber Pencil Co., re-elected treas 
Trail Travelers. 
Pacific Northwest Stationers Association. Left 
on, Rosser & Sutton, Yakima, Wash.., first vice 
Book Store, Salem, Ore.; 
Griggs’ Bellingham. Wash., retiring president: 
Seattle, second vice-president 
istant executive secretary. 


July, 1950 


7. Charles F. Evans, Sanford Ink Co., retiring president of the Oregon 
Trail Travelers, greets President-elect Wilson Turner. 

8. Another group photo of newly-elected Pacific Northwest officers. 
Left to right: Retiring President Griggs. President-elect Needham, 
First Vice-president J. H. Peterson and Second Vice-president Lew 
Hilton. 

9. President-elect Turner (left) who held office for but a few minutes 
due to his retirement from the stationery field. turns the gavel over 
to the new president, Joe Dwyer. 

10. A scene from the Orégon Trail Travelers’ skit showing Al, Tacoma 
stationer, being greeted by President Earl as General Manager 
Paul (im yacht cap) looks on. 

11. Paul Burbank and Bob Needham alongside king-size Airwick, one 
of the props used in the travelers’ skit. 


(Photos courte cific Stationer 
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IN ATTENDANCE AT DIST. NO. 10, NSA, HOTEL 


DISTRICT No. 10 STATIONERS RE- 
TURN TO VACATION COUNTRY 


Hold Sessions at Broadmoor Hotel, Colorado 
Springs—Find Scenery Alluring—NSA Troupe 
Heads Program—Nominate Harold Richardson 


HE ANNUAL convention of the Tenth District NSA 

was held May 8, 9 and 10 at the Broadmoor Hotel, 
Colorado Springs, Colo., the scene of an earlier meet- 
ing which was one of the most enthusiastic ever held 
in the district. Broadmoor visitors are offered attrac- 
tions galore, not the least of which are the appoint- 
ments and surroundings of the hotel, its dining service 
and its golf course. The Will Rogers Memorial on 
Cheyenne Mountain, the restaurant at the summit, 





1. Harold Richardson, Richardson Office Supply Co., Grand Junction, 
Colo.; George Kirk, Colorado Fuel & Iron Co.; Adrian Pembroke 
Pembroke’s, Salt Lake City. 

2. Officers Rocky Mountain Tenveters Club: Jim Haymes, American 
Pencil Co., sergeant-at-arms; Joe Davis, The General Fireprooting 
Co., second vice-president; Russ Okerstrom, W. Sheatier Pen 
Co., first vice-president: W. B. McGarvin. Eagle Pencil Co., 

resident. 

3. William Mason III, Out West Ptg. & Staty. Co.; Earl Kochheiser 

Charles M. Ritter Co., Mansfield, Ohio, president NSA; Paul Bur- 

bank, general manager NSA. 

L. R. Radington, Art Metal Construction Co.; R. D. Buckley and 

J. S. Henshaw, Automatic Pencil Sharpener Co 

5. John D. Edwards, Columbia Ribbon & Carbon Mig. Co.; M. D. 
Hasty. Sengbusch Self-Closing Inkstand Co.; Keith Gordon, Eber 
hard Faber Pencil Co.; Carl Duker, Santa Fe Book & Staty. Co.; 
John D. Horne, Eberhard Faber Pencil Co. 

6. Glenn Grindle and George T. Wall. Art Metal Construction Co.: 
Herbert S. Riley. Out West Ptg. & Staty. Co. 
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BROADMOOR, COLORADO SPRINGS, MAY 8-10 


the Garden of the Gods, the Cave of the Winds, narrow 
gauge mountain climbing cog railroads, Pike’s Peak 
are some of the places which received considerable 
attention 

As in other regionals most of the program was fur- 
nished by the NSA Troupe. Other speakers were Ted 
Kornmann of Do/More Chair Company; George Kirk 
of Colorado Fuel & Iron Company and Walter Bruce 
of Mountain States Telegraph & Telephone Company. 


The business sessions were well attended notwith- 
standing the appeal of out-of-doors. Harold Richard- 
son, Richardson Office Supply Company, Grand 


Junction, was nominated to succeed Adrian Pembroke, 
Pembroke’s, Salt Lake City, as governor. Frank Creer, 
Utah-Idaho School Supply Company, Salt Lake City, 
and M. B. Wheeler, Prairie Publishing Company, Cas- 
per, Wyo., were selected lieutenant governors. Albu- 
querque was decided upon for the 1951 meeting, largely 


7. Harry Fellowes, Bankers Box Co.; William Mason III, Out West 
Ptg. & Staty. Co.; Frank Rising. Bankers Box Co.; Joe Donahue 
W. A. Sheatier Pen Co. 

8. C. A. Butler, Butler Staty. Co., La Junta, Colo.; 
Weldon Roberts Rubber Co.; L. W. Oswald, Clovis Ptg. Co 
N. M.; Russell C. Goodrich, G. & C. Merriam Co 

9. George Feeley, Dennison Mig. Co.; J. Ed Conlon, Rockwell-Barnes 
Co.; John D. Stewart, Carter's Ink Co.; Earl C. Zuhlke, Dennison 
Mig Co. 

10. Del Styers, Minnesota Mining & Mfg. Co., and Earl 
NSA president, getting early morning sunshine. 

ll. Joe Simmer and George Wolcott, Wilson Jones Co. 

12. C. E. Reynell, Oxford Filing Supply Co., at mercy of Broadmoor 
barber. 

13. A filing supply conference. Gilbert Weis 
Barkley. C. L. Barkley Co.; Charlie Reynell 
Co. 

14. Mr 


George Nelson 
Clovis 


Kochheiser 


Weis Mig. Co.; Peyton 
Oxford Filing Supply 


and Mrs. G. J. Aigner, G. J. Aigner Co 
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through the efforts of Mrs. Jack Harper, General Sup- 


ply Compan ind other Albuquerque dealers. 
Governor Pembroke called the convention to order 
nd had session opened with prayer offered by 
Walter Stevenson of Steve’s Office Supplies, Ogden, 
Utah. Messages of welcome were extended by Ernest 


Sawyer, president ol 


the Rocky Mountain Travelers 





At the yistration table: William Mason III, Out West Ptg. & Staty. 
Co.. Colorado Springs; Keith Gordon, Eberhard Faber Pencil Co.; 
Ginger Slocum, Broadmoor Hotel; John Daughaday. Out West Ptg. 
& Staty. C 
Donald O. Stanfield, Wyoming Typewriter & Equipment Co.; Erle 
Kistler, Kistler's, Denver: Paul Buckwalter, National Blank Book 
Co.; Al Main, Kistler's. 
Mrs. Del S : Mrs. Herb G. Johnson and Mrs. J. E. Davis. all of 
Denver; Mrs. Lloyd Nelson, Greeley. Colo.; Mrs. Harold Richardson 
Grand |] t 
Seated: Paul Skinner, Columbia Ribbon & Carbon Mig. Co.; Joe 
Davis, The General Fireproofing Co.; William Mason, Jr., Out West 
Pig. & S Standing: John Stanfield. Wyoming 7 & 
Equipment C Sheyenne; Fred B. Robinson. Golden; Glen Evans 
Solumbia Ribbon & Carbon Mig. Co.; Ron Campbell, Wyoming 
Staty . “st 
Seated: Joe Donahue, W. A. Sheaffer Pen Co.; Mrs. Jack Harper 
Gene ipply Co., Albuquerque; John Henn, 7“ - Dixon Cru- 
ible Co. Standing: Ed Robinson, Sanford Ink Co.; alter Sheaffer 
W. A. Sheaffer Pen Co.; C. W. Lofgren, Sanford Ink Co.; Bob 
Bauter, Weber Office Supply Co., Ogden: Harvey S. Howarth, Weber 
Mice S&S DT 
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ENJOYING THAT COLORADO ATMOSPHERE—Participating 
as hosts and guests in the recent NSA District No. 10 re- 
gional at Colorado Springs were, above: William Mason, Jr., 
Out West Ptg. & Staty. Co., Colorado Springs; Adrian Pem- 
broke, Pembroke Co., Salt Lake City; Earl Kochheister, presi- 
dent NSA; William Mason III, Out West Ptg. & Staty. Co. Be- 
low: Herb Riley, Out West Ptg. & Staty. Co.; Earl Kochheister 
and Paul Burbank, president and general manager, NSA. 


Club, and William Mason III, Out West Printing and 
Stationery Company, Colorado Springs. Mr. Mason as 
chairman of the conference committee was the spark 
plug to handle advance preparations and help keep 
the program running smoothly. Members of the Troupe 
on the first morning schedule were President Earl 
Kochheiser; Irving Kathman, Eversharp, Inc., and 
L. R. Addington, Art Metal Construction Company. 
Then came Mr. Kornmann, whose topic was “Two 
Traditions, Our Industry and Our Profession—Selling.” 

Mr. Kornmann told of starting in the stationery 
business with the old firm of Ihling Brothers and 
Everard in Kalamazoo. Tracing record keeping back 
to the Cro-Magnon man, he said it was the oldest 
industry in the world and the most important, for no 
business large or small can operate without our wares. 
He calls it the keystone in the arch. 

The principal emphasis in his talk was on pride in 
our business and drama in selling. He recalled Earl 
Kochheiser quoting a person eleven years ago saying 
he was only a stationery salesman. That, he said, was 
something to be proud of. The problem of price he 
found to be largely one of the dealer’s own making. 
He cited a case in which one of his own distributors 
received a call to leave a chair for examination and 
comparison. The salesman called without the chair 
saying he wanted to see first which would be most 
appropriate. Seven chairs had been submitted, at least 
four at cut prices. In ten days his distributor had an 
order totaling $3,000 because he declined to follow the 
easier routine but put skill and drama into his effort 
and sold what he considered most suitable for the 
customer’s use, regardless of price. “Dramatize, visual- 
ize, draw on your imagination,” the speaker advised. 
Among various examples cited was that of the old 
Kalamazoo Loose Leaf Binder Company selling a 


(Turn to page 139, please) 


45 








NSA DISTRICT NO. 8 BANQUET. HOTEL CONTINENTAL, KANSAS CITY. MO. MAY 12 


DISTRICT NO. 8&8 REGISTERS 356 
AT KANSAS CITY MEETING 


Assembly Exceeds Last Year's Record Crowd— 


F. A. Reed Nominated Governor for Next Year— 
NSA Troupers Provide Most of Speaking Program 


HE RAILROAD STRIKE was no deterrent so far 

as the annual meeting of District No. 8 of the Na- 
tional Stationers Association was concerned. Ex- 
pressed doubts soon gave way to enthusiasm when the 
registration figure began approaching last year’s rec- 
ord of 341. Governor J. L. Wren, The House of Wren, 
Oklahoma City, Okla., and his convention committee- 
men all wore smiles of satisfaction during the two-day 
assembly in the Continental Hotel, Kansas City, Mo., 
May 12 and 13. The final registration figure was 356, 
a high mark for Governor-elect F. A. Reed, Latsch 
Brothers, Inc., Lincoln, Nebr., and his lieutenant gov- 
ernors to shoot at in 1951 

At the business sessions only two speakers were on 
the program in addition to the NSA Troupers. The 
addressses of the NSA Travelers have been reported 
in some detail in previous issues. Their names and the 
titles of their addresses are as follows: NSA President 
Earl R. Kochheiser, The Charles Ritter Company, 
Mansfield, Ohio, “Raising the Level of Our Industry, 
or Are You a Fatalist?”; L. R. Addington, Art Metal 
Construction Company, “Training Salesmen to Sell”; 
Irving A. Kathman, Eversharp, Inc., “Complacency 
Costs Stationers a Quarter of a Billion Dollars a Year”; 
Wyman S. Randall, Rust Craft Publishers, “Are You 
Securing Your Potential in Greeting Cards?”; Paul B 
Buckwalter, National Blank Book Company, “Distribu- 
tion in a Welfare State”; Paul E. Burbank, NSA gen- 
eral manager, “The Stationers World.” 

Nearly 30 early registrants played golf on Thursday 
afternoon and then returned to the Continental Hotel 
in time to share in the food and the fun at the pre- 
convention “round-up” party and the House of 
Friendship, sponsored by the Midwest Travelers Club. 
Pioneer music and an exhibition of square dancing 
featured the evening. 

Last year’s successful experiment of starting the 
first business session with a breakfast was repeated 
effectively on Friday morning. Shortly after ten 
o’clock the waiters retired and Governor Wren called 
the meeting to order. The usual preliminaries—invo- 
cation, introductions, appointments and so forth 
were followed by the addresses of Troupers Kochheiser 
and Addington. The other speech of the morning was 
delivered by George W. Planet, Beck-Planet Pen Shop, 
Kansas City. Mr. Planet spoke about “The Outlook for 
Pen Business in the Retail Store.” 


Pen Business Taken for Granted 


Stressing the fact that lush times in fountain pen 
sales are over, Mr. Planet said that too many dealers 
take the fountain pen business for granted. They as- 
sume, erroneously, that the advertising and promotion 
activities of pen manufacturers is sufficient. In order 


46 


to share profitably in the current market dealers must 
participate in the work of making the public really 
fountain pen-conscious. This can be done through all 
types of local advertising, featuring such ideas as two 
pens for every pocket, buying correct pen points, and 
so forth. As a final thought Mr. Planet referred to the 
gift market as potentially very large, but it will be 
reached only by those who make a determined and 
skillful bid for it 

In the afternoon NSA Troupers Kathman and Ran- 
dall addressed the group. Then came the outstanding 
speech of the convention. Rev. W. H. Alexander, min 
ister of the First Christian Church of Oklahoma City, 
known to a number of those present because of his 
appearance on the program at the NSA convention 


ON OPPOSITE PAGE— 


l. A. L. Smithson, Jr.. Mrs. & Mr. Jack Kern 
Dallas, Tex. 

2. Mrs. & Mr. Art Reed, Latsch Bros., Inc., Lincoln, Nebr. 

3. Gordon Kickels, C. L. Barkley & Co.; Herb Walsh, Ace Fastener 
Corp.; Geo. Alter, Invincible Metal Furniture Co.; Homer Smith. 
National Stationers Assn., Washington, D. C. 

4. H. E. Waldron, W. A. Sheaffer Pen Co.; M. E. Zook and Ed Conlon 
both Rockwell-Barnes Co. 

5. F. R. Austin, Jr., The Globe-Wernicke Co.; R. M. Matthews, Sturgis 
Posture Chair Co.; Elmer G. Rahe, The Globe-Wernicke Co. 

6. A bit of St. Louis—A. J. Bartens, Shallcross Ptg. & Staty. Co.; Wil 
liam A. Froehle. Boorum & Pease Co.; C. A. Kennedy, W. J. Ken- 
nedy Staty Co.; J. A. McLaughlin, Blair Office Supply Co.; R 
Powell Adams and Walter Ruedy. S. G. Adams Co. 

7. Maurie Mann, Sanford Ink Co.; E. J. Mitchell, manufacturers’ rep 
resentative: James R. Lang, Junction City Office Supply Co., Junc 
tion City, Kans.; Roy Wood, Esterbrook Pen Co. 

8. Bill Pickering, Eberhard Faber Pencil Co., president of Midwest 
Travelers Club, shakes hands with Governor J. L. Wren, The 
House of Wren, Oklahoma City, Okla. 

9. George Litchfield, Jasper Chair Co.; Earl K. Duke, Duke, Inc. 
Wichita, Kans.; Bob Valleau, R. B. Valleau & Co., St. Paul, Minn. 

10. William Pickering. Eberhard Faber Pencil Co.; Bob Latsch, Latsch 
Bros., Inc., Lincoln, Nebr., former president NSA; Lionel Colomb. 
Weis Mig. Co.; Hugh B. Bush, House of Wren, Oklahoma City. 

11. Peerless and Speed: Tony Dopke, Peerless Imperial Co., Inc.; C. H. 
Parker and Art Carrow, Speed Products Co. 

12. G. Max Keating. manufacturers representative: Herb Walsh. Ace 
Fastener Corp.: Bob Valleau, manufacturers’ representative; Frank 
Palmer, Eaton Paper Corp. 

13. Paul Cheney. Southworth Co.; Bob Crowley, Crowley-Reuter Staty. 
Co., Kansas City. Mo.; Mrs. Ellis Ryan, manufacturers’ representa- 


tive. 

14. Mrs. William Sprout, Mrs. J. P. Nicholson and Mrs. S. C. McKee. 

15. Frank Engel, Engel Office Supply Co., Clay Center, Kans.; Milton S. 
Bach and Frank Baldwin, Baldwin Typewriter Co., Kirksville, Mo. 

16. Seated: Chief Moore, Goldsmith Book & Staty. Co., Wichita; Ralph 
Sleeper, Office Supply & Equipment Co., Topeka: Pat Patterson 
National Blank Book Co.; Ed Peterson, Office Supply & Equipment 
Co. Standing: W. H. Cox, Parker Pen Co.; Walter Kane. National 
Blank Book Bes Art O'Hara, Acco Products. Inc.; Ivan Cornelius 
Northern States Envelope Co. 

17. The Registration Staff. Seated: Annette Thornsberry, Mrs. B. Way 
land, Mrs. L. . Mietzner, Mrs. A. Metzinger and Miss Cath 
erine Jones. Standing: Dan McDougall, Stationers Loose Leaf Co. 
and Ray Kline, Security Staty. Co., Kansas City. Mo. 

18. Seated: Herb Walsh, Ace Fastener Corp.; George Tapner, Indus 
trial Tape Corp.; J. Ed Conlon, Rockwell-Barnes Co.; Henry 
Deutsch, manufacturers’ representative. Standing: W. S. Lennart- 
son, Office Appliances; Gordon Kickels, C. L. Barkley & Co.; A. C. 
Van Horne, bochard Faber Pencil Co.; Al Skibbe, Boorum & 
Pease Co.; Russ Ragan. American Pad & Paper Co.; Dick Singer 
manufacturers’ representative. 

19. Seated: Norman Gerth, Imperial Desk Co.; Ellis Ryan, Milwaukee 
Chair Co.; Gertrude Slaton. Western Bank & Office Supply Co.; 
Walter Kane, National Blank Book Co. Standing: Pat Patterson, 
National Blank Book Co., ready to take your order; Marion Follin, 
manufacturers’ representative; James Pryor, Wilson Jones Co.; 
Fred Brous, Crane & Co., Topeka; Art O'Hara, Acco Products. 
Inc., also ready to serve you. 

20. Frank Baldwin and Milton Balch, Baldwin Typewriter Co., Kirks- 
ville, Mo.; S McKee. manufacturers’ representative; Roy Cramer 
and Roy Cramer, Jr., Cramer Posture Chair Co.; Jerry Nicholson 
Herring-Hall-Marvin Safe Co.; William Sprout, Cramer Posture 
Chair Co.; Earl E. Candy. Victor Safe & Equipment Co., Inc. 

21. Roy Wood. Esterbrook Pen Co.; George Planet, Beck-Planet Pen 
Shop, Kansas City, Mo.; J. B. Kelly, Esterbrook Pen Co.; Roy 
Moreland, Schooley Ptg. & Staty. Co., Kansas City; Lyle S. Turner 
and John Hehnke. W. A. Sheaffer Pen Co. 


all Jack C. Kern Co 
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1. Jack Johnstone, Wallace Pencil Co.; Cecil Moses, Democratic Ptg. 
& Litho. Co., Little Rock, Ark.; L. B. Wilcox, Roberts Ptg. & Staty. 
Co., Hutchinson, Kans.; Cort Horr, Associated Stationers Supply 
Co.; Lusk Robinson, Democrat Ptg. & Litho., Little Rock, Ark. 

2. Bill Small, Johnson Chair Co.; Geo. Planet, Beck-Planet Pen Shop, 
Kansas City. Mo.; R. S. Moreland, Schooley’s, Kansas City, Mo.; 
F. L. Brous, Crane & Co., Inc., Topeka, Kans. 

3. Art Reed, Sid Anderson and Bob Latsch, all Latsch Bros., Inc., 
Lincoln, Nebr.; M. E. Zook, Rockwell-Barnes Co.; Robert Sutton. 
Eckdall & McCarty Staty. & Office Equip., Emporia, Kans. 

4. Bob Erving, Bectaastion Typewriter Co., Hays, Kans.; Mr. & 
Mrs. Irwin Vincent, Western Typewriter Co., Topeka, Kans.; Har- 
ley Rhoads, Northwestern Typewriter Co., Hays, Kans. 

5. Maury Mann, Sanford Ink Co.; O. E. Glasgow, Carpenter Paper 
Co., Oklahoma City, Okla.; Earl Scott, Bauman Office Equip. Co., 
Wichita, Kans.; Art Pfister, Smead Mig. Co. 

6. John Henn, Joseph Dixon Pencil Co.; Dorsey Douglas, H. Dorse 
Douglas, Inc., Oklahoma City. Okla.; Bill Pickering, Eberhard 
Faber Pencil Co.; Larry Goodhand, Oxford Filing Supply Co. 


last fall, challenged his listeners with another of his 
mind- and heart-searching addresses titled, “Life’s 
Quiz Program.” 

Opening with some humorous stories, Dr. Alexander 
plunged into his theme with some queries about atti- 
tudes. Do you have a wholesome attitude toward life? 
If so, you can sell. Do you have a wholesale attitude 
toward children, young people, religion? If so, you are 
part of the answer and not part of today’s problems 
Some of the other penetrating questions put by Dr. 
Alexander were: 1. Do you have a self fit to live with? 
2. Do you have a world fit to live in? 3. Do you have 
a philosophy fit to live by? How an individual answers 
those and other basic queries will determine whether 
he is part of the problem or part of the answer. 

Dr. Alexander concluded his address by indicating in 
very simple terms the three basic philosophies by 
which people live—1. The thief says, “What’s yours is 
mine, if I can get it.” 2. The selfish man says, “What’s 
mine is mine, if I can keep it.” 3. The man in whom 
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resides the ultimate solution to our problems of human 
relations says, ‘““What’s mine is yours, if you need it.” 

In the remaining moments of the afternoon session 
committee reports were made and the following offi- 
cers were elected: Art Reed, Latsch Brothers, Inc., 
Lincoln, Nebr., governor; Cecil Moses, Democrat Print- 
ing & Lithographing Company, Little Rock, Ark, lieu- 


tenant governor; Jack Baney, Business Equipment 
Company, Pratt, Kans., lieutenant governor; Joe 
Landes, Schooley Printing & Stationery Company, 
Kansas City, Mo., lieutenant governor; Fred Pfaff, 


Omaha Printing Company, Omaha, Nebr., lieutenant 
governor; Al Cook, Cook Desk & Office Supply Com- 
pany, Oklahoma City, Okla., lieutenant governor 
After the dinner Friday evening, during which a 
string ensemble provided pleasant music, Bill Picker- 
ing, Eberhard Faber Pencil Company, functioned as 
toastmaster. Mr. Pickering introduced Governor J. L 





1. Geo. Litchfield and Lou Koerner, both Jasper Chair Co.; Gordon 
Kickels, C. L. Barkley & Co.; E. A. Roberts. Demaree Staty. Co. 
Kansas City. Mo. 

2. Bob Kane, Richard Best Pencil Co.; Pete McLaughlin, Allied Car 
bon & Ribbon Mig. Corp.; G. W. Garner, Excelsior Ptg. & Staty 
Co., Excelsior Springs. Mo.; Glen Evans, Columbia Ribbon & Car 
bon Mig. Co.; Clyde Byrd, Joseph Dixon Crucible Co. 

3. R. J. Fuller, Smead Mfg. Co.; Merrill Hasty. Sengbusch Self-Clos 
ing Inkstand Co.; M. E. Zook. Rockwell-Barnes Co.; Clyde Byrd 
Joseph Dixon Crucible Co 

4. Irving Kathman, Eversharp, Inc.; V. T. Williams, Schooley’s, Kan 
sas City, Mo.; Jack Kelly, Esterbrook Pen Co.; Lyle S. Turner 
W. A. Sieatior Pen Co.; Roy L. Wood, Esterbrook Pen Co.; NSA 
Pres. Earl Kochheiser, Charles H. Ritter Co., Mansfield, Ohio. 

5. Forest G. Beal, Beal Office Supply Co., Wichita, Kans.; C. W. 
Clemen, G. J. Aigner Co.; A. H. Mehl, Elmer Krumwiede & Assoc.; 
J. W. Coleman, Coleman Office Supply Co., Wichita, Kans. 

6. Paul Baird, George E. Baird & Son; I. W. Shockley. Sam‘! Dods- 
worth Staty. Co.; D. A. MacDougall, manufacturers’ representative; 
W. I. Shockley. Sam‘! Dodsworth Staty. Co.. all of Kansas City. 
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ABOVE— 


l, 


2. N 


Governor J. L. Wren welcomes Governor-elect F. A. Reed to the 
position of official leadership in NSA Dist. No. 8. 

ew officers, Midwest Travelers Club. Seated: William Pickering. 
Eberhard Faber Pencil Co., retiring president; Art Pfister, Smead 
Mig. Co., president; Fred Pitt, manufacturers’ representative, audi- 
tor. Stan ing: Dave C. Neuhaus, manufacturers’ representative, 
second vice-president; Roy Wood, Esterbrook Pen Co., first vice- 
president; Dan MacDougall, Stationers Loose Leaf Co., secretary- 
treasurer. 


. Back row: Carl M. Schutz, Eagle Pencil Co.; George K. Desmond, 


Victor Safe & Equipment Co.; George Constantine, Palace Office 
Supply Co., Tulsa, Okla. The distaff side of the families are in the 
same order, seated. 


. The two Pauls (Buckwalter and Burbank) dismantling equipment 


used with their addresses. 


. Fred Downs, Downs-Randolph Co., Tulsa, Okla., past-president of 


NSA; Bill a a a Eberhard Faber Pencil Co., president, Midwest 

Travelers Club; J. L. Wren, Jr., The House of Wren, Oklahoma City, 

Okla., goveuner of NSA District No. 8; Don L. Branham, Branham's. 

ae Oklahoma City. Okla.; Al Cook. Al Cook Desk & Office Supply 

= Geen City, Okla.; Paul Baird, Geo. E. Baird & Son, Kansas 
ity. ° 


. Sending: Alex Bartens, Shallcross Ptg. Staty. Co., St. Louis, 


Mo. D. Brotherton, Oxford mg -_ Z Co., Maplewood, Mo.; 
Walter poem s. G. ee Co., Leeks, Mo.; Gene Mitchell, 
E. J. & B. K. Mitchell Co., aly ‘ten Glen Grindle, Art Metal 
Construction Co.; oe acLiswshlie’ Blair Office Bags > | Co., St. 
Louis, Mo. Seated: R. J. Fuller. Smead Mig. ill Froehle, 
Boorum & Pease Co.; Izzy Voda. Wallace Pencil Co.; R. Powell 
Adams, S. G. Adams Co., St. Louis, Mo.; Gus Kennedy. Wm. J. 
Kennedy Staty. Co., St. Louis, Mo. 


AT LEFT— 


l. 
2. 


Ernest Bachey, Joplin Ptg. Co.. Joplin, Mo.; T. E. Moyer, — 
Brownfield, Gerald Owens and Irving Kathman, all Eversharp, 

Joe Davis, The General Fireproofing Co.; John Ford, Jr., Peterson 
Litho. & Ptg. Co., Omaha, Nebr.; Bernard M. Didde, Didde Office 
Supply & Ptg. Co., Emporia, Kansas.; Geo. Wall, Art Metal Con- 
struction Co.; Vaughn illiams, Schooley’s. Kansas City, Mo.; Bill 
Pickering, Eberhard Faber Pencil Co 


. Jack Baney, Business Equ ory Go. Pratt, Kans.; F. Arnold May. 


Thacher, Inc., Topeka, Kans.; Shelpman, Shelpman’s, Spring- 
field, Mo.; R. F. Treece. oak A. Lawrence, Kans. 


. Dick Singer, Cooke & Cobb Co.; J. G. Sheppard. Skans Sheppard 


Co., Omaha, Neb.; Scott Parnham, Alma 7.7 Co.; Herb Johnson, 
Wilson Jones Co.; Art Pfister, Smead Mi 


. Al Steitz, Field Staty Co., Tulsa, Okla.: t * Bristol, Koch Bros., 


Des Moines, Ia., past- president of NSA; Everett Glenn and John 
Marshall, both John A. Marshall Co., Kansas City, Mo.; Dwight 
Steele and Claude Allen, The General Fireproofing Co.; Jack 


Baney. Business 4. Co., Pratt, Kans.; Joe E. Davis, The 
General Fireprooting 


Wren, who in turn presented the notables at the head 
table. NSA President Earl Kochheiser and NSA Gen- 
eral Manager Paul Burbank spoke briefly, Mr. Burbank 


(Turn to page 143, please) 
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HEAVIEST REGISTRATION IN YEARS 
AT DIST. No. 6—I.B.S.A. REGIONAL 


Meeting Staged at Hotel Moraine, Highland Park— 
Troupers Augmented by Topflight Speakers— 
E. E. Long Nominated Governor; Lawrence 


Again Heads I.B.S.A., 


NE OF THE BEST turnouts in recent years in- 

vaded Hotel Moraine-on-the-Lake, Highland 
Park, Ill., May 14-16, for the joint meeting of the Ili- 
nois Booksellers & Stationers Association and District 
No. 6 of the National Stationers Association. Registra- 
tion for the combined convention totaled 211, includ 
ing 43 dealers. 

The Sunday afternoon portion of the schedule was 
devoted to the annual meeting of the Illinois Book- 
sellers group. Opened at 4 p.m. by Arnold Lawrence, 
Will Harms Company, Pekin, IIl., the program featured 
two excellent speakers—Frank Close, Doubleday & 
Company, Inc., and Miss Bess Sondel, Ph.D., outdoor 
and speech instructor at the University of Chicago. 


1. Registration table activity. Dick Crawford, Joseph Dixon Crucible 
Co., and Gordon Kickels, C. L. Barkley & Co., are signed up by 
Ray J. Eichenlaub, Service Steel Products Corp., and Tom Gillice 
Rockwell-Barnes Co. 

2. Hotel Moraine-on-the-Lake, Highland Park, III. 
ful Sixth District regional. 

3. Eldon Just, Just & Son, Chicago; G. O. (Ollie) Stevens, Stevens 
Maloney & Co., Chicago: Mrs. Pilkington; Bill Small, Johnson Chair 
Co.; Holt Pilkington. manufacturers’ representative. 

4. T. W. Flaherty, Joseph Dixon Crucible Co.; Mrs. Jim Bradley; Mr 


site of the success 


and Mrs. J. Becker, Joseph Dixon Crucible Co.; Mr. and Mrs. 
Arnoid Lawrence, Will Harms Co., Pekin, III. 

5. Paul Burbank. NSA general manager; Ed Shapiro, Esco Staty 
Store, Chicago, governor Sixth District; Elmer Long, Stevens 
Maloney & Co, hicago, named for governor for 1950-51. 

6. Mr. and Mrs. Norm Bickel, Sanford Ink Co.; John Smythe, Geyer 


Publications; Mr. and Mrs. Norbert Burgess: Sanford Ink Co. 

7. Saul Hurtig. Acme Staty., Chicago: Donald Miles and Ken Hen 
derson, both Carter's Ink Co.; Guy Veitch, Cless O. Burras Staty 
Oak Park, Ill.; Bob Kane, Richard Best Pencil Co. 

8. Mr. and Mrs. John Carroll and Betty Carroll, all of Carrolls 

burg. Ill. 


Gales 
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In his talk on “Trade Books in Your Store’, Mr. Close 
stated that the most serious problem in maintaining 
book sales was the development of the book-buying 
and reading habit among customers. He insisted that 
this could be done despite competition by movies, 
radio and television. Consistent exposure, habit-form- 
ing indoctrination and inculcating an interest in 
reading are essential steps in formulating this long- 
term literary rebirth, he concluded 


In Miss Sondel’s talk, “Express Yourself”, the lis- 
teners were admonished that every person’s past and 
present experiences determine what he wants to ex- 
press, and that even the future plays a dynamic role 
Every person, she said, is predominantly a thinker 
feeler or doer. Thinkers, she pointed out, can usually 
sum up their talks in a single sentence. Feelers, being 
naturally sympathetic, are almost invariably good 
talkers. Doers, having sharp minds, likewise speak 
well. But the best speakers, she insisted, are a combi- 
nation of the,three types. The most successful speak- 
ers she concluded, are successful conversationalists 
who are able to sum up in one working title the various 
components of their talks. 





9. Roy L. Johnson, Autopoint Co.; Mrs. Ben Powell; Mrs. Jim Bradley 
Mrs. O. R. Snapp; Bill Durchslag. Stevens, Maloney & Co., Chi 
cago; Jim Bradley. Higgins Ink Co. 

s. P. H. Barkley. Mrs. Ben Powell. Mrs. Roscoe Benge and Mrs 
Gordon Kickels. 

ll. Past Governor P. G. Picknell, Haines & Essick Co., Decatur, Ill 
Gov. Ed Shapiro, Esco Stationery Store, Chicago; Past Governor 
Maynard Westring, Mid-City Stationers, Inc., Rockford, III. 

12. Al Skibbe, Boorum & Pease Co.; Roy Skibbe. Victor Safe & Equip 
ment Co.; Robert Hickman, Hickman Office Supply Co., De Kalb 
Ill.; Elmer Krumwiede, Chicago Desk Pad Co. 


13. Roy Hansen. Globe-Wernicke Co.; Dan Hansen, Carlson Bros 


Moline, Ill.; Clarence Reynolds, Globe Furniture & Staty. Co 
Chicago, president Stationers Club of Chicago. 

14, oat Lawrence, Will Harms Co., Pekin, re-elected president of 
1.B.S.A. 


15. Mrs. Ed Manning. Mrs. O. R. Snapp and Ed Manning. Nationa! 
Brief Case Mig. Co., attempting to read the Moraine’s sun dial 
They discovered the sun was running five minutes late. 

16. Front row: Mrs. R. Dan, Mrs. J. Lockett and Mrs. Phil Sol. Back 
row: R. Dan and J. Lockett, both All Types Office Equipment 
Chicago; Phil Sol. Sol Office Supply Co.. Chicago 
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Earl Kochheis¢ Chas. Ritter Co., Mansfield, Ohio, president NSA; 
Harold Wilson, Haywood's, Lafayette, Ind.; John Henn, Joseph Dixon 
Crucible Co.; Orvo Helander, Helander’s, Lake Forest, Ill. 
W. J. Becker, | Dixon Crucible Co.; Bill Lineweber, Associated 
Stationers Supply Co.; Roy Melind, Louis Melind Co.; Roy Hopko 
Badger Office Supply. Madison, Wis. 
Ralph Maish, Dennison Mig. Co.; Dick Singer, Cooke & Cobb Co.: 
Len Schneider. Globe-Wernicke Co.; Tony Markelz, The Book Shop 
Inc Joliet. I 

4. Bob Vojta uicago Saddlery Co.; Harold Wilson. Haywood's, La 
fayette, Ind.; Harry Balch, Quality Park Envelope Co.; Frank Hughes 
znd Frank Lazowski, both Automatic Pencil Sharpener Co. 
Harold and fF Brosk, Brosk Office Supply. Kenosha, Wis.; Bob 
Roth and Rose Roth. Novo Products, Inc.; Joe Roth, Reliance Pencil 
Sort Harold and Anne Rossuck, Better Office Supply. Chicago. 


rhe aft er portion of the Sunday program was 
hments and keno, both sponsored by 
‘sellers & Stationers Association 
ion of the Sixth District NSA meet- 
promptly at 9 a.m. with Governor 
Ed ipi Stationery Store, Chicago, presiding 
Followil nvocation by Walter S. Lennartson 
I nominating committees were ap- 
rnor Shapiro for NSA, and by Presi- 
rence for IBS.A 
The m vas devoted to three Trouper presen- 
off was an excellent address by Presi- 
lent Earl K iheiser, Chas. Ritter Company, Mans- 
field, Ohi Raising the Level of Our Industry”, or 
Are Yi Fatalist?” He was followed by L. R 
Addingto1 iger of dealer sales, Art Metal Con- 
with his chosen topic, “Training 
m =! Closing the morning session was a 
imely di if the subject Complacency Costs 
Statione! Juarter of a Billion Dollars a Year”, by 
Irving A. K in, vice-president in charge of sales 


» 
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Following the Monday luncheon, in which the men 
were joined by all the feminine registrants, William 
L. Jacob, superintendent of inspection of the Electro- 
Motive division of General Motors, presented his inter- 
esting and well-illustrated topic, “This Is Your Prob- 
lem.” The paramount need in America today, he said, 
is the re-education of the people in the American way 
of life. He then proceeded to explain in some detail 
the objectives of the Freedom Forum, sponsored by 
Harding College, Searcy, Ark. The four objectives of 
the Forum, publicity on which now reaches some 
25,000,000 people, he detailed as follows: 

a. Identify communism and socialism. 

b. Point out superiority of American way of life. 

c. Supply techniques and facts 

d. Inspire enthusiasm to fight for American way of 
life 

He then proceeded to present details of how Com- 
munism and Socialism had made serious inroads into 
the economic life of most European nations, and in- 
sisted that heavy infiltration of our Interior and 
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1. Earl Hanson, manufacturers’ representative: Elmer Long. Stevens. 
Maloney & Co., Chicago. governor-nominee; Ed Conlon, Rockwell 
Barnes Co. 

2. Mrs. Harry Pinch. Walter Wagner and Mrs. Wagner, all University 


of Chicago Bookstore. 

3. William Lineweber, Associated Stationers Supply Co.; Phil Kellstedt. 
Kellstedt & Son, Peoria; Earl Opie, Weber Costello Co.; Herb Walsh. 
Ace Fastener Corp. 

4. Douglas I. Allen, American Pad & Paper Co.; Mrs. Robert Reynell; 
Clint Cooper, manufacturers’ representative; Clarence Clemen. G. J. 
Aigner Co. 

5. Rus and Mrs, Ragan. American Pad & Paper Co., Charles and Mrs. 
Lee, Heyer Corp.; Al McPherson, Boorum 6 Pease Co. 








. Arnold MacKenzie, Scottie Products, Inc.; A. R. Blackbourn, The 
Blackbourn Systems, Inc.; Chas. Parker. Speed Products Co. 
. Arnold Berglund, Jos. Dixon Crucible Co.; Frank Cooper, Codo Mig. 
Corp.: ansen, Brown & Saenger. Sioux Falls, S. Dak.; A. 
Van Horne, Eberhard Faber Pencil Co.; Marion Follin, manutfac- 
turers’ representative; Wm. Small, Johnson Chair Co. 
. Paul Cheney, Southworth Co.; Frank Palmer, Eaton Paper Corp.: 
John Krueger and Jim Hyink, both F. S. Webster Co.; Owen Doss, 
Associated Stationers Supply Co. 
. W. J. Glendinning, Mittag & Volger, Inc.; H. F. Clausen, 
Ptg. & Es ing Co., Minneapolis; O. M. Wilson, 
Volger. Inc.; app. Napp Office & School Supply Co., 
towoc, Wis. 
. Phil Ackerman, Farnham Staty. & School Supply Co., Minneapolis 
Minn.; Gene Mitchell, manufacturers’ representative: Lou Wingert. 
Jr.. Defiance Sales Corp.; Earl Collins, Rockwell-Barnes Co.; Lou 
Wingert. Sr., General Pencil Co. 
. Claude Allen, The General Fireproofing Co.; 
Office Supply Co., Waterloo, Ia.; Paul Griffin, 
proofing . 
. Al Collatz, Moore Business Forms; Wm. 
Herb Fall, Japs-Olson Co., Minneapolis 
Art Metal Construction Co. 
. Rus Ragan, American Pad & Pencil Co., vice-chairman of the field 
division. NSA: Fred Schaefer, Sanford Ink Co.; Carl Schutz, Eagle 
Pencil Co.; Al Nordstrom, Smead Mig. Co.; Rip Lydon, R. B. Valeau 
Co.: Bruce A. Blackbourn, The Blackbourn Seciaans Inc 


Poucher 
Mittag & 
Mani 


Jay Parrott, Waterloo 
The General Fire 


Whiting, Owatana, Minn.:; 
Minn.; Ernest F. Ammon 
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ASSEMBLY OF NSA DIST. 
HELD IN MINNEAPOLIS 


ANNUAL 
NO. 


Attendance High, Program Outstand' ng—Charles 
Storey Nominated Governor for Next Year 
Northwest Travelers Meet Concurrently 





| OB JERUE, McClain & Hedman Company, St. Paul, 

Minn., justified his selection as governor of NSA 
District No. 7 last year by leading the region in the 
staging of a 1950 meeting that was excellent in every 


respect. High registration, fine speakers in addition 
to the NSA Troupers, and a program of top calibre 
were combined to invest everyone involved with a 


Including the ladies, 
Over 300 attended 


feeling of pride and satisfaction. 
full time registrations totaled 256. 
the banquet. 

Six of the 12 convention addresses were delivered 
by the NSA Troupers, whose speeches have been re- 
ported previously. The other six were given by local 
men and contained much in the way of information 
and suggestion. Trouper addresses were as follows: 
Farrer the Level of Our Industry—Or, Are You a 

Fatalist?” by NSA President Earl R. Kochheiser, The 
Charles Ritter Company, Mansfield, Ohio; ‘“Com- 
placency Costs Stationers a Quarter of a Billion Dol- 
lars a Year,” by Irving A. Kathman, Eversharp, Inc.; 
“Are You Securing Your Potential in Greeting Cards?,”’ 
by Wyman S. Randall, Rust Craft Publishers; ‘Train- 
ing Salesmen to Sell,” by L. R. Addington, Art Metal 


Construction Company; “Distribution in a Welfare 
State,” by Paul B. Buckwalter, National Blank Book 
Company; “The Stationers’ World,’ by Paul E. Bur- 


bank, general manager, National Stationers Associa- 
tion. 


As customary, 
(Turn to page 210, please) 


early registrants were entertained at 


ON THE OPPOSITE PAGE— 


l. Arthur Walker, Farnham Staty. & “=e Supply Co., Minneapolis. 
past-president of NSA: Cliff Cody. C. Cody Co., Dubuque. Ia. 

2. Chas. Storey. Storey-Kenworthy Co., Bs Melnee. Ia., governor 
elect of NSA Dist. No. 7, and Bob Jerue, McClain & Hedman Co., 
St. Paul, Minn., present governor of Dist. No. 7. 

3. Geo. H. Walcott, Wilson Jones Co.; Larry Hamm, The Pierce Co. 
Fargo, N. Dak., sporting a Van Dyke beard in celebration of 
Fargo's pioneer days. 

4. Arthur Kenworthy. ig dl pt gm! Co., 
overnor of NSA Dist. No. 7, and Earl Kochheiser. 
ansfield, Ohio. NSA president. 

5. Northwest Travelers Club Officers.—Seated: Ray Hammond, «Na- 
tional Blank Book Co., retiring president: Jack Guntrum, Eaton 
Paper Corp., president: Jack Berry, The Globe-Wernicke Co.., first 
vice- president. Standing: Carl Schutz, Eagle Pencil Co., acting 
auditor; Harry Bergquist. Boorum & Pease Co., secretary-treasurer; 
Warren Carlson, Wilson Jones Co., second vice-president. 

6. Floyd Kon a Curtis 1000, Inc.; Downing. The Globe 
Wernicke 

7. At the ai ot where Paul Burbank was met by Arthur Walker 
Farnham dtaty. & School Supply Co., Minneapolis, past president 
of NSA and member of the executive committee. 

8. Hardworking registration staff: Rose C. Rueff, 


Des Moines, Ia.. past- 


Chas. Ritter Co. 


Minneapolis Con 


vention Bureau; Roy Clark, Sanford Ink Co.; Stan Griebel, Yaw 
man and Erbe Mig. Co.; Ed Friedman. Le Page's, Inc.; Merrill 
Hasty. Sengbusch Self-Closing Inkstand Co. 

9. Jerry Smith and Joe Hartman, All-Steel Equipment. Inc. 

10. Paul Mailloux, Eberhard Faber Pencil Co.: Jay Parrott. Waterloo 
Office Supply Co., Waterloo, Ia. 

ll. Clark Walker, Farnham Staty. & School Supply Co., Minneapolis 
Minn., general chairman of the convention committee; Bob Jerue 
McClain & Hedman, St. Paul. Minn., governor of NSA Dist. No. 7. 


and Art Steel Co.; 
Spencer, Ia. 
Charles R. Storey 
Art Metal Con- 
Ernest F. 


12. Wm. Boyd. Acco Products, Inc., Geo. M. Berg 


strom, Bowman Business Supply Co., 

13. Ray Eichenlaub, Service Steel Products Corp.:; 
Storey-Kenworthy Co., Des Moines; George Wall. 
struction Co.; Arthur Kenworthy. Storey-Kenworthy Co.:; 
Ammon, Art Metal Construction Co. 

14. Ed M. Hansen. Miller-Davis Co., Minneapolis: Clint Cooper, manu 
facturers’ representative; Bob Kane, Richard Best Pencil Co.; Bill 
Graham, W. T. ers Co.; M. D. Hasty. Sengbusch Self-Closing 
Inkstand Co.; W. Lennartson, Office Appliances: Art O'Hara 
Acco Products, Inc. 


15. Bob Davies and Ed Hansen, both Miller-Davis Co., Minneapolis 
Minn.; Howard Schaub. Schaub Office Supply Co., Minneapolis 
Minn.; Harry Western, Miller-Davis Co. 

16. Ed Odermann, Dickinson Cash Register Co.. Dickinson. N. Dak.; 


Melvin Sowell, Esterbrook Pen Co.: Geo. Wall. Art Metal Con 
struction Co.; Wilbur F. Cannon, Fidlar & Chambers Co., Daven 
port, Ia. 
17. C. W. Clemen, G. J. Aigner Co.: Dick Singer 
Ed Williamson, Elmer Krumwiede & Assoc. 
18. Harold Schmidt and James R. Wilson, both Schmidt Ptg. Co. 
Rochester, Minn.; John Henn, Jos. Dixon Crucible Co 


Cooke & Cobb Co.; 
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Underwood Corporation, 
One Park Ave., New York 16, N.Y 


A new accessory for Underwood standard typewriters 
is a visible index card feature especially designed to 
enable speedy and accurate handling of cards for 
visible index systems that require typing on the ex- 
treme bottom of the card. This feature can be easily 
attached or removed without tools. Included are 
two adjustable card aligners, each with two aligning 
position stops to permit instant and accurate hori- 
zontal aligning of cards for two index lines at the 
bottom of the card. Guides are readily adjustable to 
the width of various cards and convenient clamps hold 
the cards in position, handling those up to a maximum 
height of eight inches and a maximum width of 13% 
inches. 


MAGIC-JOG 





Magic Circle Manufacturing Corp 
6224 E. Admiral Pl., Tulsa, Okla 


This new paper jogger has an exclusive feature in 
the automatic on-off switch, according to the manu- 
facturer. It works only when paper is on the table 
By just lowering the paper to be jogged onto the 10 x 
12-inch table the jogger is switched on. Raising the 
paper shuts it off. A control knob has been provided 
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to set the contact points closer, or further apart, con- 
trolling the amount of weight which will activate the 
jogger. In the center of the jogging table is a “combing 
button” which will aid in freeing paper stuck together 
by static electricity. The Magic-Jog table is made of 
tempered Masonite; the case is rust-resistant, spot 
welded sheet steel. It is painted a deep-gray crackle 
and weighs only five pounds, making it handy to move 
wherever there is paper to be assembled for binding, 
packaging or neat stacking. Distributors are sought 


ISLAND BASE COMMERCIAL SERIES 





National Desk Company, Inc., 
Herkimer, N. Y 


line of 
and 74-inch 


base commercial series 75 
desks consists of 60 and 66-inch 
conference desk, secretarial desk, bookcase, leg and 
panel tables and telephone stand. Hardwoods are used 
throughout, genuine grained American walnut exterior 
with oak drawer interiors. Attractive new brass drawer 
pulls enhance the appearance. Samples of this new 
series were first shown at the NOFA convention in 
New York City and the company is now able to make 
immediate shipments 


The new island 


desks 


BOLTAFLEX NEW FINISHES 
Bolta Products Sales, Inc 
151 Canal St., Lawrence, Mass 


A new gold-flecked finish, called Gold Dust, has 
been introduced in Boltaflex all-plastic material. This 
finish is available in a range of ten colors in both 12 
and 20 gauges. It is a detailed reproduction of a top 
quality cowhide, state the manufacturers, and is avail 
able in green, chartreuse, blue, yellow, buff, red, brown 


and Cordovan. The new finish is being made avail 
able to furniture manufacturers and to department 
and yard goods stores for sale by the yard 


Another new development is a Boltaflex plastic ma 
terial finish called Top-Grain. Even the scar-marks 
and hair follicles of the actual hide are declared to 
1950 
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finish is embossed with a high 
skive1 Lit It is available in a range of 12 
in Moroccan brown, mint green 
se, Mohawk red, Riviera blue, Egyptian yel- 


teel gray and Madeira red. 


De visible ana tne 


ARM-LOUNGE CHAIR 





} Metal Manufacturing Company, 
/ N. Mic ive., Chicago 1, Ill 
The de <e Royalchrome arm-lounge chair has a 
flex-sp! eat and cantilever frame for added 
eating luxury. The tablet arm attachment of formica 


ninum edging is an accessory which 
be fold wn when not in use. These chairs are 
red t e especially valuable in rooms which may 
of purposes, including sales con- 


meetings 


ROUND AIRE-TABLE 





Chicago 5, Ill 


circulator, the Round Aire-Table 

i as an efficient combination of a 

ill-steel table and a rubber bladed 

ity as an office cooler and a general 

rubber bladed fan is attached to the 

such a way that the table top may 

e, display or other purposes. The 

ire no guards of any type. The table 
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has a Hammerloid finish in a choice of office gray or 
walnut. Advantages claimed include complete operat- 
ing safety, studio quiet fan operation, greater air de- 
livery and distribution, portability and space saving 
size of 13% inches diameter and 1342 inches height. 
Choice of three models of rubber bladed fans is of- 
fered. Units are packed one to a carton, set up, with 
weights approximately 18 pounds. Retail price for the 
10-inch single speed fan is $22.95, for the 12-inch single 
speed, $26.95 and for the 12-inch two-speed $29.95. 


DURANITE ENGLISH 
BRONZE FINISH 


9 


LaSalle Products Company, 
2216 Clybourn Ave., 
Chicago 14, Ill 


The company has introduced a 
new Duranite English bronze finish 
for its line of smokers, ash trays, 
costumers and sand urns. The new 
finish is declared to be rich looking 
and extra long lasting due to the 
baking at extremely high tempera- 
ture. It is claimed to blend beauti- 
fully with walnut or mahogany office 
furniture and equipment. It is 
shown here on the LaSalle No. 200 
smoker. 











- 


STENO ACCESSORIES 





Crescent Industries, Inc., 
4140 W. Belmont Ave., Chicago 41, Ill 


A number of new aecessories have been announced 
for the new Steno dictation-transcription including an 
exclusive remote contro] station and built-in micro- 
phone-speaker. Dimensions of the unit are 434 inches 
wide, 5% inches high and 3 inches deep 

The A-1014 remote station with built-in microphone- 
speaker unit enables the stenographer to transcribe at 
her desk without moving the Steno. Retail price is 
$16.75 with volume control. The A-107 removable drum 
with wire spool holder simplifies storage of recording. 
This retails for $4.00. Also offered are A-1001, one hour 
spool of Crescent recording wire, $5.00; A-1002, one- 
half hour spool of Crescent Recording wire, $3.00; A- 
1003, one-quarter hour spool of Crescent recording 
wire, $2.00: A-1021 foot switch, $7.10; A-1019 light- 
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weight headset, $12.75; A-1023 power cord, $1.50; A- 
1022 special type microphone with push-to-talk and 
locking switch, $12.22; A-1010G base for microphone, 
$1.50; A-1020 telephone pickup for recording both 
sides of phone conversations without connection to 
telephone line $12.50; A-1015 connector cable, 25-foot 
length, $5.00; A-1016 connector cable, 37'2-foot length, 
$6.25, and A-1018 midget earpiece, adjustable for use 
on either ear, leaving one ear free, $11.00 


Exclusive sales agents for the Steno machine is 
Recordit Corporation, 1775 Broadway, New York 19, 
Ww. F. 


CORRESPONDENCE SORTER 





Dehler Manufacturing Company, 
216 N. Clinton St., Chicago, IIil 


The No. 6 correspondence sorter here illustrated is 
declared to be a thoroughly useful item contributing 
to both the tidiness and efficiency of a business office. 
Ten inches long, eight inches high and 11 inches wide, 
it has five compartments of various widths and rubber 
feet protect the desk surface. The label holder is so 
designed that the labels can be easily changed. It is 
one of 50 or more all-steel official specialties in the 
company’s Chicago line 


H-H-M POSTING TABLE 





Herring-Hall-Marvin Safe Company, 
Hamilton, Ohio 


Big enough to provide adequate posting space, plus 
room for “in” and “out” baskets, and small enough to 
encourage neat organization of all three activities is 
the way the new Model 2428 posting table is described 
The 30-inch high table is made of steel, with a 24-inch 
wide by 28-inch deep composition top, a full width 
deep utility drawer, and is finished in H-H-M gray 
Originally designed to satisfy the demands of H-H-M 
record file users, the new table is said to be adaptable 
on all posting and reference jobs 
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PHOTOSPEED PLASTIPLATES 





Remington Rand, Inc., 
315 Fourth Ave., New York 10, N. Y 


Photospeed Plastiplates claimed to eliminate five of 
the preparatory steps required by metal offset plates, 
have no expiration date and are not spoiled by exposure 
to daylight, are now available from Remington Rand. 
The new plates were laboratory developed to make 
possible wider use of offset duplication for illustrated 
sales bulletins, direct mail, and reprints and office forms 
These Plastiplates do not require mixing or use of a 
volatile sensitizing solution. They are ready for ex- 
posure in a Plastiphotoer plate making cabinet after 
hand application of a prepared mixture. No whirling, 
pre-etching or counter-etching, or developing ink 
process is necessary. The new plates show clearly the 
image to be printed as soon as exposed, making pos- 
sible a visual check before inking takes place on the 
duplicator. Free experimental kits are available from 
B. Zellers, Duplicator Supplies, Remington Rand, Inc., 
Bridgeport 1, Conn 


TWO-WAY FOUNTAIN PEN 




















The Holt Pen Company, 
Crompton, West Warwick, R. I 


A new Two-Way fountain pen has been added to the 
Holt Neetline series of ball point pens and automatic 
pencils. This pen gives the owner two types of stroke. 
One, when held in conventional position—a fine nor- 
mal letter—and two, with the point flipped over, a 
special thin-stroke “note-taking” letter. Such versa- 
tility is expected to make the pen ideal for students, 
1950 
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That's what you get in PANAMA-BEAVER Carbon Papers 


Constantly precise as the most detailed operations in producing an airplane, 
are the manufacturing processes employed here to make PANAMA-BEAVER prod- 


«se shatd oul to ofice eflcemcy 


Brilliantly conceived, meticulously planned, developed into vital being for yeo- 
man service in the most important of America’s offices and institutions — PANAMA- 
BEAVER Carbons and Ribbons can never suffer from the obvious faults of mass- 
production, never be other than head and shoulders above the commonplace. 








PANAMA-BEAVER 
Yilboud ahi 


MANIFOLD SUPPLIES CO., 188 3rd Ave, Brooklyn 17, N. Y. 


Coast to Coast Distribution 











CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 


OFFICE APPLIANCES, July, 1950 57 











TYPEWRITER DEALERS 
BEST PORTABLE BY 


Nationwide survey reveals Dealers prefer 
Smith-Corona over all other makes combined! 





THE SURVEY_ A nationwide poll of 5000 Portable Typewriter Dealers made by 


Fact Finders Associates, Inc.—an independent research organization. 


THE QUESTION_-... Finders asked the 5000 Dealers “IN YOUR OPINION, 


WHICH MAKE OF PORTABLE IS BEST?” 


THE ANSWER — «sairu-corona:” and by an overwhelming majority! 


Smith-Corona received more votes than all other makes combined ...and more 


than /wice as many votes as the nearest competing portable! 


PLUS THESE FINDINGS_+:. survey also revealed that (1) SMITH- 


CORONA IS PREFERRED BY CONSUMERS OVER ALL OTHER MAKES 


(2) That more Dealers sell Smith-Corona than any other make, and (3 


That Smith-Corona (by a huge majority) requires less servicing than all 


other makes! 


MORAL_.:, you aren’t already cashing in on the superiority and popularity of The 


W orld’s Fastest Portable, start now! Stock it, display it, advertise it, pro- 
mote it...and above all tell your customers the Smith-Corona story — The 


greatest success story in the history of portable typewriters! 





— ee ee oe a 


Smith-Corona... 


Ce SS 


OFFICE APPLIANCES, July, 1950 

















58 





VOTE SMITH-CORONA 
ato] LANDSLIDE! 


The Finest Precision Writing Instrument of its Kind in the World! 














Worldd Fait (euable/ 


bes ei 
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secretaries, professional and office workers of all types 
It is available in a wide color range of opaque and 
mother of pear! plastic, designed to retail at $1.50 with 
Mirro-metal point and Richelieu metal cap, or with 
companion pencil as a set for $2.50. Other metals 
with gold-filled or silver-filled caps retail up to $7.00 
and all metal pens in Crompton metal, gold and silver 
increase the range up to $12.00. The Mirro-metal 
points are replaceable and interchangeable with five 
types currently offered 


SCHOOL RULER 





Westcott Rule Company, Inc., 
Seneca Falls, N. Y. 


Made especially so that children cannot lose it, the 
new Westcott school ruler No. 16-H is perforated to fit 
in regular ring binder note books. Even if the pupils 
turn the note book upside down the ruler stays in 
place. This is a 12-inch hard maple ruler, finely var- 
nished in natural color. It has a brass edge and double 
bevel with pencil groove in the face. It is scaled in 
16ths on one bevel and in metric on the opposite 
bevel. Packed three dozen on an attractive display 
-ard, the rulers retail for $.10 


NO-OVER-FLO SPONGE CUP 





Sengbusch Self-Closing Inkstand Compa? 


2222 W. Clybourn St., Milwaukee 3, Wis 


A new product of the Sengbusch line is the No- 
Over-Flo sponge cup with surplus water compartment, 
useful in the moistening of stamps and adhesive 
papers. The cup itself is molded in two parts of dur 
able plastic and is easily cleaned. Complete with 
sponge it retails for $1.00 and the red rubber sponge 
retails at $.20. Water space is the mois- 
ture does not overflow 


provided but 
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MAGNA-MEMO 





Vagna-Memo Corporation, 
425 Lakeside Ave., N.W., Cleveland, Ohio 

This is a telephone gadget with a five-fold purpose 
according to the manufacturer. It is in the form of 
a metal holder which fits snugly in place in the pick-up 
cavity at the rear of a square-based cradle phone, and 
comes with a pencil attached to a magnet. The magnet 
holds individual phone messages in a prominent posi- 
tion on the holder where they may be easily read, and 


prevents them from being lost. The pencil is always 
on hand for message taking and the metal holder 
serves as a handy receiver rest during interrupted 


table tops from 


phone conversations, saving desk and 
is $1.00 


nicked and scratched. Retail price 


being 


SUPER-CARDER RECORD DESK 





General Fireproofing Compan. 
Ohi 


The 
Youngstown 1, 


desk is lower, wide! 
can be used con- 
slant to the 
front and back 


The Super-Carder card record 
and deeper than previous models and 
veniently from a seated position. Ca 
rear, fitting in trays which slope at the 
to permit better accessibility—cards have a two-inch 
angle spread at the top. For tabulating cards, a two- 
position front plate compressor is included. This locks 
the cards to prevent them from curling or being dam- 
aged when the compressor is in the rear position 
Drawers glide smoothly on ball bearing suspensions 
Long aluminum drawer pulls are jointed so that a 


ras 
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CRISIS in the AWFUSS” 


— RUINED! SOMEBODY 
SHOULD BE HUNG! 


*An awftuss is a place where 


DOG-EARS and destruction, tattered 
edges and corners, wrinkles and hand- 
smudged surfaces—these spell the ruin- 


] 


ation of costly and irreplaceable charts, 
drawings — exacted by 


maps, tracings 
archaic methods of storing 
such materials in rolls or in 


flat drawers 


It is foolishly « xpe nsive and 


] 


wasteful—and quite unnec- 


' 
essary 


Cello-¢ lip pro ides the ver- 
tical FLAT SUSPENSION 


(No. 5) 


A THOUSAND-DOLLAR DRAWING 


BETTER THE DRAWING 









The patented Cello-Clip sys- 


ystem of filing all papers tem is another original devel- 
of large or unusual size—each item faith- opment by Globe-Wernicke, to 
fully protected, instantly locatable, easily qpeeRep eres Gaara. 


examined wit 
ally removable WITHOUT DIS- 
TURBANCE to other contents. It 
files individual sheets and groups 
of sheets, and safeguards miscel- 

n Nearleather pock- 
ets—all in th ume convenient, 


ineous Size 


irve cap icit vstem. 


= 


Globe-Wernicke Cello-Clip cabi- 
nets are available in two sizes 
for papers with small dimension 


to 36”. They will 


up to 30”. o uD 
accommodate papers up to 130” 


hout removal, and individu- 


long. This lifetime protection is 


the cheapest form of insurance on 
the preservation and complete 
accessibility of every type of awk- 
ward sized paper. 


The service-minded Globe-Wern- 
icke dealer near you will be glad 
to explain and demonstrate. Find 
him quickly in your classified tele- 
phone directory under “Office 
Furniture and Equipment.” 





Engineering Specialists in 
Office Equipment, Systems 
and Visible Records 
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Cincinnati 12, Ohio 
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VERDICT: “TO BE HUNG 
IS TO BE SAVED!’ 


We're talking about hanging 
PAPERS! 


PAPERS seem to get things re- 
versed. First you lay out the papers 
in flat drawers—and that eventually 
ends them! 


Or you roll them in rolls, like 
mummies, or in shrouds—and 


THAT ends them. 
G-W is recommending HANGING 


these papers to preserve and protect 
them, and prolong their lives. 
There’s no use hanging a dead paper. 
Much better to hang it to keep it 
alive. 


That means Cello-Clip! This 
is another strictly exclusive 
Globe-Wernicke origination. 


In serious FAC T—there is no other 
efficient way under the sun to pro- 
tect and preserve large, flat, valu- 
able and often irreplaceable papers 
than Cello-Clip! 


The story appears, briefly, in the 
next-door ad. This is a big and 
vital story which your EVERY 
salesman should know and 
carry to the myriad prospects 
for this system . . .The govern- 
ment departments rolling up large 
charts, maps, tracings, drawings... 
The commercial and industrial con- 
cerns, with their engineering and 
drafting departments; tracings and 
blue-prints galore mostly dog- 
eared and tattered. 


What about large advertisers and 
their agencies, with valuable draw- 
ings, layouts and other priceless 
papers—all too large for any normal 
file cabinet? 


What a market! What an op- 
portunity ! 


The accompanying ad will reach 
millions. The product is exclusive 
and tested. The need is universal 
and urgent. 





Cordially, 


yh 


Elmer G. Rahe 
Vice President — 
Sales 
Globe-Wernicke 
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Slight pull upward or downward unlocks them, thus COLORED GUIDE WINDOWS 
eliminating the use of front thumb latches. The post 
ing table moves back and forth easily and can be 





Herring-Hall-Marvin Safe Co 
Hamilton, Ohio 















placed in any desired position. The Super-Carder is Pre cs 

available with eight drawers for filing five rows of 50 a a 

5 x 3 inches, ten rows of 2'% x 3 inches and three rows No. 138-G a _ nee ——. eg 

of tabulating cards; and with five drawers for filing 134" x Ber te fee eee ot sr as ~ ~~. 

four rows of 6 x 4 inches and three rows of 8 x 5-inch 7 tate the use of colors = H-H-M 

cards and six rows of microfilm. If less drawers are GREEN cnae Sener tenes wpncnsraser nage ee 

needed, false panels can be placed in the bottom Celiuloid used for guiding records in the 
H-H-M natural rotary record 


Windows 
files. All colors are stocked in 


two sizes, 1 by %¥g and 13, by 3% 
inches, and are said to fit any 
insertable guide tab made for 
inserts of these dimensions. The 
windows are packaged in books 


drawer positions 
for 
Clear 

Insertable 


FOLDING TABLE aaa 


re Made For of 50 each, by color and width 
Che on easily separated, perforated 

= — ; strips. It is claimed that the 
\ ' ROTARY windows give users a free choice 
i RECORD of colors for guide tabs, to suit 
FILE job requirements and individual 

b preferences. The windows can be 

, used over and over again. When 

HERRING- inserted in guide tabs with pre 

HALL- pared paper inserts as one unit 

they are said to make the inser 


MARVIN 
tion of the two pieces easier than 


the insertion of the paper insert 
alone 


Hamilton. 
Ohio 








Midwest Folding Product 
1844 W. 14th St., Chicago 8, Ill 


A new folding table has. been made available to in IBM PIN FEED PLATEN 


stitutions. It features a quarter-inch tempered Midtex 

hardboard top in a natural blond finish, unless brown £2 
is specified, and provides a smooth writing surface j 

unmarred by screws or riveted heads. Patented Du- 
Honey-20 automatic folding legs lock in place and 
when the table is folded for stacking these legs lay 
flush against the bottom of the table within the boxed 
apron construction. Fourteen tables can easily be 
stacked on top of each other, yet take up only 30 inches 
of height, says the manufacturer. The legs of the table 
are recessed. These tables come in 30 and 36-inch 
widths and in various lengths from 48 to 96 inches 


RITE-LINE OFFICE GRAY COPYHOLDER 





International Business Machines Corporation 
90 Madison Ave., New York 22, N. Y 


A form feeding device, the pin feed platen, has been 
devised for attachment to IBM electric typewriters 
providing an easy, rapid way of converting the ma- 
chine into an efficient continuous-forms-writing device 
; , . which feeds, aligns and accurately registers margin- 
a sae 6 ge —wer. ally-punched forms at the writing point. Easily inter- 

os oo. “ae changed with a standard platen, it has retractable pins 

which emerge only where necessary for the feeding 

The new model Rite-Line copyholder is now finished of the form. Where requirements of forms differ, it is 
in office gray in line with the tendency to get away declared to be a simple matter to slip off one platen 
from black and olive green in office equipment. Im- cylinder and replace it with another of a different 
proved steel construction is used in the device by which length or hardness. The IBM pin feed platen feeds 
the typist can do her copying from either left or right forms with holes 5/32 inches in diameter, spaced 
form center to center 





‘ 


side. Weight is only three pounds vertically one-half inch apart 
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fe Vor 


om 


5 easy to interest your customers 


becau ( ( iry Ss intensive adve rtising campaigns 
in the Sat Evening Post, Collier's and other maga- 
ertisements are reac hing a combined 


ce of more than 28 million people 


inv of whor re your best customers and prospects! 


Clan 


2) 
2 A eas) iia up profits, too 


Imost unbelievable franchise 


agree- 

ac tually share prohits made by the 

( r over-quota sales. This 1s in addition 

( e discount, a cash discount, and sales 

If ven talready learned how to get a Clary 

anchis¢ t the ittached coupon and mail it today! 
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reasons why it’s easier to 


o)) make money with 





as: easy to sell your customers 


because Clary machines are all-electric, beautiful and 
tough. The Clary adding machine is the world’s fastest 
and will do the work of two ordinary machines...and the 
quiet, space-saving Clary bookkeeping cash register will 


outperform registers costing up to ten times as much! 


lf you don’t 
already know the 
full details about 
a Clary franchise... 





...mail this 
coupon today 


*eeeeWeeevevee *eeee 


C lary MULTIPLIER CORPORATION, DEPT. A-3 


SAN GABRIEL, CALIFORNIA 


Please send me immediate ly full information about the many 


advantages of a Clary franchise 





Name ee —EE _ ED 
Stor nungatemediese a ——— 
ddress — _—$ $$$ 
ily - = - - _— _ j State ——— 
“eevee eeeveeeeeeeeeeeee eevee eeveeev eevee eeeeaeee 





over the full length of the form, punched in both mar 
gins and identically located on all copies of all sets 
through the pack of forms. Guides are provided to 
insure alignment of forms. Five cylinder lengths are 
available to accommodate forms from inches to 
10%, inches wide 
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G-W PRODUCTS 





The Globe-Wernicke Co 
Cincinnati 12, Ohio 


Two new products added to the line of office equip 
ment and supplies are the Duro-Guard steel file and 
the Adjusto Plastic Desk Tray. The file is declared to 


fill the need for a low-priced unit that combines func 


tional efficiency with sturdy construction and smart 
appearance. Flush-drawer front, ball-bearing suspen 
sion drawer slides and one-piece wrap-around con 


struction are some of the features of the cabinet avail 
able in both letter and | sizes in two and 
four-drawer heights. The tray, designed by 
Donald Deskey Associates, is adjustable to either lette: 
or legal size, eliminating the need for the user to have 
both sizes. Adjusto Plastic Desk Tray is a registered 
trade name 


“ ] 
if al 


qgesSK 


NYLON TYPEWRITER RIBBON 


Old Town Ribbon & Carbon C pany, In 
750 Pacific St., Brooklyn 17, N. Y 
Nylon typewriter ribbons have been added to the 


present Old Town line. The ribbon is packaged in an 
hermetically sealed tin to insure freshness which re 
sults in longer wear and better performance to the 
user. These ribbons are scientifically inked for all 
standard typewriters and electromatics with two ink 
ings, executive elite or executive pica 
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DIRECTOR DESK LAMP 





Industrial Lamp Corporation 
Elkhart, Indiana 


The Director fluorescent desk lamp shown features 
an adjustable swing-out shade that directs the light 
where you want it. The lamp operates on regular 
110-120 volt, 60-cycle current, using a standard 15-watt 
fluorescent tube. Clock models have genuine Tele- 
chron electric movement. The Director is ten inches 
high, has an over-ali width of 20 inches, instant start- 
ing switch, baked enamel finish, gold finish trim and 
felt-covered base. Clock models retail at $16.95, with- 
out clock at $12.95. Shipping weight 7'» pounds, 
packed in individual cartons 


ATTENDANCE AND COST RECORDER 





Roberts Numbering Machine Company 


700 Jamaica Ave., Brooklyn, N. Y 


rhe Roberts Rapidprint Model JR attendance and cost 
recorder, an automatic electric time-card recording 
machine, is again on the market after a year of re- 
designing and tooling by the manufacturer. Priced at 
$115, this machine has engraved brass wheels, a Cramer 
motor and a clock movement. The recorder mechanism 
is housed in a modern-styled cast case finished in gray- 


black crinkle enamel. The paper shelf, with an in- 
corporated card guide, is polished chrome plate, and 
a white plastic indicator just below the clock dial 


locates the exact position of the print on the card. A 

novel feature is a six-prong beryllium bronze flexible 

coupling between the motor and time mechanism. The 

time head is hinged at the top and can be raised to set 

on wheels. The Model JR is available for AC or DC 
(Turn to page 194, please 
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SIZE 
11’x 84’ 


CATALOG No. S-50 


A new catalog presenting a complete line 
of College and School Supplies. 


NOW BEING DISTRIBUTED TO THE TRADE 








WILSON JONES Co. 


NEW YORK ELIZABETH CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
f t i Street 10C ». Elmora Ave. 3300 Franklin Bivd. 816 Locust Street 234 First Street 


Main Plants at CHICAGO and ELIZABETH, N. Jd. 
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? Guest Book 





H. M. Walmsley of Winchester, Ill., telephoned OFFrice 
APPLIANCES On May 4 while spending ten days in 
Chicago as a delegate at the quadrennial international! 
convention of the Order of Railway Conductors at the 
Congress Hotel. Mr. Walmsley is a former typewriter 
man who was active in Chicago, Milwaukee and else 
where and did his railroading as a conductor on the 
Southern Pacific Railroad. He now is retired 


Andrew Lauw Zecha of Lawsim Zecha & Company 
Batavia, Java, favored OFFICE APPLIANCES with a visit 
May 18. Andrew expected to leave the United States 
to start his return to Java on June 6 after getting his 
degree at Columbia University the day before. He was 
in Chicago on his way back to New York from Janes- 
ville, Wis., where he learned the use of modern equip 
ment for pen repair at the Parker Pen plant. The 
Zecha company has been agent for Parker in Indo 
nesia for many years. Andrew is one of five sons of 
William Lauw Zecha, proprietor of Lawsim Zecha & 
Company. Two of his brothers are studying in the 
United States now. Two others expect to follow as 
soon as they are old enough to pass the United States 
immigration requirements as to age 


Carl M. Bortz, president and general manager of 
T. S. Beckwith & Company, Inc., Petersburg, Va., reg 
istered by telephone on May 29. Mr. Bortz, who holds 
the rank of colonel in the Army reserve, was return- 
ing home after spending two weeks at the Army Stafl 
College, Fort Leavenworth, Kans. Having served in 
World War I as an enlisted man, he later attended 
Lehigh University and took part in the ROTC pro 
gram. He was commissioned in 1930. During World 
War II he spent considerable time in New Guinea 
Mr. Bortz is well Known throughout office equipment 
circles, having spent many years in the business. He 
also has found time to take leading roles in community 
affairs. 

Clifford W. Lord of Fount-O-Ink Corporation paid 
OFFICE APPLIANCES a Visit June 2. He was on a trip 
which had taken him from Los Angeles to the Middle 
West and was to include Ni York and Washington 
before he started his return. While in Chicago he at 
tended a luncheon of the Great Lakes Travelers Club 
His mission primarily was one of sales organization 
work 

= — 
OFFICE FURNITURE GOES TO COLLEGE 

Through arrangements completed by John R. Gray 
executive director of NOFA, with City College of New 
York and Northwestern University, the office furniture 
dealers in New York and Chicago are now able to 
secure top-notch experienced Office furni 
ture dealers and manufacturers can call on NOFA 
to supply their needs. The information about job open- 
ings is passed on to the college. A number of men 
well-screened by the college available 
for the office furniture in 

Another source of securing 
apprentice sales-training 
their junior years will be loaned 
ing period of six to eight weeks, during which time 
they will put into practice the skills developed in 
school. After this training period the students will 
resume their studies, and from then on will be avail 


saiesmen 


through an 
students in 
for a train- 
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able for the firms where they trained, or ready to work 
for other firms. About 20 dealers have applied for 
apprentice salesmen. This is the first in a number of 
college-NOFA co-operative projects planned 

Definite plans are being made to make this a nation- 
wide tie-up. All chapters are urged to co-operate in 
this undertaking. John R. Gray, executive director, is 
available for consultation and will process the plan 
with colleges 

It is entirely possible that in the future a pre- 
requisite of entering the office furniture business will 
be enrollment in the college sales training courses be- 
ing sponsored by NOFA or by apprentice training. 

NOFA has added to its prestige by creating a desire 
on the part of young men to enter the office furniture 
business. The training plan is expected to develop a 
new types of sales personne] 

ne 
ENNIS FIRM ADDS HARRY W. HITCHCOCK 

Harry W. Hitchcock has been added to the sales force 
of the American Carbon Paper Manufacturing Com- 
pany of Ennis, Tex. Mr. Hitchcock, who is well known 
in the carbon paper industry, will have headquarters 
in Minneapolis, Minn. His territory will include Min- 
nesota, Wisconsin, North Dakota, South Dakota, Iowa, 
Nebraska and other states in the Midwest 

W. R. Schween, vice-president of the Ennis company, 
said Mr. Hitchcock’s appointment will mean more in- 
tensive coverage for the company in this territory 

The carbon paper company is an affiliate of the 40- 
year-old Ennis Tag and Salesbook Company 

Garner Dunkerley Jr. is executive vice-president ol! 
both companies.—EP 





personality 





HARRY R. MAY—A var- — 
ied business experience 
preceded the entry of Mr. 
May into the stationery 
field. Owner and actively 
daily in the management 
of May Office Service, Beck- 
ley, W. Va., he has been 
engaged in this industry 
since 1935, starting that 
year as a partner in the firm 


of Cole & May. He pur- 





chased the interest of 
George L. Cole in 1938 and 
changed the name of the 4 

firm to May Office Service. He was employed as a 
salesman for a meat packer in the Beckley area for five 
years prior to entering the stationery business. His 





retail selling experience previously was varied, includ- 
ing clerking in a country store, lumber company store, 
coal company store, chain clothing firm and three years 
as manager of an A. & P. store. A native West Virginian 
from the hills of Pocahontas County, he attended local 
schools and Massey Business College, Richmond, Va. 
Active in civic and community affairs, he has served his 
city as council member and is a past president of the 
Beckley Chamber of Commerce. He served as District 
Governor of Lions Clubs in southern West Virginia, 
1944-45. His fellow industry members have had his 
active guidance as president of West Virginia Office 
Equipment Dealers Association and he is now governor 
of the Fifth District National Stationers Association. 
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COLE STEEL EQUIPMENT COMPANY 
















Cole's new, streamlined 330,000 foot plant on one floor enables us 






to bring to you the popular ‘Junior Secretary" at a new low price. 
Equipped with a double index drawer for 3 x 5 or 4 x6 cards 
(3200 capacity). Card drawer can be used for cancelled checks. A 
letter-size ball-bearing filing drawer for correspondence. Another 
letter-size ball-bearing drawer for invoices and orders. A storage 
cabinet with three adjustable compartments under lock and key. 


Size 32 high, 30° wide, 17 '%° deep. In olive green or Cole gray. 


The “‘BANKER'S"’ File No. 473 With plunger type lock which automatically locks 
- ' ' ball-bearing With plunger- all drawers No. 370PL S 15 
forage com- type lock which 40 
y. Size 374%” aul A ' o With locks on both letter size drawers 
cally locks oa as 
Olive qrecs anes wh No. 37011 $37.95 
473PL $43.75 PRICES SLIGHTLY HIGHER IN TEXAS, COLORADO AND WEST OF ROCKIES 1132 


oe) E : STEEL EQUIPMENT COMPAN Y 
285 Madison Avenue, New York 17, N. Y. 





FEATURE "COLE" BEST SELLERS | 





The ‘‘AUDITOR'S” File No. 478 


4” x 6” cards (6400 capacity); card drawer can also 


be used for cancelled checks; two ball-bearing, full 
width, letter size drawers; a safety vault (no keys nec- 


Contains: Two double index drawers for 3 x5 or 47° 


essary, only you know the dial combination); three 
adjustable storage compartments under lock and key. 


Size 37%" high, 302° wide, 
green or Cole gray. 


The above cabinet with four letter size drawers, instead of 
two. (The additional drawers repla« 


compartment.) No. 474 





STEEL CARD BOX A beautif 
streamlined steel tickler box for 
Index Cards. 300 card capacity. O 
green or Cole gray finish 

No. C35 $1 


ef o} & - 


17%. deep. Olive wi, plunger-tyse tock 


which automatically locks 


all drawers 


No. 478PL $55.00 


e the lower storage 


$52.50 





STEEL CARD CABINET (1500 Capacity 


Green or 


N Card Height Widtt Gray 

x5 5p 61, $2.90 

4xé 6, Ap 3.90 

: 5x8 7," 91," 4.90 

25 C3469 6x9 8 Ys 5 45.90 





BLUEPRINT CABINET—Drawers on ball 
bearing rollers. Green or Gray 

No. 4030: 5 drawers $86.95; Base, $14 
Inside drawers: 37 w, 25 d,2% + 
Cabinet size: 40” w, 28” d, 15%," h 
No. 4332: 5 drawers $124.95 
Inside drawers: 43” w, 32° d, 2%" h 
Cabinet size: 46% w,35%' d, 15%," h 

LARGER SIZE AVAILABLE. 





PORTABLE ‘“‘JUNIOR"’ FILE Desk 
height for both hanging or regular fold- 
ers. Lock and 2 keys. 30%” high, 24” 
deep. Olive green or Cole gray finish 
No. 2654—letter Size $20.00 





STEEL CARD CABINET (3000 Capacity) 


Green or 


No. Card Height Widt! Gray 
C3352 3x5 “oy 2-5. 16 $5.15 
C3462 4x6 6%, 14-7, 1é 5.90 
C3582 5x8 7% 18%” 8.15 
C3692 6x9 8%, 20%” 10.15 


STEEL EQUIPMENT COMPANY 


285 Madison Avenue, 


New York 17, N. Y. 


~ ows WwW 
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' IN YOUR ADVERTISING! 





wedgq nbdinat x 2 


}-wheel screw 


gray 


$49.50 
c ve stable shelf 
2 Vault Box No. 2900 $49.50 


additional. 


nd locking 
high, 14 wide, 285%" 





COMBINATION CABINET — Top is a 
safety, lock compartment. Bottom is a 
letter size ‘‘Air-Flo’’ suspension file 
Size 30%” high, 14%," wide, 28%” 
deep. Olive green or Cole gray. 

No. 5002 $42.50 
Walnut or Mahogany $9.00 additional. 


4-DRAWER “AIR-FLO" FILE—With 
ball-bearing cradle suspension for 
smooth operation. Green or gray. 


letter Size No. 1004 $59.60 
14%" w, 51%” h, 28%" d 
Legal Size No. 8004 $68.40 


17%," w, 51%” h, 28%" d 
Automatic lock $11.00 additional 
Walnut or Mahogany finish-add $12.00 





PORTABLE DESK FILE 





BANKER’S NOTE FILE 


4 





Desk height; 


and key; 
gray finish. 


$36.95 
$44.95 


mproved 
" wide, 


$15.00 
$18.50 


> 2 


CHROME ARMCHAIR—Upholstered in 


vinyl-coaoted simulated leather. Triple 


plated chrome finish 31” high, 21” 
wide, 22” deep. Choice of colors. 
No. 4000 $39.00 


STEEL SECURITY BOX Combination 


lock. 16° x 12 x 7% Cole gray 
crinkle finish. No. C1505 $13.00 
Some as above with Yale lock 

No. 1505Y $14.50 


285 Madison Avenue, 


TYPEWRITER TABLE — All! steel table. 
Linoleum top with fine aluminum edging. 
Green or gray finish. 25%,” high, 29%” 
wide, 15%” deep 


No. 755 $18.00 





STEEL SECURITY BOX Sturdy lock 
with two keys. 114%," «x 7%" x 4%". 
Green crinkle finish. No. C180 $5.50 
Same as above with Yale lock 


No. 180Y $8.50 
~ U E 5 T 


EQUIPMENT COMPANY 


New York 17, N. Y. 











LETTER SIZE i] LEGAL SIZE 


DRAFTS 


VOUCHERS 


LEOGER 
CARDS 


INVOICES 


FREIGHT BILLS 


FOLLOW BLOCKS 


made for any size file 


75¢ 


SANITARY BASES 


for all size files 


$310 


SIZES AND PRICES STURDY CONSTRUCTION — Prontos are built of 275 








b. test corrugated fibre board and reinforced with 
Inside Dime FIBRE BOARD STEEL t on the shell and tt fo tt drawers 
side Dimens ee! > > C € our corner ¢ he rawe 
DRAWER FRONT DRAWER FRONT 
Suggested Uses 
Width Height Length File. PRICE File PRICE 
N ngle Carton No single Sart 
— = SAVE FLOOR SPACE — Constructed so that they inter 
tletter Size 12% . O'/s : E210 $3.10 $3.00 210L $3.85 $3.75 
Letter Size 12% 0'/, > 2.90 2105 c k into solid units and stack as high as the cetling 
tlegal or Cap IS%, O'/, ESI0 5 3.65 SIOL 85 : 
pat i 10% Bi, 4: e 45 09L 9 1ving valuable floor space 
*2 Rows 8x5 Forms 0%, 8, 08 5 08 
*Invoices or 2 Rows 8x5 [07% BY, 08M 0 90 08M 0 5 
Freight Bills 9/5 7 7 2.60 50 97IL 3.10 3.00 
Checks 10'/> 43/, 04 2.65 2.55 04L 3.40 3.30 ; ‘ 
Chocks — || We -- h-- M| Ble .. 245. . 285 | tom. Sm. 3.3 LOCATE YOUR RECORDS EASILY — No more need © 
Drafts or Checks I/g 4\/, a E94M.. . 2.05 95 941M 2.55 2 45 fussina and fumin With Pronto files you can t al 
5x8 Forms BY, 5, a1 > 2.25 aS iL ac 275 ng afr uming t oO files you can ge 
*Deposit Slips(2Rows)}, 8%, 5% 5 E8sS 2.25 2.15 85 2.75 2.65 il records just as easily as in your regular active files 
Deposit Slips 8}, ‘ E8 0 8 6 5¢ 
Tabulating Cards 7% ‘ E7 0 0 7311 s : 
*3x5 Cards (3 Rows) 16'/> 2 E64 3.75 3.65 645L 485 : 
*4x6 Cards (2 Rows) 12% 5 E 2.75 65 45L 3.40 3.30 
3x5 Cards (2 Rows) 10% E10 65 55 O3L 3.35 3.25 BEAUTIFUL APPEARANCE ~— Pronto files are beautify 
Vouchers (Upright) S's 0 E597 2.90 2.80 59 65 3.55 
tledger Sheets 9 , , £9 3.50 3.40 912L 4 415 ippearance, finished attractive olive green 
tledger Sheets 12% 2/4 g E12 4 45 4.35 212M 5.80 5.70 The steel drawer front matches your regular active 
*These numbers have removable divider partitions. {tPacked 6 to a carton—a the 2 to a cartor office files. 


Prices slightly higher in Texas, Colorado and West of the Rockies. 


PRONTO FILE CORPORATION 


285 Madison Avenue New York 17, N. Y. 





PENNSYLVANIA STATIONERS 
FAVOR FAIR TRADE 


By Irving A. Roth 

HE OTHER DAY we received a bulletin from the 

Victor Safe & Equipment Company, Inc., stating: 
You must respect Victor Fair Trade prices.” This 
company has fair-traded the prices of most of their 
products in all states having Fair Trade acts, and 
points out that under no circumstances are dealers 
permitted to give any discounts or allowances of any 
kind whatever from list prices published on the items 
under Fair Trade. Furthermore, the Victor Safe & 
Equipment Ci Inc., declares that it is to the 
dealer’s advantage to keep sales profitable to the firm 
making the sale and all other dealers handling the 
line, and that appropriate and immediate action will 
be taken against all known violations of the Fair 
Trade acts. We especially agree with their statement: 
‘Sell the quality of the products—sell what they will 
do for your customers in giving them better business 
yntrol and record-keeping methods or protection for 
their valuable record assets. Sell these ideas, and 
price will not be a factor in your transactions.” 
This writer congratulates the Victor Safe & Equip- 
ment Company, Inc., not only for having the wisdom 


mpany, 


to take advantage of the Fair Trade laws, but also for 
the desire enforcing their Fair Trade contracts 
This writer hopes that other manufacturers in our 


industry will take a leaf from the book of this com- 
pany, and will finally realize the advantages of fair- 
trading their products 

At a recent meeting of the Philadelphia Stationers 
Association, the membership went on record and 
inanimously passed a resolution: Where practical, 
Fair Trade in unit quantities; where possible, the 
manufacturer printing his recommended resale prices 
yn his merchandise to establish his value to the con- 
sumer on his merchandise that we sell, making this 
price authenti 

The Philadelphia Stationers Association consists of 
in Philadelphia, but also Allentown, 
stown, Lancaster, Easton, Harrisburg, 


dealers not only 


Reading, Norri 


Chester, York, and Camden, N. J., Bridgeton, N. J., 
Wilmington, Del., Trenton, N. J., Palmyra, N. J., and 
Salem, N. J 

And, we were pleased to receive the following com- 
munication from the Stationers Association of Western 


Pennsylvania 
Stationers Ass 
Gentlemen 

On February 20 


ciation of Philadelphia. 


our organization made a full study 


f Fair Trading and merchandise price marking by 
the manufacturer 

As an association of some 50 members, which covers 
the territory western Pennsylvania, we have made 
1 full stud f this subject and would go on record of 
having the manufacturer establish a retail value of a 
ngle unit of his merchandise that we sell to the con- 
mer, by u the Fair Trade laws where possible, 
even though it may be in Pennsylvania only. We feel 
ha woul in the customer's mind the value of 
he article h buying 

We would also like the manufacturers to Fair Trade 

heir p s where it is possible, as this would also 
t a valuation on a single item 
The above voted on by our membership 
Very truly yours, 
C. E. REIMANN, Secretary. 

It would ap] therefore, that dealers in the state 
f Pennsylvania are 100 per cent in favor of Fair Trade 
ind in pricing of merchandise. What then, is the 


suppliers—the manufacturers from 
hase our merchandise? They must have 
i views. Our resolutions were not 
i haphazard fashion. There was careful 
areful thinking. The resolutions both 


pinion 
whom we pul 
in interest 
arrived at lu 


Mion) “wae 
11Iscussion 
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of the Philadelphia Stationers Association and the 
Stationers Association of Western Pennsylvania were 
unanimously passed. It would appear to this writer 
that the dealers of Pennsylvania have placed their 
hand on the table—action from manufacturers will be 
awaited with interest. The least we expect is the cour- 
tesy of consideration—but the same type of honest 
consideration put forth by the dealers. 


eset ee 2 «9 Aa 

PLAN N. Y. STORE MODERNIZATION CENTER 

Plans for the establishment of the first Store Mod- 
ernization Center, aimed at centralizing interest in 
an annual two billion dollar market for new store 
equipment and building materials, were announced 
recently in New York City by John W. H. Evans, Di- 
rector of the Store Modernization Institute, sponsor 
of the Store Modernization Shows held the past three 
years, 

The Center will house permanent exhibits of store 
modernization materials, and negotiations are now un- 
der way to lease 15,000 square feet of floor space in 
an air-conditioned building on Fifth Ave. to serve 
as headquarters for the project. Exhibits will be open 
five days a week throughout the year to executives 
of retail stores and store architects and designers and 
builders engaged in the modernization of stores, one 
of the most active building classifications in America. 

A survey of 17 major buying offices in New York, 
representing more than 1,500 of the largest depart- 
ment stores in the United States, indicates popular 
acceptance of the idea, according to Mr. Evans, who 
disclosed that 86,000 buyers and merchandise man- 
agers visited New York last year to purchase merchan- 
dise for their stores. 

“These men and women are also interested in new 
fixtures to promote the sale of merchandise they buy 
in the New York market,” Mr. Evans said. “The Store 
Modernization Center will enable alert retailers to in- 
vestigate on every business trip the latest develop- 
ments in store equipment and thereby keep abreast 
of new merchandising techniques available to them.” 

He said that preliminary surveys reveal also that 
approximately 100,000 store owners and executives, 
other than buyers, made business trips to New York 
during 1949. This figure does not include owners and 
operators of an estimated 200,000 stores within a 50- 
mile radius of New York City. 


Plan Continuous Activities 


Present plans call for a well-rounded continuous 
program of activities at the Store Modernization Cen- 
ter. Clinics and forums will be held monthly and 
will present discussions by leading architects, design- 
ers, store executives and equipment manufacturers on 
such topics as design and layout, displays and fixtur- 
ing and merchandise handling techniques. Retailers 
throughout the country will be invited to these meet- 
ings. Prominent store architects and designers from 
all states will be invited each month to exhibit their 
best completed work of newly modernized stores. 

In addition to housing permanent exhibits, the Store 
Modernization Center will also provide office space 
for sales representatives of out-of-town manufactur- 
ing concerns interested in reaching this specialized 
and active field. Twice weekly, in rotation, a new ex- 
hibit will be featured on a lighted stage, permitting 
the manufacturer to dramatize and demonstrate his 
exhibit of store equipment. 

The Store Modernization Center is a natural out- 
growth of the Store Modernization Shows held in 
1947, 1948 and 1949 at Grand Central Palace in New 
York. These shows have been attended by retail ex- 
ecutives, chain store operators, architects and design- 
ers from each of the 48 states, all the U. S. possessions 
and 24 foreign countries. The sales success of exhib- 
itors at the shows has resulted in sufficient support 
from leading manufacturers to establish such a per- 
manent exhibit as the Store Modernization Center in 
New York City for store equipment and materials. 
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In Other Lands 





Representatives of office equipment concerns abroad, visiting the United States, are cordtally invited to make the 

Offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 

at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 

Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 





Manchester, June 1, 1950 

This year’s British Industries Fair was generally 
agreed to have offered the finest selection yet, so far 
as office equipment and accessories are concerned, and, 
if proof were required as to Britain’s development in 
this field of manufacture as compared with pre-war 
days, then the visitor had the evidence before him. 

Exhibits covered a wide range. Perhaps there was 
nothing strikingly new in over-all design of many 
products, but nevertheless there were many innova- 
tions designed to assist in speedier work generally. 

Perhaps the chief emphasis was on furniture and 
there was plenty of enquiry at the Amsell stand. This 
Bristol company exhibited its metal filing system 
which serves both as a filing system made to the cus- 
tomer’s own requirements and as a desk. 

The design was evolved after the company execu- 
tives had asked themselves, “Why have a file length- 
ways?” Thus the quarto-size file is taller than it is 
wide. A feature is that several of these (say four or 
six) may be fastened together, then a further number 
of the same design and shape, a desk top fitted and 
the desk is complete. On the other hand desk arrange- 
ments may be made consisting of a number of quarto- 
type files and other sizes. 

One exhibit showed a design supplied to one of the 
leading British industrial concerns, and which enabled 
an operator to have under her control as many as 45,000 
index cards without leaving her revolving chair. This 
design is simple in the extreme and it is hoped to have 
a photograph available for the next issue of OFFICE 
APPLIANCES. 

On the wooden side of things, the “Abbess” furni- 
ture (Abbott Bros., Southall, Middlesex) was out- 
standing. An official explained that over the past 12 
months the emphasis has been on improving existing 
design, and the finish of present-day office furniture 
manufactured by this company leaves little to be 
desired. 

A patented idea is the “swing-away” machine car- 
rier for typewriter, calculator, adding machine or 
telephone. This carrier will handle the heaviest of 
typewriters or calculating machines without becoming 
unseated. A perfectly balanced rotary arm supports 
a rigid base of polished oak, size 15 by 12 inches. A 
controlled locking position enables the machine to be 
set at the most convenient and comfortable position 
for the operator. 

Another gadget introduced by this firm is a tray for 
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desk accessories to fit inside and underneath the desk 
top and which may be pulled out as required 

An expandable book rack, extending from 15 to 30 
inches, was also on display. 

The Britannic cash registers (sole distributors, 
Metro Bureau Equipment, Ltd., 605, Green Lanes, 
Harringay, London. N. 8.), manufactured by Guy’s 
Calculating Machines, Ltd., Truro Road, Wood Green, 
London. N. 22., a wholly British design. Features 
include: grand total which may be reset to zero as 
required; no sale counter shows number of times the 
“no sale” key has been operated; a customer counter 
shows number of customers served; turn-to-zero 
counter shows number of times the grand total has 
been reset to zero by means of the clearing key; re- 
lease lever to open drawer, bell muffler and lever 
to lock the whole mechanism. 

At the Imperial Typewriter Company, Ltd., stand 
(East Park Road, Leicester) there was a new type 
of portable typewriter displayed with a 92 character 
keyboard, quickset margin apparatus, full typing visi- 
bility, adjustable touch and inbuilt keyset tabulator. 
An official of the firm informed us that so far no 
decision had been made regarding the colour for the 
new portable. On view was a light grey machine but 
the reactions of the trade were invited and a de- 
cision will be made in due course 


Coin-Counting Machines On Display 


The International Coin Counting Machine Company, 
Ltd., Alexandra Road, Enfield, Middlesex, showed a 
mixed coin-counting machine which counts and 
records mixed silver at a rate of £1,000 per hour in 
bulk. When a certain amount of mixed silver has 
been counted, the machine can be set to cut out auto- 
matically. 

Other coin-and token-counting machines were on 
view, as well as an electric letter opener which handles 
500 letters a minute and a letter sealer which copes 
with 20,000 envelopes per hour 

Exactus, Ltd., la, Creed Lane, St. Paul’s, London. 
E. C. 4., demonstrated their “A-to-Z” addressing ma- 
ehine which, they claim, will “streamline your mail- 
ing problems.” This machine is for the speedy ad- 
dressing of envelopes, statements, letters, circulars 
and labels. The price is very low (£9. 15s. 0 in British 
currency) and it produces up to 1,500 sharp, distinct 
typewritten addresses per hour. 

The Magneta Time Company, Ltd., Goblin Works, 
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KEY TO MORE LETTER TRAY SALES! 


There's some mighty interesting profits in store 
lor those dea s who sell the new VALCO 
ALUMINUM Letter Tray. VALCO brings an 
exceptional product to you .. . etched and 
lacquered aluminum letter tray built by spe- 

lists im al num office accessories and sold 


coast tT past. Features easy stacking 


ima me designed label holder. 
[)T—Letter Tray—Height _ 
a 2 No. 260 
ength 12 ‘ 
ey m SMOKING STAND 
Width 10 { 


Overall Height 24"'. Base 
Diameter 10''. Will not 
stain—no glass to break 
Wearing surfaces are 


trabilitv of finish 


coated with clear, burn 
Q(duatit tte oa 7 
1 Quah \luminum Letter Tray at a proof lacquer. All ashes 
) disappear by depressin 
Ri f rheably Lou Price a4 ’ P tte 


enter knob. Heavily 
weighted — approximately 
Ibs. each 


VALCO COMPANY 


2937 SHERIDAN AVE., ST. LOUIS 6, MO. 


with the VALCO 


Aluminum’ Know-How and 


~ “SELL-HOW’ 
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SPUN - ALUMINUM 
... makes easy 
accessory sales 





No. 17-C No. 25 


COSTUMER TORCHIER 
Durable 14" diam- 3 way Mogul sock- 
eter base, heav et. 14° diameter 
ily weighted. |'/," shade. 65" high— 
diameter upright 1'V,"" diameter up- 
4 double hangers right. 14" diam- 
with finished pro eter base—heav- 


tective knobs ily weighted. 








exhibited an entirely new prod- 
clock and ash tray, 
all-electric and 


Leatherhead, Surrey, 
uct—a desk-lamp complete with 
pipe rack, and so on. The clock is 
is designed specifically for A. C. currents in the 
U. S. A. The lamp stand, incidentally, may be moved 
to any angle so that light is concentrated on the 
area of work on the desk 

Also on view at this firm’s stand was the 
M 16, fully-automatic two-colour ribbon time 


Magneta 
recorder 


Sankey-Sheldon Features Accounting Unit 


The Sankey-Sheldon machine iccounting unit 
(Sankey Sheldon, 46, Cannon St., London, E. C. 4 
attracted great interest 

The unit takes no more room that a standard ac 
counting machine with side tables. The left-hand 
cabinet incorporates a patented Welle! self-lift 
draw-leaf which extends, lifts and locks in position 
to give a firm level writing service Filing capacity 
is adequate and there is a ledger tray accessible in 


the right-hand cabinet. When not in use ledger trays 
can be housed in cabinet drawers 

The Stonehouse Steel Equipment Rofton Works 
Hooton, Wirral, Cheshire,) exhibited its usual wide 
range of equipment, including indust1 type steel 
cupboards, adjustable open racking and nests of lock 


ers. 

British Oliver portables were on display ‘The Oli- 
ver Typewriter Manufacturing Co., Ltd., Gloucester 
Road, Croydon) This machine has a ball-bearing 
carriage, four bank keyboard and writes 88 characters 

Messrs. Carter-Parratt, Ltd Iddesleigh House, Cax- 
ton Street, London. S. W. 1 showed their ‘“vistem 
for all records” which the firm claims is the world’s 
fastest and most flexible visible system. Cards 
may be printed to any pattern 


record 


Tape Recorder Draws Attention 
The Interecorder magnetic tape machine, manu 
factured by E. Shipton & Co., Ltd., Ferndown Works 


Northwood Hills, Middlesex, can be used for dictating 
letters, recording conferences, speeches, keeping mail- 
ing lists and memoranda, recording and replaying 


telephone calls and remote control recording. The 
remote control prveecmeal bene a principal and his 
secretary to have access the same mac er e or, alter- 


natively, a link can be pte ded. to an internal tele- 
phone system so that messages can be renendaa from 
a number of points. The spools of pla tic tape are 
housed in a casette fitted with a timing indicator 
which shows the recording time remaining at any 
given instant. One switch controls dictation, recording 
of telephone conversation, re-winding, play-back and 
stop. Tape speed is six inches per second. Each casette 
employs 600 feet of tape giving a playing time of 20 
minutes. A complete 20 minute recording can be 
rewound in less than one minute. The time indicator 
enables any part of the recording to be selected and 
replayed immediately. 

There is, too, an 
protect cheques against 


igned to 
fraudulent alteration, made 
by Messrs. Halsby & Co., 52 De Street, London W.1 
A midget postal franker which gives any three or 
five denominations of postages and has automatic 
control for repetition and combination was shown by 
Universal Postal Frankers, Ltd., Frankopost Works, 
Angel Road, Edmonton, London 
British Typewriters, Ltd., West Bromwich, featured 
the lightest portable typewriter made in this country, 
weighing 834 lbs., with a new tartan zip 
cover. 
A payroll 


} . * “+? - ] 
auto cheque-writer des 


astenel! 


machine with which it is possible, by 


making one entry, to produc ix card, build up 
the wages book and furnish the employee with an 
envelope showing essential details, is manufactured by 
Geo. Anson & Company, 5, Copthall Buildings, Copthall 
Avenue, E C.2 

A new store control system to enable the staff t 
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client’s credit 
while he waits was featured by National Cash Register 


check confidentially in ten seconds a 


Co., 206 Marylebone Road, London, N.W.1 


Office Equipment Important Feature at Show 
Olympia 


25,000 square feet at the section of the 


B.I.F. were devoted to the display of office equipment 
The industry is the fifth largest participating at the 
fair 

According to ine Office Appliance Trades Associa- 
tion, its member firms, ao, ages virtually the whole 


estimate a at be- 


e + 
Ul ne 


industry sligible. have sale 
£25.000,000 and £30,000,000 a year. Plans for 
production during 1950-51 should result in 


‘ease in the industry’s revenue as 


Veetli 
increasing 
a considerable inc 
tne year 

Statistics show that the annual production value of 
typew riters in 1949 was over £3,260,000 compared with 
£408,000 in 1935. Accounting machinery was £8,604,000 
compared with £588,000 in 1935, and other office ma- 
chinery £4,116,000 compared with £571,000 in 1935. By 
totalling up, the comparisons reveal £15,980,000 as 
£1,567,000 or more than ten times as much in 


aqavances 


agalnst 
1949 
To all this must be 
wood office furniture 
also been showing multiple increases 
The scant statistics available for 1950 show that the 
improvements are more than being maintained 
—- 
PALESTINE ORIENT MARKS TWENTY-FIFTH YEAR 
The Palestine Orient Company, Ltd., P.O. Box 230, 
Tel-Aviv, Israel, an organization of which David Weng- 
rinowitch is managing director, recently marked the 
first quarter-century of its establishment 


metal and 
have 


figures for 
which 


added the f 
manufactt 


lrers of! 


This firm has made remarkable growth in the face 
of many discouragements. Twenty-five years ago there 
were less than 100 typewriters in existence in this 


country as against about 10,000 today 
In observance of the anniversary, Palestine 
Company, Ltd., issued a special booklet on the 
tion of the Underwood typewriter 
—><« 


AUSTRALIAN NEWS NOTES 


Orient 
opera 


W. Beecham, Correspondent 

At a recent meeting of the Furniture Guild of New 
South Wales, decisions were made in relation to such 
adoption of methods for the orderly 
m arket ing of the industry’s products, the establish- 


matters as the 
y 


ment of an up-to cine as information service for 
members, the procurement of plywood supplies and 
the devising of methods for promoting the closest 
contacts between furniture manufacturers. With re- 
gard to the last item it was decided that the Guild 


‘ 


to SlX sections, one ol 
irniture 


should be divided which would 


( fice 


are still 


equipment manufacturers who use plywoods 
finding some difficulty in securing adequate 
Imported plywoods which often have to be 
considerably dearer than the local 


* * 


supplies 
isea are article 

numerous delays, due mainly to shortages of 
steel, the new factory of Lamson Paragon. Ltd., office 
equipment and stationery manufacturers, is nearing 
completion at Kingsgrove, near Sydney. It is stated 
by the company’s directors that this factory will be 
modern and the plant will be among the most 
ip-to-date of its type within the Commonwealth 

* ” 

been lodged by Shrager 
Australian patent for an 


After 


most 


in +; 2 )) 
Appl ication 135922 has 


Brothers, England, for an 


adjustable chair. Details are: “To permit the user 
to adjust the seating position of a chair without 
rising therefrom, two side frames forming the arms 


‘hair are joined by rigid 


re means 1n 
Turn to page 134, please 
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More Royals are used 
in schools than any other 
9 typewriter. In fact, in the 
J we 

majority of schools, from 
40 to 100 per cent 
of the typewriters used 
are Royals! 
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Ona MAGIC KUVAL , aS 
Made by the World's Largest Manufacturer of Typewriters 4 S 


No wonder the preference among 
students is for ROYAL PORTABLES, 
especially at back-to-school time! 
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WASHINGTON, BALTIMORE CHAPTERS 
HOLD JOINT MEETING OF NOFA 

The Baltimore Office Furniture Association was host 
at the annual joint meeting with the Washington, 
D. C. Office Furniture Association, held on May 16 at 
the Sheraton-Belvedere Hotel, Baltimore, Md. 

More than 60 members, their wives and guests as- 
sembled to attend this annual meeting, an arrange- 
ment which has established a harmonious and friendly 
relationship between the two NOFA chapters. 

After dinner the meeting was called to order by 
Vice-President Claude G. Wilcox, Jr., The Modern Sta- 
tionery Printing Company, Baltimore, Md., who intro- 
duced City Comptroller J. Neil McCardell, Maryland 
Office Supply Company, Baltimore, Md., to welcome 
out-of-town guests to the city of Baltimore 

The following guests were then introduced: Presi- 
dent of NOFA, Harry Hofherr, Kendrick Furniture 
Company, Chicago, Ill.; John R. Gray, NOFA execu- 
tive director; Mr. and Mrs. Morton Marks, Marks Of- 
fice Furniture Company, Richmond, Va., president of 
the Richmond Office Furniture Association; Joseph C 
Runnels, Commercial Office Furniture Company, 
Washington, D. C.; Mr. and Mrs. H. V. Boswell, Office 
Furniture, Inc., Washington, D. C., NOFA vice-presi- 
dent; John L. Gallup, Orrice AppLIANCES; and H. K. 
Darby, Geyer Publications. 

Next to be introduced was Jack Styron, Maryland 
Office Supply Company, Baltimore, Md., president, 
Baltimore Office Furniture Association and comptroller 
of NOFA, who, after a word of welcome, introduced 
the following. members of the Baltimore Association: 
Vice-president Henry Kuntz and his wife, American 
Office Equipment Company; Treasurer William W 
Jones and his wife, Baltimore Stationery Company; 
Secretary W. Edward Bockmiller, Baltimore Office 
Supply Company; Mr. and Mrs. Edwin McLaughlin, 
Stationers, Inc., and Mrs. J. Styron 

Harry Hofherr gave his listeners an interesting ac- 
count of the growth and progress of the Chicago Office 
Furniture Association which now has a membership 
of almost 95 per cent of the office equipment dealers 
in that city. In speaking of association work, he 
join both their local 


pointed out that if dealers will 





chapters and the NOFA and take an active part in 
proceedings, they are sure to benefit in numerous ways. 
He went on to tell of some of the plans under consid- 
eration by NOFA for the welfare of the industry. In 
conclusion, he urged dealers to make known their 
problems so that possible solutions can be worked out. 

He was followed by John R. Gray who explained in 
some detail the sales training course available to all 
members and now in highly successful operation in 
New York, N. Y. He also gave the group a brief out- 
line of the NOFA plans to form regional districts 
throughout the country in order to give a more thor- 
ough and wide-spread coverage of all areas 


Thomas R. Reid Is Heard 


President Styron then introduced the guest speaker 
of the evening, Thomas R. Reid, vice-president and 
director of human relations of McCormick & Company, 
Inc. In a highly interesting talk on the subject of 
“Business and Government,” Mr. Reid related a num- 
ber of interesting experiences which befell him over 
a period of years during which he occupied numerous 
government posts. In stressing the value of knowledge 
and participation in government activities by business- 
men, he likened business operations to a chain con- 
taining five strong links—ownership, management, 
employees, customers and community. Of ownership 
he called attention to the investment and risk of cap- 
ital; of management he showed its responsibility to 
ownership to show a profit; in regard to employees he 
pointed out that human effort is important for suc- 
cessful operation and stressed the patience and skill 
necessary for management to train and promote the 
happiness of employees for most efficient results; cus- 
tomers, too, are important in a competitive market 
they no longer can be taken for granted but must be 
sought after diligently; community, the fifth link in 
the chain, he termed one of the most important, an 
angle that should not be neglected, because business- 
men are needed in civic activities and he stressed the 
importance of their taking an active part in their 
community services. 

Calling attention to the fact that our government 
dominates our lives and business is successful because 
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SCENE AT BALTIMORE-WASHINGTON, D. C., JOINT O.F.A. MEETING MAY 16 
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Doctor, Lawyer, Merchant, 
Chief... here is your desk 








ModeMaker.. 


> 


This pege, appearing in Time Magazine, Business 
Week and other nationally circulated publications, 
is part of GF's program fo sell business manage- 
ment on the need to modernize the office. GF 
dealers may profitably tie in with this continuous 


campaign in their sales and promotion activities 





Vorld’s foremost line of metal desks 


— Mode-Maker executive 
type metal desk — with its mist 
green Velvoleum top and its warm 


eray finish with anodized aluminum 


trim and bases—is truly the desk of 


distinction. Its top, 80 by 42 inches, 
has a generous curved overhang on 
three sides—ideal for patient, client 
or business conferences. Drawers 


r-o-l-l in and out at the slightest 
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touch. The design is beautiful and 
the desk is packed with modern, 
practical conveniences. Mode-Maker 
shouts “Quality” at the first glance 
and it is the kind of quality that will 
last a lifetime. 

Write for a booklet showing the 
complete line of Mode-Maker desks. 
The General Fireproofing Company, 
Dept. A-19, Youngstown L, Ohio. 


1950 


GENERAL 
FIREPROOFING 


Foremost in Metal Business Furniture 
DEALERS THROUGHOUT THE WORLD 


© GF Co. 1989 
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of the system under which it works, he remarked that 
no other country is as happy and successful as the 
United States and as long as we remain that way no 
interest will be shown in socialism, communism or any 
other ism. In conclusion, he again urged that busi- 
nessmen take an interest in government matters and 
if they find anything disadvantageous to do something 
about it rather than just complain 


—- 


NORTHERN CALIFORNIA STATIONERS 
ENTERTAIN NSA TROUPERS 


In line with a long established custom the Stationers 
Association of Northern California entertained the 
1950 NSA Troupe royally on May 2 at luncheon served 
at the Olympic Country Club at Lakeside near San 
Francisco. The guests were Earl Kochheiser, president 
of NSA: Paul Burbank, general manager; Paul Buck- 
walter, National Blank Book Company; L. R. Adding- 
ton, Art Metal Construction Company; Irving Kath- 
man, Eversharp, Inc.; Wyman Randall, Rust Craft 
Publishers, and John Gilbert, OrricE APPLIANCES 

The Northern California association was represented 
by Ray Morgan, Morgan & Barclay, governor of the dis- 
trict: Ernest Laird, Laird’s Stationery, governor-elect; 
Fred Ahern, H. S. Crocker Company, past governor 
and president of Northern California group; Howard 
Patrick, Patrick & Moise Klinker Company, immediate 
past president; Ed Wobber, Wobber Brothers; Tom 
Taylor, Schwabacher-Frey Company, and E. A. Peter- 
son, Associated Stationers, all former governors; Al 
Brandhofer, association secretary; H. G. Konnersman, 
Eagle Pencil Company, president of field division; also 
Fred Getty, Schwabacher-Frey Company; Henry 
Sleeper, Sleeper Stamp & Stationery Company, Sacra- 
mento, and Jim Anderson, S. E. & M. Vernon Com- 
pany. Mr. Morgan presided 


Everyone on the Program 
After a delightful repast everyone around the 
table contributed appropriate remarks. Questions 
about an elusive governor’s fund produced no light on 
the subject which now becomes Mr. Laird’s problem. 
Ed Wobber delved into history in leading up to legal- 








ized price maintenance. He recalled early days in San 
Francisco when retailers operated without benefit of 


a price book and standard prices were unknown. Pre- 
ferred customers had preferred prices, the range of 
discounts being wide. Dealers thought an association 
might be beneficial and one was organized. Still the 
industry operated without a solid price basis. Then 
the California Fair Trade Act was enacted, permitting 
manufacturers to make contracts with dealers for dis- 
tribution at prices determined by the manufacturers. 
He looked back to the time when the Northern Cali- 
fornia association and NSA met jointly to work to- 
gether and help make the business more interesting. 
He recalled the Kansas City convention in 1935 which 
had groups from Northern and Southern California. 
Many manufacturers were interviewed and some in- 
duced to agree if others would issue instructions to 
proceed. He cited the case of the first manufacturer 
to use the act, Eberhard Faber Pencil Company, fol- 
lowed by about 80 others. 


Endorses Fair Trade 

The Fair Trade contracts, Mr. Wobber said, were the 
preservation and salvation of the business. Without 
strict compliance, he said, stationery would not be 
worth the investment required. He told of his rev- 
erence for the late Charlie Garvin and admiration for 
Mr. Burbank, Mr. Garvin’s successor in managing 
NSA's affairs. Talking to and for men of the industry, 
he said stay close to the Fair Trade Act, be true to 
your association, be true to one another, be true to 
yourself. 

The two Pauls, Burbank and Buckwalter, both re- 
ported having received unsolicited applications for 
membership in the national association 

The informal program ended with the presentation 
of a beautiful silver coffee service to Mr. Patrick as 
a symbol of high regard for his unselfish devotion 
to the association’s welfare during his term as presi- 
dent. Mr. Taylor made the presentation. At the same 
time each of the NSA Troupers was given a colorful 
set of San Francisco scenes executed by a prominent 
artist. Some probably will be framed and decorating 
walls at office or home as soon as the regional meeting 


AS NORTHERN CALIFORNIA STATIONERS PLAYED HOST TO TROUPERS 






















~n 


78 


Tom Taylor presenting gift to Howard Pat 
rick, retiring president. Stationers Associa 
tion of North California, as token of esteem. 
The box contained a beautiful silver coffee 
service. 

Seated: Fred Ahern. H. S. Crocker Co. 


past district governor and new president 


Stationers Association of Northern Cali 
fornia: Paul Burbank, general manager 
NSA: Howard Patrick. retiring president: 
Wyman Randall, Rust Craft Publishers. 


Standing: Ed Wobber. Wobber Bros., for- 
mer governor: H. G. Konnersman, Eagle 
Pencil Co., head of field division, Station- 
ers Association of Northern California; Paul 


we 
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Buckwalter., National Blank Book Co.; L. R. 
Addington, Art Metal Construction Co.; Ray 


Morgan, Morgan & Barclay governor 
Twelfth District. 
. Seated: Earl Kochheiser. president NSA; 


Ernest Laird, Laird’s Stationery, Oakland, 
aovernor-elect; Fred Goette, Schwabacher- 
Frey Co.; E. A. Peterson. Associated Sta- 
tioners, Oakland, past governor. Standing: 
Jim Anderson, S. E. & M. Vernon: Henry 
Sleeper, Sleeper Stamp & Staty. Co.., 
Sacramento; Al Brandhofer, secretary Sta- 
tioners Association; Tom Taylor, Schwa- 
bacher-Fre Co., past governor: Irving 
Kathman, Eversharp, Inc. 
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IT’S THE ONLY OFFICE TYPEWRITER IN PERSONAL SIZE! 


DEALER SALES DIVISION 


Mfemington. Brand 


315 Fourth Avenue, New York 10, N. Y 
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Gentlemen: 
Please send information on the FREE SELLING AIDS that will get more 
portable typewriter profits for me. 


Pe cecncneeemennanneninns 
as 
Se 


——O OME OU 


1RO6A Copyright 1950 by Remington Rand Inc. 
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UNDERWOOD CORP. PERSONNEL AT LUNCHEON DURING LOS ANGELES SALES MEETING, MAY 4-5 


THAYER CONDUCTS UNDERWOOD MEETINGS 

M. W. Thayer of the accounting machine division of 
Underwood Corporation general office at One Park 
Ave., New York City, conducted sales promotion and 
educational meetings in Los Angeles on Thursday, 
May 4, and Friday, May 5, devoted to the Underwood 
all-electric fanfold writing machines and all styles of 
continuous length forms and continuous length carbon 
paper used therewith. 

At his main meeting he had in 
bers of the sales staff of the Underwood Corporation 
in Southern California and 64 sales representatives 
from the continuous form industry associated with 
Moore Business Forms, Inc., UARCO, Inc., Sunset 
McKee Standard Register Sales Company and the 
Egry Register Company. 

Alfred Jensen, regional manager 
Corporation at Los Angeles, was in charge of the 
meeting, and assisted by his accounting machine di- 
vision manager, Thos. H. Spencer, who directs all sales 
activities pertaining to the Underwood fanfold writing 
“machines. His supply divisional manager, H. F. Wag- 
oner, who is in charge of Underwood carbon paper and 
ribbon sales, also assisted. 

Among the out-of-town Underwood attendants were 
District Manager J. A. Johnson and District Supply 
Manager W. C. Kalbfleisch, both of San Francisco; 
Branch Managers C. H. Olmstead of Long Beach, L. H. 
Ebersole of Santa Barbara, W. E. Anderson of Glen- 


attendance 50 mem- 


of the Underwood 


AT CLARY’S RECENT SALES CONFER- 
ENCE IN SAN GABRIEL, CALIF.—Upper 
left: The Maharaja Rysif of Magador 
symbolized the RYSIF spirit at the con- 
ference. He is shown welcoming visit- 
ing managers. Upper right: Vice-presi- 
dent Marvin S. Bandoli (left) reports to 
President Hugh L. Clary results of the 
opening roll call at which visiting 
branch and district managers responded 
with their total sales for the month; the 
aggregate broke all records for the past 
15 months. Lower left: Whitney Dray- 
ton, director of advertising and pro- 
motion, gives a RYSIF pitch at the con- 
ference. Lower right: Clary managers 
pose with top management. 
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dale and S. D. Cox of Ventura; and Sales Agents Ray 
Alba of Compton, B. H. Parker of Alhambra and Jack 
Albright of Las Vegas, Nev.—JET 
—- 
CLARY LAUNCHES UNIQUE CAMPAIGN 

Using the mystic word RYSIF as a basic theme as 
well as a teaser, Clary Multiplier Corporation has 
launched what its executives declare is the most suc- 
cessful nation-wide sales promotion campaign in the 
company’s ten-year history. 

The West Coast manufacturer of adding machines 
and cash registers kicked off the campaign early in 
January by inviting into the home office its 24 factory 
branch managers, all of its dealer district managers, 
domestic and foreign, and a number of special rep- 
resentatives from over the country. 

After the invitations were issued, each man began 
to receive a series of mysterious teasers, none of which 
had anything on them to indicate that they came 
from the Clary company. The first teaser contained 
a meaningless message which appeared to be written 
in Hindu script. The second teaser translated the 
message into the word RYSIF. Subsequent mailings 
contained drawings of Oriental figures proclaiming 
such things as “Formula for ’50: RYSIF” and ‘Fore- 
cast for ’50: $10,000,000.00—Everybody RYSIF.” 

When the men arrived at the company’s home offices 
in San Gabriel, Calif., they found RYSIF decorations 
everywhere . . . in hotel rooms, on restaurant menus, 
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[ ve been completely sold on Columbia Rolls right from 
the first minute I used one. Everything about them is 
designed to n ake 


kind 


wish for. Columbia Rolls are even and smooth and 


it SO easy for a person to do the 
finest duplicating work anyone could ever 
their seamless backing lets me use all of the roll’s 
surface without worrying about bumps or ridges. 
| can count on clean, uniform copies every time. And 
that waterline indicator feature! That’s priceless! 
| can tell at a glance whether the roll contains the 
right amount of moisture, which means better repro- 


di 
sell me gelatine rolls, just show me they’re made by 


ction and mu¢ h longer roll life. So, if you want to 


Columbia. 








Now then, Mr. Dealer, how much is it worth in good 
will as well as dollars and cents to have your roll 
customers feel like that? 


Yours will if you sell Columbia Rolls. They are the 
very best quality that one of the most experienced 
companies in the business can make . . . a complete 
line, competitively priced. Columbia Rolls are made 
in the variety of sizes and spindle types you need to 


sell all your gelatine-duplicating customers. 


Send in the coupon below and get all the details about 
Columbia Gelatine Rolls and the handy, low priced, 
Columbia No. | Duplicator. 


C COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Main Office & Factory 

102 Herb Hill Road, Glen Cove, L.1., New York 

New York Sales and Export: 58-64 West 40th Street 

Branch Offices and Distributors in Principal Cities 

Consult your local Telephone Classified Directory 


: 


GELATINE ROLLS 





COLUMBIA RIBBON & CARBON MFG. CO., INC, OA-7 
102 Herb Hill Road, Glen Cove, L. L.. New York 


Please send me all the information about the 
money making line of Columbia Gelatine Rolls 
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cocktail napkins, and on huge posters in the factory 
showing Oriental figures conjuring up the word RYSIF. 

By the time the sales conference opened, curiosity 
about the meaning of RYSIF was intense among em- 
ployees and executives as well as the visitors. Scores 
of guesses were made including such translations as 
“Rinse Your Sox in Fab” and “Run You Sucker in 
Fifty.” 

Meaning of the word was dramatically revealed in 
the first general session at Pasadena’s Huntington 
Hotel when the auditorium lights went out in the 
middle of the vice-president’s introductory talk and a 
Hindu figure appeared on stage under the beam of a 
spotlight. With a background of Oriental music rising 
to a crescendo in which the strains of “‘There’s a Great 
Day Coming” emerged, the figure acted out the words, 
“Raise Your Sights in Fifty.” 


Set Sights on Sales Goal 


The implication was made that the entire organi- 
zation should raise its sights to a sales goal of ten- 
million dollars in 1950. Details of how this would be 
accomplished were explained in the conference and 
in a convention newspaper which ten raucus-voiced 
newsboys distributed at the conference and in the 
factory. 

The RYSIF incentive program perfected at the con- 
ference includes quota cards for salesmen, various 
prizes for obtaining from three to 12 quota cards in 
a year, a president’s cup for high branch and vice- 
president’s cup for the dealer district with the highest 
standing. 

The top salesmen of the year will become members 
of the Clary Producers’ Club and the top three will 
receive really substantial prizes possibly starting with 
a convertible automobile 


Servicemen Can Sell, Too 


One plan wiped out the age-old line of demarcation 
between salesmen and servicemen and opened the way 
for servicemen to sell machines as well as supplies 
and accessories. Servicemen, Bandoli reasoned, enjoy 
a unique advantage in being able to talk with the 
actual users behind the front office. They are in 
position to survey needs for additional equipment, and 
there is not an armor of resistance built up against 
them that there frequently is to a salesman. 

Clary servicemen now attend morning sales meet- 
ings; they receive sales training, and work as partners 
with the salesmen. For any sales which they make 
in a salesman’s territory, they receive a share of the 
salesman’s commission. For sales in open territories, 
they receive full commissions 

Another sales stimulating plan introduced as a 
RYSIF measure was a multi-million dollar dealer 
finance plan permitting Clary dealers to offer smaller 





down payments and better terms than was obtainable 
in many small town banks. 

Clary sales training program also raised its sights 
with an expanded plan of traveling schools over the 
country using sound-slide films and instructors from 
the home office. Clary’s advertising also RYSIFed by 
expanding its monthly readership in 1950 to 30 million 


people. 
—- 


UNITED JEWISH APPEAL GAINS RESPONSE 


In one of the best-attended and most enthusiastic 
affairs in the history of the industry, more than 130 
leaders attended the stationery division “kick-off” din- 
ner on behalf of the United Jewish Appeal May 24 at 
the Hotel Statler and raised a total of $100,000 for the 
1950 UJA drive for overseas relief, rehabilitation and 
resettlement 

Increased contributions averaged ten per cent over 
the 1949 figures as Christian and Jewish leaders joined 
to pledge all-out support for the current campaign. 

Hailing the response as a “magnificent” demonstra- 
tion of that brotherhood and good-will among the 
various faiths which so typifies the American tradi- 
tion,” division chairman Mortimer C. Lazarus, of M. C 
Lazarus, Inc., pointed out that “now we must not 
slacken our efforts. We are well on the way toward 
our industry-wide UJA goal of $150,000 which is $25,000 
more than we raised last year—but we will reach and 
surpass that figure only if we are inspired by this 
tremendous demonstration to go out and follow up 
each of our prospects in the industry.” Mr. Lazarus 
paid tribute to the “tireless labors’ of the division’s 
officers and committees “without which this dinner 
could not have succeeded.” 

Highlight of the evening was the presentation of an 
illuminated UJA Scroll of Honor to the division’s guest 
of honor, Charles I. Karasik, of Jaclin Stationery Cor- 
poration. Mr. Karasik was feted for his “indefatigable 
leadership and services in the cause of the United 
Jewish Appeal and other philanthropic undertakings.” 

In an impromptu address from the floor, Joseph 
Burger, of Art Steel Company, paid tribute to the non- 
Jewish leaders at the dinner. “Believing in the broth- 
erhood of man,” he said, “they have understood that 
the vital relief, rescue and rehabilitation program of 
the UJA agencies has no sectarian appeal. It is an 
appeal which all can understand and to which all 
decent-minded Americans can respond warmly.” 

In the featured address of the evening, Louis Sha- 
piro, co-chairman of the UJA Speakers Bureau, who 
had just returned from a trip to Israel, stressed the 
urgency of the needs confronting the UJA agencies 
in 1950. “There are 90,000 immigrants in Israel living 
in reception center shacks and tents. Some of them 
are sleeping literally on the bare ground. They need 
housing now. They can’t wait.” 





AT STATIONERY DIVISION DINNER ON BEHALF OF THE UNITED JEWISH APPEAL 


The meeting, which contributed a total of $100,000 to the UJA 
fund, was held at the Hotel Statler, Thursday, May 25. Left 
to right: Jacob Landsberg, Landsberg Bros.; Richard Wahr- 
man, R. E. Wahrman, Inc., president of Stationers Assn. of 
N. Y.; J. S. Libien, Libien Press; Lovis Shapiro, featured 
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speaker; Mortimer C. Lazarus, M. C. Lazarus, Inc., division 
chairman; Chas. I. Karasik, Jaclin Staty. Co., guest of honor; 
Henry Levy. Silver Staty. Co., Robt. Reichman. 
Mooney’s Inc., regional governor of NSA; Louis Sonnenberg. 


Inc.; 
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1T STAPLES...TACKS...DOES 50 JOBS! 


Cashes in on the trend toward home, school, store, travel 
use for staplers. Does a man-sized job wherever materials 
are to be held together! 


Quality engineered in the Swingline manner of chrome 
finished steel with durable Tenite top, ‘Tot 50’’ is no mere 
gadget. With amazing finger-touch leverage, it WORKS un- 
failingly, fastening up to 20 sheets of paper. 


_ loads a strip of 50 Genuine ‘Tot 50°’ Staples with the famed 
Swingline Open Channel! for split-second loading. Refills 
(packed 1000 in box, 25¢) are another source of repeat 
profit and increased store traffic for you! 


~ 


Stimulates business...Creates more profit! 


4 


In 2-tone Complete kit 
Plastic Gift with 1,000 ‘ 
Box for Purse S Genuine ‘Tot a 
and Pocket € 4 


50’ Staples ot 






Excise tax included 


MORE THAN A STAPLER, IT’S A BUSINESS-BUILDER! 


ADVERTISED PUBLICIZED TO MILLIONS! 


Featured as a trade, consumer and premium sensation in 
national business and consumer magazines and newspapers! 
Displayed in dynamic self-selling store merchandisers! 
Announced with striking window streamers and local ads! 
“Tot 50° will be the most vigorously promoted stapling kit 


ever produced! 


“Tot 50° will become talked about, wanted, and sold to all 
old customers and countless new ones who otherwise may 
never come into your store — yielding new profits on its own 


sale, developing business on all other merchandise you carry 


ANTICIPATE YOUR NEEDS—PLACE YOUR ORDER—USE THE PROMOTION! 


Place your order for ‘‘Tot 50” kits...in display cartons and counter displays of 12 each 


and the new 1000 


packs of “Tot 50” staples together with all promotion materials. Orders given priority shipment according 
to date received. So don't delay — start cashing in on the extra business this product will create! 


Zp SPEED PRODUCTS COMPANY, INC. 


LONG ISLAND CITY 1, N. Y 





NEW YORK OFFICE EQUIPMENT DEALERS 
HOLD GOLF TOURNAMENT AT COLONIA 
The first golf tournament of the eleventh annual 
golf session of the Office Equipment Dealers of New 
York was held on Thursday, May 11, at the Colonia 
Country Club, Colonia, N. J. 
Clear skies and warm weather greeted members and 
guests as they assembled early to enjoy a full day’s 
sport. Those who did not compete in the golf tourna- 


1. H. Clemetsen, Office Furn. Warehouse Co.; Oscar Widman, Desks, 
Ink., New York, N.Y.; Mrs. John Mossman, Mrs. Bernard Nemlich, 
Chas. Gunterberg. Blanchard Bros. & Lane. 

2. Jack Seymour and Joe Chaney, both Securit Steel Equip. Corp.; 
Joe Weiner, David Kramer, Inc., New York, NY : Herman Lakow, 
Samuel Lakow & Sons, New York, N. Y. 

3. T. Kuhn and Joe Galen, both Peerless Steel Equip. Co.; Chas. 
Stettler, Berry. Dickey & Stettler, Inc., New York, N. Y. 

4. org Dallek and Nat Dallek, both Dallek Desks, New York, 
N. Y.: John R. Gray. NOFA executive director; Joe Brenner, Bren- 
ner ya Inc., Newark, 

5. James Burns, guest; John Mossman, Desks, Inc.. New York. N. Y.: 
David S. 4 and Bernard Nemlich, Regan Office Furn. Corp. 
New York, 

6. Donald Good. ai Leather Co.; Adam J. Andrasick, Macey- 
Fowler, Inc., New York, N. Y.:; James Wilson, Mutual Life Insur- 
ance Co.; Jack Schwander, Desks, Inc., New York. N. Y. 

7. Representing Security Steel Equip. Corp. are: Philip Dameo, Joe 
Chaney. Jim Stevens, Francis te Corte, R. G. Drinkuth, Al Grillo. 
Hal G. Tough, Ben W. Kane. Chas. H. Collison, E. W. Hardingham, 
Jack Seymour and Robert Nielson. 
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ment either played clock golf on the putting green or 
cards on the veranda or about the grounds. 
Refreshments were served at the eleventh tee by the 
Security Steel Equipment Corporation, whose plant is 
situated close by. Later in the afternoon they also 
provided refreshments at the club house. R. G. Drin- 
kuth, vice president and treasurer; C. H. Collison, 
assistant to the president, and Hal G. Tough, sales 
manager, were on hand to act as hosts to the group, 





8. Monroe Lakow, Samuel Lakow & Sons, New York, N. Y.: Jack W. 
Golden, Metalstand Co.; Morris ‘Golden, Business Furniture Co., 
Philadelphia, Pa.; Harvey Bright, Bright Chair Co. 

8. Sidney Dembner and Sy Pels, both Royal Metal Mig. < Joe Gel- 
ler and Sam Itkin. both Itkin Bros., Inc., New York, 

10. Fred Sorenson, Regan Office Furn. Corp.. New York, N. Y.: Wm. 
Wood, W. B. Wood Co., Newark. N. J.; Geo. B. Wray, manufac- 
turers’ representative; W. Good, Lackawanna Leather Co. 

ll. Arthur Bright, Bright Chair Co.; Al Lakow, Samuel Lakow & Sons, 
New York, N. Y.; Hugh Ward, Geyer Publications. 

12. Hal G. Tough, Security Steel Equip. Corp.; Chas. J. Brantl. Dancker 
& Sellew, Inc.. New York, N. Y.; Chas. Collison, Security Steel 
Equip. Corp.; Guy Rentsler, 4% = Rand, Inc. 

13. Bob Hayward, Macey-Fowler, New York, N. Y.: Ken Goodell 
and Ted Patton. both Patton Office Equip. Co., Mineola, L. L. 
N. Y.; R. B. Booth, The Leopold Co 

14, F. La Corte, A. Grillo and Philip Dameo. all Security Steel Equip. 

Corp.; Angus Gordon, Penny & Gordon. New York, N. Y. 

A. Ki. Love, Chas. Lundgren and P. W. Dancker, Jr., all Dancker 

& Sellew, Inc., New York, N. Y.; B. Matthews, The Harter Corp.; 

Alex Burkhardt, Victor Safe & Equip. Co. 
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assisted by Philip Dameo, Joe Chaney, Jim Stevens, 
Francis LaCorte, Al Grillo, Ben W. Kane, E. W. Hard- 
ingham, Jack Seymour and Bob Nielson 


President Rentsler Addresses Group 


President Guy Rentsler, Remington Rand, Inc., ex- 
tended greetings and expressed his pleasure at seeing 
such a large attendance. He thanked co-chairmen of 
the outing committee, Adam J. Andrasick, Macey- 
Fowler, Inc., New York, N. Y., and John E. Mossman, 
Desks, Inc., New York, N. Y., for arranging a fine day’s 
outing, one of the most successful outings ever staged 
by the association. He then expressed the appreciation 
of the club to the Security Steel Equipment Corpora- 
tion for their thoughtfulness and generosity in playing 
hosts at the affair. “Affairs such as these are valu- 
able,” he remarked, “because they promote sociability 
and build up acquaintanceships among those in the 
industry.” In conclusion he made a strong appeal for 
dealer support of “The Greater New York Fund” in 
their annual campaign then in progress. 

The following guests were then introduced: R. G. 
Drinkuth, C. H. Collison and H. G. Tough of Security 
Steel Equipment Corporation; Jack W. Golden, Metal- 
stand Company; Morris Golden, Business Furniture 
Company, Philadelphia, Pa.; T. Kuhn, Peerless Steel 
Equipment Company; John R. Gray, NOFA executive 
director, and Joe Brenner, Brenner Desks, Inc., New- 
ark, N. J. 

Awards Are Announced 


The following winners of the golf tournament were 
then announced by John E. Mossman who made the 
awards: 

Low gross—Charles Lundgren, Dancker & Sellew, 
Inc., New York, N. Y. 

Low net—Harvey Bright, Bright Chair Company. 

Highest score—P. W. Dancker, Jr., Dancker & Sellew, 
Inc., New York, N. Y. 

Second highest score—Morris Golden, Business Fur- 
niture Company, Philadelphia, Pa. 

Most spectacular golfer—B. Matthews, 
Corporation. 

Non-player award—Joe Weiner, David Kramer, Inc., 
New York, N. Y. 

Guest award—T. Kuhn, Peerless Steel Equipment 
Company, and James Wilson, Mutual Life Insurance 
Company. 

Door award—Arthur Bright, Bright Chair Company, 
and David S. Fisch, Regan Office Furniture Corpora- 
tion, New York, N. Y. 

Kickers’ handcap—Ken Goodell, Patton Office Equip- 
ment Company, Mineola, L. I., N. Y., Monroe Lakow 
and Herman Lakow, both of Samuel Lakow & Sons, 
New York, N. Y. 


The Harter 


oo —-t 
GLTC TAKES IN FOUR NEW MEMBERS 
At the regular business meeting held in the Chi- 
cago Real Estate Board Building on Friday, May 26, 
the ‘following were accepted into membership by the 
Great Lakes Travelers Club: Harry Hoffman, Indus- 
trial Tape Corporation; Ed Dowling, Eversharp, Inc.; 
W. J. Courtney, L. E. Waterman Company, and G. E 


Laughlin, Harter Corporation. 
© ie 


AT CESCO ANNIVERSARY 
PARTY.—Left: John W. Shep- 
pard congratulates C. E. Shep- 
pard, founder and president of 
the company. Right: Cesco 
veterans with 40 years of serv- 
ice. Left to right: William I. 
Kloper, Miss Ella Shear, C. E. 
Sheppard and A. A. Goldstein. 
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SHEPPARD COMPANY MARKS 50 YEARS; 
C. E. SHEPPARD 75 YEARS OLD 


At the modern, well-equipped plant of the C. E. 
Sheppard Company in Long Island City, N. Y., em- 
ployees, members of the firm and their wives or hus- 
bands and close friends gathered in the late afternoon 
on May 26 to celebrate the seventy-fifth birthday of 
President C. E. Sheppard and the fiftieth anniversary 
of the founding of the C. E. Sheppard Company. 

C. E. Sheppard founded the company in 1900, a his- 
torical release prepared for the occasion related. 
Twenty years later, plant and offices were moved from 
Manhattan to Long Island City, where a modern three- 
story concrete factory building of more than 100,000 
square feet was constructed. The history of the com- 
pany parallels the history and development of loose- 
leaf binders and business forms. In the eventful 1900’s, 
paper work presented a problem when mergers and 


























Cc. E. SHEPPARD JOHN W. SHEPPARD 


the adoption of corporation income taxes increased 
pressure on management to find faster and more effi- 
cient methods of record keeping. It was then that 
loose-leaf records came into their own. Later, CESCO 
products were called upon to Keep pace with the estab- 
lishment of social security and the avalanche of paper- 
work required during the war years 


Present Service Pins 


Gathering for the double anniversary occasion, 
guests witnessed the presentation of service pins and 
bonuses, made by John W. Sheppard, vice-president 
and treasurer who has been with the company for 18 
years. Four employees have a record of more than 40 
years of service—C. E. Sheppard, 50 years; Ella Shear, 
50 years; William I. Kloper, 43 years; Albert A. Gold- 
stein, vice-president, 42 years. Three employees have 
a record of more than 30 years; five employees, more 
than 23 years; 13 employees, more than ten years, and 
23 employees, more than five years. 

After the presentation the group enjoyed a fine din- 
ner. In behalf of the assembled group, George C. 
Wheeler of OFFICE APPLIANCES Offered a toast to Mr. 


Sheppard, who acknowledged with brief and heartfelt 
words of gratitude. 

A beautiful television set was presented to Mr. Shep- 
pard as tangible evidence of the high regard and 
esteem in which his employees hold him 


A touching 
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The very latest in spirit duplicating. Pre- 
cision engineered for speed, accuracy and 
ease of operation. A triumph of research 
in product development... that will 


OLD TOWN prove a triumph in any office matched 
DUPLICATOR against the most exacting duplicating 


problem. 


You haven't seen duplicating at its best 

until you’ve seen OLD TOWN master 

: Wy ss, units in action. For Otp TOWN is the 

a f ~ world’s foremost maker of duplicating 

p UPLI C AT] NG pe i a / supplies ... pioneer in the chemistry of 

we g spirit duplicating. For best results from 

SUPPLIES ! : any liquid duplicator, specify OLD 
TOWN supplies. 


Fine inked ribbons* for every conceiv- 
able typewriter and office machine. 
Sturdy, sensitive carbon papers that im- 
prove results and last longer. 


RIBBONS AND PAS Drees Cem tebees namin dani 


c marked and grade-marked as your guar- 
y +s 
CARBONS | antee of original OLD TOWN quality. 
\ At each price level, OLD Town offers 
the best buy. 
“NYLON RIBBONS AVAILABLE. 


| l0 own RIBBON & CARBON CO., INC. « Brooklyn 17, New York 





Makers of the finest inked ribbons and carbon papers for every conceivable use 








scene ensued in which Mr. Sheppard presented Ella 
Shear with a token of gratitude for her 50 years of 
faithful service. 

The employees then presented a pageant covering 
the history of the C. E. Sheppard Company, which was 
climaxed by a tableau in which the children of Mr. 
and Mrs. John W. Sheppard, grandchildren of Mr. and 
Mrs. C. E. Sheppard, were presented as the future ex- 
ecutives of the company. 

With expressions of good will, the group adjourned 
for dancing. Thus ended an historic occasion. Seldom 
is the founder of a business still guiding its destinies 
after 50 years. 

—- 

CONNECTICUT VALLEY STATIONERS CONVENE 

Paul Mitnick addressed a recent meeting of the Con- 
necticut Valley Stationers Association at Hotel Bond, 
Hartford, Conn., speaking on the subject, “Psycho- 
logical Warfare in Business.” He was introduced by 
Charles B. Burt, Burt & Dall, Hartford. 

Forty-three attended the meeting, presided over by 
President Ray Scheppach, Scheppach & Goekler, New 
Haven, Conn. Comment was heard concerning the 
June outing. Garry Dell, Burt & Dell, is chairman of 
the golf committee. 

Members were advised that 
Fargo Company, Bridgeport, 
cards might be sent him at 
ford, Conn. 


Frank Fargo, Frank H. 
Conn., is ill and that 
Riverton Terrace, Strat- 


—- ¢ 


BOSTON STATIONERS HOLD SESSION 


The Boston Stationers Association met on May 15 at 
the Hotel Puritan with 50 members and guests present 
The new president, John W. Murray, presided and a 
special guest was NSA Regional Governor Horton R. 
Frisbie, who outlined plans for the meeting at Ports- 
mouth June 5 and 6. 

Past President Arthur L. King was introduced and 
presented the guest speaker, George Hicks, retail ad- 
vertising manager of the Boston Globe. He showed a 
movie in technicolor, entitled “The Boston Market” 
and spoke on “How Can Newspaper Advertising Help 
the Stationer?” 





SOUTHERN CALIFORNIA BUSINESS 


PROVES SUCCESSFUL 


By J. Edward Tufft 


SHOW 


ITH APPROXIMATELY 20,000 registrations and 

with 42 exhibitors, the Third Annual Southern 
California Business Show, held in the Biltmore Hotel in 
Los Angeles, April 25-28, inclusive, was a pronounced 
success, registration running about 25 per cent above 
that of last year’s show. 

There were five premier showings of major pieces of 
office equipment by leading manufacturers, and this 
fact is also considered a record by the show manage- 
ment. The reference here is to completely new ma- 
chines, not merely improvements in standard machines 
through introduction of new models 
The show was sponsored by the Los Angeles Chapter 
of the National Association of Cost Accountants. About 
125,000 invitations were sent out in advance, mostly 
in Southern California but some few as far north as 
San Francisco, all of these going to individuals directly 
interested in office machines either through the opera- 
tion of offices or through distribution or associational 
connections. High appraisal of the value of the show 
was evidenced by the fact that more than 1,000 re- 
quests for invitations came from individuals who had 
not received invitations in the mail but had heard of 
the coming show either through others or because of 
comments on last year’s show. 

Show Wins Publicity 

Howard J. Mackin, publicity director, reports that 
the amount of publicity received far surpassed that of 
previous shows, and certainly surpassed all expecta- 
tions. The show was the first of the kind to be tele- 
vised, he states, Station KTTV making a news reel 
which was shown twice in one evening. Station KFITV 
interviewed on television at the station’s studio both 
Robert Chapman, assistant publicity director, and 
Mary Anderson, registrar. Radio Station KLAC used 
150 words each morning immediately after the stock 
market report during the entire four days of the show. 


Southem California 


USINESS S 





SHOW WHEELHORSES—Seen at the - 
Southern California Business Show (left é 
to right) are these busy workers. Standing a 
—Howard J. Mackin, publicity; Robert 
Chapman, assistant, publicity; John IL 
Marder, advisory: Frank S. Emerson, gen- > 
eral policy; George A. Feichtmann, space a 
rentals. Seated—Otis L. Johnson, general 
chairman; H. Leslie Rogers, president Los 
Angeles Chapter N.A.C.A., and Betty 
Louviere, assistant secretary. 


CosT 


ACCOUNTANTS 


NATIONAL 
ASSOCIATION 
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Todavy’s fastest moving 


steel Files! 


Vew prices on our famous ASE 7000 Line 


Steel Files make them the biggest buy in the 


file business. Don’t pass up this one! 


. 


ALL-STEEL EQUIPMENT INC. 
900 CLEVELAND AVENUE + AURORA, ILLINOIS 
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ANTAGE cit THE COMPLETE ASE LINE 








Among publications represented were five national 
magazines of general circulation, including such jour- 
nals as Fortune and Time. Seven regional publications 
were also represented. Newspaper publicity stories 
surpassed expectations, the publicity department of 
the show now being able to show 36 such stories, many 
of them running to more than three columns, with lib- 
eral illustrations. Advance publicity articles appeared 
in 28 business and trade periodicals. 

Matt Weinstock, widely known Los Angeles colum- 
nist in the Los Angeles Daily News, devoted a good 
portion of his column to the show, and a second col- 
umnist made liberal mention. 


Nation’s Proving Ground 


According to Mr. Mackin, machine manufacturer 
executives talking with the press emphasized the fact 
that the West is definitely the nation’s proving ground. 
This is the reason why there were so many premier 























ERNEST D. WRIGHT 


G. A. FEICHTMANN 


showings of major machines. It was pointed out that 
the progressive attitude of Southern California busi- 
nessmen is outstanding. A significant fact that bears 
out this statement, Mr. Mackin adds, was the selection 
of this show by the National Cash Register Company 
to exhibit its Class 31 machine, a machine that re- 
quired ten years to develop and $5,000,000 to produce. 
Interest in the show extended beyond the limits of the 
United States. For example, the Consul for the Repub- 
lic of Mexico in Los Angeles took time to visit the 
show. It is interesting to note that more than 50 per 
cent of all foreign purchases made by the Mexicans 
are made in Los Angeles. The purchasing agent for 
the Brazilian government was another foreign visitor 
Exhibits of machines manufactured in England, 
Sweden, and Italy had places at the show, while a 
number of visitors from various countries were among 
the registrants. 

While the motive behind the show was the display 
of machines with a view toward future sales, immedi- 
ate sales as such not being the idea, on-the-spot 
sales were made in a number of cases as an accommo- 
dation to visitors. Comment was made by scores of 
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visitors on the keen interest shown, registrants ap- 
parently being there to see and to learn all that could 
be seen and learned, none at all coming out of mere 
idle curiosity. A general atmosphere of business per- 
vaded the event from beginning to end. There were 
even requests to keep the doors open beyond the 10 P.m. 
closing time. 

The only major social event was the annual exhib- 
itors’ dinner. This was well attended and was held 
not merely for social purposes but also to give time 
and place for questions and answers 


Many Help on Show 


Special mention should be made of the following 
individuals who were quite largely responsible for the 
success of the show: 

Otis L. Johnson, general chairman; H. Leslie Rogers, 
president of the Los Angeles Chapter of the National 
Association of Cost Accountants; Howard J. Mackin, 
publicity director; Robert Chapman, assistant pub- 
licity director; Frank S. Emerson, general policy com- 
mittee; John I. Marder, advisory committee; George 
A. Feichtmann, in charge of space rentals; and Betty 
Louviere, assistant secretary. Incidentally, the pro- 
gram folder made special mention of Miss Louviere for 
her work in handling so much of the great mass of 
preliminary detail. 

Ernest D. Wright, executive vice-president of the 
Neon Corporation, Los Angeles, helped with arrange- 
ments and lighting effects. 

The word of the officers of the Los Angeles Chapter 
is unanimous on the fact that since the show this year 
invited such wide publicity and drew more than na- 
tion-wide attention it is now firmly established as an 
annual event, no doubt with an increasing number of 
exhibitors and constantly increasing attendance 

A complete roster of exhibitors follows: 


{ddressograph-Multigraph Simplex Time Recorder (* 
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\l Harding ¢ pal Agency 
\ Products, Ir Ralph C. Coxhead Corp 
Hygienic Phe Ser of Busines Machine & Supply 

Calif In Co 
Cra r Postur Chair Com Schwabacher-Frey C« 

I Ine Elliott Addressing Machine 
Cha s R. Hadley Company Co 
Ozalid, Division of General Inkopys, Incorporated 

Aniline and F Corpora Magneti Recorders Com 

t I pany 
Soundscriber Glenn C. Leslie Company 
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( any Internati« il Business Ma 
Diebold Incorporated chines Corp 
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STATIONERS GOLF ASSOCIATION OPENS PLAY 

The Stationers Golf Association of New York City 
has launched another season of play, competing for 
cups donated by Louis H. Tavernier, Jr., George F. 
Griffiths, Ray A. Weissenborn and Henry Levy. In 
addition Herman Price has donated a prize to the 
most-improved player and D. A. Davies an award to 
the member who has the best attendance. Vice-Presi- 
dent Julius M. Kahn is donating a cup for members 
in the senior class (50 years or over) and Max A. 
Drewer is giving a prize for the “nearest hole-in-one” 
tournament to be competed for at the annual Ladies 
Day tournament. 

First of the season’s tournaments was held at Lee- 
wood Golf Club, Crestwood, Westchester County. Win- 
ners were: Class A, Arnold Neustadter, Zephyr Amer- 
ican Corporation, and Class B, E. B. Skedden, Binney 
& Smith Company. 

The second meet was at Preakness 

Turn to page 185, please) 
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QUEEN RIBBON & GARBON CO., INC. 


EXECUTIVE OFFICES: 
, WYTHE AVE BROOKLYN 11, N. Y 
ROOKLYN. N_-Y. « CHICAGO, ILL — 0 se 








News and Miscellany 





STALLINGS JOINS MARCHANT IN SALES 
Joseph W. Stallings, well known in the office equip- 
ment industry, is now associated with the sales depart- 
ment of Marchant Calculating Machine Company, it 
was announced by Edgar B. Jessup, president. 
Mr. Stallings will serve as assistant to Leslie T. Carr, 
national sales manager. Before joining the Marchant 
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JOSEPH W. STALLINGS 


organization he was sales manager for Clary Multi- 
plier Corporation, prior to which he was director of 
sales for Allen Calculators, Inc. He also enjoyed a suc- 
cessful career with Burroughs Adding Machine Com- 


pany. 
> 
FOOTE & DAVIES ANNOUNCES NEW BUSINESS 
ARRANGEMENT AT ATLANTA 

Starting May 1 the operations of Foote & Davies, 
Inc., Atlanta, Ga., are now concentrating wholly on 
the production of printing, lithographing, steel en- 
graving and binding in the plant at 1090 Capitol Ave., 
S. E. 

The retail selling of office supplies and office furni- 
ture at 11-13 Edgewood Ave., is conducted by a new 
ownership and management under the firm name of 
Foote & Davies Office Supply Company at 11-13 Edge- 
wood Ave., N. E., P. O. Box 4636, Atlanta 2, Ga. 

Responsibility for purchases, except on their own 
purchase orders, will not now be assumed by Foote & 
Davies, Inc. 

“The new concern has the best wishes of its prede- 
continuing distribu 


cessors. We feel certain that the 
tion of the products handled by them will be main- 
tained and, we hope, increased,” says the announce- 


ment. 
eo —mr 


WEAVER BUYS BAUGHER BUSINESS 

Late in May, Al Baugher, who has been conducting 
a retail stationery business in Sheboygan, Wis., since 
January, 1947, sold out to Carl Weaver, formerly asso- 
ciated with the Office Supply & Printing Company of 
Sheboygan 

Prior to his activities as a stationer, Mr 
was on the sales staff of The 
office in Chicago for ten years. He plans to remain in 
the stationery industry although he had made no 
definite connection at the time of going to press 


Baugher 
Carter’s Ink Company 
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REPRESENTS HAMPDEN MANUFACTURING LINE 

The Harry Henkel Associates, firm of manufacturers’ 
representatives at 1355 Market St., San Francisco 3, 
Calif., has been appointed by Hampden Manufacturing 
Company, Inc., 301 E. 4th St., Plainfield, N. J., to sell 
its line in the states of California, Montana, Wyoming, 
Colorado, Utah, Idaho, Nevada, Arizona and New 
Mexico. 

Included in the Hampden line of specialties in metal 
are thumb tacks, paper fasteners, upholstery nails, pin 
tacks, card, ticket and label holders. 

ae 


GLOBE-WERNICKE PROMOTES PHILO LEONARD 
The promotion of Philo Leonard to the executive 
position of manager, systems division, was recently 
announced by E. G. Rahe, vice-president, sales, for 
The Globe-Wernicke Co., Cincinnati, Ohio. Concurrent 
with this announcement, Mr. Rahe named Ben Gar- 
linghouse as Globe-Wernicke district representative 
to succeed Mr. Leonard in Texas and Oklahoma. 
Mr. Leonard brings to his new work a broad, prac- 
tical experience in the merchandising problems con- 
fronting dealers. Since May, 1939, when he joined the 
company, he has been the G-W district representative 
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BEN GARLINGHOUSE 


PHILO LEONARD 


in charge of Texas and Oklahoma territory. Prior to 
joining the sales staff of The Globe-Wernicke Co., he 
was associated with the Consolidated Printing & 
Stationery Company, Salina, Kans., as a territory man, 
and with Stationers Corporation, Los Angeles, Calif., 
in the retail sales department. He served as president 
of the Texas Travelers Club the past year. He and 
Mrs. Leonard, who formerly was the OFFICE APPLIANCES 
correspondent for the Texas Travelers Club, will reside 
in Cincinnati. 

Ben Garlinghouse is well known to Texas dealers 
both as a manufacturers’ representative in an allied 
field and owner of a stationery business. Prior to the 
war, he was a traveler for the Buchanan Stationery 
Company, Wichita Falls, Kans. He served in the glider 
division of the Air Forces during World War II. With 
W. F. (Bill) Stayton, he organized the G. & S. Office 
Supply Company at Laredo which he sold and later 
became part owner in the Jones Office Supply Com- 
pany, McAllen. This position he held until his appoint- 
ment as district representative for The Globe-Wer- 
nicke Co 
1950 
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tive’s main job is to direct the efforts 

ints. That means plentyof meetings. 

The “Y E’’ Conference Top Desk is IDEAL for 
1 TOP I rIVE for three reasons: 1. It gives him 
efficient, handsome desk when he works 


alone; 2. When his men gather, they can pull up 





Style-Master Steel 
Conference Desk illus- 
trated. Top: 78” x39” 
(9” overhang at front 
& both ends). Height: 
29”, adjustableto !$ 
30%”. Other Style. 
Master Steel Equip- 
ment Shown in Sketch. 





to his desk and get down to brass tacks in com- 
fort; 3. The extra large top gives him room to 
spread the work out for all to see. « And the top 
executive gets all these advantages without mov- 
ing from his chair! Send for asupply of steel office 


— folder No. 4002. It will help you sell. 


Also Makers of Quality Filing Systems and Supplies 


f~ ane. 
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YAWMAN 0 FRBE MFG. 


“The Franchise That Means Quality 
Merchandise” may be open in your 
community. Your inquiry is invited. 





1015 JAY STREET 


ROCHESTER 3, N. Y., U.S. A. 
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COLE OPENS LOS ANGELES WAREHOUSE 

The Cole Steel Equipment Company, Inc., New York, 
N. Y., recently opened a warehouse at 255 S. Werdin 
Pl., Los Angeles, Calif. 

Frank Salz, vice-president of the company, who is 
now making his home in Los Angeles, states that ship- 
ments were started immediately following the open- 
ing of the warehouse and that dealers may be assured 
of prompt delivery on all orders 

The warehouse will be stocked with the recently- 
introduced combination office units, new-style portable 
files with full-suspension lower drawers and advanced 
design A Grade files with a new-style follow block, 
according to Mr. Salz.—_JET 

°° 

MAXWELL VAUGHT JOINS HELMS PRODUCTS 

Maxwell C. Vaught has recovered from the severe 
burns which hospitalized him after an accidental fire 
in his home and has become sales manager for Helms 
Products, Inc., 100 Lexington St., S.W., Grand Rapids, 
Mich. The firm manufactures’. three-dimensional 
illuminated pictures, “Helmscene”, for hanging on 
office walls. Mr. Vaught was associated with the Gunn 
Furniture Company, Grand Rapids, for 18 years, most 
recently as sales manager 





DOYLE FIRM AT MEMPHIS MARKS 21 YEARS 

Twenty-one years of growth is the record of the 
Doyle Typewriter & Supply Company of 197 Monroe, 
Memphis, Tenn., a firm which recently marked its 


anniversary. “We have grown through the years on 
the basis of continued service to our customers,” says 
Jimmie Doyle, a partner in the firm with his brothers 
Andrew and Frank. “We started from scratch at our 
Monroe address, and in our determination to give the 
best possible service have kept in contact with our 
customers down through the years—the same as when 
we started. We really try to live up to our slogan: 
‘Constantly on the alert.’” 

Doyle Typewriter & Supply Company features the 
sale of new and used typewriters, both standard and 
portable, and also new and used adding machines, cash 
registers, bookkeeping machines and Speedrite check 
protectors.—EEG 

—-> - 

MONROE BUILDS NEW OFFICES AT HOUSTON 

A one-story building, 40 x 60 feet, is under construc- 
tion for the Monroe Calculating Machine Company 
at Houston, Tex., on a site at 2207 Milam St. This 
$35,000 building will serve as Houston headquarters 
for the firm.—JHR 


















Shown at right is one section 
of the store's interior. In June, 
1948, the art and drafting ma- 
terials department was con 
siderably enlarged by consoli 
dation of the Miles Art Co. with 
the Sylvester & Nielsen organi 
zation. Kirk L. Miles, former 
owner of Miles Art Co., is man- 
ager of the enlarged depart 
ment and assistant manager 
of Sylvester & Nielsen. Inc. 
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REMODELED QUARTERS OF SYLVES.- 
TER & NIELSEN, INC., APPLETON, WIS. 
—In addition to remodeling and en- 
larging the showroom space, the firm 
has installed the latest in fluorescent 
lighting. The thirtieth anniversary of 
the company will be observed on July 
1, 1950. Carried in stock are such well- 
known office supply and equipment 
lines as Yawman and Erbe Mfg. Co.., 
Harter Corp. and The Leopold Co. 
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R.C. Allen 


Business Machines 


offer... 


K PROFITS 
him [, 
to ALL DEALERS 


mn portable desk model 
A DDING MACHINES win est tin 


Price $125 


MODEL 55 


With direct subtraction 


Price $115 














The most modern, low-priced portable desk model adding 
machines are now available to all dealers at top discounts. 
The entire United States is your territory . . . prospects 

are everywhere! R. C. Allen portable desk model adding 
machines have more features at lower prices 

than any others on the market. All models 
add, subtract, multiply and divide. 

Sell more .. . profit more. Be an R. C. Allen 


portable adding machine dealer. 


All Prices Subject to Applicable Toxes 














MODEL 70 
Price $125 MAIL THIS COUPON TODAY! 
R. C. Allen Business Machines, Inc. 

“Salesmaker" Division ! 

MODEL 75 680 Front Ave., N.W., Grand Rapids, Michigan : 
a | | Sean teak aaael colons Gounod dothen wad 
Price $150 would ike mare Information. 
e coat 

| Ra Re eS 

R.C.Allen 1 ee Cee as 

P | ; ! 
Business Machines,Inc. | stare ! 
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680 Front Avenve, N.W., Grand Rapids, Michigan 
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SCHOOL-OPENING TIME 


Esterbrook Advertises 
A Full Line of Writing Equipment 





There’s an ““Esterbrook”’ for every writing need . . . and Esterbrook nationally 
advertises its products... Fountain Pens, Push-Pencils, Matched Pen and 


Pencil Sets, Fountain Pen Desk Sets, and Dip-Less Writing Sets! 


Don’t miss sales because you don’t stock the complete line. Don’t miss sales 
and profits because you don’t carry a big enough inventory. And, above all 
else, don’t miss sales because your customers don’t know you carry Ester- 
brook writing instruments. 


Distlay Esterbrook 
Feature Esterbrook 
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is Osterbrook TIME 


“Timed For Your School-Opening..."/he 


BIGGEST 


Merchandising and Advertising Campaign 
In All Of ESTERBROOK’S 92 Years!!! 

















Look at this Big Schedule of Powerful Sales-TMaking r¢da 
FULL COLOR ADS —TWO pages LIFE Sept. 11th 
FULL pages SATURDAY EVENING POST Sept. 16th 
COLLIER’'S Sept. 16th 
TIME Sept. 18th Oct. 16th 
NEWSWEEK Sept. 25th Oct. 2nd 
NATIONAL GEOGRAPHIC Sept. 
TWO-COLOR ADS —FULL pages SATURDAY EVENING POST Oct. 7th 
COLLIER’S Aug. 26th Oct. 14th 
FORTUNE Oct. 
Supporting space SATURDAY EVENING POST Aug. 26th 
AMERICAN MAGAZINE Sept. 
BLACK & WHITE ADS—Supporting space TIME Aug. 28th Sept. 11th 
NEWSWEEK Aug. 7th Sept. 18th 
AMERICAN MAGAZINE Oct. 
SCHOLASTIC Sept. 20th Oct. 11th 
GRADE TEACHER Sept. Oct. 
INSTRUCTOR Sept. Oct. 
GREGG WRITER Sept. Oct. 
ee 
AWM FEATURE ESTERBROOK PRODUCTS IN YOUR WINDOWS 
Let party / FEATURE ESTERBROOK PRODUCTS ON YOUR COUNTERS 
pu ' 
an 4 FEATURE ESTERBROOK PRODUCTS IN YOUR OWN ADS 
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u Let your customers know that you have the Esterbrook Fountain Pens, Push- 
Pencils, and Desk Sets they see in all their favorite magazines. 
Establish your store as Esterbrook headquarters in your town. 


@ IT WILL MEAN INCREASED STORE TRAFFIC !!! 
@ IT WILL MEAN INCREASED SALES VOLUME !!! 
@ IT WILL MEAN INCREASED DOLLAR PROFIT !!! 


PROFIT TIME FOR YOU?. 
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DIXON PENCIL ANNOUNCES CHANGES 

A number of changes and promotions in the Joseph 
Dixon Crucible Company sales organization were an- 
nounced recently by H. B. Van Dorn, vice-president. 
The positions assumed by these men, now effective, are: 

John W. Henn—Field sales manager. 

Harry D. Erickson—Office sales manager and export 
manager. 

John Leckie—Manager of advertising and sales pro- 
motion and school sales 

E. A. Sell—Manager of contract division and assist- 
ant to sales managers. 

Messrs. Leckie, Sell, Van Dorn and Erickson have 
passed 40 years in the Dixon pencil business. Mr. Henn, 
however, is a relative newcomer in the organization, 
having spent his early years with the W. A. Sheaffer 
Pen Company and Stanley Wessel Company, producers 
of V-mail stationery during the war 

+ 


VISIBLE INDEX NOW VISIrecord, Inc. 

In order to better identify the manufacturing divi- 
sion with its unique filing system, ‘“VISIrecord,” the 
Visible Index Corporation of Long Island City, N. Y.., 
has formally changed its name to VISIrecord, Inc. The 
first steps in this change were taken two years ago 
when the sales corporation formally adopted the name 
ViSIrecord, Inc., while the manufacturing division 
continued to use the name Visible Index Corporation 
This intermediate step was taken in order to clear 
out all old records and to make the transition from 
one name to the other as simple and easy as possible 
All factors are now complete and as of the end of 
ViSIrecord’s fiscal year, April 30, 1950, the new name of 
viISIrecord, Inc., was officially adopted for all phases 
of their U. S. operations. 

ViSIrecord also operates in close co-operation with 
other VISIrecord outlets in North and South America 
The two foremost of these are VISIrecord de Mexico, 
S. A., and VISIrecord of Canada, Ltd. At the present 
time there is in formation a new branch in Argentina 
that will bear the name VISIrecord of Argentina and 
whose headquarters will be in Buenos Aires, Argentina 
Overseas offices are also now established in South 


Africa and in the Philippines 
—-> « 
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PARTIAL INTERIOR VIEW OF WILLIAMSTOWN OFFICE SUPPLY CO. 





NOMA, CBEMA TO SPONSOR BUSINESS SHOW 

Plans are being made whereby Toronto Chapter, 
National Office Management Association, will co-oper- 
ate with the Canadian Business Equipment Manufac- 


turers Association in sponsoring a pre-view of the 
business show to be held by the latter at the 1950 
Canadian National Exhibition. 

The plan is that exhibitors will be asked to have 
their exhibits ready by August 23 and that NOMA will 
sponsor a pre-view on that date and on August 24. The 
pre-view will be open to NOMA Toronto Chapter mem- 
bers and key members of their staff. Members of 
other chapters within reach, Ottawa, Hamilton, Ni- 
agra Falls, London, Windsor, Montreal and possibly 
the adjacent U. S. Chapters will be asked to attend. 
Members of other business organizations and a list of 
executives of outside companies will also be invited. 

—-< 
LEE DOWNEY OPENS NEW OAKLAND FIRM 

Lee Downey, well known to the duplicator and office 
supply dealers in the San Francisco Bay area and the 
Pacific Northwest, has established a new organization 
at 600 16th St., Oakland, operating under the name 
of Duplicating Supplies & Equipment Company. A new 
brand of carbon paper and typewriter ribbons, Carbo- 
Jet, as well as nationally-known lines of duplicators 
and office supplies, will be offered to the trade 

—->« 
A. R. BOWEN OPENS ANOTHER STORE 

Alvin R. Bowen, one of three brothers in this indus- 
try, has expanded again with the formal opening of a 
modern Williamstown Office Supply Company at Wil- 
liamstown, N. C 

After working for others 20 years, Mr. Bowen went 
into business for himself seven years ago in Akoskie, 
N. C., erecting a modern building. In October of last 
year he opened a branch store in Edenton, N. C., and 
now has branched out again with the Williamson firm. 

Manager of the Williamson firm will be a son-in-law, 


C. E. Mangum. 

The new concern will handle all types of office fur- 
niture, bookkeeping supplies, and other items for 
office and school. 


Alvin’s brother, Matt C. Bowen, owns and operates 
Bowen Supply Company, Plant City, Fla., and another 
brother, Herbert I., conducts the Bowen Office Equip- 
ment Company at Sanford, N. C. 
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for you! 








Director letter 
and cap files come 
in four heights 
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2 DRAWER 3 DRAWER 4 DRAWER 5 DRAWER 
DESK HIGH COUNTERHEIGHT REGULAR SUPERHEIGHT 


Metal Dire r File features go to work for you the 2 Speed File Spacers 

; them ... helping you create sales (adjustable file supports) 

, - divide drawers ‘nto sepa- 
Engineered ai tt ve years of smooth, efficient service . 

rate compartments which 

irt Metal Director Files give your can be worked without 

cu t ling features listurbing balance of the 

drawer contents 
TEEL ROLLERS 8 OF THEM BALL BEARINGS 3 File drawers extend fully beyond 





the front of the cabinet—making all drawer space usable. 


$ Cradle type, ball-bearing roller suspensions that operate 
smoothly, quietly, and at a finger-touch and which have 
been rested continuously for over twenty years, for durability. 


5 Drawer latches are durable, positive, and easy in action 


6 The finest case and drawer construction that over 60 
years of Art Metal manufacturing experience can produce. 
] Ler Mer pension illustrated here is the ball Front frames are welded and doubly reinforced; the entire 

It permits the most heavily laden case welded into a one-piece, dust and vermin proof en- 
t smoothly and quietly The cradle closure; rear corners have interlocking case construction. 


elin y possible distortion of the side 7 Snap-out Guide Rod an Art Metal origination that 
erfect synchronization of the rollers saves time when setting up guides and making changes 
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Business Equipment 
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Jamestown, New York 
U.S.A. 











For the Finest in Business Equip ook to Art Metal! 








ALLEN NAMED VICE-PRESIDENT OF HORDER’S 

Lyle R. Allen has been made vice-president of Hord- 
er’s, Inc., retail office supply firm operating in Chicago 
and Cincinnati. The announcement was made by 
President Harry G. Horder after a recent meeting of 














L. R. ALLEN 


the board of directors. Mr. Allen also retains his title 
as comptroller. He joined the firm in September, 1949, 
after having served as assistant comptroller for Mont- 
gomery Ward & Company, and assistant to the presi- 


dent of Boeing Aircraft Company 
oo; —- = 


APPOINT ARMA PRODUCTS REPRESENTATIVES 

The Pittsburgh Cut Wire Company, 1112 Galveston 
Ave., Pittsburgh, Pa., manufacturers of Arma prod- 
ucts, has announced the appointment of Harry Hen- 
kel Associates, 1355 Market St., San Francisco, Calif., 
as West Coast representatives. They will cover the 
states of California, Oregon, Washington, Wyoming, 
Montana, Colorado, Utah, Idaho, Nevada, Arizona and 
New Mexico. 

Also announced is the appointment of John W 
Emerick, 3107 S. Hill St., Arlington, Va., to represent 
the firm in Washington, D. C., Maryland, Virginia, 
North Carolina, South Carolina, Georgia, Florida, Ala- 
bama and Tennessee. 


*—> 
S. L. EWING COMPANY INCORPORATES 

S. L. Ewing Company, a Dallas, Tex., office machine 
distributorship which has been a family business since 
1902, has become a corporation with J. Tom Boyce, 
son-in-law of the founder, as president 

Other new officers are three long-time employees 
Robert S. Craig, secretary and director of sales and 
advertising; Edward D. Saemann, Jr., treasurer and 
manager of the adding machine service department, 
and Clyde A. Hooey, vice-president and manager of 
the typewriter service department. All of the officers 
are members of the board of directors, which also in- 
cludes Mrs. Boyce. 





HUTCH-LINE PLANT TO EXPAND 
One of the Midwest’s most modern printing 


and 
lithographing plants is contemplated by Hutch-Line, 


Inc., Hutchinson, Kans. Lee B. Hausam, 
recently announced. 

A new building covering 10,000 square feet of floor 
space will house the expanded operations of the firm. 
Construction is planned to start in time for the com- 
pany to be in operation in the new plant before the 
first of the year 

Hutch-Line’s present offices and printing plant at 
408 N. Main will be sold. The firm, formerly known 
as the Hutchinson Office Supply Company, has been 
in that location for more than 20 years 

As outlined by Mr. Hausam and Vic Keller, vice- 
president in charge of production, the new building 
will serve both as a printing and lithography plant 
and as a warehouse. A furniture display also will be 
set aside in the warehouse section. The firm plans to 
lease arcade space in Hutchinson’s new hotel for office 
supplies and similar retail sales. 

The new construction was prompted primarily by 
Hutch-Line’s decision to expand operations into color 
process lithography. Cecil Williams, plate maker, re- 
cently returned from an extensive study in Chicago 
on lithographic processes. A prime requisite of lith- 
ography is absolute precision humidity control and air 
conditioning. Mr. Hausam said it was found imprac- 
tical to guarantee humidity conditions in the firm’s 
present two-story structure. 

The new lithography equipment will permit Hutch- 
Line to expand its advertising publications to include 
calendars, posters, booklets in full color and a wide 
range of advertising products. 

—->-« 


SMEAD ANNOUNCES WINDOW DISPLAY CONTEST 


president, 


The Smead Manufacturing Company, Hastings, 
Minn., has announced a window contest which will 
run from June 1 through December 31. The contest 


is open to all Smead dealers. 

To assist in the preparation of displays an eight- 
page booklet has been mailed out to the dealers, con- 
taining full information concerning rules and prizes. 
Suggested windows are shown, for which the Smead 
Manufacturing Company will supply, without charge, 
the posters, streamers, arrows and display cards. 

Each contestant must furnish Smead with one glossy 
photograph, an 8 x 10-inch print of each window en- 
tered in the competition. All items used in the win- 
dows must be Smead products. 

In selecting winners for the $250, $200, $150, $100 
and $50 prizes the judges will base their decisions on 
windows displaying originality, attractiveness in ar- 
rangement, completeness of an idea or theme, beauty, 
and arrangements which draw attention to the use 
and purposes for which color has been injected into 
the Smead line 








PLANT ENLARGEMENT FOR WEAREVER PENS 


A large extension has just been completed at the 
modern plant of David Kahn, Inc., North Bergen, N. J., 
makers of Wearever fountain pens and mechanical 


100 


pencils. 
company to step up production to meet increasing 


increased facilities will enable the 


These 


demand, it is announced. 
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NEW HOME FOR FIELD-EISENHARDT 

The new home of Field-Eisenhardt Company, Inc., 
is located at 361 Fulton Ave., Hempstead, N. Y., a loca- 
tion containing approximately 3,000 square feet of 
space devoted primarily to display and also having 
accommodations for the office 

This building is exclusive of the firm’s warehouse 
of approximately the same size located in Garden City 
N. Y. The new display facilities are located in a mod- 
ern building in one of the most prominent business 
sections in the city of Hempstead. Opportunity is now 
given Long Island business and institutional executives 





NEW HOME OF FIELD-EISENHARDT, HEMPSTEAD. N. Y. 


to inspect the latest and most complete lines of office 


furniture, records keeping systems and other office 
appliances. 
The firm is exclusive agent for concerns such as 


Yawman and Erbe Manufacturing Company, Acme 
Visible Records, Inc., Harter Corporation, Standard 
Desk Company, W. H. Gunlocke Chair Company, 
Arlington Seating Company and others. Ownership 
and operation is in the hands of Walter Field and 
Harry Eisenhardt. 


—?— 


DINSMORE’S MAKES LOCATION CHANGE 

Dinsmore’s, which had been located at 1406 Garfield, 
Laramie, Wyo., has been sold to the J. J. Humphrey 
Music Company and G. M. Dinsmore announces that 
he is moving to a lower altitude location at Lewistown, 
Mont. The new owners at Laramie are adding office 
equipment to their lines of radios, musical instruments 
and home appliances. 

At Laramie, Mr. Dinsmore was authorized agent for 
Roytype carbon papers and typewriter ribbons and 
plans to carry the same franchises at Lewistown while 
the new Laramie owners keep the line, also 

The new address after June 10 is P.O. Box 51, Lewis- 
town, Mont., but shipments of merchandise should be 
addressed to 121 Hawthorne St., Lewistown, until such 
time as the store building is completed 

—-> 
BERGER 5000 SERIES NOW IN PRODUCTION 

The 5000 Series of desks and tables announced by 
the Berger Manufacturing Division of Republic Steel 
Corporation, Cleveland 27, Ohio, at the NSA national 


convention last fall is now in production. An out- 
standing feature is that all of the drawers can be 
opened all the way out without opening the center 


drawer. The top of the desk is designed for sight 
saving with a mist green shade of linoleum chemically 
treated to withstand ink, carbon and duplicator stains. 
A choice of drawer size and arrangement is offered and 
a simple leg adjustment permits the height of the desk 
to be changed from 29 to 30% inches 
<-> 
BARNES JOINS MATT PARROTT & SONS 

Former Mayor Bailey Barnes recently accepted the 
position of editor of legal blanks and forms for gov- 
ernmental subdivisions with Matt Parrott & Sons 
Company, printing and office supply firm at Waterloo, 
Iowa. Prior to his term as mayor, Mr. Barnes had been 
Black Hawk County auditor for 14 years —AL 
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FORM BALTIMORE OFFICE EQUIPMENT GROUP 

A new Baltimore Office Equipment Managers Asso- 
ciation with a charter membership of 29 has been 
formed by the branch managers of firms manufac- 
turing office equipment and supplies. 

Objects of the association are declared to be: 

1. To form among the members a closer acquaint- 


anceship and to encourage mutual confidence and 
helpfulness. 
2. To foster a high standard of dealing between 


members and better general service to all office equip- 
ment users 

3. General educational work, relative to selling and 
marketing 

4. To encourage the highest type of salesmanship 
based on real service, higher sales ethics and a better 
knowledge of each other’s products 

The executive committee consists of the president, 
J. E. Russell, IBM Corporation; vice president, H. B. 
Verbit, Pitney-Bowes, Inc.; secretary-treasurer, Fred 


Bergling, R. C. Allen Business Machines; directors, 
Clate Malleson, Moore Business Forms, and J. J. Reuss, 
Ditto, Inc 


—- 
LA SALLE PRODUCTS REDUCES PRICES 

La Salle Products Company, 2216 Clybourn Ave., Chi- 
cago 14, Ill., announces lower prices for the line of 
smokers and ash trays. Effective May 1, these price 
reductions are in effect on all satin and bright chrome 
smokers and ash trays—some as much as 20 per cent. 
Dealers have been invited to write for the new price 
list and catalog of the complete line. A two-color en- 
velope stuffer with space for the dealer’s imprint is 
also available on request. 

—-< 
YOUNG OWNER OPENS NEW TEXAS FIRM 

Sammy Cherry, only 19 years of age and perhaps 
the youngest business man in the town of approxi- 
mately 27,000 ‘persons, recently opened the Cherry 
Office Supply Company at 108 Austin St., Marshall, 
Tex. He first became acquainted with the stationery 
business when a junior in high school and under the 
distributive education program was able to attend 
school a half day and work a half day at a local sta- 
tionery firm, the Demmer Company. He soon became 


buyer for the company and held this job until January 





PARTIAL VIEW OF INTERIOR OF CHERRY OFFICE 
SUPPLY CO., OPENED MAY 1 IN MARSHALL, TEX. 


1 of 1950 when he became the city salesman. He 
graduated from high school with the highest average 
of any boy, and with a background of retail informa- 
tion despite his youth, decided to go into business for 
himself. He is a member of the Optimist Club and the 
Jaycees, 

Some of the lines carried are those of Boorum & 
Pease, Cole Steel, Old Town ribbons, carbons and du- 
plicators and Stenocraft papers. Mr. Cherry hopes to 
add furniture and steel equipment lines for his store 
which is 15 feet wide and 30 feet long 
1950 
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WITH ELECTRIC CLOCK 
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without clock $] 233 


directs the light 
where you want it 
adjustable swing-out shade BROWN OR GREY 














Preliminary market tests have given 
some very interesting figures on how 


the DIRECTOR seils — in all types 
of stores. It's a success story that can 
be repeated in any community by the 
dealer who features it — and particu- 
larly by the dealer who is first to 
feuture it. 


A glance tells you that ILC’s DIREC 

TOR is entirely new ... America’s 
first decorator-styled desk lamp at a 
popular price. But it also offers more 
in good lighting. The DIRECTOR 
directs the light! Shade can be ad- 
justed at the touch of the finger, any- 
where within 180° arc. 





If your store enjoys a reputation for 
all that’s new at prices that are right 
the ILC DIRECTOR should bring 
handsome returns, both in the 
placement market and gift market 
May we suggest a trial order so you 
in prove this to your own satista 
Sales helps will be included at 
extra cose. 7 } 


p dealer discount on 


INDUSTRIAL LAMP CORP. ixnorcns 


Serving thousands of leading 
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MODEL 4900 — High 


the means 
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ONLY $6.95 eran “2 
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lesk lamp within 
f everyone. He ght is 11 , over 
15-watt fluorescent 
lerwriter’s Labora 


I shed in brown or grey. Less tube 
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U.S. Pat. Pending : 


FLUORESCENT DESK LAMP | 
WITH ELECTRIC CLOCK 





MODEL 201 — Finished in brown. 
with clock. Less tube . 
MODEL 201 — Finished in grey, 


with clock. Less tube . 


THE DIRECTOR WITHOUT CLOCK 
MODEL 101 — Finished in brown, 


without clock. Less tube a | 4 q5) 
MODEL 101 — Finished in grey, 9 § fF | 
a . e : 


without clock. Less tube 


SPECIFICATIONS: Fully approved by Underwriter'’s 
Laboratories, Inc. Clock models have genuine Tele 
chron electric movement. The DIRECTOR operates 
on regular 110/120 volt, 60 cycle current. Uses stand- 
ard 15-watt fluorescent tube. Has instant starting 
switch, baked enamel finish, gold finish trim, felt 

vered base, 6 ft. cord with 
Height 10”, over-all width 20”. Weight 7% Ibs 


molded rubber plug 


packed in individual cartons 


Copyright, 1950, Indu 


trial Lamp Cory Princes 
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MARCELL RAND APPOINTED BY REM-RAND 
Appointment Marcell N. Rand, general manager 
yf the general export division of Remington Rand, 
-pl t of the company, was announced 









ee ad 
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MARCELL N. RAND 





tand, president and chairman 


Mr. Rand es as general manager of the gen- 
export di a position he has held since 


He is a son of J es H. Rand and has been associa- 
ed with Remi n Rand since 1935, and a director 
f the company) nee 1941. 

Beginning hi isiness career with the company 

n aft raduated from Colgate University, Mr. 
Rand became a typewriter sales representative in 
toano!} He v later assigned as manager of 
portable typewriter sales at the Detroit, Mich. branch 

f the compa! He became retail sales manager of 
he portable typewriter division of the company in 
1e Outbreak of World War II Mr. Rand entered 
the United State Army and served in France, Eng- 

r two and a half years. 
the war have been with the gen- 
first as assistant general manager 

manager 

°—- 

CLARY MAKES NUMBER OF APPOINTMENTS 

Appointment of four new branch managers and 

( rict managers by Clary Multiplier 

ation, manufacturer of adding machines and 

h registers ve been announced by Marvin S. 
Bandoli, vice-president of distribution 

Bassermann, formerly assistant manager of 

‘y branch office, has been promoted 
he Cleveland branch. R. E. Macdonald, 
tant manager in Detroit, has been made manager 


His activitie ce 


Clary dealer in Toledo, was picked 
because of his extensive government selling experi- 
ence, to manage the Washington, D. C. branch. Newly- 
‘lary’s Pittsburgh branch is Robert 
with National Cash Register Com- 


The nev istrict managers are John Rom- 
Richmo! Virginia; J. L. Jackson, San Fran- 
d L. Hanrahan, New York City. All three 

within the organization. 
been transferred from dealer dis- 
manager on the West Coast to district manager 


—- ¢ 
J. L. MAY APPOINTS REPRESENTATIVE 

The J. L. M Company, Inc., recently announced 
he appointm«e f a new representative, the Joe M 
offices at 3907 Duquesne Ave., 
This company, headed by Joe M. 
following territory for the Maco 
f tag and seals: California, Oregon, 
hington, I Montana, Wyoming, Colorado, 

Nevad \ na and New Mexico 
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MOERS OFFERS FOUR CARBON PAPER LINES 

M. A. Moers, now operating his own organization, 
M. A. Moers & Associates, 529 Walnut St., Cincinnati 2, 
Ohio, announces that he has assimilated a line of four 
different carbon paper manufacturers and is in the 
midst of business expansion. 

eee 
SURMAGNE SELLS LOS ANGELES BUSINESS 


S. P. Surmagne, who probably has had one of the 
most unique careers in the typewriter business of any 
man in the West, has sold the Guaranteed Typewriter 
Company, Inc., 539 S. Spring St., Los Angeles, to Al- 
fred Foxcroft, who will continue the business under 
the name of the Guaranteed Typewriter Company 
Under Mr. Surmagne the firm operated as a corpora- 
tion. It will now operate as an unincorporated firm. 

Mr. Surmagne, who bought the business about 12 
years ago, began his career with the Remington Type- 
writer Company in Paris, France, as a traveler when 
a very young man. After one year he was nominated 
as branch manager for that company in Lyons, France. 
He held that position for five years, when he went 
with John Underwood and Company and was asked 
to organize a branch for that company in Paris. Prior 
to this the Underwood company was not known in 
that country, Mr. Surmagne says, but during the fol- 
lowing seven vears the business under his direction 





S. P. SURMAGNE 


grew satisfactorily and the branch that he headed 
served a fourth of the whole country. The name Under- 
wood became well known. 

The next advance for Mr. Surmagne was to that of 
general manager for the company in the branch at 
Vienna, Austria, a branch which not only served Aus- 
tria, but also Hungary, Czechoslovakia, Bulgaria, 
Greece, and Roumania. In 1925 there came an offer 
from another American company. This company was 
ready to give him the agency for the same countries as 
general distributor. Before accepting this offer, how- 
ever, Mr. Surmagne visited John Underwood in New 
York and asked if the Underwood company would do 
the same for him that the other company proposed 
doing. The request was granted, so he became general 
distributor for Underwood in the countries named 
above. Vienna remained his headquarters. 

When Hitler entered Austria in 1938 the picture 
changed and it became impossible to conduct business 
as it had been conducted, so Mr. Surmagne left Vienna 
and went to Paris. By this time, however, the political 
situation in Europe had become so uncertain that he 
decided to move to the United States. Arriving in Los 
Angeles he bought the Guaranteed Typewriter Com- 
pany, Inc., which he had managed successfully as pres- 
ident since that time and which he has now sold. 

For services rendered to his native country, France, 
Mr. Surmagne was decorated with the Legion of Honor 
insignia. He was able to perform this national service 
as president of the Section of French Consular of 
Commerce for Central Europe. 

Mr. Surmagne has not announced his plans for the 
future —JET 
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Y AND E APPOINTS DISTRIBUTORS 

The Yawman and Erbe Manufacturing Company has 
announced the appointment of Redeker & Dick, Inc., 
218 E. 9th St., as exclusive distributors of Y and E 
office equipment, systems and supplies in Cincinnati, 
Ohio, and Greater Cincinnati 

Redecker & Dick, Inc., will carry a complete line of 
the company’s products and the trained organization 
is backed by Y and E co-operative sales departments 
with highly experienced personnel available for con- 
sultation on the layout of office arrangements and 


systems. 
<> « 


MARKWELL ANNOUNCES CONTEST WINNERS 

The Markwell Manufacturing Company, Inc., through 
Lou Obstfeld has announced to those participating in 
the christening contest that the correct name of the 
animal counterpart of “Staple Sam, the Markwell 
Man” and “Staple Sal, the Markwell Gal” is “Staple 
Bound, the Markwell Hound.” The three first submit- 
ting the correct name were D. J. Dicharry, the News- 
Examiner, Lutcher, Iowa; A. P. Hartman, The Frank- 
fort Indez, Frankfort, Kans., and M. C. Kyles, Monroe 
Office Equipment Company, Monroe, La 


—- © 
HIGGINS, COTREAU WIN G-W CONTEST 
Winners of this year’s “Globe-Wernicke Month” 
sales contest sponsored by Ward’s, Boston, Mass., were 
Frank Higgins and Del Cotreau. This contest is a 
yearly feature held by Ward's for their outside sales- 





TWO WARD WINNERS WIN TRIP TO G-W PLANT—Shown 
being congratulated by A. C. Howard, Globe-Wernicke presi- 
dent, at his office are Frank Higgins (left), who was also 
the winner of the 1949 “G-W Month” contest, and Del Cotreau. 


men. The 1950 award given by the Ward organization 
to the two salesmen who obtained the highest per- 
centage of quota during the contest month was a trip 
to Cincinnati, Ohio, to visit the Globe-Wernicke offices 
and plant. 

This is the thirteenth consecutive year that Ward’s 
has sponsored the “G-W Month” contest. This year’s 
contest was preceded by a “kick-off” meeting. In at- 
tendance were A. C. Howard, president, The Globe- 
Wernicke Co.; E. G. Rahe, vice-president in charge of 
sales, and Mal Derry, district representative 

—->« 


FORT STEUBEN HOLDS TWO-DAY OPEN HOUSE 

Demonstrating the latest production techniques and 
uses for steel shelving, parts bins, utility benches, 
merchandise displays and other items in the office 
appliance field, the Fort Steuben Metal Products Com- 
pany, Steubenville, Ohio, and Follansbee, W. Va., held 
a two-day “open house” June 22 and 23 

Joseph Stern, executive vice-president, was in charge 
of the affair which also marked the anniversary of the 
company’s growth and expansion in the steel fabricat- 
ing industry. Business and industrial leaders from the 
central and eastern states participated in the recep- 
tion and open house demonstration 
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KENNEY NAMED ROYAL’S TULSA MANAGER 

David B. Starrett, vice-president in charge of sales 
for the Royal Typewriter Company, has announced 
the appointment of M. A. Kenney, former Kansas City 

















M. A. KENNEY 


salesman, to the position of district manager at Tulsa, 


Okla. Mr. Kenney succeeds the late H. E. Conaster, 
who died recently. 

Mr. Kenney’s administrative qualifications and ex- 
cellent selling record at Kansas City earned him the 
important Tulsa post. He will direct typewriter sales 
operations for this territory from his headquarters at 
218 E. Fourth St., Tulsa. 


—- 


HOUSNER FIRM IS INCORPORATED 

Articles of incorporation were filed recently for 
Housner Company, Inc., general printers, stationers 
and bookbinders at New York City. Directors are 
Morris Green, Sidney M. Feitelberg and Benjamin H. 
Schwartzman, whose addresses are 9 Rockefeller Plaza, 
New York, N. Y.—EEG 

<>< 
HOLGA METAL PURCHASES NEW PLANT 
Holga Metal Production Company has announced 


the purchase of a new plant in Van Nuys, Calif., 
the firm’s progress being second only to the rapid 
strides of the West itself. 


The new Van Nuys plant located at 8000 Woodley 
Ave., is situated on five acres in the heart of the San 
Fernando Valley. A one-time war plant that helped 
produce the greatest air force of all time has in 
the past two months been converted to produce the 
finest in steel office equipment. 


Six years ago at a time when steel and skilled help 
a premium, 


were at Holga ventured into the office 


. Br 
HOLGA METAL PRODUCTION CO. NEW PLANT 


equipment field. That 
livered at all is a miracle when 
obstacles of those hectic days. 

As 1950 began, it became apparent to the company 
that the buildings that housed the firm were begin- 
ning to burst at the seams. The new Van Nuys plant 
comprising 26 buildings will by the end of the year 
employ 350 people. Additions and improvements are 
already planned to enable Holga to produce many 
new items to add to the list of office equipment it 
produces today. 
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| Famous STEELAGE Quality 


means Easier JeCUel 


Tab Card Handling | 
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Only STEEL AGE 
Tab Card Files 


Have so Many Features 





i T 
ie 
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—at Such a Low Price 


*® Easily portable trays—can’'t be 


accidentally removed 


®& Easy tray stacking—high sides 


prevent card damage 


*% lositive-locking bottom channel 


{ ompre ssors 


*% Smooth acting ball bearing 


drawer suspensions. 


(ee 
2 | " i. '" ‘fi — 


% Sturdy, rigid cabinet with four 
vertical reinforcements 
*% Bis 78,00 ird capacity 


It’s the quality in this STEEL AGE tabulating card file that makes 
it so different from all others! Those familiar with the famous 
STEEL AGE trademark know that this is a traditional quality 
which results from sound planning, the finest materials and 
painstaking construction by master metal craftsmen. 

Yet it may surprise you that this file—sturdily built for efli- 





cient, effortless operation—sells for an outstandingly low price! 
it's a happy combination of quality and economy that makes 
pe ople every where say, “Sell STEEL AGE and you sell the Best 


in steel offices furniture!’ 


; ‘aime CORRY—JAMESTOWN 


MANUFACTURING CORPORATION « CORRY, PA. 
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UNITED STATES EXPORTS OF OFFICE 

MACHINES, EQUIPMENT AND SUPPLIES 

Figures for February, 1950, Released in May, 1950, 
by the U. S. Department of Commerce 


(A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D.C.) 


Net Value 

Quantity Dollars 
Machines Bookkeeping Nondescriptive New 472 506362 
Machines Bookkeeping Descriptive New 244 346134 
Machines Listing Adding New 2339 371501 
Machines Caiculating Non-Listing NG 1718 563398 
Machines Card Punching Etc. New 347 538160 
Machines Accounting Etc. Nes. 417 136214 
Machine Parts Accounting Etc. 722063 
Machines Addressing 383 96688 
Equipment & Parts Address Machines 55224 
Machines Duplicating Ex. Lith. 399 78385 
Machines ——e Lith. 63 78305 
Machines Parts for Duplicating Machines 49222 
Cash Registers New 515 192908 
Cash Registers Used Rebuilt 310 22361 
Parts for Cash Registers 165452 
Typewriters Standard New 6612 690126 
Typewriters Portable New 4649 237501 
Typewriters Rebuilt 592 30194 
Typewriters Nes. Inc. Used 975 48880 
Parts for Typewriters 188012 
Staplers & Staples Office 68052 
Machines & Parts Dictating 114748 
Machines & Parts Mail Handling 66531 
Machines & Parts Check Handling 19621 
Appliances & Parts Office Nes. 221931 
Mechanical Pencils All Materials (Doz. 33685 99434 
Mechanical Pencil Parts 3022 
Mechanical Pencil Refill Leads (Gr. 4945 3484 
Pencils Ex. Mechanical Black Lead (Gr. 72325 155591 
Pencils Ex. Mech. Ex. Black Lead (Gr. 15175 45544 
Pencil Leads Nes. 113304 33698 
Pencil Parts Nes. 7284 
Crayons (Gr.) 23375 27793 
Fountain Pens Ball Type (Doz.) 23238 60780 
Fountain Pens Ex. Ball Type (Doz.) 107185 594449 
Ball Pen Refill Ink Cartridges (Doz. 10070 12521 
Fountain Pen & Ball Pen Parts Nes. 68480 
Fountain Pen Points (Gr.) 11919 38532 
Carbon Steel Pen Points (Gr.) 12130 14492 
Desk Pen Sets 1657 5896 
Ink Writing 106626 
Ink Nes. 46939 
Carbon Paper (Lb.) 63794 67402 
Typewriter Ribbons (Doz.) 8627 35759 
Office Supplies Nes. 158639 

(Nes—Not elsewhere specified 
o- —e 
NAME LOEN TO SPECIAL CLARY POSITION 


Appointment of Ernest L. Loen as special assistant 
to Marvin S. Bandoli, vice-president of distribution, 
has been announced by Clary Multiplier Corporation 

Mr. Loen was selected to head up Clary’s new man- 
power development program, which is a long-range 
plan aimed at developing professional career salesmen 
fully equipped with the finesse, the tools and the 

















ERNEST L. LOEN 


know-how to sell adding machines and cash registers 
as a by-product of an effort to serve the prospect. He 
was formerly president of the Holcraft Corporation, 
manufacturer of hardware specialties, and executive 
director of the Manufacturers’ Association of Southern 
California. His experience includes many years of 
selling, training and executive experience as well as 
experience as a sales consultant and analyst.—JET 
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ROYAL PORTABLE NAMES REPRESENTATIVES 

W. H. Beckwith, sales manager for the portable divi- 
sion of the Royal Typewriter Company, Inc., has an- 
nounced the addition of three men to his staff of 
district representatives. 

Lee Sterling, a former director of the Minneapolis 
Office Machine Dealers Association, has been ap- 
pointed portable district representative for the terri- 




















W. THURSTON DEGROFF 


tory headquartered at Des Moines. This territory in- 
cludes Iowa, Nebraska and the Tri-City area of 
Illinois. 


Bruce K. Pipher has been transferred from Royal’s 
office typewriter division to the portable division and 
has been assigned to the post of portable district rep- 
resentative for the territory headquartered at Nash- 
ville. The territory includes Tennessee, Alabama, 
Mississippi, Arkansas and Louisiana. His transfer to 
the portable division follows a brilliant record as an 
office typewriter salesman at Dallas 

W. Thurston deGroff, another experienced whole- 
sale salesman, has been named portable district rep- 
resentative for the territory headquartered at Newark 
This territory includes the northern half of New 
Jersey, the Scranton-Williamsport section of Pennsyl- 
vania, and Staten Island in New York 





PLEASE 


Steno Dictating 
Industries, Inc., 


EXCUSE U S, 


A new equipment item about the 
Machine manufactured by Crescent 
4140 W. Belmont Ave., Chicago 41, Ill., in the June issue 
gave the impression that the retail price is $199.50 
complete with all accessories. This is in error as cer- 
tain accessories have an additional cost 

A special display article on page 34 of the May issue 
mentioning the Roto-Table Company of Ventura, 
Calif., incorrectly gave the address as 70 S. Oak St., 
whereas the number should be 79. This has caused 
J. J. Marks some inconvenience at the postoffice, which 
is regretted 
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Jasper Chair Co. Chairs are designed for the cus- 
tomer with discriminating taste for Styling. Durability 
and GOOD VALUE. and for the Dealer who is inter- 


ested in building customer satisfaction. 


Each unit, leaving our modern plant, is an example 
of Fine Styling. dependable construction and FULL 
VALUE, to give our dealers and their customers a 


lasting satisfaction in performance. 


No wonder more and more dealers are “switching — 


to the BETTER VALUES embraced in Jasper Chair 


Co. ( hairs. 


"The 


at the 








—d 


REPRESENTATIVES 






YASPER, IN? Fred Deutsch, (Southwest) 


3525 Southwestern Blvd 
Dallas 5. Texas 


RIGHT CHAIR 


RIGHT PRICE” 


Nothing takes the place 
of WOOD for Beauty, 
Warmth and Feel! 








asper Chair’? 


$27 Sunset Drive. 
eo. A. Litchfield, Sales Mgr St. Petersburg, Florida 


R. J. Freeman, (Eastern) 
385 Madison Ave. 
New York, N. Y. 


W. H. Brown, (Chicago-Midwest) 
6708 Glenwood Ave., Chicago 26 
(Phone ROgers Park 4-3644) 
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FLASH-O-GRAPH CARRIES ROYAL MESSAGE 

A new development in point-of-sale advertising has 
been introduced by the Royal Typewriter Company, 
Inc., in its dealers’ display powered by Flash-O-Graph, 
the illuminated moving message unit. The new dis- 
play shows the actual typewriter in action at the re- 
tail level while, simultaneously, Flash-O-Graph’s run- 
ning sales messages underscore its performance. The 


NEW 
ROYAL 
PORTABLE 


s targest Vere! 





FLASH-GRAPH ADVERTISES ROYAL PORTABLE 


application consists of a colorful cardboard display 
specially designed to house a Flash-O-Graph unit and 
function as a display stand for the new Royal portable 

Synchronized with the running messages, the type- 
writer’s carriage is made to ride back and forth by 
means of an attachment to the electric power take-off. 
The power take-off, which makes the animation pos- 
sible, operates on the same drive shaft that rotates 
the message tape. This means that no auxiliary power 
source is required. 

Flash-O-Graph is an aluminum box two feet long 
by six inches high by three inches wide and contains 
a simple electric motor which rotates an endless per- 
forated tape from right to left in front of a window. 
The “cold” light of an eight-watt slimline lamp shines 
through the perforations which form the advertiser’s 


message. 
—> 


EMPLOYEES BUY BINGHAMTON FIRM 

The long-standing ambition of 18 employees of the 
Walter R. Miller Company, Inc., 170 Washington St., 
Binghamton, N. Y., wholesale and retail stationery and 
office equipment firm, was realized April 18 when they 
took title to the 57-year-old firm. Purchase price was 
not disclosed. 

The employees, some of whom have been with the 
company for as long as 50 years, acquired the business 
through purchase of controlling stock owned by the 
Charles L. Maguire estate. Heading the purchasers 
were officers of the company, each of whom owned 
relatively small blocks of stock in the firm 

They are L. E. Twining, president, who started with 
the firm as a bundle boy 50 years ago; Roswell J 
Spickerman, first vice-president, who began as a sales- 
man 34 years ago; J. W. Bell, second vice-president, 
who began as a shipping clerk, and William A. Wood, 


secretary-treasurer, a 33-year employee who started 
as a bookkeeper. 
The company occupies 33,000 square feet of floor 


space and employs 37 persons, including seven sales- 
men. The employees became interested in taking over 
the business shortly after the death of Charles I. 
Maguire in June, 1948.—GET 
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STEIN FURNITURE BUSINESS CONTINUES 
DESPITE BUILDING COLLAPSE 

The four story brick building at 63 W. Lake St., 
Chicago, was the business home of S. Stein & Com- 
pany, office furniture dealers, for many years prior 
to Sunday, June 4, when the building was ruled un- 
safe and ordered demolished. The west wall began 
to sag after excavation for a bus terminal was started 
just west of the building. After making an inspection, 
City Building Commissioner Roy T. Christiansen con- 
sidered the building in so dangerous a condition that 
he would not permit entry to remove anything. Asa 
result both stocks of furniture and business records 
were buried in the debris when the walls came tum- 
bling down following the blows of a three-ton ball 
swung by a wrecking company derrick. 

As this is written Sidney Stein is searching for a 
temporary location for his business. At the first op- 
portunity his office safe will be recovered from the 
debris. The business records believed to be intact in 
the safe will permit operations from temporary quar- 
ters until September 1 when the five-story building 
at 164 W. Lake St., purchased some time ago, will be 
ready for occupancy by the Stein business. In the 
meantime contacts can be made by mail. 


o—m ee 


KISCO PREPARES NEW DISPLAY AIDS . 

Two new point of sale displays are now being offered 
dealers by Kisco Company, Inc., 2400-40 DeKalb St., 
St. Louis 4, Mo., for the better promotion of the prod- 
ucts. One is the four-color animated display card for 
use with the line of floor model air circulators and the 


+ D8GIRAL Fleer Mode! Ar Circubeter 





NEW KISCO CoO., INC., DISPLAY 


other is a window fan display stand in which five of 
the new line of portable window fans can be accom- 
modated. 

The display card features a colorful tropical island 
scene with a hula dancer whose grass skirt is kept in 
motion when the units on display are turned on. The 
display stand is of all-steel construction, weighs only 
20 pounds and requires only 2'% x 3 feet of floor space 
It stands 4 inches high and is furnished free with an 
assortment of 12 window fans. 


—-< 


KAUFMAN, MONT PAS CHANGE ADDRESS 
Carl L. Kaufman and Westley F. Mont Pas, manu- 
facturers’ agents who have been occupying the same 
office at 111 W. Jackson Blvd., Chicago, on June 1 
assumed a new location in the Utilities Building, 327 
S. La Salle St., Chicago 4, 01. Mr. Kaufman repre- 
sents Speed Products Company, Inc., and Mr. Mont Pas 

the Henkel-Clauss Company, shears and scissors 





WEDDING BELLS 





An event of June 10 was the marriage of James P. 
Marino, American Dictating Machine Company, Inc 
to Miss Lucille Saparie. 
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* Standard Bookkeeping & Income Tax Records 
Receiving Clerk's Record 
Shipper's Record 
Guest or Club Register 
Visitors’ Register 
Field & Level Books 
Lumber & Log Tally Books 
Sales Record—for Six Years boon 
Insurance Records 
Stock Ledgers 
Invoice Record 
Due or Installment Ledgers 
Law Register Product 


Justice's Docket 


Notarial Records General Offices: 84 Hudson Ave., Brooklyn 1, N. Y. 
Travelers’ Expense Books Boston 10: 80 Summer St. * St. Lowis 2: 115 So. Bth St. © Chicago 7: 310 W. Polk St. 
New York City Salesroom: 349 Broodway, New York 13 _ 


Merchandise Stock Book Chicago Salesroom: 1519 Merchendise Mart Pigza, Chicago 54 


Order Register 
Check or Voucher Records 
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THIS INDUSTRY JOINS IN TRADE FAIR 

The important part which office equipment and sup- 
plies play in world economy is indicated by the num- 
ber of exhibitors who plan to show this equipment at 
the First United States International Trade Fair next 
August 7 through 20 in Chicago. Office equipment and 
supplies from firms in England, Canada, Italy, Nor- 
way, Sweden, the United States and other nations 
will be shown. 

Many firms will show office equipment and supplies 
including H. Burnham & Sons, Ltd. of London with 
fountain pens, propelling pencils and pen and pencil 
sets; A. B. Dick Co. of Chicago, mimeographs, supplies 
and accessories; Eclipse Fountain Pen & Pencil Co., 
Ltd. of Toronto, fountain pens; and General Binding 
Corporation of Chicago, mechanical bindings and 
mechanical binding equipment. Others are: National 
Cash Register Co., Dayton, cash registers, accounting 
machines and adding machines; Acme Bulletin & 
Directory Board Corporation of New York City, direc- 
tory and bulletin boards, and F. A. I. and S. A. Bona 
Aldo, both Milan, Italy, manufacturers of adding and 
calculating machines. 


Exhibits Coming from Abroad 


Adding machines, electric typewriters, standard and 
portable typewriters and teleprinters will be in the 
exhibit by Ing. C. Olivette & Co., S.a.A. of Ivrea, Italy, 
while Harald Lyche & Co., Drammen, Norway will 
show paper stationery. A staple machine will be shown 
by Otto Moen of Oslo; working lamp by Jac. Jacobsen 
of Oslo; business machines by International Business 
Machines Corporation of New York City; cash regis- 
ters by L. M. Ericssons Kassaregister of Stockholm; 
paper goods and printed material by W. Wahlund AB 
of Stockholm, and office equipment by AB Atvidabergs 
Industrier of Stockholm. 

For purchasing agents looking for shipping depart- 
ment equipment, the many marking devices firms rep- 
resented will be of interest. These include C. H. Han- 
son Co. of Chicago, Weber Addressing Machine Co. of 
Mt. Prospect, Ill., Marsh Stencil Machine Co. of Belle- 
ville, Ill., Jas. H. Matthews & Co. of Pittsburgh, Multi- 
stamp Chicago Co. of Chicago, M. E. Cunningham & 
Co. of Pittsburgh, and Nu-Way Sales Corporation of 
Chicago. 

Thousands of buyers are expected to converge on 
Chicago for the Trade Fair which will take place in 
four of Chicago’s largest exhibition halls—Navy Pier, 
International Amphitheatre, Coliseum and Arena. In- 
dustrial supplies and equipment will be concentrated 
in the International Amphitheatre, raw materials, 
chemicals and allied products at the Coliseum and 
consumer goods in Navy Pier 

Registration fee for buyers has been set at $5.00, 
which includes the First United States International 
Trade Fair catalog, reservation and hotel accommoda- 
tion service, badge, credentials and entry to all build- 
ings of the Fair as many times as desired. Exhibit 
space is being offered at $3.00 per square foot to ac- 
cepted applicants. 

To make the Fair truly representative of the world 
market, participation by U. S. firms has been limited 
to one-third of the total exhibition space. Products 
have been divided into 29 classifications for exhibition 
according to type. Goods of the same classification 
will be shown together regardless of the nation of 
origin. 

°—- 


TEXAS FIRM LEASES TWO-STORY BUILDING 

The J. Andrew Smith Office Equipment Company, 
422 Main Ave., San Antonio, Tex., has leased the two- 
story building at 504 Main Ave. for a five-year period 
and will occupy it as soon as renovation has been 
completed. More than $15,000 will be spent in mod- 
ernizing and renovating the building for use by the 
firm, according to J. Andrew Smith, owner.—JHR 
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FUTURAMIC STEEL APPOINTS SALES CHIEF 


Jerry Israel has joined Futuramic Steel Products 
Company in the capacity of sales manager. With a 
background of more than 30 years in the office equip- 
ment industry, Mr. Israel has called on office furniture 
and equipment dealers from coast to coast during that 





JERRY ISRAEL 


period. In later years he has concentrated on the 
metropolitan New York City area which he will con- 
tinue to cover in his new connection in addition to 
directing national sales. 

The Futuramic Steel Products Company manufac- 
tures a line of steel business efficiency office furniture 
including storage, wardrobe and combination cabinets: 
blue print, counter, desk high and utility cabinets, 
multiple drawer units; combined filing and storage 
cabinets and one and two drawer portable desk files 
and linoleum top steel desks. 

—- << 

A. B. DICK ENTERS FOLDING MACHINE FIELD 

A. B. Dick III, president of A. B. Dick Company, 
which for 66 years has manufactured mimeograph 
machines and supplies and other office equipment, 
recently announced the company’s entry into the 
paper folding machine field. “This action is a logical 
one for us,” said Mr. Dick. “A paper folder is closely 
related to our mimeograph machine and supplies 
products and is a natural companion for them.” 

Continuing, Mr. Dick said, “When ground was 
broken in October, 1947, for our new 13-acre plant at 





A. B. DICK FOLDER MODEL 55 


Niles, Ill, we said that an expanded manufacturing 
program would follow. Now with our improved plant 
layout, facilities, and experienced personnel, this pro- 
gram is beginning to unfold.” 

Referring to the paper folder, Mr. Dick explained 
that A. B. Dick Company had purchased the assets 
from the stockholders of the dissolved Boblit Folder 
Company, Inc., of Jackson Center, Ohio. The Boblit 
folder, renamed the A. B. Dick folder Model 55, is an 
electrically-driven automatic feed machine capable of 
folding thousands. of copies per hour of various weights 
and sizes of papers in many different types of folds 
It is now in manufacture. 
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A Tool Company takes the Modern 
Approach To “Better Business Living” 





with INVINCIBLE METAL FURNITURE 


A glance at the above pictures tells you that here is a 
modern, efficient concern — one that combines the ne- 
cessity for work with comfort and pleasant surroundings. 
These offices are fully equipped with modern desks and 
tables by INVINCIBLE America’s smartest styled, 
low-cost line of steel desks and files. 


Help your customers make their offices more effi- 
cient, more pleasant places to work by offering the 
complete line of Invincible Modernaire steel furniture, 
designed to meet every office desk and file need! 

Sell the line that sells ‘‘better business living.’’ Write 
today for profitable dealer franchise information. 





REG. U. S. PAT. OFF 


INVINCIBLE METAL FURNITURE CO., MANITOWOC, WIS, 
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REM-RAND BUSINESS MOVIE SHOWS HOW TO 
PROFIT BY TYPEWRITER ELECTRIFICATION 
Scenes from “Keys to Electri-conomy,” recently- 

released Remington Rand movie, demonstrate how the 

sponsor’s new Electri-conomy test enables the busi- 
nessman to evaluate electric typewriters in his own 
office before he invests in any typewriter. Plot and 
characterization also claim Electri-conomy advan- 
tages of quantity carbon copies, perfect stencil cut- 
ting and, in the words of the movie’s secretary, Miss 


2030 beds erat ie 
Baill 
oa 3 Aepagt! 
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SCENES FROM RECENTLY-RELEASED REMINGTON 
RAND MOVIE, “KEYS TO ELECTRI-CONOMY” 
Top: Hawthorne Company’s stenographic pool, scene of typ 
ing troubles plaguing H. O. Murray, vice-president. Office 
Manager Davis complains about costly errors, quality of car 
bons, sloppy-looking letters. Film goes on to show how these 
problems are solved by application of work simplification 
techniques. Center: movie gathers force as Electri-conomy 
demonstration prepares secretary for use of Electri-conomy 
typewriter during test. Outstanding features of machine are 
explained to firm's executives. Below: Vice-president Murray. 
when presented with completed Electri-conomy test. decides 
on installation of one electrified typing station as an oasis 
of efficiency and calls on Jim Barnes, Remington Rand type- 
writer specialist, for a complete file of data. 
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Cranston, “electrified carriage return that keeps me 
fresher for five o’clock.” 

Conversion to electric typewriters reaches a dra- 
matic climax when hard-to-convince Vice-president 
Murray gleefully tells how he and his office manager 
have saved $5,000 annually through typewriter elec- 
trification. 

Professional actors from Hollywood and Broadway 
add to the interest of this film. Paul McVey, who 
portrays Vice-president Murray, is currently starred 
in the Hollywood hit, “Perfect Strangers.” Stewart 
Ballinger, the Remington Rand representative in 
“Keys to Electri-conomy,” was winner of a recent 
Arthur Godfrey “Talent Scout” program. Cameraman 
for the movie was William Steiner, who made Holly- 
wood’s outstanding production, “The Window.” 

“Keys to Electri-conomy” is a 27-minute, 16 mm 
sound movie available free from any Remington Rand 
office, or may be Booked by writing Visual Aids De- 
partment, Remington Rand, 315 Fourth Ave., New 
York 10, N. Y. The sponsor invites use of this film 
by every user of office typewriters, businessmen’s 
clubs, office methods groups and schools. Remington 
Rand will provide operator, film and projector when 
requested to do so. 

—_-— 
APPOINTS NEW NOFA BULLETIN EDITOR 

Russell M. White, sales manager of Dubin Company, 
Inc., office furniture dealers of Philadelphia and re- 
cording secretary of the Office Equipment Dealers Club 
of Philadelphia, has accepted appointment as the new 
editor of the NOFA Bulletin. This is a monthly pub- 
lication issued for the benefit of office furniture deal- 
ers throughout the United States, Canada and Mexico 

The appointment was made by Harry Hofherr of 
Chicago, president of the National Office Furniture 
Association, and is effective immediately. Actual proc- 
essing of the NOFA Bulletin will continue under 
the direction of John R. Gray, executive director of 
NOFA in New York City. 


—-< 


FEATURE FUL-VU PRODUCTS 


)FFICE SUPPLIES 


» 


rr S - 





The Commercial Stationery Co., New York. N. Y., in its 
Chrysler Bldg. branch, one of the five stores in the city, de- 
voted its entire window to the Cooks’, Inc., line of Ful-Vu 
binders, 


products. Included were window sleeve photo 
albums and transparent pages. 
OFFICE APPLIANCES, July, 1950 











Here’s Why Dealers Like to Sell 
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METAL PRODUG@S, INCORPORATED 
~ General Offices; Monroe Avenue, Aurora, Illinois 
Factories: AURORA ft, YORK, PA., CHICAGO HEIGHTS, ILL. 


Sold Nationgff¥ through Factory Branches and Dealers 





LYON Metal Products, Incorporated 
728 Monroe Ave., Aurora, Illinois 


Please send me information about the LYON dealership 








NAME 










ADDRESS 





City 











A PARTIAL LIST OF LYON PRODUCTS 


* Shelving ® Kitchen Cabinets ® Filing Cabinets * Storage Cabinets * Conveyors * Tool Stands ® Flat Drawer Files 


* Lockers : Display Equipment ® Cabinet Benches ® Bench Drawers ® Shop Boxes ® Service Carts * Tool Trays *® Tool Boxe 
® Wood Working Benches * Hanging Cabinets ®* Folding Chairs e Work Benches © Bar Racks ® Hopper Bins © Desks © Sorting Files 
® Economy Locker Racks © Welding Benches © Drawing Tables * Drawer Units ® Bin Units * Parts Cases ® Stools ® Revolving Bins 
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GUARANTEE POLICY 


(Editor’s Note—This is a reprint of an article ap- 
pearing in the May NCOMDA (Northern California 
Office Machine Dealers Association) News concerning 
the “Guarantee Policy,” an idea which was also dis- 
cussed in a recent issue of the “NOMDA Spokesman.’ 


IGGEST AID to office machine dealers in many 

years.” So say many dealers in discussing 
NCOMDA’S latest idea—the Guaranty Policy and 
Ownership Record illustrated here. 

The root of the dual guarantee policy was outlined 
by Ed Noakes one evening to several association 
friends. This looked so promising to all that Ed was 
persuaded to turn the idea over to NCOMDA for the 
advantage of all our members. To the editor of the 
news, Herb Wheeler, fell the job of writing the idea 
into finished form—with the addition of the own- 
ership record, and arranging for the copyrighting of 
the guarantee policy. 

How does it work? Here’s how: When you're sell- 
ing a machine—show the guarantee policy and owner- 


Purchaser 


H issued to: . 
{ Guarantee covers “A” and “B” when countersigned by seller of the following machine 


2 & 


Make Model 


Serial No 
A. LIFETIME LUBRICATION 


19 Dave 
B. 1 YEAR MECHANICAL SERVICE 
Undersigned firm will a 


ture life on delivery to its more oF the store of 
any frm the ASSOCIATION SEAL 
Cleaning, repairing and pare excluded 

A 


(A. SPPEOTIVE «F mONED AeovE? < 1 #OMED seove 


(YOUR FIRM NAME HERE) 
(Your Address) (Your Telephone) 


RES Ctiente Office Machine Deniers Asenctation hout this policy Don't lose a!) 


(Guacamee ineflective wit 





- ¢ =e | | 


OWNERSHIP AND TRANSFER RECORD 
BILL OF SALE (Not to be signed until machine is paid for f ) 

When counrersigned below by the nis certifies th 

MAKE 


Was purchased by 





Dace 19 
(YOUR FIRM NAMI) ( ) B 








IMPORTANT: Signature of seller, above, must be id 
tures, unsure aut tecity 
TRANSFER RECORD (Nox to be signed until me 
I hereby transfer my ownership of above machine 
Dae 19 Signature of 
Signatur 
IMPORTANT) Signature of seller ahowe muw be the gina ws - 
sure of this, apply © =(YOUR FIRM NAME) fh 
NOTICE: Retain this record If your machine should R FIRM 
or firm displ the AS TION SEA 


NAME) 





me ome 8 rome om 
CLmeTES @ Wooo G11 J BY  GACRaMENTO 14 Canrr | 





GUARANTEE POLICY AND OWNERSHIP TRANSFER RECORD 
FORMS DESCRIBED IN ACCOMPANYING ARTICLE 


ship record. Explain that many office machine deal- 
ers in northern and southern California, members 
of the association, have collaborated in making this 
special lifetime lubrication service and year’s guaran- 
tee possible, and that the buyer can bring the machine 
back to you for attention—or take it to any other 
association member who displays the association seal. 
It will definitely help you sell. Now, what is the next 
benefit? Simply that the money-like, bond-like ap- 
pearance of the policy, plus the fact that the guar- 
antee is INEFFECTIVE WITHOUT THE POLICY, will 
cause the buyer of an office machine to retain it. 
Thus he will have your name, address and phone 
number when he needs equipment, service or supplies 


He will COME INTO YOUR STORE more often to 
get that lifetime lubrication service. When he does 
come in you have the opportunity to sell him a 


cleaning job, platen or ribbon, or possibly trade-in of 
his machine on a new model, or maybe he can tell 
you of someone else who may buy a machine. Fur- 
ther he will want to keep the policy, because the 
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back of it is a bill of sale, or ownership record—his 
“registration slip.” 


Suggestion: Look up your sales records for a year 
or more back, and send these policies to your cus- 
tomers. You should reap some overhaul jobs, ribbon 
sales, and trade-ins from the deal, not to mention 
the good will it will create. 

While the guarantee policies are copyrighted by 
NCOMDA, their use has been granted to members of 
regional associations who are also members of 
NOMDA. No one else will be permitted their use. 
The cost of $35.00 per thousand in small quantities 
has been lowered to $19.50 per thousand, postpaid any- 
where in the country, due to the large quantity guar- 
anteed the printer. Orders may be sent direct to the 
printer, Olmstead and Wood, 611 J St., Sacramento 
14, Calif. Minimum order is 1000 cdpies 

Regional association members who are also mem- 
bers of NOMDA should obtain their own association 
seal cut and send it to the printer, who will use it 
instead of the NCOMDA seal. If the regional asso- 
ciation does not have its own seal, any photo engrav- 
ing plant can make them up at a moderate cost to 
the association. 


Like Auto Registration 


President Herb Wheeler of NCOMDA further ex- 
plains that the ownership and transfer record acts like 
an automobile registration slip. When the office ma- 
chine is paid for, the seller signs the bill of sale or 
ownership record. 

It was reported that NOMDA’s board of directors 
would consider the adoption of the ‘guarantee pol- 
icy” idea for NOMDA’s full participation at the Chi- 


cago convention. 
—<—<- 


HORDER DISPLAY SELLS TRIMMING BOARDS 

The ability of a window display to stimulate sales 
was again demonstrated by Horder’s, Inc., Chicago, 
when the firm showed the complete line of Ingento 
trimming boards in a dramatic manner. The units 
ranged from the smallest cutter up to 30” table model, 
displayed as revealed in the accompanying photograph 

In commenting on this display, a Horder spokes- 
man said that trimming board sales received a boost 











INGENTO DISPLAY AT HORDER’S, INC.. CHICAGO 


and in the case of the big table model sales showed 
as much as a 500 per cent increase. The Horder’s dis- 
play was particularly interesting from a trade point of 
view because it exhibited the new, improved line of 
Ingento trimming boards manufactured by Ideal 
School Supply Company which was recently announced 
to the industry 
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the NEW improved 


SWIFT apbInG MACHINE 


NOW with All-Steel Unbreakable Case > 
the only 9-figure machine as low as.. 30 - 
No other machine gives you such features...at so many dollars less! 


7, 999,999.99 capacity! Only machine at this low price “Pick-up” portability! Smallest, lightest complete adding 


ls and tiplies up to 9 figures. machine on the market, easily carried in optional zipper case. 
All-Steel Case! Ov/) machine at this low price with stream- Easy to use! 10-key keyboard, visible adding dials, red totals 
lined unbreakable steel case, in choice of smart colors. and sub-totals, oversize pica type, short stroke handle. 


SWIFT BUSINESS MACHINES CORP. pe». az 
A MUST for executives, professional men, Great Barrington, Mass. 


Please send booklet giving complete information about the 


stores, homes and large or small offices! «== S~''" Adding Mochine 


NAME 


COMPANY 


MAIL COUPON FOR FREE BOOKLET! ADDRESS 
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STOCKETT FISKE CONDUCTS TRAINING 
SCHOOL, USES NSA MANUALS 

The Stockett-Fiske Company in Washington, D. C., 
is currently offering an excellent example of how a 
firm can have a large number of salesmen participate 
in organized training with a minimum of interruption 
to store business. 

Monroe Stockett, president, is carrying out a store 
tradition for excellent training started by the late 
William E. Stockett, Jr., several years before the Na- 
tional Stationers Association current educational se- 
ries. Since NSA’s program, however, the firm’s ‘presi- 
dent has geared his program to fit the release of the 
NSA manuals and they have become the text material 
around which the school is conducted 


Study NSA Manuals 


Following through on the Product Information series, 
the Stockett-Fiske employees have already completed 





STOCKETT-FISKE CO. TRAINING SCHOOL.—Harold Tall- 


man leads half of the Stockett-Fiske Co. sales force in a 
discussion of “How to Sell Filing Supplies.” Others in photo, 
left to right, are Al Lohman, John Hanahan, G. Havens, Bill 
Shea, Monroe Stockett, Don Maclean, Clyde Stockett, Ver- 
noy Wells, Bruce Gore, Bob Stockett and Roy Speer. 


a series of classes on “How to Sell Stationery Satisfac- 
tion,” “How to Sell Filing Supplies” and are now study- 
ing the booklet, “How to Sell Loose Leaf.” 

Every salesman attends these stimulating sessions, 
contributing his experience and gaining ideas from 
listening to the others. Bruce Gore has been a sales- 
man of the firm for 27 years, yet comments, “I learn 
something that helps my sales at every meeting. You 


can never learn all there is to know about the sta- 
tionery business.” 
Although Monroe Stockett attends every possible 


session, he has divided the conference leading assign- 
ment among the experienced salesmen. Harold Tall- 
man, for example, has the current filing supplies topic 
and will conduct each meeting required to cover the 
subject. 

Sales training meetings are held weekly on Saturday 
morning. The sales crew is divided in half, one group 
meeting from 9 to 10:30, the other group 10:45 to 12:15. 

In addition to this continuous program for all sales- 
men, indoctrination training and on-the-job training 
are also provided newer salesmen at regular conveni- 
ent intervals. The on-the-job training was so well- 
planned that it was approved by the Veterans Admin- 
istration for G.I. apprentice salesmen, although there 
are no apprentices on that plan at the present time 


—-> 
UNDERWOOD NAMES DAYTON MANAGER 
S. W. Nafe has been appointed manager at the Day- 
ton, Ohio, branch office of Underwood Corporation, 
according to an announcement by W. F. Arnold, vice- 
president and general sales manager 


Mr. Nafe, who joined Underwood in 1935, was a 
typewriter sales representative at the Chicago branch 
office prior to his present assignment. His head- 


quarters are at 110 E. Second St. in Dayton, where 
he will direct the sales and service activities of the 
typewriter, adding machine, accounting machine and 
supply divisions in the Dayton area 
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BUSINESS ON PARADE AT CANADIAN FAIR 

More than 200 manufacturing and merchandising 
exhibitors made their annual bid for consumer ap- 
proval of their products at this year’s Canadian Inter- 
national Trade Fair, held for the third successive year 
in Toronto, Canada Many more would have exhibited 

but couldn’t because of lack of space 

This year’s Canadian International Trade Fair was 
40 per cent bigger—with greatly increased interna- 
tional participation, and greater variety of both indus- 
trial and consumer goods. 

A reflection of current trade promotion trend was 
the preponderance of overseas exhibitors, who ac- 
counted for more than 70 per cent of the total space. 
In their drive to earn more dollars to pay for their 
purchases of Canadian goods, many countries sharply 
increased the scope and variety of their exhibits. 


Canada Has Balanced Display 


Although Canada yielded to the United Kingdom in 
the amount of total space, there was a better balanced 
display of Canadian wares, with many new exhibitors 
from all parts of the country who showed regional 
products for the first time. 

Chiefly responsible for this trend were the new pro- 
vincial Trade Fair committees, which have been very 
active in encouraging participation of both exhibitors 
and visitors from their respective areas. 

In addition to greatly increased representation from 
such countries as England, Italy, Australia, Belgium 
and Sweden there.were several new ones with substan- 
tial exhibits for the first time, such as Spain and 
Germany. 

Two things stood out from the point of view of the 
Canadian businessman, after he studied the attached 
list of exhibitors. First was the opportunity to save 
dollars by establishing new sources of supply for neces- 
sary imports, and at the same time provided their 
overseas customers with the funds they need to main- 
tain or increase their purchases from Canada. 


Profitable Sales Ideas Gained 


Second was the attendance at the Trade Fair of 
company personnel in addition to the obvious top 


executives, department heads and buyers. Merchan- 
dise men developed profitable sales ideas there. Office 
managers and plant officials saw new equipment for 
improving efficiency and cutting costs. There was 
something of interest and profit which attracted every 
businessman, whether he worked for himself or for 
others and the public was likewise fascinated. 

As is the case in other trade groupings, the variety 
and number of products exhibited in the paper, print- 
ing and office equipment classification at the 1950 
Trade Fair was infinitely more attractive than those 
of previous years. 

For those interested in office furniture, equipment 
and supplies there were bookcases, card index cabinets, 
filing and sectional cabinets, steel cabinets, index and 
filing cards, office and typewriter chairs, office and 
school type desks, standing and flat top models, type- 
writer desks, steel desks, safes, vertical and visible 
card systems, waste paper baskets, library bookstacks, 
steel cabinets and counters, lockers, shelving for office 
and library, steel tables, trucks and vault equipment, 
catalog, loose leaf, record, salesmen’s binders, coin 
wrappers, loose leaf fillers, flexo catalog covers, desk 
and calendar pads, printing, duplicating and type- 
writer paper, telephone indexes, all types of office 
ledgers and books, fire and burglar-proof safes, chests, 
vault doors, and cabinets, perforated screen plates, 
adjustable storage bins, woven wire cloth, telephone 
panels, relays, and other telephone and telegraph 
equipment for office to plant use, strongroom equip- 
ment, cafeteria equipment. The latest model type- 
writers, standard, noiseless and electric, as well as 
portables, were exhibited in this group, plus adding 
and accounting machines of different models.—PG 
1950 
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The $900 Group... 


... Still setting the pace for high-quality modernism in Office 


| 2G $ Furniture ... with twelve different units from which to com- 
pose functional and harmonizing settings . . . with twelve 
j distinctive features of construction . . . assures the Office- 
: 7 I2- Planner of a thoroughly successful and satisfactory selection. 
4 9 10 1 
lllustrated above: Model 4927 Executive Conference Desk. Size of Top: 76” x 39”. Base: 60” x 30”. Adjustable Height. 


Finished in Smooth-to-Touch, Hard-to-Wear, Lustrous Walnut.The hit of the NOFA Show in Beautiful Palomino Finish. 


Standard FURNITURE COMPANY _ Herkimer, NEW YORK 





WE ARE PROUD TO BE REPRESENTED BY LEADING OFFICE EQUIPMENT BUSINESSMEN THROUGHOUT THE UNITED STATES. CONSULT YOUR LOCAL 
REPRESENTATIVE OR WRITE DIRECT TO US FOR INFORMATION. 


93 not standard untess cts Manufactured by the Standard Furniture Company, Herkimer, N. Y. 
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ROSE RIBBON & CARBON TO NEW PLANT 

Rose Ribbon & Carbon Manufacturing Company, Inc., 
new located in Elizabeth, N. J., will move to new and 
larger quarters in Harrison, N. J., as a result of a long 
lease just completed. 

The space taken consists of 32,000 square feet on one 
floor and has its own elevator and loading platform. 
The building is conveniently located directly opposite 
the Harrison Station of the Hudson and Manhattan 
Railroad. It also has a railroad siding and all trucking 
facilities. 

The Rose Ribbon & Carbon Manufacturing Company, 
Inc. specializes in the manufacture of duplicating car- 
bon papers and master units. The building is now be- 
ing completely modernized and new equipment is being 
installed. Operations at the new plant will commence 
about the first of July. 


- + 
UNDERWOOD CORPORATION APPOINTS TWO 


W. F. Arnold, vice-president and general sales man- 
ager of Underwood Corporation, has announced the 
appointment of Martin Kink, Jr., as manager at the 


























J. F. ROGGE 


MARTIN KINK, JR. 


Madison, Wis., branch office and J. F. Rogge as man- 
ager at the Binghamton, N. Y., branch office. 

Mr. Kink joined Underwood in 1934. He will head- 
quarter in Madison at 731 University Ave 

Mr. Rogge, who has been with Underwood since 1948, 
will make his headquarters at 122 Chenango St. in 
Binghamton. 

—- 

IBM APPOINTS FLAHERTY IN WICHITA AREA 

International Business Machines Corporation has 
announced the appointment of John J. Flaherty as 
manager of all IBM sales and services in the Wichita, 
Kans., area. He previously was a sales representative 
in the Wichita office, with which he has been con- 
nected in various capacities since 1941. 

Mr. Flaherty joined IBM in 1934 and served in var- 
ious systems service and sales positions in St. Louis, 
Louisville and Topeka before his assignment to Wich- 
ita. He has qualified nine times for membership in 
the IBM annual sales honor organization, the Hundred 
Percent Club.—WLF 


—- + 
MAVERICK-CLARKE ENCOURAGES SUGGESTIONS 

An unusual combination of bulletin board and sug- 
gestion box is developing employee initiative at Mav- 
erick-Clarke’s big stationery, office appliance and 
printing firm. 

At one side of the bulletin board, mimeographed 
suggestion forms have been placed, with space for 
the suggestion, the name, and the department of the 
employee. The other side is used for posting the 
names of winning suggestion-makers 

But the best feature is notification of employees 
whose ideas almost “click” to report to their depart- 
ment heads about the suggestion. By this sort of 
co-operation, many a suggestion is elaborated on or 
ironed out so that it becomes usable-—JHR 
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LICKING SUMMER DOLDRUMS 


C. M. Litteljohn, Special Writer 








| | ERHAPS originally the familiar term, “the summer 
k doldrums,’ meaning a lack of trade winds, or no 
wind in “sales” at all, sprang from Wall Street and 
its old-time habits. Belief prevailed on the street, 
and was quite well-founded at one time, that busi- 
ness revival begins in the fall, rises to a crescendo in 
winter, especially at the crest of Christmastide, then 
tapers off in the spring, and comes to still water in 
summer. 

Therefore, those who traded on Wall Street pro- 
fessionally used to buy in the “cats and dogs” and 
other stocks during the “dog days” of late summer, 
and then wait for the turn of the tide with the up- 
swing in autumn, ringing of back-to-school bells, and 
the new social season, for the chance to sell them at a 
satisfactory profit. 

The actual doldrums were really experienced at 
those spots on the Seven Seas where picturesque 
windjammers with sails drooping or draped around 
yardarms became becalmed for lack of any stir of 
wind to fill the canvas clinging to the mast. Since 
then, it has been colorfully applied to that so-called 
slack season in the stationery, as well as other fields, 
that usually came in summer, when folks were away 
enjoying vacations and whole cities of lessened popu- 
lations have been becalmed. 

Revival, Not Stagnation 

Now summer can bring a revival of business instead 
of stagnation, where through sales conferences or 
sales talks the salesmen are “on their toes’ to counter- 
act the usual conditions which are met and con- 
centrate tactics on the fewer people remaining in 
town when vacations call so loudly and strongly as 
they do today. 

In a word, the summer doldrums are licked by 
“sales” and selling, demonstration and display, and 
the introduction of stationery lines and office sup- 
plies of every category. 

There’re no summer doldrums where there’s suffi- 
cient trade winds to fill the sails, so sales are the 
answer to this $64 dilemma. Bucking the trend of 
the times, the doldrums and the “dog days,” the 
stationery salesman who increases his calls and aug- 
ments his sales efforts is taking up that “slack” and 
turning a valley of the midyear graph into a peak, 
or at least the slope of the hill that rises as autumn 
is ushered in. 

The Spirit Counts 


In the spirit of warm weather, even torrid in some 
parts of the nation at this season, those pulling off 
their coats and augmenting their activities to get 
closer to business are sure to have better success 
than those taking things supinely and feeling there 
is little to be gained by redoubled efforts. Such an 
attitude militates against any upswing in business 
at all, really licks ’em before they start. 

Mid and late summer periods are timely for get- 
ting in on the ground floor of that office building 
and working upwards, since it is the time taken by 
many a businessman and business house to prepare 
for the upswing in the fall. 

—_<-— 


GEO. A. BAILEY JOINS OLD TOWN 

Old Town Ribbon & Carbon Company, Brooklyn, 
N. Y. recently announced that George A. Bailey has 
joined the firm as advertising and publicity manager. 

Mr. Bailey has broad experience in advertising mer- 
chandise and public relations, particularly in the 
office supply industry. 

With this appointment, the firm announced that 
new plans are now being developed to aid dealers with 
extensive direct mail promotion and other dealer sales 
aids. 
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HINDE & DAUCH, one of 
the largest manufacturers 
of fibre board cartons, live 
and breathe efficiency in 
design and business oper- 
ations. That is why WILT- 
SHIRE MODERN was a 
natural for the H&D nerve 
center in their Richmond, 
Va., office building. 











wiltshire modern 
gives you a better sales ‘package’ 


The Richmond Office Supply Co. had what it takes—in Imperial’s WILTSHIRE MODERN 

to sell an organization like Hinde & Dauch where even desk users are conditioned by 
the famous H&D packaging developments, to think in terms of attractive appearance 
and perfect functionalism. And, as dealers everywhere find—you can sell a bigger 
package with WILTSHIRE MODERN—because the distinctive superiorities of its design, 
construction and features cover a whole line of desks in types and sizes required to 


outfit both private and general offices. 
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BURROUGHS ACQUIRES TICKET MACHINE RIGHTS 

Burroughs Adding Machine Company has acquired 
the exclusive rights for the Western Hemisphere to 
manufacture, distribute, and service an entirely new 
type of automatic ticket-issuing and accounting ma- 
chine for railroads, bus lines and airlines, John S. 
Coleman, president of the company, announced re- 
cently. 

“We are convinced,” Mr. Coleman stated, “that this 
new machine, which will be leased to customers, not 
only will solve many of the accounting and statistical 
problems which have long been recognized by the 
transportation industry, but also, at the same time, will 
assist that industry in rendering a better service to 
its customers. 

“Developed by the General Register Corporation of 
Long Island City, New York, this new machine em- 
bodies the suggestions of many operating executives 
in the transportation field. During the past year, 





Me 


TICKETS IN A HURRY.—The new Burroughs ticket machine 
is used to issue a complete round trip ticket from New York 
to San Francisco over four railroads. This machine, to be 
set into the counter at ticket windows, will automatically 
print complete tickets to any destination and maintain run- 
ning totals for statistical and accounting purposes. 


Burroughs has thoroughly studied the machine and 
has made many improvements and refinements in its 
design. At the present time we are making every effort 
to expedite the tooling required for its manufacture. 


Is Automatic in Operation 


“Installed at ticket windows, the new machine will 
automatically print tickets to any destination from 
blank stock, showing the date, serial number, fare, 
type and class of ticket—thus replacing the large 
supply of pre-printed tickets presently required. By 
issuing tickets automatically, the new machine not 
only speeds up the ticket-selling operation, but also 
provides complete and accurate information for ac- 
counting purposes. It will Keep a record of all tickets 
sold and will maintain running totals of fares which 
can be taken from the machine in printed form at 
any time without interfering with its operation.” 

In commenting on Burroughs’ acquisition of its 
new ticket-issuing and accounting machine, Richard 
I. N. Weingart, chairman of the board of the General 
Register Corporation, stated, “Burroughs’ traditional 
experience in the field of developing and maintaining 
mechanical accounting systems makes it the logical 
company to handle the manufacture, distribution, and 
servicing of this new machine. Although originally 
conceived primarily as a ticket-issuing mechanism, 
it has since been engineered, with the assistance of 
leading executives in the transportation field, to han- 
dle the various accounting jobs associated with the 


sale of public transportation, and it has been thor- 
oughly tested by several leading railroads.” 
The new machine operates as follows: The ticket 


seller merely selects the proper plate from a rack and 
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inserts it. The machine then instantly prints the 
complete ticket, showing station of departure and 
destination, route to be taken, amount of the fare and 
tax, and whether the ticket is round trip, half-fare, 
one way, coach or first class. The price of the ticket 
is printed simultaneously with the destination, thus 
eliminating any possibility of incorrect charges. The 
machine maintains a complete record of each ticket 
sold, including serial number, seller’s identification, 
whether sale is cash or credit, fares and taxes col- 
lected, and other information necessary for auditing 
and statistical purposes. 
oe 

SAFEGUARD MUSEUM ACQUIRES NEW ADDITION 

The museum of Checkwriter development instituted 
by Safeguard Corporation, Lansdale, Pa., has acquired 
a valuable addition in which the company takes great 
pride. It is a Safeguard Checkwriter R-47775 which 
was owned by C. M. Marchioni of 51 Chestnut St., 
Rutherford, N. J., and in continuous operation without 
repairs for 30 years from March 18, 1920, to March, 
1950. 

During the first three months of 1950 a national ad- 
vertising campaign was conducted to find the oldest 
Safeguard Checkwriter in use. 

A modern Instant “H” Safeguard with special secur- 
ity lock was given as a free exchange for the old ma- 
chine which was found to be in perfect working con- 
dition after all those years. 

The machine will find a permanent place in the 
Safeguard museum as an inspiration to workmen to 
continue to provide the same high degree of work- 
manship which since 1913 has gone into every Safe- 
guard. 

The museum is open weekly, Monday through Fri- 
day, to all persons interested in checkwriting equip- 
ment at the home office of Safeguard Corporation in 
Lansdale, Pa. 

—<- — 
PITNEY-BOWES APPOINTS STEVENSON 

Pitney-Bowes, Inc., recently announced the appoint- 
ment of Bradford L. Stevenson as central regional 
manager, with headquarters in Chicago. He succeeds 
J. A. Lamplugh, who has been made administrative 
assistant to the vice-president for sales and service at 
Stamford, Conn. 

Mr. Stevenson, former branch manager at Portland, 
Ore., will direct sales and service operations in Illinois, 
Michigan, Ohio, West Virginia, and parts of Indiana, 
Kentucky, New York, Pennsylvania, and Wisconsin. 

He joined PB’s Los Angeles sales force shortly after 
the war, in which he rose from private to the rank 
of major in the tank destroyer forces in the European 
Theater 
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ALABAMA VICTOR VISIBLE TRAINING SCHOOL 





The Tutwiler Hotel, Birmingham, Ala., was the scene of a Victor 
Visible Training school on March 13-17. Shown in attendance (left to 
right) are: first row—Rhistine Daniel. S. D. Newman 6 Co., Knoxville 
Tenn.; A. Earl Casey, Frank H. Ellis, Zac Smith Co., Birmingham 
Ala.; L. Chris Kyle, Kyle Office Supply Co., Tuscaloosa, Ala.; Mrs. 
S. M. Rhodes, Rhodes Office Supply. Augusta, Ga.; second row— 
David G. Ryan, Zac Smith Co.; Nick House, A. R. Taylor Co., Mem 
his, Tenn.; Hobart H. Hinton, O'Donnell Bros., Inc.. New Orleans, La.; 
red McCord, Stoddards, Inc., Nashville. Tenn.; R. Owen Ritchie 
Fisher-Harrison Printing Co., Inc., Greensboro, N. C.; third row— 
Charner R. Skagseth, Skagseth Stationery. Miami, Fla.; Alan R. Carl 
son, Pinellas Office Supply Co., Clearwater, Fla.; John R. Hanson. 
Arkansas Printing & Litho Co., Little Rock, Ark.; H. W. Barnes, Victor 
Safe & Equipment Co., Inc., N. Tonawanda. N. Y.; Olney Russell 
Zac Smith Co.:; Marlin Mann, Buchanan Stationery Co.. Wichita Falls. 
Tex.; Jack Cooper, Victor Safe & Equipment Co., Inc., Atlanta. Ga. 
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The advantage of planned layout to conform with 
maximum space allotted without a change in floor 
plans, is the keynote of “SCERBO’S” success in 
dealing with problems where space is restricted to 
various shapes and sizes. Our drafting department 


is at your disposal to help in attaining complete 





satisfaction and best results. Our wealth of ex- DRUM TABLE 


oT. 


300 PC 877 CONFERENCE TABLE 


perience is yours for the asking—Just send in a 





| sketch of your plan and we will estimate at no 





additional cost 











ih. ~ : ba EE 





WRITE FOR 









OUR COLORFUL ILLUSTRATED CATALOGUE 
“SS 





OFFICE APPLIANCES, July, 1950 123 











HOLD BUSINESS SHOW AT MUSKEGON, MICH. 

The Muskegon Chapter of the National Association 
of Cost Accountants was in charge of a successful 
business show held May 12 and 13 at the Armory in 
Muskegon, Mich. More than 2,000 business people at- 


MUSKEGON 


Natoma A are 





ra 


GENERAL VIEWS OF BUSINESS SHOW SPONSORED BY 
MUSKEGON CHAPTER, N.A.C.A.. MUSKEGON ARMORY 


tended and the exhibitors received orders totaling 
thousands of dollars from the show. 

It was estimated that business equipment on exhi- 
bition was worth approximately $200,000 and filled 
booths occupying 3,000 square feet of floor space dis- 
tributed among 20 exhibitors. 

Widespread publicity was given the show by Muske- 
gon newspapers and two radio stations. As a result 
the show was attended by businessmen in an area 150 


miles from Muskegon. 
_——-_ - 


CLARY MULTIPLIER ISSUES NEW BOOKLET 

“Time, People and Equipment” is the title of a new 
public relations booklet issued by the Clary Multiplier 
Corporation as a handbook for busy executives. This 
booklet is copyrighted by the Clary organization and 
additional copies are free to those who request them. 

In the nature of a summary of basic rules and help- 
ful information for the modern manager of an office 
or department the contents include chapters titled, 
“How to Use Time Effectively”, “How to Get the Most 
Effective Work Out of Your Office Force”, “How to 
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Analyze Your Office Equipment”, “Summary of Rules” 
and “Two-Minute Commercial.” 

Included in the advice given to busy executives is, 
“Cultivate the habit of minimizing things in your 
mind rather than maximizing them.” 


_——— eo - 
WALDER-EPPIE ASSOCIATES ESTABLISHED 

J. J. (Jack) Walder and Charlie Epifano have re- 
cently established themselves as Walder-Eppie Asso- 
ciates, 73-03 198th St., Flushing, L. I., N. Y., for the 
purpose of acting as manufacturers’ representatives 
for the Greater New York area, New Jersey and Con- 
necticut. Both gentlemen have been engaged in sell- 
ing to retail and wholesale stationers (including de- 
partment stores and buying offices) for more than 30 
years. They are well known in the industry’s circles 
through their active participation in all of the indus- 
try’s functions. 

Jack Walder was associated with the Boorum & 
Pease Company as New York manager for many years. 
Charlie Epifano was associated with the Automatic 
Pencil Sharpener Company for a long duration 

—~) 
SIMPLEX SWISS FIRM MARKS 75 PEARS 

An elaborate souvenir booklet, “75 Years of Sim- 
plex,” has been issued by Schreibbucherfabrik Simplex 
AG, Langgassfrasse 7, Bern, Switzerland. 

It was on May 20, 1875 that this well known Swiss 
firm was established and it has since had an inter- 
esting history under the leadership successively of 
such men as G. L. Muller, Otto Muller, Arthur Muller, 
Peter Muhlemann, Bruno Muller, W. A. Muhlemann 
and M. A. Muhlemann. The last three men named 
are the present officials. : 

Bookkeeping journals and looseleaf have been the 
products for 75 years of the firm which has prided 
itself on careful workmanship. 

—-> 
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A display by the Cole Steel Equipment Co. at the recent 
Southern California Business Show in Los Angeles. 
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COLUMBIA STEEL EQUIPMENT COMPANY 


PHILADELPHIA 7, PA. 


EXECUTIVE OFFICE FACTORY 
Lincoln-Liberty Building Third, Annsbury, Orianna & Wingohocking Streets 
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PASSED AWAY 
JOSEPH S. DUNCAN 

Joseph S. Duncan, 92, of 5555 Everett St., Chicago, 
inventor of the Addressograph, died May 11 in a hos- 
pital in Los Angeles, Calif., where he had been spend- 
ing the winter. 

The retired manufacturer had contributed large 
sums to the Y. M. C. A. and Chicago Boys Club. Just 
as the mechanical equipment he produced has been a 
benefit to business everywhere, so he personally has 
been a benefactor to Chicago lads, particularly the 
underprivileged. The Duncan Y. M. C. A., 1515 Monroe 
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THE LATE J. S. DUNCAN 


St., Chicago, and Camp Duncan, a Y. M. C. A. camp at 
Round Lake, IIl., were named for him. 

For many years Mr. Duncan had two hobbies 
Addressograph and boys. 

July 26, 1893 was an important date in Mr. Duncan’s 
career. That event was his arrival in Chicago with 
his wife, his mother, his sister, and—the first model 
of his addressing machine, which consisted of rubber 
type on a rubber belt. From that simple device was 
evolved the Addressograph. Development work on his 
invention was done by Mr. Duncan in Sioux City, 
Iowa. A suggestion that Chicago would be a better 
place to market it was acted on in the year that the 
World’s Columbian Exposition was attracting thou- 
sands of visitors to Chicago. Mechanical addressing 
was a new idea and Chicago proved to be an ideal 
center for the production and sale of machines that 
made an idea a reality. 

With the late J. B. Hall, Mr. Duncan built up one 
of the outstanding institutions in the office appliance 
field. In later years he disposed of his holdings in the 
business. 

The widow, Adelaide, survives 

+ | | 
CLAUDE M. FLEET 

Funeral services for Claude M. Fleet, area represen- 
tative of the Eberhard Faber Pencil Company for 27 
years, were held on May 13. Death of this well-known 
stationery representative occurred at the age of 60 on 
May 11, following a long illness. Serving Eberhard 
Faber in Wisconsin, the upper peninsula of Michigan, 
Minnesota and the Dakotas he had previously been in 
the wholesale paper business. He was prominent in 
the Shriner and Masonic lodge activities. 

Surviving are the widow, Lillian W.; two daughters, 
Mrs. Raymond W. Carlson, Nagoya, Japan, and Mrs. 
Carl H. Carlson, Torrance, Calif.; a sister, Mrs. H. N. 
Brown, Baltimore, Md., and a brother, Richard F., 
Washington, D. C. 


the 


jy. oo rl 
C. S. LEROY 

On Monday, May 15, 1950, C. S. Leroy died in Chi- 
cago. Mr. Leroy was a sales representative of the Photo 
Materials Company of Chicago. 
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WILLIAM P. PITT 

William Percival Pitt, one of the founders and long 
time president of the Irving-Pitt Manufacturing Com- 
pany, which was later merged with the Wilson Jones 
Co., died in St. Elizabeths’ Hospital, Elizabeth, N. J., 
on Tuesday, May 30, 1950. Mr. Pitt, who was 79 years 
old when death came, had been ill for many weeks, 
much of the time in an oxygen tent 

Born in Marion, Iowa, nearly 80 years ago, Mr. Pitt 
spent most of his life in Kansas City and Independ- 
ence, Mo. His primary interest was in mechanical 
design and production. After leaving school he worked 
in various machine shops in Kansas City, eventually 
establishing his own shop. One of his customers was 
J. B. Irving. Mr. Pitt had invented a loose leaf ring 
book, the basic design of which is still used by most 
loose leaf book manufacturers. Mr. Irving was pro- 
duction-minded. They joined forces and for over 20 
years continued a relationship that made the Irving- 
Pitt Manufacturing Company one of the largest in 
that division of the office equipment and supply in- 
dustry. In May, 1928, Mr. Pitt sold his interest in the 
company to Mr. Irving and began devoting his time to 
experimentation for improving the design and conse- 
quent utility of loose leaf metals. 

About five years later, in 1934, Mr. Pitt and his son 
Fred formed the Pitt Corporation to manufacture and 
distribute ring books and accessory loose leaf products. 
That enterprise was discontinued and in 1938 William 
Pitt joined the Wilson Jones Co. as vice-president in 
charge of the company’s eastern division, with head- 
quarters in the plant at Elizabeth, N. J. 

In February, 1941, Mr. Pitt withdrew from the Wilson 
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THE LATE WILLIAM P. PITT 


Jones organization and established an experimental 
laboratory in Union, N. J. Until serious illness came 
early this year he continued his experiments in loose 
leaf metals and devices. 

An amateur astronomer of considerable skill, Mr. 
Pitt ground the lenses for several telescopes for his 
own use. In 1947, when he learned that the University 
of Kansas wanted a telescope, he agreed to take on 
the job of grinding the glass for the needed 27-inch 
reflector. 

During World War I, Mr. Pitt was examiner for the 
Shipbuilding labor adjustment board. In the 1920's 
he served twice as the president of the Kansas City 
Theatre. For one term, in 1923, he was president of 
the Loose Leaf Manufacturers Association. 

Mr. Pitt’s flair for experiment was not restricted to 
invention and design of products. He was equally in- 
terested in experimenting in the field of manufacture 
so as to find the most efficient way to produce his in- 
ventions. The idea extended to the men and women 
who worked in the factory. He always thought in 
terms of helping them get the most out of what they 
were doing. Part of his regular routine was to walk 
through the plant to see if he could help an individual 
worker do a job more easily and quickly. And increase 
in an employee’s production was always reflected in 
1950 
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the pay envelope. He challenged his workers to do 
better work so that their wages could be increased. 
If minimum standards were not met he found another 
place for the worker where his particular skills could 
be used to better advantage for himself and the com- 
pany. His success as a production man is indicated 
by the fine spirit of harmony that prevailed in the 
Irving-Pitt factory. 

Survivors include his widow, Mrs. Edna Pitt of Union, 
N. J.; two brothers, A. A. Pitt of Chicago and Fred Pitt 
of Los Angeles; a son, Fred Pitt of Independence, Mo., 
and three daughters, Mrs. Russell Summers of Los 
Angeles, Mrs. William B. Jones of Denver and Miss 
Jane Pitt of Union. 

to oF 


GEORGE F. MALCOLM 

George F. Malcolm, for more than 40 years an active 
leader of the F. S. Webster Company, died Sunday, 
May 7, after a short illness. Last September Mr. Mal- 
colm retired as treasurer and general manager of the 
firm. He was 75 at the time of his death in York, Me., 
where he had made his home for several years. 

Mr. Malcolm was one of the pioneers of the carbon 
and ribbon industry, entering the employ of the F. S. 
Webster Company in 1899. In 1905, he was appointed 
general manager, a position he held until his retire- 
ment last fall. He had been a member of the board 
of directors since 1927 and the company’s treasurer 
since 1942. 

The decedent enjoyed a long and active civic career. 
Along with other leading pioneers in the carbon and 
ribbon industry he formed the Carbon Paper and 
Inked Ribbon Association and was its active president 
for more than 20 years. He was one of the founding 











net nee 


THE LATE GEORGE F. MALCOLM 


members of the National Association of Manufacturers. 
He was also a charter member of the Boston Chamber 
of Commerce, and, representing the Webster Company, 
he assisted in the formation of the National Stationers 
Association with the Webster Company as a founding 
member. Mr. Malcolm also served the city of Newton, 
Mass., where he lived for many years, as an alderman 
for two terms. He was a member of the Mayflower 
Society, the Sons of the American Revolution and the 
Brae Burn Country Club of West Newton, Mass. 

Surviving are his widow and a daughter, 
Edward Sturgis of Brookline, Mass. 

bok F 


STANLEY C. RYDING 

Stanley C. Ryding, 40, long active in the stationery 
field of Seattle, Wash., and owner of the Ryding Sta- 
tionery and Supply House of that city, died in May 
at The Doctors’ Hospital of Seattle, following a brief 
illness. Born and educated in Seattle, Wash., he lived 
at 17045 35th Ave., N.E., Seattle, where he is survived 
by his wife, Vera. He also leaves his mother, Mrs. 
Agnes Ryding, and his father, John Ryding, both of 
Seattle, as well as two sisters, Mrs. Grace Olson of 
Seattle, and Mrs. Mildred Sutton of Reno, Nev. 
CML. 


Mrs. 
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THEODORE FISKE (TED) PEIRCE 
Theodore Fiske (Ted) Peirce, one of the outstanding } 


men of this industry in the sale of executive office | 


furniture, died on May 7 at Palm Springs, Calif. He 
had been in ill health for some time but after a period 
of hospitalization hoped that recuperation would come 
during an extended period of vacationing. 

The decedent was president and general manager 
of the Pacific Desk Company, Los Angeles, Calif., an 
organization which he had founded in 1913 and under 
his vigorous leadership had become one of the largest 
exclusive office furniture stores in the United States. 

“Founding” was part of Mr. Peirce’s nature—he was 
always in the forefront of worth-while organizations 





THE LATE THEODORE F. PEIRCE 


Thus it was not strange that he was founder-president 
of Executive Office Furniture Guild, a national associa- 
tion of office furniture merchants, and a charter mem- 
ber, later president, of the Downtown Los Angeles 
Optimist Club. He also served as president of the Pa- 
cific Coast Association of Optimist Clubs in 1928 and 
advanced to presidency of Optimist International in 
1943. He was also founder of the Los Angeles Indoor 
Country Club. 

Many civic and industrial groups had the benefit of 
the decedent’s participation and counsel. He was a 
member of the board of directors of the Merchants & 
Manufacturers Association, 1945-1947, and a member 
of the board of trustees of College of Osteopathic 
Physicians and Surgeons, 1947. He served as foreman 
of the Los Angeles County grand jury for a 14-months’ 
period from February 4, 1941, to April, 1942. He was a 
member of the Jonathan Club of Los Angeles and the 
Chicago Athletic Club of Chicago and a member of 
Masonic bodies, including the Imperial Shrine and 
Royal Order of Jesters. 

He was born in South Vernon, Vt., May 21, 1887. His 
parents moved to Boston in 1893 and settled in Los 
Angeles late in 1910. His first paternal ancestor set- 
tling in this country was William Peirce, captain of 
the sailing ship “Charity” which most historians refer 
to as the second sailing of the Mayflower. William 
Peirce settled in what is now the state of Vermont in 
1624. His mother was Elizabeth Mack of Brattleboro, 
Vt., and his father Charles Ira Peirce of Newfane, Vt. 

Surviving are a daughter, Patricia Peirce Scarbor- 
ough and three granddaughters, Patricia ‘Pebble’, 
Barbara and Deborah Scarborough. 


bt bt + 


HAROLD E. McNEIL 
Harold E. McNeil, New York City salesman for Wilson 


Jones Company, died on Sunday, May 7, from injuries | 
received in an automobile accident a few weeks before. \ 


The decedent started with National Blank Book | 
Company as an office boy in November, 1905, 
remained with that firm until 1934. 
joined the Wilson Jones organization. 

He was secretary of the Stationers 12:30 Club of 
New York, N. Y., 
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Association, the National Stationers Association and 
the Twenty-Third St. Association. 

Surviving are the widow, Agnes; a son, Joseph, and 
daughters Dorothy (Bradley) and Agnes (Herlihy). 
- + - 

EDWARD LITTLE 

Edward Loper Little, 69, died at his home in Wabash, 
Ind., on June 2 after an illness of five years. He had 
been sales manager of the Wabash Filing Supplies, 
Inc., since 1944, a position he held until his health 
failed. 

For more than 18 years this journal has carried the 
story of Mr. Little’s annual ice cream party for his 
dog “Gypsy,” to which all the children in the neighbor- 





~ 








THE LATE EDWARD L. LITTLE 
hood were invited. An amateur magician, he enter- 
tained the children with feats of magic. 

Born in Missouri, Mr. Little came to Wabash, Ind., 
30 years ago as a sales manager for the Wabash Cab- 
inet Company. Following the sale of the index division 
he assumed the same position with Wabash Filing. 
Mr. Little was active in the Masonic and Elks lodges, 
the national and international magicians society and 
was a life member of the National Stationers Associa- 
tion. 

A brother, Burtis M. Little, of Lexington, Md., is the 
only surviving relative, his wife having died in 1935. 
bob oF 
HARRY HAUPT 

Harry Haupt, formerly a member of the New York 
wholesale stationery firm of Bainbridge, Kimpton & 
Haupt, Inc., and active in industry affairs until his 
retirement in 1927, died on May 1 in Miami, Fla.., 
after a heart attack. He was 77 years of age. 

Mr. Haupt was one of three partners who organized 
the firm of Kimpton, Harbottle and Haupt at 130 Wil- 
liam St., New York City, in the year 1901. Upon the 
death of Mr. Harbottle in 1912, the firm of Kimpton, 
Haupt & Company carried on the wholesale stationery 
business at 53 Beekman St. 

In 1923, the present firm of Bainbridge, Kimpton & 
Haupt, Inc. was organized with Mr. Haupt an active 
member. He continued his connection with this firm 
until 1927. 

For many years, Mr. Haupt was active in association 
and organization work and widely acquainted with 
members of the trade. During the past several years, 
he made his home on Eastern Shore, Maryland. 

Mr. Haupt is survived by his widow, Mrs. Harry 
Haupt, and by a sister, formerly Miss Florence Haupt. 
Burial was in the family plot in Greenwood Cemetery, 
Brooklyn. 

+ + + 


GROVER U. GREGG 
Grover U. Gregg, 58, for many years Dallas, Tex., 
city salesman for the Practical Drawing Company of 
Brooklyn, N. Y., died recently and funeral services 
were conducted at Dallas. He had retired in 1948 be- 
cause of ill health. A native of Cedar Falls, Iowa, and 
a veteran of World War I, Mr. Gregg had lived in 

Dallas for more than 20 years.—JHR 
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HAROLD HANSEN 

Harold Hansen, assistant vice-president in charge of 
manufacturing of the National Blank Book Company, 
died on May 24 after a heart attack. He had been with 
the firm for 30 years. 

Mr. Hansen was born in Fairview, Conn., in 1901. 
After joining National Blank Book as an errand boy 
in 1920, he worked his way up to the cost department, 
the estimating department and became head of the 
special merchandise department in 1941. In 1946 he 
was promoted to superintendent of the main division 
and in January of this year he was appointed to the 
vice-presidency, a position he occupied until his death. 

An active member of the community, Mr. Hansen 
belonged to Rotary Club, the National Old Timers’ 
Club, the Faith Methodist Church in Fairview and was 
a past master of the Mount Holyoke Lodge A. F. & 
A. M. In addition to being an active worker in the 
Fairview Boy Scouts, he was also a director of the 
Fairview Boys’ Club. 

Mr. Hansen is survived by his widow, one daughter 


and two sisters. 
+ - -f 


T. CARL SMITH 

T. Carl Smith, general sales manager of Columbus 
Blank Book Manufacturing Company, died May 5 at 
his home, 684 Wilson Ave., Columbus, Ohio, after a four- 
month illness. He was a member of the Columbus 
Chamber of Commerce, Elks, Lions Club and other 
organizations. A veteran of World War I, he was a 
member of the American Legion. 

Surviving are his widow, Julia C.; 
Misses Anne, Kathleen, Helen and Margaret 
and Mrs. John A. Dodd. 


i th ys 


WILLIAM R. LEEMING 

William R. Leeming, secretary of the Tower-Cross- 
man Corporation, commercial stationers of 53 W. 
Twenty-third St., New York, N. Y., died May 27 in 
Fitkin Memorial Hospital. He lived in Neptune City, 
N. J. Surviving are his widow, Mrs. May C. Leeming; 
a son, Robert Leeming, and a daughter, Mrs. Joseph 
Taulane. 


five sisters, the 
Smith 


——_—__0—=>-0-___- 
PELOUZE OPENS NEW YORK OFFICE 

Greatly increased interest in Pelouze scales recently 
caused the Pelouze Manufacturing Company to open 
a New York City office and appoint Donald R. Meyer 
as representative. Mr. Meyer’s office is located at 7 
W. 44th St., New York 18, and he may be reached by 
calling MUrray Hill 2-9461 or MUrray Hill 2-9883. 

Mr. Meyer handles the Pelouze line of precision 
scales exclusively. 

New scale designs and improvements now being in- 
troduced are credited with causing the heightened 
interest and activity which made opening of Pelouze’s 
new eastern office advisable. Further information on 
Pelouze scales may be obtained from Mr. Meyer, or, 
by writing the manufacturer: Pelouze Manufacturing 
Company, 1218 Chicago Ave., Evanston, Ill. 

Ome 
VENUS PENCIL BUILDS NEW PLANT 

Venus Pencil Company of Toronto has announced 
construction is to start soon on a new one-story $170,- 
000 steel and brick plant and office on three acres near 
Toronto at Etobicoke. It will replace an existing plant 
in West Toronto and is scheduled for completion in 
December, employing 70 persons to make pencils, pen- 
holders, erasers and crayons. A subsidiary of American 
Lead Pencil Company, Hoboken, N. J., Venus has been 
manufacturing in Toronto for 19 years.—RC 

DAYTON FIRM SUPPLIES DETECTIVE DESKS 

Twenty steel desks and chairs will replace the old 
wood furniture in the detective assembly at Dayton, 
Ohio, police headquarters. The equipment is being 
purchased from Seitz and George Office Equipment 
Company of Dayton on its bid of $2,085.—AK 
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PACIFIC NORTHWEST STATIONERS MEET 
(Continued from page 43) 

mended District Governor Griggs and his Bellingham 
host committee, including the wives, for their work 
“in making this convention an outstanding success;” 
complimented the Oregon Trail Travelers for again 
lending their support to the program and hosting 
those attending with “potlatches” during the conven- 
tion, and extended a vote of thanks and appreciation 
to the delegation from British Columbia for their con- 
tributions to the program. 

The necrology committee was pleased to report it 
had no business. Serving on that committee were 
Ralph Ortel, Shaw and Borden, Spokane, Wash.; 
Charles Helwig, Charles Helwig, Inc., Portland, Ore., 
and Boyd Brown, Finch’s Stationers, Boise, Ida. 


Oregon Trail Travelers Elect 


Officers of the Oregon Trail Travelers were elected 
at the business meeting that organization held the 
night before the Stationers Association convention got 
underway officially. For the first time, the entire 
board of the Travelers Association is made up of 
Seattle men. They are Joe Dwyer, Automatic Pencil 
Sharpener Company, president; West Davies, Minne- 
sota Mining & Manufacturing Company, first vice- 
president; Fred Carlson, Denison Manufacturing Com- 
pany, second vice-president; F. C. (Chet) Williams, 
Yawman & Erbe Manufacturing Company, secretary, 
and George N. Simmons, Eberhard Faber Pencil Com- 
pany, treasurer. Both Mr. Williams and Mr. Simmons 
were re-elected. 

The Travelers were hosts to a square dance the 
night before the official convention opening, as well 
as to potlatches held before the luncheons and ban- 
quet. President Griggs was toastmaster at the con- 
vention banquet, held on the second night of the 
convention, and entertainment was supplied by a 
barber shop quartet; a dance by Connie Whittle: 
“Magical Mysteries,” by the Vancouver, B. C., Magic 
Circle, presented through the courtesy of Printers’ and 
Stationers’ Guild of British Columbia. After the ban- 
quet a dance was held 


_ *—-_ « - 

MAWLEY FIRST TO MAKE UNDERWOOD CLUB 
E. C. Mawley, New York City accounting machine 
representative, became the first member of Under 
wood Corporation’s 1950 All Star Club, according to an 





announcement by W. F. Arnold, vice-president and 

general sales manager. Membership in the company’s 
E. C. MAWLEY 

sales honor society comes to those members of the 

organization who reach 100 per cent of their sales 


who attained his year’s quota in 


quotas. Mr. Mawley, 
candidate for the 


four months, becomes the leading 


club’s presidency. 
fa el 


SENECA REDUCES 11-B YARDSTICK PRICE 
The Seneca Rule Company, Inc., Seneca Falls, N. Y.., 
announces a reduction in price for the No. 11-B yard- 
stick made of selected wood, natural varnish and hav 
ing brass eyelets on each end for easy handling 
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YORKVILLE SCOUT WINS LEGION AWARD 


Explorer Scout Gunther Tippman of 129 West 63rd 
St., New York City, has received the American Legion’s 
sponsorship for the National Boy Scouts Jamboree 
which takes place June 30-July 6 at Valley Forge, Pa 

Scout Gunther Tippman received the award for the 
outstanding Scout in the Yorkville district of Man- 
hattan. He will attend the Jamboree with the New 
York City Scout delegation. Over 47,000 Scouts from 
the United States will take part in the Valley Forge 
encampment, the first national Jamboree since 1937. 

The Boy Scouts of America is one of the great bul- 
warks of American Democracy. The inculcation of 





SCOUT TIPPMAN TO ATTEND BOY SCOUT JAMBOREE AT 
VALLEY FORGE, PA.—Winner of the American Legion spon- 
sorship in the Yorkville district of Manhattan is Explorer 
Scout Gunther Tippman, who will attend the National Boy 
Scout Jamboree, June 30-July 6, at historic Valley Forge. Inset: 
Irving Levy, treasurer of Art Steel Co., New York, a director 
of Greater New York Council of Boy Scouts for many years. 


makes the 
furthering 
way ol 


and democratic 
America a group 
defending of the 


proce SSeS 
for the 
American 


American ideas 
Boy Scouts of 
maintaining and 
life 

Tippman is a graduate of the industrial division 
of Haaren High School in New York City and attended 
Washington Irving night school to study sheet metal 
procedures. He is employed in the welding assembly 
line on filing equipment at Plant No. 1 of the Art Steel 
Company in New York City. Ambitious and studious, 
he intends to become an engineer as the opportunity 
may provide. He is an outstanding specimen of Am- 
erican youth, being 6'2”, weighing 170 lbs., and was an 
all-around athlete in high school 

Irving Levy, treasurer of the Art Steel Company, New 
York, has been a director of the Greater New York 
Council of the Boy Scouts of America for a great many 
years. (Alan Levy, son of Irving Levy, attended the 
World Boy Scout Jamboree in Holland in 1937.) He has 
given generously of his time and efforts on behalf of 
the Boy Scouts of America. 
1950 
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No more curling of tape! No more sticky fingers! 
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IN OTHER LANDS 
(Continued from page 74) 


relationship and support a back frame and a seat 
frame hinged together; the back frame is pivoted 
adjacent the lower end thereof in the side frames and 
the seat frame is pivoted adjacent its front ends in 
the side frames. Means are provided permitting the 
pivot members of both back and seat frames to be 
raised and lowered and means effect and control the 
movements of the back and seat frames.” 
+ * * 

The United Kingdom Information Service is giving 
some publicity in Australia to a new British duplicator 
which reproduces in seven colors in one operation, a 
portable typewriter weighing only 34 pounds, long- 
life carbon papers which do not curl, a check-writing 
machine offering 100 per cent security against fraud- 
ulent alteration, and a new four-bank portable type- 
writer with a 92-character keyboard 

* + a 

Ideas, a Melbourne publication of trade interest, 
recently reprinted extracts from the U. S. National 
Stationers Association booklet, “How to Sell Filing 
Supplies.” The same publication pointed out to its 
readers how it was possible to sell more business books. 
Display ideas were given, together with slogans and 
catch phrases. 

pose 

The Tasmanian Government Statistician reports 
that, during the financial year July 1, 1948, to June 
30, 1949, imports of stencilling, writing and printing 
inks were valued at £3,487 (£1,387 from overseas), 
while imports of stationery and manufactured paper 
goods were valued at £205,602 (£13,671 from overseas). 

« * * 

The Commonwealth Statistician reports that on 
June 30, 1948, there were 129 retail office appliance 
stores in Australia—36 in New South Wales, 31 in Vic- 
toria, 27 in Queensland, 16 in South Australia, 10 in 
Tasmania and 9 in Western Australia. Value of busi- 
ness done during the financial year was £2,793,000 
£1,025,000 in Victoria, £799,000 in New South Wales, 
£388,000 in Queensland, £320,000 in South Australia, 
£160,000 in Western Australia and £101,000 in Tas- 
mania. One hundred and eighteen of the stores sold 
additional merchandise valued at £2,429,000 

<D>--¢ 
WILLIAM MAYS RETIRES AT 90 

Having recently reached the age of 90 
certainly does not look it—William Mays, stationer, 
Woodhouse Lane, Leeds, England, decided to retire 
The story of his long link with American students 
visiting or studying at Leeds University, and American 
businessmen on a visit to Britain, was recorded earlier 
this year in OFrFrIcE APPLIANCES 

The well-known Mays stationery store has a high 
reputation of more than 50 years behind it, and has 
been acquired by another old-established Leeds sta- 
tioner and bookseller, B. L. Austick. 

Mr. Mays and his vivacious wife and business part- 
ner, who live in their new home in residential Head- 
ingley (Leeds), have happy memories of their Ameri- 
can and other overseas customers. On several occa- 
sions Mr. Mays had the pleasure of meeting fathers 
and sons—and on one or two occasions, grandsons 
during their periods of study and industrial training 
in Leeds, which, with its half million population still 
rising, is often called the city of a hundred trades 
Stationers like Mr. Mays, who catered to that type 
of industrial customer, built big reputations as well 
as sincere friendships. 

The Mays policy for all such similarly-placed stores 
is to let your displays encourage customers to browse 
New ideas in office equipment or educational require- 
ments benefit by leisurely appeal, and especially so 
where overseas visitors are concerned 

Austick’s intends to carry on the Mays methods and 
traditions EFM 


though he 
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COOKE & COBB ADDS TO SALES STAFF 


Ray D. Oliver and Robert Eldridge recently joined 
the sales organization of The Cooke & Cobb Company. 
Mr. Oliver will cover Missouri, Kansas, Oklahoma and 





ROBERT ELDRIDGE 


RAY D. OLIVER 


Texas and Mr. Eldridge will cover Michigan, Indiana, 
Ohio, Kentucky, West Virginia and western Pennsyl- 
vania to Pittsburgh. 

Both men are familiar with the Favorite Line of 
Cooke & Cobb and have had broad sales experience as 
well as knowledge of dealers’ needs and viewpoints 


ee 


DALLAS MEN BUY TEXAS FRANCHISE 

Arthur B. Hilburn, certified public accountant, and 
Fred M. Addington, manufacturers’ representative, 
both of Dallas, Tex., have purchased the Texas fran- 
chise of the Exact-O-Matic System, a new bookkeeping 
service. 

Mr. Hilburn has been named president of the corpo- 
ration, which will operate under the name of Exact-O- 
Matic System of Texas, Inc. 

The new accounting system was developed by Joe L. 
Schmitt, Jr., after 20 years of research. The system is 
a double entry bookkeeping service from punched 
cards. Records and reports can be printed in any 
language using Roman letters and no translation is 
necessary. It is claimed accounting reports are pro- 
duced at the rate of 80 entries per minute. 

Mr. Hilburn and his associates will sell franchises 
throughout Texas, after the formal opening of com- 
pany offices in June 


—- 


EMPLOYEES HONOR JAY B. RIDER 





Employees of the Duggan-Rider Company, Erie, Pa., recently 
honored their retiring employer, Jay B. Rider, with a dinner 
at the Village Hotel. Mr. Rider is shown (center) with the two 
new owners of the firm, A. L. McDonald (left), president, and 
Q. L. Horsman, secretary, who recently acquired the estab- 


lishment, which handles office equipment. Mr. Rider has 
been with the firm for 42 years. 
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9) nel the Alma, Goonsmirer, 


.. $01 really know why it’s 
called the “desk in demand.” With that slick new 
shaped top, banded on four sides with solid hard- 
wood ... it’s a real seller! 





the Oma, Zoonomigen 7 


. and I'm 
satisfied that Alma craftsmanship, at 
Wise Economy prices, means a better A ? 


desk for my money. 


fe 34 F 9 une the ma thessnig 


- ... and you can bet the 
boss listens when | start talking about those wonderful 
Alma features ... plus the smooth good looks that we 
girls go for. 


o 


AS Alert dealers are ordering the “desk in demand” today . . . Alma’s new 
Economizer 1100 series! 





1163-F 60x34 


sas ——— 1151-F 50x30 
—— 
r = _- ‘ 
a . WwW 


Better Desks Are Made of Wood 
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HEAVY REGISTRATION AT DIST. 6 MEET 
(Continued from page 51) 


Treasury Departments had already been made by fol- 
lowers of the socialistic and communistic systems. The 
second step—superiority of the American way of life 
—is based on the Bill of Rights, constitutional govern- 
ment and numerous economic rights, all of which are 
taken for granted. Supplying techniques and facts he 
held to be of paramount importance in overcoming 
economic prejudices and misconceptions now generally 
prevalent. He closed by stating that to inspire en- 
thusiasm for our American way of life we must first 
understand, then talk, and finally to accept our 
responsibilities as citizens. For on the one hand, he 
said, we have a rocky road to state slavery; on the 
other lies the Freedom Road 

Similar in character was the inspiring presentation 
by Joe Meek, secretary of the Illinois Federation of 
Retail Associations. Insisting that it was difficult to 
excite people to anti-communistic action except during 
a depression, he pointed out that within government 


SMO CON PERI 





1. Gene Troy. W. A. Sheaffer Pen Co.; Don Sharpe, Reyburn Mig. 
Co.; E, M. Kuschburt, Kuschburt Office Supply, Milwaukee; Arthur 
Schaefer, Sengbusch Self-Closing Inkstand Co.; Conrad Netzham 
mer, Northwestern Furniture Co., Milwaukee. 

2. Jim Bradley, Higgins Ink Co.; Walter Wagner, University of Chicago 
Bookstore; Mrs. Ragan; Harry Pinch, University of Chicago Book 
store; Russell Ragan. American Pad & Paper Co. 

3. Fred Clark, Industrial Tape Corp.; Al Cote, Reyburn Mig. Co.; Mrs. 
Clark; Stewart MacDonald, Commercial Staty. Co., Chicago; Roy 
Hansen, Globe-Wernicke Co.; M. J. Mossberger, Industrial Tape 


Corp. 
4. Phil Kellstedt, Kellstedt & Son, Peoria, Ill.; Mrs. P. G. Picknell: 
Dick Crawford, Joseph Dixon Crucible Co.; Homer Jacquin, Jacquin 
Co., Inc., Peoria; Mrs. Jacquin; Mrs. Maynard Westring: Arnold 
Lawrence, Will Harms Co., Pekin, Ill., president of 1.B.S.A.; John 
Henn, Joseph Dixon Crucible Co. 
5. P. G. Picknell, Haines & Essick Co., Decatur: Mrs. Whit Hanson: 
Mrs. Picknell; Gordon Kickels, C. L. Barkley & Co.; Mrs. Arnold 
Lawrence; Dick Corlett, Haines & Essick Co., Decatur; Jim Lynch. 
manufacturers’ representative; Whitney Z. Hanson Chicago 
Stationers. 
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circles today there is a vast difference of opinion on 
balancing the budget and fighting the cold war with 
Russia. He stated his belief that the next two, possibly 
three, years would see continued prosperity. We must 
look beyond that period, he insisted, and be ever alert 
to perpetuating our freedom. Deploring the steady 
decline of registered voters who get to the polls, he 
closed by urging that everyone vote and do all in their 
power to get others to vote. Unless we are active on 
the precinct level, he warned, our freedom will go by 
default. 

The Monday afternoon session closed with a round- 
table discussion of a number of topics of current in- 
terest to dealers. Under the skillful guidance of Mod- 
erator Elmer E. Long, Stevens, Maloney & Company, 
Chicago, such topics as standardization, methods of 
greeting card distribution, Fair Trade, packaging, co- 
operative advertising and Wage and Hour legislation 
came in for a thorough discussion, and all present left 


with the feeling that many retailing “knots” had 
been untied. 
Following Mr. Meek’s graphic discussion, another 


Trouper, Wyman S. Randall, western sales manager, 
Rust Craft Publishers, gave his popular dissertation 
on “Are You Securing Your Potential in Greeting 
Cards?” The speeches of Messrs. Kochheiser, Adding- 
ton, Kathman and Randall have been outlined at some 
length in earlier issues. 

The evening portion of the Monday schedule was de- 
voted to the time-honored House of Friendship, spon- 
sored by the Great Lakes Travelers Club, and followed 
by the annual banquet, ably toastmastered by May- 
nard Westering, Mid City Stationers, Rockford, Ill., a 
past governor of the district. A highlight of the din- 
ner was the awarding of a plaque for outstanding 
service in District No. 6 to Governor Edward Shapiro 
by NSA General Manager Paul Burbank. Dancing and 
the resumption of the House of Friendship occupied 
the registrants until after midnight 


Tuesday, May 16 


Two Pauls, whose names are frequently juggled in 
introductions, closed the speaking portion of the NSA 
Sixth District convention. Leading off with his impor- 
tant and well-illustrated “Distribution in a Welfare 
State” was Paul B. Buckwalter, vice-president of Na- 
tional Blank Book Company. He was followed by 
General Manager Burbank’s “The Stationer’s World.” 
Both of these timely discourses were presented in some 
detail in earlier issues. 

The convention closed with the report of the nomi- 
nating committee by Chairman P. G. Picknell, Haines 
& Essick Company, Decatur, Ill., who presented the 
name of Elmer E. Long, Stevens, Maloney & Company, 
Chicago, as the NSA Sixth District gubernatorial nom- 
inee and that of Arnold Lawrence, Will Harms Com- 


pany, Pekin, Ill., as the committee’s choice for 
re-election as I.B.S.A. president. Both were unani- 


mously approved. Selected to serve with President 
Lawrence as I.B:S.A. officers for the coming year were 
the following: Walter Wagner, University of Chicago 
Bookstore, executive vice-president; Richard K. Cor- 
lett, Haines & Essick Company, Decatur, Ill., vice- 
president; Tom Gillice, Rockwell-Barnes Company, 
representing the manufacturers, and Jack Markelz, 
The Book Shop, Inc., Joliet, Ill., secretary-treasurer. 


—> 


TOOF WINDOWS WIN PRIZE FROM CORONET 

It was recently announced that S. C. Toof & Com- 
pany, Memphis, Tenn., will be presented by Coronet 
Magazine with an award for excellence in merchandis- 
ing through attractive window displays. 

A display of Sheaffer pens was entered in a national 
contest sponsored by the magazine and won honorable 
mention and a $50 cash prize. 

Toof’s windows are arranged by Don Fuller, an em- 
ployee of the firm for 30 years who has won many 
similar prizes.—CG 
1950 
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Give Your Customers this 


STAPLING EQUIPMENT 


Merchants the world over have found that handling 
fast-moving ACE Stapling Equipment means more sales 


more profit. No line ever built more goodwill . . the 
kind that brings customers back again and again for 
Staples and other stationery supplies. 
Users and dealers alike recognize that greater operating 
satisfaction is assured with ACE Equipment. Exclusive 
use of fine materials and watch-like precision in pro- 
duction make ACE products better products. That's why 
ACE has, for years, ranked at the top wherever Staples 


and Stapling Machines are sold and used. 


FEATURE THE ACE LINE. . one of the most valuable 
assets your store can have! Send, now, for information 
on the new ACE counter displays featuring ACE Clipper 
and ACE Staple Remover. These beautiful counter dis- 


plays w ill | elp boost sales! 


D ONLY THRU DEALERS 





Diagrams Show Results of Treating Staple Wire 
by the ACE PROCESS 


of on All Fig. 2 Shows the ALL-ROUND wire 
uses only pre ofter being treated by the ACE PROCESS 
ccurately This gives mMoximum strength on the ovte 
- edge where it is needed most 


ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE 


IN CANADA e ACE FASTENER (CANADA) LTD 
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ACE 
STANDARD 


One of the largest 
sellers in the Ace 
line. Staples and 
pins. Gives unex- 
celled stapling 
performance. 


ACE SCOUT 


The Scout offers ex- 
ceptional valve at its 
low price. Durable, 
long-lived. Staples, 
pins and tacks. Loads 
105 Staples. 


ACE STAPLE 
REMOVER 


popers. Soves finger 





NOTRE DAME ST., 








Snaps ovt clinched Staples 
in @ jiffy without damage to 
nails 
Ali-steel construction with 
hondsome plastic moldings 








ACELINER 


‘World's finest Stapler’. 
Becutifully designed. Staples, 
pins, tacks and hond fastens. 





ACE PILOT 


This popular, pre- 
cision-built ma- 
chine staples and 
pins. Loads 210 
Staples 





ACE 
CLIPPER 


Built to last a life- 
time. Light weight, 
easy action. Spe- 
cially designed for 
fast, efficient clos- 
ing of bags, floral 
packings, factory 


vse 





ACE STAPLES 


Have highest ten 
sile penetrating 
strength. Made of 
finest steel wire 


¢ CHICAGO 13 
WEST MONTREAL 
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Sitting is 














ORRECT, comfortable seating of 
e ten plays a big part in increasing 
production and decreasing clerical 
costs. For whatever his position, the 
office worker sits most of every busi 
ness day. 

How alert he feels— how much he 
gets done — may well depend upon 
his chair. 

That’s why Shaw-Walker has pio 
neered ‘‘time-engineered”’ 
every type of office job. Chairs that 
position you for efficient work, yet 
give restful, healthful body support. 

Only Shaw-Walker could design 
these chairs. For they are born of 
fifty years’ experience in serving and 
equipping American business. 

And there are Shaw-Walker desks, 
files, fireproof cabinets, systems, in- 
dexes and supplies — 4,000 different 


important... 


chairs for 












in every job! 











items—each “‘time-engineered”’ for the 
needs of every job and worker. 
If you are setting up a new busi- 


ness or merely wish to modernize 


ee eee O88 @e GO 2eee wo ew eaeeeeeeeeoeoooooooooeeas 
' ! 
! ! 
’ a \ 
- @ Arm and shoulder tt ® Convex curve back 
i comfort. a ) x support ...lets spine 1 | 
y ' relax without slump- ‘| 
' 4 ; 1 
: ® Seat correctly HK Uf. ing. ' 
i sloped, front to back. e—} \ — (lk ; 
1 si RE = ® Correct height and ! 
® Body contact only \ 1b} 7 shape to assure leg : 
with pleasant wood =. comfort ...freedom 
I - er | wf ~ . . ! 
i touching no metal ———T \ from tension. ii 
i 1 
! . % I 
1 I 
! Whe fo ! 
' l 
rv FREE BOOKLE7 - 
I 
' | 


me ee ee ee ee ee ee ee ee ee ee eee ee ee ee ee 


PACKED WITH IDEAS FOR STRETCHING OFFICE TIME! 


Urganize now for greate es effort and rating cost! A wealth 

f ideas on “‘time--« ’ office systems and equipment. 36 pages! 
Many or illustrations! Just off the press! Write today on business 
letterhead to: Shaw-Walker, Muskegon, Michigar 


Built Like a 


Largest Exclusive Makers of Offi 


worn, out-dated offices, be sure to use 
Shaw-Walker equipment through- 
out. It will help you make the most 


of every minute, every working day! 








e Furniture 
and Filing Equipment in the World 








Executive Offices at Muskegon, Michigan 
Branches and Exclusive Dealers in All Principal Cities 





SHAW-WALKER Gy : 


THIS ADVERTISEMENT APPEARING IN NEWSWEEK, U.S. NEWS, AND BUSINESS WEEK 
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DISTRICT NO. 10 STATIONERS MEET 
Continued from page 45) 


$46.75 when others for the purpose 


» bought from competitors at $12.00. The com- 
pa stressec value of records to the customer and 
tl mportance of keeping them in binders appropriate 

f T WoO 
Fells Danger of Complacency 
First Aid t Dying Freedom” was Mr. Kirk’s sub- 
ject at a luncheon session. He had toured eight Euro- 
pean countrie 1946 as one of an official group. The 


not pretty but rather discourag- 
said, was to save that which is 
Complacency he called the 
r of our time, adding that we seem to think 

ems will be solved somewhere else, 


picture he found wa 
ing. Our problem, he 


encroacne ipon 


Ogden: J. 
ham, Royal Typewriter Co.; J. S. Nusbaum, Albuquerque Staty. Co.; 
Pete Masterson, Acco Products, Inc. 


Walter Stevenson, Steve's Office Supplies Vanlanding- 


Arthur O. Carlson, Charles R. Barry Co.; Frank Creer, Utah Idaho 
School Supply Co.. Salt Lake City: Mrs. Creer; Gilbert Weis Mig. 
Co.; Ben Vorwick, Blaisdell Pencil Co. 


Joe Simmer, Wilson Jones Co.; John N. Eldredge. Utah Idaho School 
Supply Co.; Mrs. Eldredge: C. E. Murray. Mittag & Volger. Inc.; 
Mrs. Murray 

4. Earl Kochheiser. president NSA; Adrian Pemproke. governor 10th 
District; Harold Richardson, Richardson Office Supply Co., Grand 
Junction, Colo governor-elect; Frank Creer, Utah Idaho School 
Supply Co.. Salt Lake City. lieutenant governor: M. B. Wheeler 


Prairie Publishina c Casper. Wyo., lieutenant governor. 

Seated: Muriel Phillips. Cleo Powell, Dolores Campbell. Standing: 
Bus Phillips and yde Powell, Mid West Office Supply Co., Salt 
Lake City; Don Stanfield. Wyoming Typewriter & Secio. Co 
s>heyenne; Mr Stanfield: Ronald A. Campbell, Wyoming Staty 
20 Casper 
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whereas we all have a part to play, public opinion be- 
ing formed where you and I live. The following four 
points were brought out: We must maintain our sense 
of crises; we must be articulate, everyone somewhere 
talking with or to groups of people; we must be more 
concerned about the relevancies, using as an example 
for the fourth point the action in taking the steel 
strike from the conference table last fall and putting 
in the political arena. He told of the importance of 
keeping institutions, government, educational, busi- 
ness, on the beam and told of the boy who had not 
been told the story of the Pilgrims in school but had 
received a version of the steel strike. 

Mr. Kirk said he met numerous intellectuals in 
Europe and was disappointed to find so many support- 
ing the thing that was their great danger and ours. 
He referred to an American professor who was writing 
a book defending communism and closed by quoting 
the statement: Russian communism is an awful thing; 
it is a conspiracy against the common people. 

Wyman Randall, Rust Craft Publishers, gave his 
address on greeting card potentials and then separate 
meetings were held by dealers and travelers. Governor 
Pembroke and General Manager Paul Burbank ad- 
dressed the travelers briefly. Walter Bruce spoke on 
courtesy on the telephone and distributed booklets on 
the subject. The courtesy standard, he said, has slip- 
ped in the last decade, a survey showing that in 50 
per cent of business it is lacking to greater or lesser 
degree. One of the major concerns of business is to 
convince employes the value of good manners on 
the telephone. A forum on “Salesman’s Compensa- 
tion” was conducted by Paul Buckwalter, National 
Blank Book Company, and Mr. Addington. Another 
on “Profit Prospects in Office Furniture” was directed 
by President Earl Kochheiser. 

Entertainment included golf for the men, a tour of 
Cheyenne Mountain for the ladies, with a program by 
a talented lot of skaters at the Broadmoor Ice Palace 
for all. The program closed with the annual banquet 
and square dancing. 

— =e 
GROUPS CO-OPERATE IN BUSINESS SHOW 

The National Office Management Association has 
agreed to support the National Business Show at the 
Grand Central Palace in New York City October 23-28 
in co-operation with the Office Executives Association 
of New York, N. Y. This step was announced by 
Rudolph Lang, managing director of the show, at a 
press meeting in the latter association’s offices at 33 
W. Forty-Second St. 

So far, more than 50 exhibitors have signed up for 
space in the exposition. Total exposition space is 
expected to accommodate about twice that number. 

As a feature of the exposition, business men will 
lecture to commercial education leaders on how to use 
modern office equipment in instructing students. There 
will also be “ideal model classrooms” set up and staffed 
at the exposition. Students and faculty members of 
New York University, directed by Dean Peter L. Agnew, 
will participate. 

Another phase of the business and education co- 
operation steps being developed through current activ- 
ities of the executives’ group is an expansion of the 
“validation” program applied to office skill tests, spon- 
sored by the management. There are now 30 New 
York companies in which skill tests of office workers 
are being conducted to develop a set of standards for 
skill-testing applications. 

It was also announced that Elmer L. Helm of the 
Shell Oil Company, Inc., president of the office execu- 
tives’ organization, has accepted chairmanship of the 
latter’s education committee, effective at the expira- 
tion of his term as president on May 17. As committee 
chairman he will co-ordinate affairs of the Business 
Education Advisory Council, which now includes rep- 
resentatives of more than 50 New York companies, 
plus 30 educators 
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N.O.M.A. CONVENTION AT CLEVELAND 
(Continued from page 39) 


were a steel desk, table “ te | t! 
new Mist green finish Desh f red Mis 
green jaspe linoleum tops. Fili t elect 
cally-operated cabinet demonst tuti 
chair were also featured in tl Gt H. O} 


manager of contract sales “A ‘ 
Monroe Calculating Machine Co., Orange, N. J. 


was a complete line of fi I t 
including latest models of M tir d 
bookkeeping machines Super ‘ i D \ 
Crelly, manager of the M I l ! ffice 
and a4 FE. Briderstine, a ta ! 

National Blank Book Co. Holyoke, Mass. play wa 
the National line of accounti: I l pay 
roll records, visible record p £ t ehine 


accounting posting tray 
sheets. A. E. Farr, merchandiss i H. M dy 
Whio representative, were i! tt 

National Cash Register Co., Dayton 9, Ohio \ tor a 
the National booth were showr } plete ! 
of accounting machines, featur i ew Class l 





aes Stolp. egvestees and sales promotion manager; A. B. Dick 
president; J. P. Wright, vice-president and general manager; 
E. P. Jordan. sales; John G. Beadle, vice-president, sales; E. L 
Tabat, sales a Hoe all A. B. Dick Co 


Donald T. Ogden, Toledo district; J. A. Richards. public relations 
manager. New my —" Dolores Lamb, Cleveland model; A 
Karr, treasurer; ughes Akron district, and R. P. Welty 
Cleveland only “ait” Executone, In 

W. Straubel. manager filing equipment and systems; J. A 
Saunders, manager desk and chair sales; R. C. Scott. district 
manager: L. J. uge; Jeannie Cambron, Cleveland model; Geo 
Gothberg. Cleveland manager: W. A. Santor, Cleveland: J. M 
Boehm, district manager, all General Fireproofing Co 
F. L. Basserman, manager. G. L. Boorum. Dick Catlin and C. Bed 
ford, all of Clary Multiplier Corp. Cleveland branch, inspect the 
61, miles of tape used by the Clary machine in operation for 34 
hours at the show 
Ed Conlon. Rcciverelt-Basnes Co.; C. R. Ford and M. W. De Wolfe 
both Farm Credit Administration. Springtield. Mass Len Rose 
Rockwell-Barnes Co 
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he. ashington Ss BD CC. he R 
der and atta nts were der ! iby R i 
lL. Wet sales 1! 
eauan Numbe ring » re Co., Brooklyn 8S, N. ¥ 
pl ! d dem ited were Robert i nur 
ind dat gz machi Roberts Rapidprir mati 
time stamps, numbering ind dating 1 I es t i 
ittendance recorder ind check s ind rt 
Pre t were Ge \. Seaver presid Rod I MH 
nage! 1 Harold E. Weber é ‘ est tive 
‘Gabotrecr Corp., Detroit 34, Mich. LD trated vere 
the R otyper standard model, the auxi \ nd tl R 
a Type typing equi t Ir 
lispiay were I Stewart, gene! . 
i by Cleve i dealer Robert \ N I (! 
é Ss { I tion ind his staff 
Roe -kwell-Barnes Co, : Chicago 1, 121.—! I \ 
l i was show! and explained by I ( 
pres ae t Ly ‘) R ‘ manager office 
i J ry I iles epresel itat 
Royal ‘Type writer c o. New York 16, N. ¥ Dis] 
le ed WwW ‘ new Roy al tlectr a i | 
Ro sertabl nd Royal arb ribt pew ‘ 
iddit to the fu é rf Royty pe | ‘ M. ¢ H 
(ole 1 listrict I igfe! and M NI 6 I t é t 
inage! were ittendance 
Safeguard Cory. Lansdale, Pa. he 
Saf rd check neluding eve 
Inst aching Int itional machine 
i | ( le vere howt \ 
Air-! ent itor 1 I humidiner 
Kew i Maver manager ind VW S \ 
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W's Accounting Machine ‘Today { repre 
f ash register ind adding machine wa ils 
played John Somsen was in charge of the displa 
National Litho F orms Co., C sevetand iz, Ohio rhe 
pal ne oft ea ets carbon er ed for \ 
lis} j In attenda were Ray H. J Rich i WI 
k, Wr L.. Theot 1, Charles Nimeth, W n Ke 
il 4. J. Steffer 1 W L.. Carsor 
New indiana Chair Co., Jasper, Ind. I mpa s H 
i H Chippendale hair in genuine \ and 
ther were wr! n conjunet vith tl Indi 
mpan it ffice furnit Ralph and Maur 
Scl ler and \ WV riick were pre 
Office Appliance Co., Chicago 6, Il. Ex , ed 
OFFICE APPLIANCES the new techr il trade 
i f the office « lipment field ind ‘ OA BUYERS 
INDEX the new plete directory f he offi itili 
leld l ittendar er! J A. Gilber lent Herber 
Ly Sime vice-pre i Charles W G t busi! SS man 
ge! ind ©. R. Snapp issistant editor i photographer 
Olivetti Corp. of America, New York, N. Y. The O 
pr ting il lator Mode 14, an Itallan-bu ichir wt h 
es . ir basic pera ed 
la ‘ rmalass ce {) l 
( It ! ckKs I 
i utors s | W 
( Oo sa i L, 1 
keri I ‘ ‘ e ‘ i it 
Payroll Tax Service, New York, WN. Y. Featured w th 
ympany'’s automat payroll device omplet x in one writ 
ing the payroll purna sheet employes edger ird ind 
p ro heck or ish re ipt E. A. Las} preside: ind 
Joe Lasky, treasu were present 
Peirce Wire Recorder Cc SOPs Evanston, Ill. Featured 
t} rrent model Peir dictating 1 nt nd 
fere! recorde! Charles Pp Peirce pr ent ind R 
Rou reé sale I ize! were assist ! 
Permofiux Corp., Chicago 39, Ill Disp ed was the 
flux Tape-Riter new tape dictating hine G 
Salzmat ind KK i (urtis were prese give 
Phillips Produc ts, Inec., Cleveland, Ohio emonstrated wa 
tt pa v's Moder phone intercom ] tior syst 
or] iting radle telephones with loud weaking inter 
without the use of a witchboard Y. HH. Pi ips 
id R KE. Scatterday ales manage! ver! i itter 
Pitney-Bowes, Ine., Stamford, Conn. \ xtens 
ing f postage meter machines, main s é etter p 
es and ma room equipment, tf | ‘ ich 
ind ticket ounting and endorsi ach 
the Pitney-Bowes booth. The di y was 
Pitne Bowes Cleveland sales p 
lire n of ¢ | Shaffer, Cleveland bra nanage 
R rempse branch service manage! 


Record Files, Inc., Wooster, Ohio R 





exhibited R Ee. Cuthbertsor e-preside! ind 
, rer 
‘Re mington Rand,, Inc., New York, N. ¥. 
‘ Remington Rand furniture office 
yste ind filing equipment was d ‘ ind dé 
strated. In charge w Robert L. Mayotte ted 
bers of the Cleveland tiles office 
Reynolds & Reynolds Co., Dayton 7, Ohio Paywrite 
tems mact é iccountineg torr t 
d forms ) her systems ul in 
hecks were shown and explain« \ W M 


I ind ‘ omotion manag 
“Rite =i ine Corp., 
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NEW FEATURES Model P 4 for 7950 


DESIGNED TO Mi) POST CARD TO LEGAL SIZE c 50 counter, $6.50 
OUT-PERFORM | Hl AUTOMATIC FEED (Plus Excive Tex 


ANY DUPLICATOR AA Wi OO Cl 





ANY TIME AND 
ANY WHERE 


rion Is guaran 


. stop paper 
jes and feed 


have 2 post: 
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oved and re zs 
tH] > 
| af WH cat 
- , HHH) 3 HHT Mil i Hl] 
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Grey finish HA REPRODUCES 
Hi ANYTHING FROM 
3x5 TO 6x94 INCHES 


AA HAA AT i | 
SPEED-O-PRINT CORPORATION (6). fo 077 8? ANE 
— CHICAGO 11, ILLINOIS 


SPEED-O-PRINT (CANADA) LTD. e 77 ST. CATHERINE ST., WEST © MONTREAL 
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HERE'S THE LATEST and coolest thing for offices — the 
first and only reversible window fan for both sash 








and steel casement windows. Twin fans with 24 
inches of blade area—individually controlled—easily | 
reversible—draw in cooler outside air or expel hot | 

stuffy inside air. Weighs only 20 pounds—quickly 

installed without tools. Six- -speed control makes this 

the most flexible window-type cooler ever devised. 

Amazingly low priced—Guaranteed for 5 years— 

a natural for sales! 

(a4 : | 
£1G/777) CIRCULATORS 
| 


Original de luxe AIRFLIGHT circulator PLUS new special 


model priced for mass selling. 
SPECIAL MODEL 15 


Patented* louver rings provide balanced circulation of 
cool air from lower levels to every corner of the office. 
No drafts, blasts or annoying whir—no papers whisked off 
desks. Molded in beautiful two-tone plastics. Over one- * pg tux MoveL 12 
half million in use in offices and homes. 








New price leader? — new features 
Guaranteed for five years — insures 
peak sales and profits! 


A pouBle sAtEe—A sale at the office 
means a sale at home and you get 
the order. That's plus business for 
you. Be sure your salesmen don't 
overlook this opportunity ! 





$” Guaranteed by. "6 
Good Housekeeping 


we 
Nor AS ADVERTISED er’ 






TPatent Pending 
*Protected by U.S. and Foreign Patents 


We ¥ ELCH co. —- CINCINNATI 2, OHIO 


we 
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CRANE AND COMPANY BRANCH STORE OPENED 
Cran¢ any, Inc., of Topeka, Kans., sta- 
I tfitters, recently opened a branch 
re at 643 Ma husetts Ave., Lawrence, Kans., in 
er to be erve the trade territory 
On han eet the customers at the opening of 
e branc!l e Fred L. Brous, general manager of 
Crane and ¢ vy, Ine.: John W. Richardson, sta- 
ner} Lawrence store manager; Leroy 
{i ie], off hine sales, Lawrence store, and Miss 
Barbara J¢ I ert and Don Charles Welter, sales- 
*—- «¢ 
as ; 
; ODOM OPENS CLOVIS, N. M. STORE 
O er and operator of the Odom Office 
N. M., recently opened a similar 
( M. He has the Remington Rand 
DeBaca and Roosevelt Counties 
| e} also be maintained at Clovis 
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awarding a certificate of merit to Governor Wren. 
Three past-presidents of NSA—Fred Downs, Downs- 
Randolph Company, Tulsa, Okla.; Bob Latsch, Latsch 
Brothers, Inc., Lincoln, Nebr., and B. J. Bristoll, Koch 
Brothers, Des Moines, Ia.—were presented. Governor- 
elect Art Reed spoke, announcing that Fred Pfaff, 
Omaha Printing Company, Omaha, Nebr., had been 
appointed general chairman of the 1951 convention 
committee. 


Golf Prizes Awarded 


Bill Pickering took up his toastmastering duties 
again and introduced the new officers of the Midwest 
Travelers Club. Dan MacDougall, Stationers Loose Leaf 
Company, chairman of the golf tournament committee, 
called the names of tournament winners and Lyle 
Turner, W. A. Sheaffer Pen Company, handed prizes to 
all who qualified, including the following: Dick Lowe, 
Browne-Morse Company, low gross score of 75; Ralph 
Sleeper, Office Supply & Equipment Company, Topeka, 
Kans., low net score of 75; George Tapner, Industrial 
Tape Corporation; Winfield White, Southeastern Sta- 
tionery & Bank Supply Company, Ponca City, Okla.; 
Earl Scott, Bauman Office Equipment Company, Wich- 
ita, Kans.; Art Pfister, Smead Manufacturing Com- 
pany; Jack Kelly, Esterbrook Pen Company 

When the banquet program was completed the ball- 
room was cleared for dancing. The House of Friend- 
ship was set up and remained open for the balance of 
the evening 

Saturday morning’s session was presided over by Art 
Reed. Troupers Buckwalter and Burbank presented 
their addresses and then Mr. Reed led an open forum 
discussion on a number of problems put up for con- 
sideration by dealers present. The session and the 
convention adjourned just before noon 


Midwest Travelers Meet and Elect 


The annual meeting of the Midwest Travelers Club 
was held at the Continental Hotel, Kansas City, Mo., 
May 11. Although called for nine o’clock in the morn- 
ing more than 50 were present at that hour, several 
others arrived within a few minutes. William Picker- 
ing, president of the club for the past year, presided. 
The treasurer, Dan MacDougall, reported the treasury 
in healthy condition. After new members had been 
introduced, Mr. Pickering addressed a few remarks to 
them and to all others present, saying, “You are in 
a wonderful industry; I do not know a better one for 
your life work.” He spoke of NSA’s Product Training 
Program and said it was up to the travelers to get 
those booklets into the hands of the dealers’ salesmen 
where they were most needed. A list of dealers in the 
territory who were using the booklets was distributed, 
the members being asked to sell the idea to the others. 

Fred Downs, of Downs-Randolph Company, Tulsa, 
former president of NSA, dropped in for a visit. He 

uggested that members of the Midwest Travelers Club 
hold meetings with dealers’ salesmen whenever they 
can be arranged, bring in all sidelights of the product 
and hold question-and-answer periods. He said that 
meetings properly conducted would create considerable 
enthusiasm and would be most important not only to 
experienced sales persons but to boys and girls who 
have entered the business in recent years 

At the election of officers which completed the ses- 
sion, Dave C. Neuhaus, manufacturers’ representative 
who distinguished himself in arranging for ladies’ en- 
tertainment at the Eighth District meeting, was elected 
second vice-president. Roy Wood of Esterbrook Pen 
Company moved up to first vice-president. Art Pfister, 
Smead Manufacturing Company, moved up to the 
presidency. Dan MacDougall, Stationers Loose Leaf 
Company, continues as secretary-treasurer, and Fred 
Pitt, manufacturers’ representative, as auditor. 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


Harold W. Mann, executive secretary of the National 
Office Machine Dealers Association, 1267 N. Wilton 
Place, Los Angeles, reports at this writing that “Who’s 
Who in the Office Machine Industry” is ready to go to 
press and will be distributed in July to manufacturers 
and member dealers. A volume will be given with each 
membership. Additional copies may be secured at the 
association’s headquarters in Los Angeles 

The publishing of “Who’s Who” involved a great 
amount of work and necessitated the employing of 
three extra girls to handle details, according to Mr 
Mann. 

* * . 

The Glenn C. Leslie Company, 2815 S. Vermont 
Ave., Los Angeles, Auto-Typist distributor, is showing 
a new Auto-Typist, Model 5100, which has been intro 
duced since the recent Los Angeles business show was 
held. 

This new machine has been developed especially for 
the smaller office or for the office where four of five 
machines are needed. It has the same type of mechan 
ism as the larger one, will operate any electric type 
writer and can change from one type to another in 
one minute, according to Mr. Leslie 


om * ~ 


The opening of the Mission Stationers, 1505 Mission 
St., South Pasadena, has been scheduled for not later 
than June 15, according to Carl E. Jacobson, the pro 
prietor. A full line of stationery and office supplies 
will be carried. 

: & @ 

The Culver City Typewriter Company, 9640!5 Culver 
Blvd., is now carrying a complete line of stationery 

W. E. Williams, the proprietor, prior to the war was 
salesman for the Beverly Hills Typewriter Company 
for a period of eight to ten years. For the past three 
years he has been in the office equipment business 

* * . 

The American Office Supply Company on May 15 
opened its new store in the Subway Terminal Build- 
ing, 415 S. Hill St., Los Angeles. For the past five 
years the company has been located at 218 W 
Fourth St. 

Milton B. Feiner, the proprietor, whose former home 
was in Houston, Tex., moved to Los Angeles about 12 
years ago. 

Kirkpatrick Brothers’ Stationery Store in Taft, 
Calif., was completely destroyed by fire Sunday night, 
April 29. 

* * 

Blake Lockard, secretary of the Stationers’ Associa- 
tion of Southern California, 215 W. Seventh St., Los 
Angeles, announces the recent opening of Kerwin 
Stationers, 37 Pier Ave., Hermosa Beach. Fred W. Ker- 
win is the proprietor 

Morris L. Shucart, proprietor of the Shucart Print- 
ing and Stationery Company, 4701 Whittier Blvd., Los 
Angeles, is a new member of the association, according 
to Mr. Lockard. 


> _ 

F. C. Charles, proprietor of the Charles Office Equip- 
ment Distributors, 2436-40 E. Eighth St., Los An- 
geles, who early in the summer underwent surgery on 
one of his eyes, is making a very satisfactory recovery 
He feels, however, that a trip over his territory, which 
includes the 11 western states, might be too strenuous 
at this time, so he has appointed his son-in-law Ralph 
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D. Moore, to cover the territory for him. This is Mr 
Moore's first trip. He left June 1 and will be gone 
about six weeks 


> * * 


The Koffman Company, 1201 N. Alvarado St 
Los Angeles, which has operated a print shop for the 
past 35 years, opened a stationery store in connection 
with the print shop at 1205 N. Alvarado in April 
The stock consists mainly of office supplies, stationery 
and accounting systems. The proprietors are A. J. 
Koffman, Chet Handler, who is salesmanager for the 
company, and Jack Polen, the plant foreman 

. > . 

Ed Johnson, salesman for Smith-Corona, Los An 
geles, early in 1950 was instrumental in organizing the 
Smith-Corona Klub made up of employees of the 
company. The main purpose of the organization is to 
create, through voluntary donations, a fund to be 
used for flowers, gifts or other purposes, in case of 
illness of any member 

Mr. Johnson, who has been with Smith-Corona in 
Los Angeles since 1946, started in the typewriter busi 
ness in Chicago in 1900 as an office boy for the Under 
wood Typewriter Company. For a number of years he 
was a salesman for L. C. Smith-Corona and also for 
the Royal Typewriter Company in Chicago, and while 
associated with them organized clubs similar to the 
one mentioned above 

* > 

Sam Rothman, proprietor of the Commercial Type 
writer Company, 752 S. Spring St Los Angeles 
reports the recent appointment of Betty Cuaron as 
secretary for the company 

* * > 

Ernest Kaplan has been appointed shop foreman 
for the Angelus Typewriter Company, 531 S. Spring 
St., Los Angeles. Mr. Kaplan was formerly associated 
with the Hygrade Office Equipment Company, 1610 
N. Cahuenga Blvd., Hollywood 

—-< 
GEORGIA-HANKS PROMOTES PURVIS 

Charles L. Purvis has been elected vice-president of 
the Georgia-Hanks Company, Inc., Binghamton, N. Y 
stationery and office supplies. Mr. Purvis joined the 
firm in February, 1946, following war service with the 
U.S. Marine Corps. In 1948, after less than two years 
with the company, he was named general manager 

GET 


a ee 


NO. 1 TYPEWRITER TO FILM STAR 


<a 





Novelist Vera Caspary, whose latest film play, “Three Hus- 
bands” is now in the making, was recently presented with 
the No. 1 typewriter made by the R. C. Allen Business Ma- 
chines, Inc., Grand Rapids, Mich. She used the machine to 
rewrite various scenes on the set. Shown here with Miss 
Caspary is Ted Allen, of the R. C. Allen firm. after he had 
presented Mill Caspary with the typewriter. At the right is 
Miss Ruth Warwick, star of the picture. 
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1-HOUR CERTIFIED 


FIRE 
PROTECTION 


FOR THEIR VALUABLES 





THE Victor TREASURE CHEST 


ho enters your store is @ 
ctor Treasure Chest custom- 
er, having documents and valuables 
of some sort in need of fire protection. 
Every Victor Treasure Chest bears the 
Ss. M.N. A. one-hour certification label, 
your customer's guarantee of sure-fire 


protection. 


THE Vdctor FIRE DRAWER 


Every business office and many homes 
need a Victor Fire Drawer for point- 
of-use protection of valuable papers. 
Heavily insulated and certified for one 
hour by the 5. M.N. A. the Victor Fire 
Drawer is available with or without 
base, and answers your customer's 
need for a single drawer fire-resistant 
ynit for those records not large enough 
to warrant a fyll size file. 


WRITE FOR MORE INFORMATION AND THESE SELLING AIDS TO HELP YOU SELL 
TREASURE CHEST FIRE DRAWER 
Catalog Sheets 


ix is Showcards 
Newspaper Mats Newspaper Mats 


Everyone Ww 
potential Vi 
























































Blotters 
Catalog Sheets 





THE VICTOR SAFE & EQUIPMENT CO., INC 


VICTOR 
a el N. TONAWANDA 
NEW YORK 
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THE BROWNE-MORSE puastite | ‘ 
TOP Belews THEM ALL | i 








Here is a desk that is really different. It 







has many advantages over conventional 


BEVERACES wow: 
DISCOLOR ~ a ' 


° 


desks that will help create new sales for 


you. It has beauty, convenience and 









durability not found in any other desk. 


Get full information today. 








ACCIDENTS WON'T 
CHIP IT 


The Plastite surface on oa 
Browne-Morse desk top is 
permanently laminated to 
the metal so it will not 
chip off when heavy ob- 
jects accidentally strike its 
surface. 




























The new Browne-Morse Catalog contains full infor- 
mation on a complete new line of Desks, Files and 


Office Supplies. Send for your copy today. 


Architects of Efficiency for America’s Offices 


MUSKEGON Browne-Morse MICHIGAN 
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NEWS NOTES FROM NSA DISTRICT NO. 5 


H. M. Donisthorpe, Correspondent 
April me¢ f the Cleveland Chapter was 
held at the Hic! Grill on April 24. Final plans for 
the June 30 g were discussed. Harold Groth 
and Jimmy Flack guests at the meeting 


Joe, Elmer Lawrence Kral and Robert Milne are 


welcoming cust ( ind travelers to their new home 
As of May 1 e Buckeye Office Supply Company 
moved to 110 W. St. Clair Ave., Cleveland. The four- 
story buildin ffer better service to their many 


ire , sa 














NEW LOCATION OF BUCKEYE OFFICE SUPPLY 
CO., 110 W. ST. CLAIR AVE., CLEVELAND, OHIO 


lave complete display and stock- 
facil showing a full line of office 
ks and chairs, filing equipment and additional lines 


l€ l re 


portable typewriters and rebuilt machines. The 

ipa é November 11, 1922. May we add 

our best wishe ‘ontinued success to the Krals, 

Bob Milne, Carl Krumm, J. Paul Jones and the rest of 
tnis rowlns I ization 

LeRoy Hansell nvalescing at his home, 1725 

Overlyn St N.V Canton, Ohio, after undergoing 


ery at N American Hospital, Chicago, on 


e Brooks | y, Cleveland, suffered a robbery 
weekend March 26 when practically their 
é ¢ nt stock was stolen 
Mr. and Mrs. S. S. Summerville, Ohio Office Equip- 
ment Company, A Ohio, Gov. and Mrs. Don Crile 
M. A. Buffo, Office Equipment Company, Canton, 
O} attended ffice furniture convention in New 
= M 
5. Barker S ( pany, Cleveland, Ohio, have an- 
ed the } e of the building that houses their 
Cle 
e Det { ers & Travelers party will be 
July 13 Glen Oaks Country Club, which is 
é t N Highway and 13 Mile Road 
ilso entertainment for the 
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ladies, finishing off with a chicken dinner, Franken- 
muth style. Scott Purvis is chairman of the party. 
. + 7 
Tom and Bill Masters have leased the Youngstown, 
Ohio, store, formerly operated by Dray Business Equip- 
ment. The new firm, Masters, Inc., is located at 26 
Fifth Ave., Youngstown, Ohio. 
> * . 


Tri-City Business Equipment, Canton, Ohio, moved 
to new, larger quarters at 2216 Tuscarawas St., W., 
about June 1. 

. 7 . 

The Columbus Chapter of the Fifth District Travel- 
ers Club had a dinner dance May 26 at the Seneca 
Hotel. There were nine couples present and although 
the attendance was not large every one had a good 
time. We were honored by the presence of our Fifth 
District President, Geo. S. Long, and his wife and two 
daughters and their husbands. It sounds like a “Long” 
evening but I am sure every one had a good time and 
enjoyed having the Long family with us. 

7 > . 

Marshall-Smith, Inc., Cleveland, Ohio, has an- 
nounced that George H. Barber is now associated with 
their company as manager of the furniture, floor cov- 
ering and contract department. 


- > * 

We are sorry to hear of the death of T. Carl Smith, 
director and general sales manager of the Columbus 
Blank Book Manufacturing Company. Mr. Smith had 
been ill since the first of the year. 

— 
JACOB HUTTER JOINS CHECK WRITER COMPANY 

Jacob Hutter, son of Samuel Hutter and grandson of 
William Hutter, the founder of the business, has joined 
the Check Writer Company, Inc., New York, N. Y. This 
makes the third generation of Hutters in the company 
since it was founded 3 years ago. 

On March 18th he graduated from The Citadel, a 
military college in Charleston, S. C., where he majored 
in political science and received his reserve commis- 
sion as second lieutenant in the U. S. Air Force. 


He will accompany his father to the NOMDA con- 
vention to be held June 28-July 1 at the Palmer House, 
Chicago, Ill., wherethe will meet dealers from all parts 
of the country. 





Photo courtesy San Jose, Calif., Mercury Herald 


UNDERWOOD SIMPLIFIES CITY HALL PAPER WORK ROU- 
TINE.—Zade Douglas (left), clerk in Santa Clara, Calif., City 
Hall, receives instructions from Collector Joseph Aurrecoechea 
on operating their new Underwood Sundstrand billing ma- 
chine. Santa Clarans will receive their city power, water and 
garbage bills on one ticket instead of three, and the machine 
accumulates totals of utility bills, eliminates adding up bal- 
ances at end of month, automatically accounts for overpay- 
ments and arrears, and enables Collector Aurrecoechea to 
accomplish many operating economies. 
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N INDEPENDENCE DAY-JULY 4, 1950 
174 YEARS OF DEMOCRATIC FREEDOM 








Explorer Scout 
Gunther Tippman 


“BE PREPARED” 
. . Boy Scout Motto 
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Gunther Tippman at work on weld- ‘Strengthen the 
ing line — Plant No. 1, Art Steel Dum of Liberty” 
Co., New York. 
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\\Jo proudly we hail— 
on July 4th « « 

; America’s 174th birthday « « 
together « « 
building better understanding 
of democratic ideals « « 
im service to a 
greater America « « 


and a better world. 


The present is always the time to repledge our allegiance to 
and reaffirm our faith in the United States of America. 


Done—Independence Day, July 4, 1950—I74th year of our 
freedom. 


Ie Steel nasterb © 170 w a33rd ‘sesaas 
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TEXAS TRAVELERS NOTES 


Nina Bailey, Correspondent 


In this, my first effort as your new correspondent, 
I want to thank you for your vote of confidence in my 
ability to succeed Virginia Leonard, who has done such 
a wonderful job. “Filling Virginia’s shoes’’ would be 
a tough assignment for an experienced writer so, if 
I am to measure up in any way to the example she 
has set, the continued co-operation of each and every 
member will be necessary. Philo and Virginia will be 
greatly missed in these parts but they have the best 
wishes of their host of friends for every success and 
happiness in the future. A note from Virginia says 
they are quite busy and happy, but still house-hunt- 
ing in Cincinnati. 

* . ” 

East Texas Office Supply, Jacksonville, Tex., has re- 
cently moved into new quarters, T. C. Watson and 
A. B. Watts, owners, have announced 

+ - oa 


Story-Wright announces that Tommie Massingill 
has purchased an interest in their Lufkin store and 
has been made vice-president and general manager 
of that branch. Stannie Lemoine will continue as store 
manager. 

& + 

Glad to report that Sanford Ink Company’s Ed Mc- 

Bee is feeling much better and is back on the road. 
* * + 

West Texas Office Supply, Odessa, Tex., recently 
moved into its new location, 808 North Texas St 
Ray Hanway is manager there 

+ + 

Vance K. Miller, Vance K. Miller Co., Dallas, Tex., 
recently underwent a serious eye operation, but is 
now on the road to recovery 

+ * * 

A son and heir, Thomas Richard, arrived May 16, 
at the home of Mr. and Mrs. Chas. R. Wood, Stationers 
Distributing Company, Fort Worth, Tex 

« * . 

It is rumored that Fred Deutsch, manufacturers’ 
representative, has found a “swell” place in Little 
Rock to buy men’s clothes. He recently bought three 
suits on one visit to the store 

Mr. and Mrs. Don Wilson, 
Company, Wichita Falls, Tex., 
family by two. Recently, they adopted twins 
Sally. 


Wilson Office Supply 
have increased their 
Sue and 


+ 


H. T. Brashier, Sherman, Tex., has moved next 
door into new and larger quarters, 208 North Travis St 

J. M. Caffall has replaced Herman Vivien as man- 
ager of Harris Book Store, Port Arthur, Tex 

Trinity Publishing Company, Liberty, Tex., an- 
nounces the appointment of R. C. Smalley as man- 
ager of the office supply department 


E. M. Mueller, owner of Mueller Printing and Sta- 
tionery Company, Port Arthur, Tex., passed away 
there on April 28. Mr. Mueller had operated his busi- 
ness for 26 years and will be missed by a multitude 
of friends. His step-son, C. E. Dedman, succeeds him. 

Cathey Office Furniture & Supplies, Inc., 308 North 
Akard St., Dallas, Tex., announces the appointment 
of George Fowles as purchasing agent. Mr. Fowles 
comes to Dallas from Texas City 

Otto Eisenlohr, Dorsey Company, Dallas, Tex., has 
just returned from Miami, Fla., where he attended a 
Kiwanis International convention 


* * 


Dallas welcomes two new office supply firms. Trippe 
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Office Supply Company, 515A North Akard St., T. J. 
Trippe, president and Wallace Wheelis, vice-president, 
has occupied the former site of the Hodges Company, 


which they recently purchased. Slover Office Supply 
Company, 833 West Jefferson, is also a newcomer with 
a complete line of office supplies and furniture. George 
H. Slover is the owner. 

* * * 

Congratulations to V. O. McGaught, Carpenter Paper 
Company's genial Houston ambassador, who has been 
promoted into that company’s executive offices at 
Omaha, Neb. Ed Becker, sales manager of the Fort 
Worth division, will take over as general manager of 
the Houston division. 

” * ” 

L. E. (Bud) Morton, Stationers Distributing Com- 
pany’s Southern Texas representative, has resigned 
his position to return to his home town, Corsicana, 
Tex., and enter the retail office supply business with 
his father at Morton Printing Company. Good luck, 
Bud, we'll be callin’ on you. Bill Putnam succeeds Bud 
at Stationers Distributing Company 

# ~ * 

Mrs. Jack Kern was hostess to 25 members of the 
Travelers Wives Club for a lovely luncheon and book 
review at the Dallas Athletic Club on May 17. Such 
grand get-togethers almost compensate for being the 
wife of a traveler 

” ” 

R. A. (Dick) Wagner, San Angelo, Tex., owner of 
an office supply firm bearing his name, was hospi- 
talized for four days recently for X-rays, check-ups, 
and so on, the first time in 45 years he has been ill. 
The diagnosis: “Physical exhaustion and plain cus- 
sedness.”’ His road to recovery is leading him through 
Corpus Christi, Tex., for a couple of months of fishing. 

* ~ * 

Cathey Office Furniture and Supplies, Inc., has just 
taken on the Security Steel line of office furniture and 
equipment. 

—><- 
R. D. MORGAN HONORED BY REMINGTON RAND 

National winner of his company’s recently com- 
pleted Pacemaker sales contest, R. D. “Russ’’ Morgan 
took possession recently of a trophy which proclaimed 
his Scranton, Pa., staff tops in typewriter sales in 
1949 among Remington Rand’s branch offices. 

Presentation of the cup by Business Machines and 
Supplies Division Vice-president Howard V. Widdoes 
and Typewriter and Supplies Sales Manager H. F. 





HONORED—R. D. “Russ” Morgan (left) of Scranton, Pa., re- 

ceives the Remington Rand Branch office sales trophy from 

Howard V. Widdoes (right), vice-president, and H. F. Ronan, 
typewriter and supplies sales manager. 


Ronan was made shortly after Mr. Morgan’s return 
from a company-sponsored Mexican vacation, also 
a reward for the outstanding record made by the 
Scranton office 
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“It’s a snap to take a nap” 


-|NO EXECUTIVE COULD 


RESIST A REST °°--— 
with this ‘40 WINKS” couch around! « 















With the tremendous demands on the tion. Sell relaxation and boost your 
energy of America's top flight business furniture sales and profits with the "40 


executives, it is no wonder they need WINKS" couch. Nothing else like it on 
occasional rest periods during the day. 


This "40 WINKS" couch is the answer. : : ; 
. , > finest in construction. Write for com- 
lt is formal enough to beautify any pri- 


vate office—yet in a few seconds, it is plete information on the “40 WINKS" 


quickly converted into the ideal place couch and our complete line of up- 
for a few minutes of complete relaxa- holstered furniture. 


the market. Luxuriously upholstered— 








| “ Upholsterers lo 
| dmercan Business” 


MANUFACTURING CO. Ve oo 
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SEE WHAT WE MEAN 


"Quality! 


MODEL C-1500A °° . 


Busin: SSMEN are quick to recog 
nize the quality of Harter chairs. One trial convinces 
them that here is a happy blend of luxurious comfort, 
handsome appearance, and fine construction. What's 
more, they stay convinced. Harter quality insures users 


complete satisfaction year after year after year 


These chairs have big, roomy lines for big men 
The seat on both the swivel armchair and side arm 
chair features resilient coil spring construction that's 
topped with soft padding. The spacious back is fully 
upholstered on both models, with no metal parts 
exposed. Broad and padded arm rests are spaced fat 


apart to provide plenty of ‘spread’ room 


Upholstery choice of leather (corrected top grain 
or deep buff), mohair fabrics, or plastic-coated fabrics 
Standard upholstery colors are Green, Maroon, o1 
Brown—with special colors on request. Baked enam 
el finish in Metallic Gray, Green, or Brown; also 
Grained Walnut or Grained Mahogany 


® HARTER 


Sr VuUeagg@eis MicCcH#H i 
STEEL CHAIRS «© POSTURE CHAIRS 
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NEWS NOTES FROM NSA DISTRICT NO. 8 


k. J. Mitchell, Correspondent 


Three grand ri nal conventions now are history, 
many who attended—the 
Sixth at Highla Park, Ill., the Seventh at Minne- 
Eighth at Kansas City, Mo. Re- 
most interesting in point of the 
the entertainment and the 
ighth Region enjoyed the largest 
iwest history and for the first time 
representatives than traveler 
resentatives. The fine leadership 
Wren, Jr., and his staff of committee 
lends and set a mark that will be 
equal these coming years. The 


no } . ) ‘ . 
eing fond me lies Ior 


> > 
S 





& 

— 
~~ 

. 


registered more dealez 
and manutlact 
of Governor J. L 
‘yhairmen paid 


nard tor tne regi to 


new governors elected for the coming year in each of the 
regions, are: Elmer Long of Stevens, Maloney & Com- 
pany, Chicago, f the Sixth Region; Charlie Storey, 
Storey-Kenworthy Company, Des Moines, for the 
Seventh Region and F. A. “Art” Reed of Latsch Bros., 
Inc., Lincoln, Net for the Eighth Region. The 1951 
convention of the Seventh Region is scheduled for Des 
Moines, Iow the Eighth Region for Omaha, Nebr 
The newly-eles re sidents of the travelers clubs in 
the Seventh and Eighth Regions are: Northwest Trav- 
elers Club, Jack Guntrum of Eaton Paper Corporation; 

Midwest Travelers C Art Pfister, Smead Manufac 

turing C pal vernors Bob Jerue and Ed Shapiro 


Sixth Regions, respectively, are 


be complimented on their excellent leadership 
i st 1cCcé I onventions 
> . * 
Our deepest mpathies to the widow and bereaved 


family of our old brother traveler and long-time friend, 
Claude M. Fleet of Minneapolis, for many years the 


Eberhard Faber Pencil Company representative in that 

é ( de ed away on May 11 following an ill 

s of seve Surviving, besides his widow 

Lilliar W., are daughters, five grandchildren, a 

brother and a ter. Claude’s humor and genial per- 

nality will be missed by the host of friends 
he made throughout his many years of traveling. 

. o of 

I ew office pply and equipment firm of Ahern- 

Pe Office S & Equipment Company opened 

rs for neé at 809 Locust St., in Des Moines 

Iowa, early in J with a complete stock of miscel- 


neous supplie ind steel and wood office furniture 
Heading the firm are James Ahern, W. W. (Bill) Persh- 
ing and G. G. Minor. The first two have been employees 
Holley-Zaiser Company of Des Moines for many 
years. Mr. Mino! a successful office machines dealer 
f many yeal tandin g in Des Moines and will be an 
tive partni mployees, all former Zaiser sales- 


len iclude Sime Lindsley and Harold Nelson. 
De wey ‘Heath will be in charge of the retail store, with 
Miss Manning his secretary. They have obtained fran- 
hises for nati nes of wood and steel furniture as 
well as for mal ijor supply lines 

> + . 

Henry Clark, ! er partner of Clark-Peeper Com- 
pany, St. Louis, and later salesman for Federal Office 
Equipment Con ny, St. Louis, suffered a serious auto- 
mobile accident recently which hospitalized him fo 
everal week O st report states that he is doing 

ely and we Ss way to recovery 


y of our old convention friends 

Eighth Re n meeting this year and hope 
nothing mors han “business” kept them away 
Among those 


enjoy but failed. to see, were 
Walter C. Guy ansas Printing & Lithographing 
Company, Litt I k, Ark.; Milt Navrat of Navral 
Office Equipm«: Company, Emporia, Kans.; Bill 
Schmiederer, Buxt & Skinner, St. Louis; Matthew 
Dillon who trave this territory for many years; Ed 


Keeling, the tleman of Art Metal Construc- 
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tion Company; Matt Dimmit, our old friend and re- 
tired brother traveler, and Ray McGowan, a conven- 
tion fixture for many years and former Shaw-Walker 
Company executive. Mrs. Fred Downs of Tulsa, Okla., 
permitted her husband to attend umaccompanied for 
the first time in several years, as did Mrs. Dan Mac- 
Dougall (Enid to most of us), who was hospitalized 
during that period but is now reported recovering rap- 
idly. Enid also passed up her usual trip to the Seventh 
Region convention where her many friends missed her 
cheerful personality and hospitality. Also missed were 
Ralph Bauman, Bauman Office Equipment Company, 
and Charlie Maurer of Goldsmith’s, both Wichita deal- 
ers, and Lee B. Hausam, Hutch-Line, Inc., Hutchinson, 
Kans. Joplin Printing Company, Joplin, Mo., registered 
two fine representatives, but President Jack Manning 
was conspicuous by his absence. Frank McClure of In- 
land Printing Company, Springfield, Mo., let the press 
of business deprive him of attending, as did Dick Hen- 
nessy of Standard Printing Company, Hannibal, Mo 
Did anyone see Claude Myers, Myers Office Furniture 
Company, Kansas City, cavorting around? Let us 
hope that next year will find all of these nice people 
on hand. 
* 7 * 

Here's one to shoot at: The Schooley Printing & Sta- 
tionery Company, Kansas City, Mo., registered at the 
recent convention 43 of their officials, employees and 
wives, and sold to their sales and office forces more 
than 40 tickets for the “round-up” dinner preceding 
the convention. The congratulations and thanks of 
the entire convention should go to this firm for such 
very fine co-operation toward making this convention 
the real success it was. Following Schooley’s in num- 
ber of registrations were: Security Stationery Com- 
pany with ten; Orowley-Reuter Stationery Company, 
nine, and John Marshall Office Furniture Company, 
six. A most splendid showing of which the whole 
region should be very proud. 

7” 7 . 

Charles H. Parker, sales director of Speed Products 
Company, snapped many photos of those at both the 
Kansas City and Minneapolis meetings, with his new 
Polaroid camera, giving the finished picture to each 
a moment afterwards. 

- 7 = 

Richard B. “Dick” Gingland of Esterbrook fame was 
made a member of his firm’s 25-year club on May 5, 
receiving an award for his co-operative efforts through- 
out those years, which contributed greatly to the suc- 
cess of this fine firm. Dick will end his activities with 
Esterbrook on July 1 to do some of the things he has 
not heretofore found time to enjoy. Dick has many 
admiring friends in our industry who are going to miss 
his periodical calls and his regular attendance at in- 
dustry meetings, but who will be wishing him much 
happiness and contentment throughout the many 
years ahead of him 

. 7 o 

Among the honored guests at the Eighth Region 
convention were Mr. and Mrs. Blaine J. Bristoll of Des 
Moines, Iowa. Blaine is a past governor of the Seventh 
Region, past president of NSA and vice-president of 
Koch Brothers, Inc., of Des Moines. The Eighth Re- 
gion appreciated the visit of this grand couple and 
hope that they will return often 

. 7 > 


Hoover Brothers, Kansas City, Mo., is celebrating its 
fiftieth anniversary in business and proudly showing 
callers the new offices and display space in the new 
building at 1020-22 Oak St. Clarence McGuire and Al 
Kastman head this progressive organization, both of 
whom are well known in the office supply and the 
school equipment fields. 

. > > 

Both the Kansas City and the Minneapolis conven- 
tions received agreeable surprises when long-missing, 
old friends arrived on the scenes. Rudy Johnson of 
Omaha Stationery Company, Omaha, Nebr., graced 
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the Kansas City meeting for the first time in about 
six years. “Little Georgie” Wolcott of Wilson Jones 
Company, showered Minneapolis with his sunny dis- 
position and greeted many of his old cronies who have 
missed him for several years. We had hopes that Pete 
Hoffman would run up from his Hastings, Minn., home 
to spend a few hours with old friends, but family and 
Smead interests prevented it. It was also hoped that 
the lovable old conventioneer, Bill Hogue of General 
Fireproofing Company, would “show” at one of these 
meetings and we hope it was only business pressure 
that kept him away. 
* oa ” 

Dave Heuhaus, manufacturers’ representative, who 
makes his home in Kansas City, Mo., was elected sec- 
ond vice-president of the Midwest Travelers Club at 
the business meeting on May 11 in Kansas City, at 
which time Roy Wood of Esterbrook Pen Company 
was elevated to first vice-president, succeeding Art 
Pfister of Smead Manufacturing Company, who was 


stepped up to the presidency. All other officers of 
1950 were re-elected. 
* * * 
The Navrat Office Equipment Company, Emporia, 


Kans., announces the opening on May 20 of a new, 
air-conditioned branch store in Garden City, Kans 
Milt Navrat is owner of this firm. 

ox * * 

Mrs. Fred Deutsch of Dallas, Texas, wife of the well- 
known traveler of that section, accompanied her hus- 
band to the travelers club business session to learn 
what travelers do when they are not working. This 
was the lady’s first convention with her husband and 
we have an idea that she left Kansas City very much 
enlightened. 

* > * 4 

The charming Mrs. Ellis Ryan, only non-male mem- 
ber of the Midwest Travelers Club, a wood furniture 
representative for several manufacturers, is never 
without escorts for all occasions. She is still the most 
popular member of the several clubs in which she 
holds membership .. . and why not? 

* * * 

At this writing, Carl Schutz of Eagle Pencil Com- 
pany lies critically ill in a Waterloo, Iowa, hospital 
following an emergency operation for peritonitis. He 
and his wife were returning south from Minneapolis 
when Carl was taken so ill that they had to stop at 
Waterloo to consult a physician, who immediately hos- 
pitalized him as an emergency case. Word just re- 
ceived says he is holding his own, but not out of 
danger. 

* * . 

Comfort Printing & Stationery Company, St. Louis, 
held its annual employees’ picnic at Ivanhoe Lodge, 
near St. Louis. Sharing in the responsibilities and fun 
were the employees of Shallcross Printing & Stationery 
Company, Comfort Specialty Company, Seearcee Ad- 
vertising Corporation, Comfort Press, Inc., and Com- 
fort Corner, the main retail store. Friday, May 26, was 
the day and some 225 employees participated. Radios, 
electric irons, $5.00 gift certificates and numerous 
other prizes were awarded to the winners of soft ball, 
square dancing, barbershop chord quartets, flying 
saucer races and other competitions. Twenty-five year 
service awards were given three employees of Comfort 
Printing & Stationery Company, these going to Emma 
Lang and Elda Spies of the bindery department and 
Harry Staub of the office furniture department. A 
professional “caller” supervised the square dances and 
huge quantities of excellent food was served by a local 
caterer. It was an all-day and evening gala affair 

* * > 

Mr. and Mrs. William Schmiederer of the Buxton & 
Skinner clan in St. Louis spent the Memorial Day 
weekend with their children and grandchildren in 
Kansas City, Mo., where the son is secretary of the 
a. ME. C..A. 


os * 


Mrs. William B. Bohart, wife of the Eberhard Faber 
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representative in this area, was a hostess to President 
Truman during his stay in St. Louis June 10. Mrs. 
Bohart is an official of the Park Plaza hotel, where the 


presidential party was lodged. We'll make a good 


Democrat of Bill yet. 
. 7 * 

Among the couples who did double convention duty 
this year, attending both the Seventh and Eighth Re- 
gion meetings, were Mr. and Mrs. Robert Valleau, the 
wood furniture tycoon; Mr. and Mrs. Carl Schutz, the 
busy Eagles of this area; Mr. and Mrs. B. J. Bristoll, 
Des Moines’ most popular stationer, and Mr. and Mrs. 
L. R. Addington, the “ART” of Art Metal. If there 
were others, we congratulate all for their stamina 

” - * 

It was good to see Jack Crow of Hall Stationery 
Company, Topeka, Kans., introducing to his many 
friends at the Eighth Region convention, Mr. Clarence 
A. Severin, president of Hall’s. Also, Jay Wilcox, the 
new president of Schooley Printing & Stationery Com- 
pany, Kansas City, was a most welcome newcomer 
and enthusiastic booster of association activities. Two 
of the new regional members from Jefferson City, Mo., 
Lloyd Hauser and Vic Agee, with their wives, repre- 
sented Midland Stationery & Supply Company in a 
big way. Mrs. Marie Clark of the Crowley-Reuter or- 
ganization of Kansas City was proudly introducing 
and entertaining her charming parents at the “round- 
up” party, where Bob Crowley, president of that firm, 
and the youngest 82-year-old person in this industry, 
was an active participant. 

» * * 

The Stationers Association of Greater St. Louis held 
its annual spring party on the evening of May 17 at 
Bevo Mill in St. Louis with President Alex J. Bartens 
as toastmaster. A goodly gathering of members, wives 
and guests filled the spacious dining room where cock- 
tails were served before dinner, followed by musical 
entertainment and games for which many winners 
received most acceptable prizes. 

a 4 a 

Mrs. George Dyson, wife of the former St. Louis 
manager of Mittag & Volger Company, recently suf- 
fered a heart ailment which confined her to home for 
several weeks. Mrs. Dyson is now showing nice prog- 
ress, though still must forego many of her former 
activities. 

—-_<« 


MODERNIZED CALIFORNIA STORE 





The Snyder Typewriter Co. store at 430 N. San Fernando 
Rd., Burbank, Calif., has been completely modernized and 
remodeled by the new owners, Mr. and Mrs. H. A. Townsend, 
who formerly operated the Standard Typewriter Co. at 303 
S. San Fernando Rd. The name Snyder Typewriter Co. is 
being retained. A feature of the remodeled store is the step- 
up display cases for typewriters. The idea was originated 
by Mr. Townsend and he considers it very effective. The 
accompanying picture shows the interior of the store as it 
now appears. The step-up display cases are at the left. 
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WHAT 
SELLS 

A 
CHAIR? 


As a dealer, you know the highly 


regarded sales maxim: ‘‘Eye-appeal 
means buy-appeal.”’ 

Every Boling chair has this quality... 
so necessary for a healthy sales volume. 
But beneath the immediate beauty of a 
Boling chair you find only the finest 
materials and craftsmanship ... and 
these are the qualities that insure con- 
tinued customer satisfaction. 

We have learned, through experi- 
ence, that craftsmanship is the sure road 
to success in manufacturing. A quick way 
for you to learn the profit possibilities 
of Boling chairs is by writing today for 


new catalog “Chairs for all Business.” 


HIGH POINT BENDING & CHAIR CO. 
SILER CITY, NORTH CAROLINA 


‘ 


High Point Bending & Chair Company of Siler City, N.C. 
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But, he never thought of a desk as an adaptable, 


efficient working tool. Nobody did until recently. 





Standardized dimensions that save floor space yet 





give more etlicient working areas, draw er arrange- 





ments that can be quickly changed to suit new 





requirements, and complete standardization of 





parts, are new They are part ol the Muttiple-1 ) 





principle — the greatest improvement in desk 






engineering since the invention ot the drawer 





Multiple-1 } desks are colorful and attractiy e, too 
With Muli ple-15 desks you can plan an efficient, 


attractive office at low cost! 


Me LIIPI pl 


Write today for ''Tooling Up Your Office’. 






a 
33 
. 








24 pages. A new concept in office equipment. 
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Desks, chairs, files—featured by the leading dealer in your city 


| “METAL OFFICE FURNITURE COMPANY ¢ Grand Rapids, Michigan , 
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MECHANICAL HELPS FOR 
AMSTERDAM ELECTIONS 


Ry J. P. M. Renard and A. Vos 


( ¥ MUNICIPA ry f Amsterdam has mechan 
of its election, the method 

ting for members of Parlia- 
and for town councillors of 
Amste in 49. For these elections, as far 
! t Amsterdam were concerned, the 

pu ed cal tained by applying (partly al- 





I e Ne ting is compulsory. On the 
Parliament, Provincial Govern 


JMMONS + : 
RTH STREET 519 
7 322 
AM D.etret 











7741S HLYON| @ HIN N#Oe NMOwe * 
EXTRACT DETACHED ALONG PERFORATION 
il, an extract of the polling list 


iplicate at each polling station 
500,000 voters spread over 
1e voters for each district are 
ig lists in alphabetical sequence 
ouped by street or square. The 
address, date of birth, number 
consecutive number 
f birth, number of district 
1ave to be transferred from 





ting must be provided with 


r'yping Method Formerly Used 


vere typed in duplicate and 
ed by hand; or the extracts 
of which one copy, cut into 
idressing the summonses. The 
ld up as long as possible in 
ip to date, and then had to be 


yping of extracts and handling 
it 7,000 and collation about 
4 always meant an extra staff, 


verloaded. For the elections 


there was the added difficulty 
ry typewriters, of which the 


Choice of Card Systems 


hich would entail fewer dif- 
e, seemed indicated. The ex- 
istified the idea of punched 
that if a punched card for 
tained, the extracts would be 
betic tabulator in about 170 


betic tabulator with billfeed 
monses, about 250 machine- 
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FOR SUPER COMFORT AND STYLE 


It’s adjustable 


It’s relaxing 
It’s GUNLOCKE 


Ordinary chairs support your back only when you 
lean back to relax, do nothing for you when you 
sit erect. This Gunlocke chair does both! The back 
moves with you and holds you comfortably at all 
times, no matter how you sit. Furthermore, you 
keep your feet on the floor at all times, even 
when you lean back to relax. That avoids annoy- 
ing pressure on the underside of your knees. The 
secret is a chair seat that, though it tilts back 
with you, does not rise perceptibly at the front. 

Upholstery is genuine top grain leather except- 
ing the seat which is covered with hard wearing 
fabric of matching colors. Seat, back and arms 
have molded foam rubber cushions for extra 
softness and long wear. 

The chair moves easily and quietly on 2” ball 
bearing casters that do not injure floor surfaces. 
Available in genuine walnut with finish to match 
any office interior, Write us today for further 
information. 


Chairs for your Q Working Comfort 


MW, H.GUNLOCKE CHAIR COMPANY 


WAYLAND. NEW YOR 
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Carbon Paper 
DEALERS: 


Typewriter Ribbon 
DEALERS: 


‘94, No Secret” 


Here is information that should be of spe- 
cial interest to you. 





The appearance of your carbon paper and 
your typewriter ribbons can be improved, 
their salability increased, by having them 
carry your own private brand name. 


In the manufacturing process, each sheet of 
carbon paper, each typewriter ribbon is posi- 
tively, permanently, identified. A constant 
reminder to your customers that YOUR prod- 
uct is daily doing an outstanding job. 


What better advertising could you ask for? 
Think what this can mean in repeat orders. 


H. M. STORMS COMPANY has long ex- 
perience and complete facilities for ren- 
dering this unique service. 


It is just good business to investigate an 
opportunity which offers such excellent 
possibilities and we suggest you write 


NOW for details. Address Dept. H. 


For over HALF A CENTURY manufacturers of 
“The Complete Line” that stands the test of time. 


CARBON PAPER INKED RIBBONS 
CARBONIZED ROLLS 


“Wholesale Exclusively” 








L 
*teonos evens” 


reaet wane 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 


POON 
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hours would be required 
Punched cards would 


This looked very attractive 
thus reduce the 11,000 man- 
hours required by the former system to about 420 
machine- and man-hours and would make collation 
practically superfluous 

Nevertheless, other difficulties had yet to be over- 
come. The punching of 500,000 cards within a rather 
short time would necessitate a considerable number 
of hand-punching machines. And if they would be 
ready in time, then a method had to be found for 
adding the consecutive numbers in the final compila- 

















tion. The simplest method would be to punch these 
numbers into the cards. In that case, however, it 
would be necessary to renew all cards and to put 
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FRONT OF MARKSENSING CARD 
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REAR OF MARKSENSING CARD 


This would 
cards and 


in new numbers against the next election 
call for many more machine-hours and 
prove very expensive 

It soon became clear that manual punching of 
900,000 cards was impracticable. The main obstacles 
were the long term of delivery and high expense for 
punches (initial payment) together with a lack of 
skilled operators 


Alphabetical Marksensing 
Attention was then turned to the Hollerith mark- 
sensing reproducer which, however, had up to then 


only dealt with numbers 
It is general knowledge that, 

betic tabulator 

1. Two punchings into one column of the 
required for printing a letter; 

2. A maximum of 43 letters can be 
card 

3. The marksensing reproducer transforms simultane- 
ously two pencil marks located above each other 
into one “letter-punching.” 
The problem boiled down to finding a 

transforming the normal writing on the 


when using the alpha- 
card are 


from one 


printed 


method for 


lists into 


combinations of figures which could be marked by 
pencil 
The marksensing card (‘figure 1) was divided by a 


horizontal line in bold type into the upper and lower 
number positions. In the lower positions the com- 
plete alphabet was printed into each marksensing col- 
umn. The selection and marking of the required letter 
then became easy enough and it was only necessary 
to find out which of the upper positions corresponded 


with the proper letter of the three covered by the 
pencil-mark 
Now the letters A to I (left column) correspond 
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Outstanding 
Accomplishment 























Security CRESTLINE Filing Cabinets 


Here is an “A” Grade file line with those plus features that make it an 
outstanding accomplishment in the office furniture field. The development of 
CRESTLINE has been a thorough process of exceptional designing and 
meticulous workmanship ... no more functionally efficient file has ever been 
produced. Feature after feature mark CRESTLINE File as the choice of 
those who demand better quality equipment that will meet the needs of today 
and the increased requirements of tomorrow. 
As with the entire line. CRESTLINE Files measure up to every specification 
implied in the slogan: For an individual unit, or a complete office installation 


. look first to the finest... to Security CRESTLINE. 


' ' 

' SECURITY STEEL EQUIPMENT CORPORATION ! 

— Receive all the facts about : 65 Middlesex Ave., Avenel, New Jersey ; 
CRESTLINE Files by sending for ' Please send me the folder titled: “Designed ' 
the free folder titled “Designed ; Efficiency.” 4 
ee , ' 
Efficiency. Name : 
A eS ee ee RT 4 

' Street cbeesianiiniieel : dotitnadinbenepeedheseeetmiaanaia ’ 

' ' 

' City Zone | ’ 

' ' 


SECURITY STEEL EQUIPMAENT CORP. ccc ncccccccccccccccccccccccsceses® 
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IT’S MIDYEAR TRANSFER TIME 


Now i the time te promote these 
S cisco FGiling and Dinding aid | 


FILING SUPPLIES _ 


Here's a top grade line of filing supplies complete for all filing . 
and finding requirements. It's made right and priced right. [ 
When you handle the GUSSCO line you never fear direct fac- ; 
tory competition for the line is sold through dealers only. If 
"specials"’ are required, our facilities will enable you to quote 
and deliver in jig time. You will get our cooperation, not 
excuses. With this combination of quality, competitive prices 
and service, you couldn't ask for a better selling position. 


Guite.O.feltor 


Write for the GUSSCO catalog today. 








Write or wire today for your 
copy of the COMPLETE 
GUSSO CATALOG! 















Pat. Pending 
THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


The speed, accuracy and economy of filing and 
finding with Guide-O-folders is impressing more 
people every day. And the beauty of it is that 
Guide-O-folders replace old style installations 
without any change in equipment or housing. Just 
take the old folders out of the drawer, place the 
steel Guide-O-frame into the drawer and insert 
Guide-O-folders. Just that simple. The adjustable 
metal tabs may be placed in the required position 
on each Guide-O-folder. Then the file is ready for 


years of accurate, quick and safe filing and finding. 


The Guide-O-folder demonstration kit makes it 
easy to persuade your customers. Get one for 
each of your salesmen today. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 


NEW YORK 13, N. Y. 


WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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employees at the office of 
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Trademark 


TRANSFILE 


STEEL FRONT FIBRE FILES 


FOR TRANSFER TIME 





Stacked by the hundreds or as single units 
TRANSFILE FILES are the low cost way to keep 
all records at finger tips. Each TRANSFILE FILE 
is a complete filing unit in itself. Because the 
weight of the drawer and contents is supported 
on steel, the units can be stacked as high and as 
wide as desired. The bottom drawers work as 


easily as the top ones. 


Shipped flat, they fold together easily and quickly 
without screws, bolts or tools. You will be grati- 
fied how well they sell. Send us your order today. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 






3 STYLES 
13 SIZES 
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QUALITY 


7 is always in STYLE 
ar 


Thru years of filing equipment engineering, one fact 
remains the same. Quélity is tlways in style. 
‘Quality and economy set the pace in 
ANDERSON-HICKEY’S “1200 Line” 

non-suspension filing cabinets. 








—mew oe 


SCHOOLS 
CLUBS 
FACTORIES 
LEE LE 
AGENCIES 
ST TS 


Yes, 
ANDERSON-HICKEY 7 

can fill the filing needs 

of any business. Filing equipment sturdily 

built and beautifully designed. Stee! channels, 
horizontal and vertical, spot welded into a rigid 

frame which carries the drawers. Heavy torque 

plates hold frames true. It’s the extra value that / 
makes satisfied customers and brings them back 

to make more sales and profits for you. 





SOLE DISTRIBUTOR 
5631 W. Madison St., Chicago 44, Ill. 
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alphabetic tabulators. The first line gives name, ini- 
tials, street and consecutive number, the second date 

yirth, house number and number of district 

Insiders will know that the printing of the second 
line entails the services of counters, forming part of 
the tabulator’s equipment. For this reason the pro- 
duction of the summonses takes longer than that of 
the extracts 

On conclusion of the printing, trial checks should 
be made to make sure that the consecutive number on 
the extract is the same as that on the corresponding 
summonses 

Use Adrema for Punch Cards 


Further saving was effected by the use of the ad- 
dressing machine (Adrema), specially equipped for 
puncheards. Formerly the complete address of the 
polling station was printed on 1,000 summonses each 
for 519 districts 

Now, both names and addresses of the polling sta- 
tions (generally schools) are printed on 519 zine 
plates. After the summonses have passed the tabu- 
lator, the addressing machine completes the data at 
an average speed of 5,000 cards per hour. 

All preparatory election work was done in about 
930 machine-man hours 

The marksensing of about 500,000 cards was thus 
done by 50 employees in seven weeks. A total of 
39,400 cards ‘about 7.8 per cent) proved useless be- 
cause of wrong marking. The remarking of the use- 
less cards was left to the most skilled workers. Dur- 
ing this period ten employees did the collation work 
The first trial on a large scale of punching cards 
alphabetically by means of marksensing has proved 
a complete success 

The success of the mechanization of the Amsterdam 
elections administration was in a large measure also 
due to the co-operation of the municipal services con- 
cerned, which made an efficient pooling of the avail- 
able resources possible 

—- 
SOULIS ENTERPRISE EXPANDS 

The Soulis office appliance family, living in Hali- 
fax, N. S., and St. John, N. B., have widened their 
displaying, selling and distributing operations. A sales 
and service branch, including a showroom, has been 
established at Moncton, N. B., and to cover eastern 
“_e Brunswick, western Nova Scotia, and Prince Ed- 

vard Island. Offered are Smith-Corona typewriters 

Smith-Corona and R. C. Allen adding machines and 
cash registers, TMA dictaphone, Marchant Figure 
Master calculators, Todd Protectographs, visible sys- 
tems, safes, vaults, filing cabinets and office furni- 
ture. During the past two years, the provision of seat- 
ing facilities for restaurants, hospitals, hotels and 
schools has been added. The furniture is of Royal 
Metalchrome as well as wood.—WJM 

——- << 

C. H. HENKELS PILES UP A TRAVEL RECORD 

C. H. Henkels, sales manager o ime-motion study 
work simplification products of Industrial Budgets, 


f 
A 


Inc., Toledo, Ohio, is currently earning the title of 
office equipment most-traveled executive Closing 
new I.B.I. sales representation throughout the eastern 


central and southern states. Mr. Henkels is averaging 
better than 6,000 miles monthly 
—-< 
MORTIMER ROSE NAMED DIRECTOR 
Adolph Rose, president of the Rose Ribbon & Carbon 
Manufacturing Company, Inc., announced that at a 
meeting of the stockholders and board of directors 
held at the home office, Mortimer Rose was elected as a 
director of the company and also assistant secretary 
ind assistant treasurer 
—- « 
NEW FIRM IS OPENED AT YONKERS, N. Y. 
The Broadway Stationery has been opened for busi- 
ness at 353 S. Broadway, Yonkers, N. Y., with Chris 
Markatos and Peter Manos as owner partners 
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There ARE other pens 


NONE COMPARES Wity 
HEAFFER‘S 









































Sheaffer's Sheaffer's 
Sentinel Admiral 
$1500 $500 
NO FED. TAX NO FED. TAX 
Sheaffer's Sheaffer's 
Crest Del 
a ] ty oa Sheaffer's Sheaffer's a 
aaah 4 Valiant ? | Statesman vm 
s1980 | aa $1900 Ad NO FED. TAX 
NO FED. TAX xi ( Fg NO FED. TAX | / 


Sheaffer’s welcomes the existence of other fountain pens, for comparison only serves to make 
Sheaffer’s decisive superiority more apparent. No writing instruments in the world offer 
your customers so much for their money. Certainly no others present so pleasing an over-all 
profit picture to you. But in the light of loose talk and current eyebrow-raising advertising 
practices, it’s well to keep these facts uppermost in mind. Let others fight it out at their 
own level. Quality and visible value put Sheaffer’s in a place of honor it shares with no one! 


Here’s what you sell in the Sheaffer’s Line 


@ Full-sized Point in 14K Gold — the © 16 Point Classifications for Every e Perfect Balance 
Only Pen Point Metal that Lasts Writing Style e Sparkling Colors 
Forever ¢ Spiral Finger Grip e Precision Craftsmanship 
e Exclusive One-Stroke Touchdown e Inner-Spring Safety Clips e Guaranteed Satisfaction 
Filler e Visible Refill Indicator e Unsurpassed Gift Packaging 
e Air-Seal “Screw-On"” Caps © Beauty of Design e Complete Price Range 


SHEAFFER: 


W. A. Sheaffer Pen Company, Fort Madison, lowa, U. S. A. In Canada: Malton, Ontario 
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HERE'S THE NEWS 
OF THE YEAR « 





It’s the talk of the industry .. . this wonderful chance to win 
any part of $750.00 in U. S. Savings Bonds and valuable 
merchandise. And whether you win or not, you still get $5 in 
cash for a photograph of your entry. Most important of all, 
the record shows that last year's entries—every one of them 
—enjoyed a sharply increased dollar volume of sales on 
Meilink and Hercules products due to the window displays. 
Get in this year—for sure! 


A WORD FROM LAST YEAR’S WINNERS 


“We're going to try and win First Place again this year. 
Attribute five safe sales to first few days of last year's win- 
dow display. Register vs immediately for 1950 contest.” 

FRANK J. HABERLE—Allentown, Penn. 





Frank Mayo [left) and Orson Grant (right) discuss plans for another 
prize-winning window for 1950... for Bixby Office Supply Co., 
Grand Rapids, Michigan. 
“Lest year's contest was successful not only because we took 
second prize, but also because we sold quite a batch of Hercules 
Vaults. Sold one out of the window even before we had it trimmed.” 


"Sold a No. 10 from the window the first day .. . for private use in a 
home.”"— TOLEDO, OHIO. 


“Had the window in for two weeks. Sold six units which was a record 
fo date.”"—MILWAUKEE, WISCONSIN 


“Stopped more traffic and sold more Meilink safes in ome week than in 
previous 60 days.”—KANSAS CITY, MISSOURI. 


“Man stopped in to buy a safe—from the window display—and we fur- 
nished his whole office."—SAN FRANCISCO, CAL. 


. +. and dozens of other sales-imonials prove that it 
pays to enter the Meilink Window Display Contest! 
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Big Friees 


PLUS 





$5°° IN CASH 
FOR EVERY 
ENTRY! 


GET STARTED NOW! 


This year we have extended the contest to assist you 
in planning your windows . .. and also enable you to 
submit more than one entry. The Contest starts officially on 
August 1, 1950 and closes at midnight, November 15... 
with prizes to be awarded before Christmas. Make plans 
NOW to enter at least ONE WINDOW DISPLAY! 


Hints to Help You Win! 


Be sure you have sufficient stock of Meilink or Hercules 
units to command attention in your windows. We will 
assist in every way possible with shipments of mer- 
chandise. Be prepared to make sales . . . right out of 
your window . .. because that has been the experi- 
ence of other Dealers! Feature the fire hazards— 
and protection—for greatest customer appeal. 


READ THESE SIMPLE RULES 


1. All dealers who handle Meilink or Hercules products are 
eligible to enter. 


2. Windows must feature Meilink and/or Hercules products. 


3. Each entrant must forward 8” x 10” glossy photograph of 
window for which he will receive $5. 


4. Contest starts August 1, closes at midnight November 15, 
1950. Winners will be announced in December. 


5. Duplicate prizes will be awarded in case of ties. Decision 
of the judges shall be final. 


6. All entries become the property of Meilink Steel Safe Com- 
pany. None will be returned. 


MEILINK STEEL SAFE CO. Toledo 6, Ohio 
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Joe Dwyer, Correspondent 


ny the readers of this column will regret to 
learn that Wilson Turner will no longer be greeting 
them as a Northwest Traveler. Wilson, having ieft 
the employ of The Eagle Pencil Company, is soon to 
forego the mist f the Oregon Trail for the sands of 
Waikiki Beach. We sincerely regret that his departure 
deprives us of his services as president of the Oregon 
rrail Travelers for 1950; he has been a hard and con- 
scientious work for the organization for the past 
number of yea! The best wishes of his many dealer 
riends and fell rail Travelers sail with him as we 
n concert \loha, Wilson and Betty.” 
SA regional convention at Bellingham 
attended and most interesting to 
attendance from British Colum- 
Idaho 
We were tickl to be able to greet Al Osborn 
I ma Office Supply Company), who made it 
through the a ance of his trusty crutches, and to 
arn t it entirely recovered from her in- 
iries suffered their recent automobile accident 
qual was enjoyed by all and many 
ationers and travelers were found to be most pro- 
ficient in th: entle art. However, several of the 
iadi ancing without their shoes, that 
Wilson Turne! thick socks absorbed the splinters 
vhile their nylons did not! Several husbands were 
: t ry hat evening, before retiring, to 
emove the plinte from their wives’ feet and the 
limping the next day testified 
the fact that this was a convention of “steady 


Kenney Bauer (Cooke and Cobb) was so impressed 
yarklit purity of Bellingham’s famous 
drinking hat he took a bottle of it on the plane 
with him to B the APSCO man) at the Colorado 
ngs \ Buck reportedly said that it was 
the most in ‘onvention refreshment he had 
eve pee! ID je ed to! 
Those conve vith Russ Stevens (Carter’s Ink 
Company it the convention were very much taken 
t is new bi ccent. Russ explained that it was 
t of ciation with our British cousins 
British Columbia during the past 
confesses that about 4:00 P.m 
h himself beset with a strong “tea- 
ire A challe e, Russ As yet we do not have an 
Ore n Trail Traveler who can manage a monocle! 
The electior f Fred Carlson (Dennison Manufac 
Com} nd West Davis (Minnesota Mining 
Company) to the vice-presidencies 
Travelers was by unanimous 
lamation ny of the high regard in which 


Po 


ley ifé eid 
Chet Williams ‘Y. and E.) read the minutes of the 
past meetin George Simmons (Eberhard Faber) 
tted h ial report, meticulously right down 
1e odd cent I se in attendance arose and ac 
ed Chet George a standing vote of apprecia 
f tl extended during the past year 
half f rganization After 


Cré ree l ie te 


listening to 
report many in the room 

thed lief that he is not engaged in 
Clint Marti: R. L. Smith Company) is entertain 
t chairma year and, being ably assisted by 

\ 1g in prospect. Incidentally, many 
f I le egretting that they didn’t enter 
Cl in the Juarez to Guatemala automobile 
esentative. Any man who can 
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Cut away section 
showing molded 
foam rubber cush 
ions’ in seat and 
back 





his executive posture chair 
practically sells itself ! 


@ Here is a real executive pos- 
ture chair that encourages an upright, healthful 
sitting position, yet is superlatively comfortable! 
Che adjustable, tilting back provides a custom 
fit, and gives maximum support in any working 
position 

Thick, soft “cushions” of mold- 
ed foam rubber in seat and back invite restful 
relaxation that minimizes fatigue and encourages 
mental alertness. Arms are also upholstered with 
foam rubber. Covered in Top Grain leather with 
the exception of the top of the seat which is 
covered in Bedford Cord fabric to preserve the soft- 


ness and flexibility of the foam rubber. 


Dealers who display this chair, 
or place it on trial, find that it practically sells 
itself! Write for details. 


j j 
Gor iach an intimate piece O4 jeereredeere 


there 4 “40 1a liA4ac lar4 saedsAdileale (a7 


THE B. L. MARBLE CHAIR COMPANY 
B edford - O Mio 
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30 
tax not 
included 


Model 6-6-0 
Full keyboard 
adds 9,999.99 

Totals 99,999.99 


Model 7-6-0 
10-key keyboard 
adds 9,999.99 
Totals 99,999.99 


YOUR CHOICE 
OF KEYBOARDS 


9-column total 
also available 


Add the VICTOR Champion 
Line Now, and... 


YOU ADD... 
featured in Saturday 
Country Gentleman, and other leading magazines 
and newspapers thorughout the United States. 


YOU ADD... 
cision-built adding machines now in use by thou- 
sands of stores, offices, professional men, and other 


the same national advertised models 


Evening Post, Pathfinder, 


a popular low-priced line of pre- 


businesses. 


YOU ADD. 


offers your customers a choice of full key or 10 key 


keyboards, 


ACT NOW 


VICTOR ADDING MACHINE CO. 
Chicago 18, Illinois 

World's largest exclusive manufacturers 

of adding machines. Now in our 32nd year 


. a line of adding machines which 


FOR MORE INFORMATION ON THIS 
PROFIT-MAKING OPPORTUNITY 
WRITE, WIRE OR CALL TODAY! 





VICTOR ADDING MACHINE CO., Chicago 18, Ill. Dept. O. A.-7 
1 am interested in the new Victor Champion line of adding machines 
Please send details to: 


Address: 
City: 


cildtlncdindidiieet State: 
Territory where | am now selling: 


! 
I 
| Name :... 
1 
! 
l 


oremece mney 






EE 
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leave Seattle in the morning and enjoy an early din- 
ner that evening in Missoula, Mont., would be bound 
to give Herschel McGiff, the winner, stiffer competi- 
tion than he encountered. 
> al > 

Those travelers gathered at the luncheon at the 
Gowman Hotel, the Monday after the convention, were 
honored by the presence of two ladies of the stationery 
industry from Butte, Mont. Mrs. Claxton and Mrs, 
Ruhle, of the McKee Printing Company, were present 
through the courtesy of Norm Lincoln, ‘(Eaton Paper 
Corporation). Many thanks, Norm, and ladies be sure 
and drop in and see us when you are again in town 
on Monday. 


> e + 
Dewey Maynard, of the recently burned-out May- 
nard Stationery Company, Billings, Mont., is again 


doing business up over the Pay Less Drug Store and 
waiting to greet all travelers. 
” ” » 

Ed Purves, the popular proprietor of Clos Book Store, 
Twin Falls, Ida., is recently back from vacationing in 
southern Arizona. We understand that old man “par”, 
who had been taking a consistent beating from the 


former Idaho state champ, was not loath to see him 
depart! 
* - * 
“Out Where the Hand Clasp’s a Little Stronger.” 
—<_-«- - 


FRIDEN SEES BETTER S. AMERICAN OUTLOOK 

General improvement of business conditions in Cen- 
tral and South America, with the outlook for continued 
improvement, was reported by Stanley M. Friden, ex- 
port sales manager for the Friden Calculating Machine 
Company, Inc., following an eight-week tour of Latin 
America 

“Price of coffee and other crops traded with America 
and other foreign countries has improved,” Mr. Friden 
said. “Trade is once again taking shape and, with the 
relaxation of import license regulations, scarcities of 
American-made products will soon be minimized, help- 
ing to correct inflationary conditions.” 

Mr. Friden toured Havana, San Juan, Caracas, Mara- 


caibo, Trinidad, Rio, Sao Paulo, Montevideo, Buenos 
Aires, Santiago, Mexico City, Monterey, and Acapulco 
conducting sales sessions for his company. An inter- 


esting note discovered in his travels was the fact that 
hotel and food prices in Venezuela are as high as 
those in New York City. 

“Venezuela is the one place in the world where the 
U. S. dollar has been devaluated,” Friden reported 

The sales position of the Friden Company was 
strengthened during his trip by appointment, through 
distributors, of several new branch sub agencies to 


meet the increasing demand for American-made cal- 
also established a 
commercial 


number of 
uni- 


culators. Mr. Friden 
operator training courses in leading 
versities in Venezuela. 


IN SCHOOL FOR VICTOR VISIBLE 





A session of the Victor Visible Training School was held at the Hotel 
Lenox, Buffalo. N. Y., April 17-21. Shown in attendance (left to right) 


are: first row—James A. Eaton. Eaton Office Supply Co., Buffalo, N. Y.: 
Joseph C. Cray. Cray Bros.. McKeesport. Pa.; Harry C. Holswade. 
Holswade Office Suppliers. Inc.. Huntington, W. Va., Claude 
Kershner. Dieckhaus eel Philadelphia, Pa.; second row—Myron 
Wasilchak, Ithaca Office Equipment, Ithaca, N. Y.: Paul H. Jackson. 
Buffalo, N. Y.: Kenneth W. Riedel, Fidlar & 


Eaton Office Supply Co., 


Chambers Co. avenport, Iowa; Ronald F. Peck. Springfield Station- 
ery Co., Sprin — ll.; third row—Carl J. Rhodes. Bauman Office 
Equipment. Am e. Pa.; Andrew “a Gregory. Mayer & Thom. 
Detroit, Mich.:; fo H. Oyler, W. B. Gregor g Son. Detroit, Mich.: 
George T. King. E. S. Howard Co., a : fourth row—H. W. 
Barnes, Victor Safe & Equipment Co., oe nN. ‘Tenewende. N. Y.: 
Morris P. Hall, Hall Office Equipment. Clarksburg. W. Va.; Thomas W. 
Starkey, Penn Office Supply Co.. Pittsburgh. Pa. 
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“Ouick Reference” to Profits 





PRR oro ADDING MACHINE 


em «—& OTHER ROLLS 
Vea «BLOTTING 
: CLIPBOARDS 
FILE FOLDERS 
MEMO FILLERS 
NOTEBOOKS 
PADS, PLAIN 
PADS, RULED 

PRINTED “COPY” 
BOND & SULPHITE 
MANIFOLD PAPER 
MIMEO PAPER 
DUPLICATING PAPER 


GROUNDWOOD 
PAPER 


























More and more profit-wise dealers are watermark or label—definite assurance 
making the Rockwell-Barnes catalog their of uniform top-quality at all times. And 
“bible” for dependable merchandise! every product is backed by Rockwell- 
W ith maximum convenience, they find Barnes experience as “Specialists to the 
a line tailored to their needs—providing Stationer since 1903.” 
a single source for a broad variety of Of- Why not make the R-B catalog your 
fice Papers and Office Needs. Every item quick reference to profits? If you donot al- 
listed in the catalog bears a distinctive ready have one, write today for your copy. 





OFFICE APPLIANCES, July, 1950 167 




















Low Cost Addressing... 


for any size 
mailing list 











lus Fed. Tax and Supplies) 


fldiler thd rede 


NO STENCILS—NO PLATES 
NO RIBBONS—NO INK 


This original, patented, spirit process addresser offers 
dealers peak profits with the finest, low priced ad- 
dresser on the market today. So simple, fast, efficient 
an entirely new conception of addressing ease, 

speed and economy of operation 
Compare the new Model 40 Master Addresser with 
any low cost addresser of any type 

e Adjustable Margin Guide 

e Metered Fluid Control 

e Automatic Tape Movement 


NATIONALLY ADVERTISED EVERY MONTH 


Write today for details and dealer discounts 


TWO MODELS 574° "| 


The Model 40 (illustrated) at 
$39.50 and the famous Model 
25 at this amazing low price of 


flledilér rid rede C2 


6500-D West Lake Street, Minneapolis 16, Minnesota 


Plus Fed. Tax 
and supplies 
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@ Colson’s attractive new counter display 
peps up your caster sales, brings you extra 
business — extra profits by displaying re 
placement casters for all types of office fur 


niture and equipment. 


Requiring a minimum of counter space, the 
Colson display shows hard and soft wheel 
casters for wood or metal office equipment 
—alsu two sizes of glides. Millions of these 
products are sold and the Colson “Silent 
Salesman” merchandising plan can help 


you get your share of this sales volume. 


a Vail Coupon Today 
THE COLSON CORPORATION 


l ELYRIA, OHIO l 
Please send data on Colson Casters for office furniture 

| also information on Colson $s new : e f Salesman 

| merchandising plan | 

: Name 

Company | 
Address | 

i 

l City Zone State | 


| THE COLSON ae fe —_ NV | 
ELYRIA, OHIO 
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NEWS NOTES FROM NSA DISTRICT NO. 4 


R. E. Hilburn, Correspondent 
ything from Charlie Fincher of 
nit) Petersburg, Fla., but understand 
ne of ”" that he is now in Atlanta to 
rat iffered a heart attack in April, 
eing in A ta with his wife and “chillun” 

n his recovery 
reenville, S. C., are now in their 
é eadquart re and warehouse at 631 S. Main 
St. Ed Iler i e purchasing for all the branches 
he new The old location on McBee St 
retai retail outlet 


* 


G 


ightwe mpany, Greenville, S. C., is mov- 
alon Jeff and Mrs. Brightwell have 
n Lauren, S. C., at 205 W. Lauren 
under the management of L. 
addition to the Brightwell firm 
Chas. (Mac) McIver. Mac is a 
supply field but has all the 
litie the job requires and should have 
rood job for himself and Jeff 


* * 


St The nev 
Grant Roff. A 
their new 


‘ eA 
nel i1ice 


Fowle} ( lotte, N. C., have busted out all 
too. The e now in their brand new store at 
Chu formal opening to be announced 
ave to go back very far to re- 
started off around four years 
the wall” and in two moves have 
resent size. The new store has 
play area with plenty of storage 
M. Fowler is president and Joe 
ident. Congratulations, boys 
* * * 


om 1 the f W. 
Hutchison 


Bill Shaw has done a 
o. Bill has opened a new fur- 
a new store diagonally across 
120 W. 4th St. The new 
Space 


* * . 


‘harlotte, 


store 


OOU Ter f floor 


hen it pening new stores, the Alamance 
’ ‘ompany, of Burlington, N. C., 

ke a | it from nobody. Mr. Curtis, the 
ect ed a new office supply and furni- 
re ly across the street from their 
new store in a brand new 

both Maple Ave. and Spring 

is at 208 Maple Ave. Mr. 
old location and will use it 
books, cards, gifts, station- 
i¢ Mrs. Elizabeth Needham is 


tore 


j 


1S 


Che ince 


~ 


where S. P. Richards Paper 
moving to new quarters at 
The new building is a five- 
square feet of floor space. 
another excuse than lack of 
ip. Don’t tell us you’ve spent 
Phil; your credit is good. 


( ' I 1S 
Nel 5.W 
iffair 100 


ise 


Bob Bishop, P. Richards’ enterprising young man 
ering F! i a few other sundry spots, was 

the middle of May. Haven’t heard 
but I'll wager he is still going 


ns 
Oli 


f B b 


to anybody that tangles with 
hell-Dixon Office Supply Com- 
on the golf course. He’d 


book along 


Harold Mitchell 


Gree! N. C 


! Asheville, N. C 
ted eling job that is a 


1 
store all 


has just recently 
honey. Much 
around 


ranged 
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IMMEDIATE SERVICE 
AT ATTRACTIVE PRICES 


\' a: oe ee” 
MANUFACTURING 


COMPANY 


900 East 95th Street Chicago 19, Illinoi 
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LISTO’S Fast Turn-over means 
a Small Investment, Low 


Inventory and Bigger 
NET PROFITS for you! 


“LISTO sells like hot-cakes!”’ enthusiastic- 
ally report dealers everywhere. “The only 
marking pencil we need; everybody prefers 
LISTO!” 

LISTO is the best-advertised, biggest- 
selling marking pencil in the world. 
National magazines, as well as leading 
trade publications tell the LISTO story... 
over and over again...to millions of 
readers who are users of marking pencils. 

Cash in on this overwhelming popularity. 
Feature LISTO Marking Pencils exc/usively! 


EXTRA HEAVY 
Pi hed Economic! «60 LEADS) THAT DON’T 


<* wo WasTE: 
Easy To Meru’ 


y>." 25 FALL OUT! 
Only LISTO has the patented 
“Grip Type Sleeve” that grips 
the entire length of the lead. 
Prevents breakage and the leads 
do not fall out! 
IN 6 COLORS 

RED BLUE GREEN BROWN 
YELLOW BLACK nM 

A 


— 


2:54 
> 


An EXTRA sleeve in 


every box of leads! 


LISTO PENCIL CORPORATION, Alameda, Calif. 
LISTO PRODUCTS, LTD., Vancouver, B. C., Canada 
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NEWS NOTES FROM NSA DISTRICT NO. 7 
Al Nordstrom, Correspondent 


The Seventh District regional meeting held at the 
Nicollet Hotel in Minneapolis on May 19 and 20 is 
now but a memory. Some 250 registrations from Min- 
nesota, Wisconsin, Iowa, North and South Dakota, 
made this a very successful meeting. Among the Wis- 
consin dealers attending were the Clem Kasters of 
Green Bay, and Arnold Schwartzes from La Crosse 
and the Dewey Hecks from Appleton 

The Iowa delegation was headed by Past National 
President and Past Governor B. J. and Mrs. Bristol, 
Past Governor Arthur Kenworthy and Mrs. Kenworthy, 
Past Governor and Mrs. Cliff Cody and the Incoming 
Governor Charles Storey. Past Governor and Mrs 
Al Hansen headed the South Dakota delegation while 
the Dakotas were represented by Former Governors 
Larry Hamm of Grand Forks and James Gaffaney of 
Fargo, Bemidji, Minot, Bismarck and Lake of the 
Woods. We may have overlooked some visiting past 
governors, and if so it was strictly unintentional 

Governor Bob Jerue deserves a vote of thanks as do 
his assistants, Clark Walker, Dick Bertelson, Wally 
Hubbs, Del Deming and many others who gave so much 
of their time to make this a very outstanding meeting 

* * ™ 

The Travelers held their annual meeting, with Jack 
Guntrum succeeding Ray Hammond as president of 
the club, Jack Berry first “V. P.” and Warren Carlson 
second “V. P.” Incidentally, the two Jacks, Guntrum 
and Berry, were ably assisted by their wives in putting 
over the program. Mel Sowell, Art Schade, Arnie Berg- 
lund, Warren Carlson and their wives also contributed 
to the convention work. 

. oo . 

Eulogies were given to William Smith and Claude 
Fleet, two of the club’s long-time members who passed 
away this past year 

a . ~ 

Gene Mitchell, the St. Louis furniture tycoon, re- 
ceived word from Hoosier Desk Company, whom he 
represents, that the strike which had been in force 
for some time at Hoosier has now been settled and 
that deliveries have been resumed. This fact made 
Gene very, very happy, to use his own expression 

. ~ 

Stack Tweten Company of Rice Lake, Wis., held a 

grand opening of the remodeled store at 229 N. Main 


| St. on May 26 and 27 


- ~ - 


Bart Dahlberg, Midland stationer of Minneapolis, 
missed the regional meeting. Fishing at Mille Lac 
Lake for pike kept Bart away. 

- + : 

The long-awaited match between the left-handed 
divot digger from Wayzata, and File Griebel, a right 
hander who offered to use left-handed clubs and give 
Lefty Hasty a stroke a hole did not materialize at the 
convention golf party. Merrill forgot his golfing pants, 
so the match has been postponed until the August 
party of the N. W. Travelers which date will be an- 
nounced in the very near future when the big office 
supply tycoon of South St. Paul gives the word. We 
are waiting to hear from you, Charlie 

~ a 4 

The writer received a card from the Arthur J. Walk- 
ers, who vacationed in Fort Lauderdale, Fla. during 
the month of March and part of April. That tan 
which Art is wearing is not artificial. He says he did 
not spend all of his time under a sun lamp, despite the 
reports of some of the Florida winter residents that 
Minnesota spring weather (1950 brand) prevailed in 
that state of sunshine this season. 

= ” 

Sterley Jerue, B. J. Bristoll, Edward M. Hensen and 
Arthur J. Walker were awarded Certificates of Merit 
at the NSA Regional banquet for outstanding achieve 
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Leadership 
in Modern Duplicating Equipment 


Copy rile 


LIQUID DUPLICATORS 





‘ Easy to Copy-rite’s design advantages plus the best material and 

pice ma workmanship make this duplicator easy to demonstrate and sell 
—and a source of satisfied customers. That's why so many 
dealers prefer Copy-rite. 

Ponel One of Copy-rite’s leading design features is its simplified, 
rugged construction with fewer moving parts—no pumps—a 
design that has practically eliminated the service problem. 

Write We'll gladly tell you of the many outstanding features of 


Copy-rite Liquid Duplicators and their advantages to dealers. 
Write today! 









MODEL EL-47 


ath Copy-rite 
Cr, NOW BEARS THE 
P UNDERWRITERS’ LABORATORIES 
SEAL OF APPROVAL 





necagnized the world ouer. 














WOLBER DUPLICATOR & SUPPLY CO., a 
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America’s Most Successful Dealers 
Sell ATLAS VERTICAL FILES for 
Stencils and Plates 


JUMBO MODEL 1400 


The two-drawer upright 
Jumbo has an outer 
case constructed of ex- 
tra heavy gauge steel. 
The two drawers are 
equipped with ballbear- 
ing suspensions and a 
separate frame of 
heavy gauge steel with 
smooth runners upon 
which the hangers 
glide. 


Write for illustrated lit- 
erature on the complete 
line. 


ATLAS STENCIL AND 
PLATE HANGERS 
The Stencils and Plates 
hang vertically (one or two to each hanger), free from 

damage by folding, creasing, wrinkling or sticking. 
Adjustable visible Atlas Index save time by locating sten- 
cil or plate immediately. 








Atlas vue Clip ners (PSC Series) file vertically stubless stencils and plates 
stencils in file wrappers, x-rays. photographic films, ete 


fears Tk 








Atlas Double Stencil Hangers (DSH) with locking tug. file stencils vertically 





Atlas Plate Hangers (SH Series) file vertically meta! or paper offset plates and masters 


See Atlas Filing Systems at the 
NOMDA Exhibit Booth 41 


eATLAS 





4. STENCIL FILES COMPANY 
ons Se ee ae ee ° OHIO 


STREET ADDRESS ° 1662 E. 118TH ST. 
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THE HOME OF QUALITY PARK ENVELOPES 


* oj * 


FACTS ano FANCIES 


By McGillicudy 


There have been a lot of books written on self- 
improvement, how to get ahead, building a 
dynamic personality and all that. Most of 
them, of course, say a positive attitude is essen- 
tial — there is no such word as “can’t. 


But there is such a word — and it has a 
growing importance to all of us in this 
country if used properly. And here are 
a few examples — read them twice and 
remember them . 


You can’t bring about prosperity by discourag- 
ing thrift. You can’t strengthen the weak by 
weakening the strong. You can't lift the wage- 
earner by tearing down the wage-payer. You 
can't keep out of trouble by spending more 
than your income. You can't further the 
brotherhood of man by inviting class hatred. 
You can’t build character and courage by tak- 
ing away man’s initiative and independence. 
You can’t help men permanently by doing for 
them what they should do for themselves. 


What's this got to do with the envelope 
business? Plenty. It has a lot to do with 
any business operating under the free 
enterprise system — because under that 
system there is incentive to achieve 
quality, to do better, to improve meth- 
ods and services. 


That's the way we operate at Quality Park — 
for over 30 years Quality Park envelopes have 
built a reputation for QUALITY. There’s a re- 
ward for that. Extra care is taken in packaging 
Quality Park products in sturdy boxes and car- 
tons. There’s a reward for that. Modern pro- 
duction facilities assure prompt delivery of 
quantities large or small through established 
dealers. There’s a reward for that. 


And the reward is your friendship, your 
repeat business, your satisfaction — 
because we have helped assure you of 
the friendship, the repeat business, and 
the satisfaction of your customers. We 
like the American way! 


Qty IP 


~~ A 





%& General Office and Factory, Quality Park, St. Paul 4, Minnesota 
¥% Chicago Office and Warehouse, 564 W. Monroe St., 
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NEARLY 
ANNUAL NEW YORK STATIONERY SHOW 


tna bitors showed 


FRIDEN SALESMEN 


business during the past year 
12 more dealers ballotted upon 
time picking the winners 
* 
ele xpresses best wishes for a quick 
Mrs. Dan MacDougal of Kansas City, Mo 
Dougal! ed their first regional in the 
Distri any years 
°° ~—.—}- o 
BUYERS ATTEND 


, O00 


FOURTH 


buying activity marked the 

rk Stationery Show held on 
Mi igh Friday, May 26. at the 
Y New York, N. Y., directed by George 


products of out- 
manufacturing social 
‘ils. greeting cards, gift wrap- 
leather goods, office 
tvpewriters, adding machines 
games, party and household 
many other items. Five floors 
the eighth, at the Hotel New 

ymmodate the displays. 
Sunday at 1 p.m. in the after- 
M hat termed an unusually 
lany department store buyers 
é At the the second 
tal of visiting buvers at over 
count the total 
was found to 

last vear 

were from 1 P.M. to 6 P.M 
P.M. On Monday, Tuesday and 
M. on Wednesday and from 
the closing date of the show 


Jas ct rey 
‘oe ry 
AUSULY 


essories, 


was 
end of 


made, 
yf the shi W 


was 


( 
al increase over 


ihits 


Litt er of the New York Stationery 
because of the outstanding 
how, a number of exhibitors 

tentions of increasing the size 


1951 show 


and friendly 


cocktail hour 


rs in the stationery industry 
6:30 p.m. on Thursday, May 
lance was held in the grand 


New Yorker. More than 275 din- 
ned by that well known master 
Youngman, who was successful 

talent among the guests who 


the evening’s entertainment 
le 
WIN TRIPS TO BAY AREA 


salesmen the 


representing 


state and 89 other countries of the 


OFFICE 


Bay Area next 
I 1 de los Conquistadores,” con- 
I lating Machine Company, Inc 
een set for April 30 through 


to the year 


on all 
require- 
home factory 
ma- 


will be bestowed 
ibstantial 
to and from 
e paid by the 


Sales quota 
+h 
rie 


calculating 


ors” will first be taken on a 
and then will travel 
Pebble Beach, Calif., where a 
will be relieved by banquets, 
ight-seeing and other extra- 


, an ea 
S | iacvory 


iOr 1s Ul 


n charge of 
their sales ability this 
p men of our organization 
b of ng the training 


op of spreaall 
Fiesta de los Conquista- 
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DESK PAD 


SPECIALS! 


NEW i, ® 











EXCEPTIONAL VALUES IN FINE 


QUALITY CHICAGO DESK PADS 
e 


No. 640—GENUINE LEATHER 3'/2" END PANELS. 20x36 
pad with linoleum centers. Packed 6 to carton, assorted 
colors: Brown, Green, Maroon. 


$6.50 © 
7.00 | 
. | 


No. 500 SERIES 
Three sizes in IMITATION LEATHER end panels with 24K 
gold tooling. Similar design to the No. 640. Linoleum centers. 
Packed 6 of a size to a carton, assorted colors: Brown, Green, 

or Maroon. 


Price, list, each 


No. 640, gold tooled, otherwise same 
as above, each 


SIZE PANELS LIST EACH | 
191/4x24"/4 2 $3.00 | 
20x36 31/5 4.00 | 
24x38 3'/p 5.50 

J 


NO. 295 SPECIAL WORK DISTRIBUTOR 

Standard size 6 compartment distributor. 

flexible cover, stiff back with felt surface. 

Packed individually—Brown only, each, list 
a 

No. 205—IMITATION LEATHER 2" padded panels with 24K 
gold tooling. Stiff board centers covered with heavy black 


cloud paper. Edges are taped for extra wear. Packed 6 of 
a size, colors assorted: Brown, Green, Maroon. 


list each $1 70 


Brown only, semi- | 


$3.50 


191/4x24Y/4" size 
144x244" size list each 1.70 
* 


No. 213—19x24" pad with large GENUINE LEATHER pad- 
ded corners, 24K gold tooled. Center is stiff board—with 
black cloud paper. Edges are cloth taped. Brown or Black. 


Packed 6 to carton, colors assorted. $1 30 


Each, list 
(ASSORTED COLORS) OF A 





ALL PACKED 6 
SIZE TO CARTON. 
No. 295 only packed individually. 











Especially liberal Dealer Discounts 
a 
These pads are offered at these prices during 


July and August only. Send your orders NOW. 
Immediate delivery from open stock. 





e 
CHICAGO Pre cne sees 


9 NORTH JEFFERSON ST. @ CHICAGO 6, ILL. | 
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PACIFIC NORTHWEST NOTES 
C. M. Litteljohn, Correspondent 


Articles of incorporation were filed in May at Olym- 
pia, Wash., for the recently incorporated Pacific 
Northwest Office Machine Dealers Association at 
Seattle. Incorporators of this group are J. H. Baker 
Cu. al ‘ ‘ « 

The Stationers, Inc., 926 Pacific Ave., Tacoma, Wash.., 
lent yeoman aid to the launching of the new 1950 

l 


baseball season in that city, tying in the opening 
game of the Ta Tigers” with special advertising 
ind sales pron irging Tacomans to “Let’s Go 


Tacoma Attend the games this year. Help Ta- 
coma win the 1950 Championship.” As a sidelight on 
its own business and stocks, the firm added, “You'll 
have a winning combination if you use Shaw-Walker 
Steel Desks and Filing Equipment 


Fresh laurels have been won by Ben H. Miller, man- 
ager of the Kilham Stationery & Printing Company, 
of Portlar Ore., by his recent election as the new 
president of the Oregon Printing Industry. He suc- 
ceeds Milton E. Bell of Portland, who headed the body 
during the past year 

Kenneth Day and Joyce Gossett have or; 
and established at 205 Home-makers Center, Bellevue, 
Wash., a new type of stationery, office forms and 


service known as Sten-o-Mail 


frre 
a iif 





DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI. 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY New honors have recently come to G. H. Beck, owner 
WHEN WANTED. of the Beck Typewriter Company of 4128 Brooklyn 
Ave., Seattle, Wash., by his selection to the Seattle 
SALES — PROFITS Chamber of Commerce 
ORDER YOUR SUPPLY TODAY! 


Bartholomew M. Stevens has recently been ap- 
pointed electric typewriter and time-recorder manager 
or the International Business Machines Corporation 
it Seattle, Wash. Stevens, who was formerly sales 
representative of this corporation in Riverside, Calif 
lified three times for membership in the 100 


T 
Club of the corporation 


Led by Thomas M. Pelly, head of the Lowman & 
Hanford Company f Seattle, president of the Seattle 






Write today Chamber of Commerce this year, a group of business 
and industrial leaders of Seattle, left in May for a 

a month’s visit to the principal Alaskan communities, 

for Our on zood will and business tour sponsored by the 

chamber. The visitation includes trips to Ketchikan, 





NEW 1950 


Handsome! 
Illustrated 


CATALOG No. 96 


Juneau, Fairbank Anchorage, Seward. Valdez, and 


The first stationery store of Grant C inty Wash., 
and a new business for Ephrata, Wash., has been re- 
cently established in that city by David Snyder, long 
in the stationery trade, and Mrs. Snyder. Mr. Snyder 






and was in the stationery trade for 26 years in Klamath 
Falls, Ore. He has stocked his new store with office 
‘Price List ipplies, greeting cards and other stationery lines 





ASTEWART 


& COMPANY, inc. 


80 DUANE ST. NEW YORK 7,N.Y. NIGHT VIEW OF NEW STORE OF GRATIOT OFFICE 


SUPPLY CO., 11009 WHITTIER AVE., DETROIT 
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New sales-tested 
lisplay...yours at 


no exte cost! 


Here’s a compact, attractive new display 
ae . (13 in.x 5 in.) featuring the types and sizes 
"Y ban > of Bassick Casters and floor protection 
/ equipment that sales figures prove to be 
fastest-moving. 





Each item is numbered for quick identi- 
fication ...mounted on removable wooden 
plugs for easy examination and demon- 
stration. 


Place a smallstock order now, and get this 
tested sales-maker without cost. Write for 
complete information to the world’s largest 
manufacturer of casters—THE BASSICK 
COMPANY, Bridgeport 2,Conn. Division of 
Stewart -Warner Corp. 
In Canada: Bassick Di- 
vision ,Stewart-Warner- 
Alemite Corp., Ltd., 
Belleville, Ont. 


All plastics are not 
Only MASLAND UR, 
This tag is your protection. 


Cm ae f 
he 






eg Tih: 
THE MASLAND DURALEATHER COMPANY 


DEPT. 64. PRILADELPHE 34 Pa. 


’ 
: 


Bassick 
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4zoengbusch Handi-pen 


now equipped with 


(screw-in feed and point) 






2+. a new feature that satisfies a popular demand 
and makes extra sales for you 


Nibin screw-in feed and pen-point is an added feature in the 

Sengbusch Handi-pen line. 
ote! The popular wedge-feed is still available, because 
many large users like the economy of this feed when replac- 

ing pen points. 

echine else has been changed. Nibin is a plus feature. You 
still have: Sengbusch’s famous Capillary Action inking prin- 
ciple that eliminates ink deterioration 











and waste. The same pen holder, well-balanced, for effortless 
writing. The same tasteful styling that appeals to everyone. 

New circulars P-49 and N-30S are now obtainable to 
further aid your selling effort. New catalog pages PHP 1949 
and HPN 49 replace pages PHP 48 and HPN 48 now used 
in catalog 47 flee frm your salesman’'s price book. 

You're all set to cash in on popular demand — just place 
your Handi-pen order today. 


SELF-CLOSING INKSTAND CO., 370 Sengbusch Bldg., Milwaukee 3, Wis. 


> 














LOOKING FOR A Money- Maker? 
Here it is - ROCKET SOFA NO. B-35 


(Club Chair, 2-Place Settee, and 3-Piece Sectional to Match) 


Honestly, here's an ‘‘Eye-Catcher"’ beauty that cludes many styles of sofas, settees, sectionals, 
sells almost on sight. Upholstered throughout in and chairs and gives you the same high quality 
Boltaflex, the finest material of its kind. Avail- thot has made Stanley Fine Leather Furniture a 
able in many solid colors, pastels, and a variety national favorite. Show a Rocket and it sells 
of combinations of the new multi-color prints itself, even against tough price competition. 
and smooth-finish Boltaflex. The Rocket Line in- Write today for prices and color samples. 





TANLEY 


STANLEY 


MANUFACTURING COMPANY 


2310 N. Main Street e 


Fort Worth 6, Texas 
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Exclusive Canadian Distributor: 


( 


ANADIAN STAPLES LIMITED 





Montrreal, 





Toronto, Winnipeg, Vancouver 
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a 
Hit 

THE MID-CENTURY 

MARK OF PROGRESS 


that meahs 
BUSINESS! 


GUIDE YOUR BUYERS TO SALES 


THE FASTEST 


.-- AND MOST ECONOMICAL 
WAY TO PRESENT, DEMON- 
STRATE AND SELL YOUR 
PRODUCTS! 


PERFECT TIMING 


.»-»-GAIN BUYER ACCEPTANCE 
BY SHOWING YOUR PROD- 
UCTS AT THE START OF THE 





BUSINESS YEAR! 


/ 


WORLD'S SHOW-CASE 





--»>GRAND CENTRAL PALACE, 
New York City—THE BEST 
FACILITIES IN THE BIGGEST 
MARKET! 








Phone, Wire or Write 
RUDOLPH LANG, MANAGING DIRECTOR 


NATIONAL BUSINESS SHOW 


33 WEST 42nd ST., NEW YORK 18, N.Y. 
PENNSYLVANIA 6-6760 





The Office Executives Association of Mew York, Inc 
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ARROW FASTENER COMPANY, INC., 38 MAUJER 
ST., BROOKLYN 6, N. Y.—The new Arrow display tray 
has been designed and attractively printed in four colors in 
silk screen on masonite wood. Five stapling machines are 
bound by elastic to remain steady on the tray which can be 





used on the counter or hung vertically upon the wall in 
full view of the customer. The purpose is to allow the customer 


to see, try-out and select the stapling machine he desires, , 


without having to ask the sales clerk unnecessary questions. 
Pertinent information regarding each stapler is printed on the 
board, along with the model and price. The tray is the first 
item of an extensive promotional campaign as a package deal 
to the dealer. 


ART METAL CONSTRUCTION COMPANY, JAMES. 
TOWN, N. Y.—A four-page brochure has been issued stressing 
“Greater privacy for open office areas made possible by new 
Art Metal ‘EI Units’ now available for better office layout.’ 
Originally developed by the E. I. Du Pont de Nemours & 
Company to conserve office space and at the same time assure 
privacy in otherwise “open” office areas, this furniture is now 
being manufactured by Art Metal Construction Company under 
a license issued by the Du Pont Company. The basic element 
in the new furniture is an L-shaped counter desk to which a 
glass screen partition is attached. Style mumbers for com- 
ponents and accessories are listed. 


COLONIAL CARBON COMPANY, 5150 CHURCH ST., 
SKOKIE, ILL.—A new 1950 catalog is available to the trade, 
covering the complete and extended line of spirit and gelatin 
duplicating materials. 


COLUMBIA RIBBON & CARBON MANUFACTURING 
COMPANY, INC., GLEN COVE, L. IL. N. Y.—The firm 
has just released a new carbon paper sample folder, designed 





to give prospective customers a convenient and informative 
container for sample carbon sheets which they have requested. 
The folder will be used for mailing samples in response to 
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—— che MARKWELL HANDI-CLIP STAPLER 
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CALVERT SWITCHED TO MARKWELL 
STAPLING MACHINES! 
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~ MARKWELL FASTENS QUICKER 'W = ! 
PLEASE WRITE today FOR CATALOG & DEALER DISCOUNTS 


MARKWELL MFG. CO., INC. ° 200 HUDSON ST. ° NEW YORK 13, N. Y. 
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CHAIR COMPA RM Ys EN CC. 


127-133 BLEECKER STREET, NEW YORK 12, N. Y. 


Our club chairs 
are masterpieces in 
finely designed 
and finished office 


furniture. 








Write for 
New 1950 Catalog 
TODAY 
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No. 38A. Two utility 
drawers and storage 
Other specifications 
same as 38C above. 





No. 38D. Three letter 
file drawers & stor 
age. Other specifica 
tions same as 38C. 


No. 38C. Two 4-6 f . 
card drawers. One 

utility drawer, two 

letter file drawers 

(with compressors 
and all on ball bear | 
ing rollers. Storage 
section with two ad 
justable shelves. Lock | 
on door. 38’ H b 


29” W by 16” D el 


Le 

1) ] No. 38B. Four 4 x 6 
card drawers, two 
letter file drawers & 
storage. Other speci 
fications same as 38C 


List on 38 series is 
$39.95 Recommend 
10° higher west of 
\ } Rockies All prices 


——_——————— F.O.B. Muscatine, la 


Order Your Combination Units from this 


CENTRALIZED SHIPPING POINT 





No. 29. Twoletter file 
drawers. List $22.95. 


wo. 36. Two card 
drawers, one letter 
drawer, and storage. 
36H x 15SW x 16D. 
List $27.45. 


No. 32A. Two letter 
drawers, utility draw 
er and storage. 

No. 32B. Two letter 
drawers, two 4 x 6 
drawers and storage 
32A & 32B List 34.95. 
Size: 32H x 29Wx 16D 


save freight cost—make more profit 


Now with this extensive line of combina- 
tion units Home-O-Nize can supply your 
requirements. Our centrally located fac- 
tory at Muscatine, lowa, offers a decided 


shipping advantage. Admired for good 


construction and fine finish these H-O-N 
combination units will add ¢ ur profit. 
All are available in either office green or 
hammered grey baked enamel—bonder- 
ized to prevent rust Guaranteed to please 
you and your customers. Your orders will 
be filled promptly. If you desire more 
information, please write for folder on 
all H-O-N ps cts 


o 
Stn, 


MUSCATINE, lOWA 
ee 2 











CNS sel Beg Chriatmas... 
gin "IN SALES! 


SELL HOMEWORK IN COMFORT WITH THE CAVALIER 
Here’s the desk for the Executive who takes 
work home. The Myrtle Cavalier 5451 F is 
50” x 26”, not too large for modest sized 
rooms yet affording plenty of practical 
working surface. Its beauty and adaptable 
design make it compatible with any and 
all home furnishings. In a pleasing price 
range, too, the Cavalier makes an ideal 
gift. Place your order now for Yuletide 
sales and watch your Christmas Stocking 
swell with profits! 


MYRTLE DESK COMPANY 


SES POINT, NORTH CAROLINA 
= / 
~ 
@&A \\a 
. _2 ( 





BETTER DESKS ARE 
MADE OF WOOD 


— DESKS 
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advertising inquiries as well as for usage by the Columbia 
selling force. The writing strength chart on the back of the 
folder will enable the user to select the proper weight and ink 
intensity for the particular job which he has in mind. 


CHICAGO DESK PAD COMPANY, INC., 9 N. JEF- 
FERSON ST., CHICAGO 6, ILL.—New styles in Chicago 
desk pads are described in a new brochure, including styles 
of executive desk pads created for the grey and blonde finish 
modern desks. A new price list is given on linoleum desk tops, 
together with explanations of the various backs available in 
this item. Described is a new series 29300 folding desk pad 
with two distributors. 


COOKS’ INC., CAMDEN, N. J.—An attractive two-color 
catalog just issued by this firm, originators of Ful-Wu Mikafilm 
“window sleeve” display methods, brings large pictures and 
full details of the entire line comprising more than 40 items. 
Specifically designed for use either in the store or by a store’s 
outside salesmen, the catalog is to helm ordering and selling, 
particularly of items not normally carried in stock. A copy 
will be sent on request to dealers requesting it. 


COMMERCIAL STATIONERY COMPANY, 325 W. 
MADISON ST., CHICAGO, ILL.—A new bank catalog, No. 
9, has been issued giving full details and descriptions of the 
firm’s offerings in coin-sorting equipment, coin-counting and 
coin-packaging machines, steel bank coin, vault tray and 
machine posting equipment. 


DEPENDABLE MANUFACTURING COMPANY, 434 
KEELINE BLDG., OMAHA. NEBR.—The company suggests 
LINE BLDG., OMAHA, NEBR.—The company suggests that 
dealers use a recent edition of Dependable Picture News as an 
insert in their Dependable catalog. Featured are new items 
in the company’s line, fully illustrated and described. Especial 
attention is given the new office machine stand with non-skid 


noiseless pad. 


WM. A. FORCE & COMPANY, INC., 64 WHITE ST., 
NEW YORK 13, N. Y.—The company now has available a 
new card to promote the sale of the Model 150 hand numbering 


HAND 
NUMBERING 
MACHINE 


FORCE 


Nurmbers 
woe 
_ MILLION 





machine. It snaps easily onto the back of the machine and 
is printed in black on yellow to contrast well with the blue 
plastic handle. The card is only 2%%4 inches wide and, affixed 
to the machine, stands only 8'2 inches high. It is available 
without charge 


HEDGES MANUFACTURING COMPANY, 2931 WENT- 
WORTH AVE., CHICAGO, ILL.—A new envelope stuffer has 
been prepared giving illustrations and details on the Hedges 
line of files, transfer cases, sorting trays, card trays and other 
office aids. 


ORNA-METAL PRODUCTS, INC., 2412 S. SEVENTH 
ST., ST. LOUIS 4, MO.—Catalog No. 50 has been issued 


detailing the Skyliner modern line of steel office furniture. 
Striking illustrations are given and each piece in the Skyliner 
design receives a full page of description and photograph. 


A price list accon panies the catalog. 
REMINGTON RAND, INC., 315 FOURTH AVE., NEW 


YORK 10, N. ¥ \ handsome 24-page booklet, introducing 
Flexoprint and explaining all phases of its use with a detailed 
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Skillful manufacture has made the 
M & V trademark a symbol of fine 
business supplies. But laurels hard 
won are not to be rested upon. 
That’s why a modernization pro- 
gram is now under way at Mittag 
& Volger. 


Mittag’s manufacturing facilities 
are being both expanded and im- 
proved. Several thousand square feet 
of floor space are now being added 
to our manufacturing area. New 
machinery and improved processes 
are being installed to insure the 
use of the most modern techniques. 
Groundwork is being laid for an en- 
larged line of finer business supplies. 


From this modernization program— 
and the program of merchandising 
and sales helps to follow—will come 
opportunities for Mittag & Volger 
dealers and distributors to sell 
more customers, more efficiently, at 
greater profit. 





MITTAG « 
VOLGER, INC. 


Fine Carbon Papers and Inked Ribbons Since 188] 





Park Ridge, New Jersey 
































SELL COMFORT 
IN AUGUST 


to increase midsummer 
sales 


FEATURE 


Taylors 6621 ve 
Bank of England 


WITH 


Built-In ¢ Extra Soft 


A\ir-Cooled 
Foam Rubber Seat | 


(Recommended in Gr 


Write for dealer pr 


The TAYLOR Chair Company 


BEDFORD 
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text and numerous color illustrations, has been published to 
launch the system. It gives full information on how Flexoprint 
works—from the first step of typing cards through the final 
publication of the catalog or list. The booklet is identified as 
KD-499 and is available upon request. 


STATIONERS’ GUILD OF AMERICA, GIRARD TRUST 
COMPANY BLDG., 1400 S. PENN SQUARE, PHILADEL- 
PHIA 2, PA.—An attractive display piece has been designed 


, Guild 


PENCIL SHACPENERS: 
te | 


V2 





for the Guild Hall and Guild Glider pencil sharpeners. It is 
a three-dimensional display with cut-out figures and a platform 
on which a sharpener may be placed. Multi-colored, it lends 
itself to use either in the store window or on the counter. 


WABASH FILING SUPPLIES, INC., WABASH, IND.— 
A new and complete price list has been issued covering all 
of the items in the Wabash line, this mimeographed list fur- 
nished in loose leaf form punched for easy insertion into price 
books. All prices shown in the new list No. 5-S-50 are current 


May 1 and supersede any previously published list of Wabash * 


prices, 


WILSON JONES CO., 3300 FRANKLIN BLVD., CHI- 
CAGO 24, ILL.—A new catalog of college and school supplies 
is now being distributed, which presents a complete selection of 








ring books, fillers and similar items. Other categories include 
assignment registers for students and teachers, a wire-bound line 
of notebooks and composition and several assortments of loose 
leaf and bound books. A copy of the new catalog may be ob- 
tained by writing to Wilson Jones Co. at the above address. 





CORPORATION REPORTS AND 
FINANCIAL NOTES 


Minnesota Mining & Manufacturing Company, St. Paul, Minn.—The fir 





i net 8a rst quarter 241,032 i net 
f $4,693,0¢ I r the first quarter a year ag er 

$2 for net " LI I $ Ea gs | 
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Brenner Desk Co., Newark, N. J. 
and 
The Exclusive H-H-M Franchise 


Joseph Brenner says, ““We think a lot of the Herring- 
Hall-Marvin Safe Co., because we know they have 
the interests of their: dealers at heart. They foster the 
underst inding, loyalty and cooperation that 
active and strong. Our H-H-M 
franchise really Therefore, we are free 
to devote all our energies to creating sales, knowing 
that we are building for our own future as well as 
theirs. We value highly this harmony of mutual trust 


OHUYUMUVUCHLY Ah 


mutual 
make their dealers 


protects us. 


and loyalty.” 

The protection requirements of Brenner’s customers 
have been served singularly well for a long number 
of years with the extensive lines of H-H-M Safes, 
Chests, Vault Doors and Insulated Record Files. Now, 


this aggressive Dealer looks forward to broadening 


his customer services with H-H-M Natural Rotary 
Record Files and Rigid-Stak Steel Transfer Files. 
Dealers interested in the exclusive H-H-M Franchise, 
that is the companion of successful specialty selling, 
are invited to write about the possibilities for their 
territories. Write today. , 
qt "He 

~w 7 

: 2 

7 

~oing HALL MARV) 

gERRiee i rom OWlO uss &} 

“a —_ 

2, - 


HAMILTON, OHIO 
8 . Rotary Record File ® Insulated Record 
File . tee T f « fes @ Money Chests @ Vault Doors © 
Bonk V + £ . Ww jows @ Night Depositories ©@ Stainless 
1 Buildi 9 Equipment 
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These CESCO products mean 
greater profits and faster 





turnover. Check how you can 
put them to work for you 
NOW! 











Wide range of binders with automatic shift or 
non-shift mechanisms, and various rack, stand 
and cabinet accessory units. 


RING...POST...PRONG BINDERS 





Numerous styles, sizes and grades of binding — 
stiff and flexible covers; wood and metal backs; 
fixed and expanding capacities. 


BUSINESS FORMS . 








Feoeooeoaqe 


Stock forms for almost every requirement: Ledger 
Leaves, Columnar Forms and Pads, Accounting 
Records. 

BE SURE THE CESCO CATALOG IS 

IN YOUR LOOSE-LEAF DEPARTMENT 


© 


The C. E. SHEPPARD Co. 


TWENTY-FIRST STREET 
ISLAND Core. J, N. Y 


44-01 
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NEW IDEAS 
TO HELP INCREASE 
YOUR SALES 





SKE TYPIng on & CUSHION oF ain” 


- 








RESILIENT 
* 


HON-SKID 
BACKING 


. 

WASHABLE 
* 

DURABLE 





a 
~ ATTRACTIVE 








x Reduces Noise 
> Increases Efficiency 
£.W.A. ROWLES COMPANY 





Fast Turnover—Bigger Profits 


MASTERMADE 
CORK TYPEWRITER PAD 


Every Office Is a Prospect 


Sell new typing speed—improved efficiency—less mistakes 
with the new MASTERMADE CORK TYPEWRITER 
PAD. Absorbs clatter and noise of every office machine 


and cushions the vibration. Made of genuine cork, a natural 
cushion composed of millions of cells filled with air. Ma 
chines actually ‘float on air.” Entire pad treated to prevent 
slipping. Pad is very resilient, flexible, washable and w 
not absorb dirt, dust or grime. Carton in bright 


V%4"" tan cork, Size 11°’x13” 
Suggested Retail $1.00 












Rowles 


Change-A-Name 
Si 10°°x2” 
DESK NAME PLATE Seanested Retail $3.75 


A luxurious, “expensive-looking’ changeable letter desk 
sign that you can offer at a price all can afford. Personalize 
each sign with plastic letters in a few minutes. Letters are 
3%” high and covered with unbreakable Lucite plast ver 
Base selected hardwood finished walt n 


prevents scratching 


FOR COMPLETE INFORMATION, PRICES AND DIS 
COUNTS, WRITE DIRECT TO 


EL. A ROLES CS. 


PALABRGTO™® WEVGHUTS. 
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If you ask what makes Sturgis chairs 


as good as they are, the answer is 







engineering. lo Sturgis engineers 





goes the credit for the Follow 










Flex back support, infra-red baked 





. ] ) ] 
enamels, Bonderized metals, sim- 





plined adjustments, luxurious cush 
loning, posture encouragement rather 
he ntrol. and al , 
than control, and above all, design 


that is not merely functional but eye- 


appealir ras W ell. 


i Mis 


PRESIDENT 





EXNCCUTIVE, feno- 
fi cay f} " a na j 4 / , 7, / 
N@i r } f 4 / P lé ig Ne ad fk f> r i hé } > 
‘ Ne ? 





ae 
WS POSTURE CHAIR CO. 
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MEETINGS—DINNERS—CONVENTIONS 
ed from page 90) 
( Mou in View, N. J. Winners were E. J. Mc- 
igh, J A, and J. N. Campbell and H 
Ser led in ( B 
—_- 
NEW YORK MACHINE DEALERS MEET, HONOR 
NOMDA’s GORDON E. MILLER 
eci of the Office Machine Dealers 


4 ation York, Inc., was held on Wednesday 
venil Mat the Brass Rail Restaurant, New 
Y N. ¥ nor to and discuss NOMDA plans 
h the NOM esident, Gordon E. Miller, South- 
Califor Machine Company, Los Angeles, 


Calif., while hx in New York City 
After dinner |] ident I. Rubin, Eagle Office Equip- 
York, N. Y., welcomed Mr. Miller 
Edward J. Toussaint, Central Du- 
icator & T iter Company, Camden, N. J., on 
behalf of the Ne York Association 
I Mr. Miller expressed his pleasure at hav- 
e Op} ) meet with the New York group 
lled f <pression of ideas to take back with 
tell of his travels around the 
plendid meetings he had attended 
e f to be aware of the fact that, with 
there is a greater association 


ells Association’s Purpose 


eaki ciation work, he pointed out that 
tions is to promote friendly rela- 
nd § etween competitors, to formulate 
eneficial to members’ own business 
the in ry, to learn a new approach to busi- 
‘ontribute something—some idea 
essful—so that the other fellow 
bens it. If this is done, he declared, a 
tion will be established with the 
yusiness conditions will prevail 

try 
At this poi omplimented NOMDA Secretary 
M e fine job he is doing in publishing 
advised all members to read it 
ular] H attention to services rendered by 
the National A iation in compiling and publishing 
WwW) WwW! he group insurance program now 
which will be proposed at the 
approval and adoption. He 
ind that the 1950 NOMDA conven- 
June 28-J it the Palmer House, Chicago, IIl., 
tl t anniversary of the National 


a} . ear 
i ct UL 


) e expressed the belief that dealers 
before them if they will take ad- 
roducts appearing on the market 

fied line 


Hear Edward J. Toussaint 


e group was Edward J. Toussaint 
ith Mr. Miller’s remarks on the 
vork, declaring he, for one, has 
to his business in addition to 
In an interesting and in- 
ered such subjects as small parts 
ntory, dealer’s cost of doing busi- 
profit, reducing of excise tax, 
lealer education program 
period that followed I. Meizner, 


enas 


B Machine Company, Inc., New York, 
if what he considered impor- 
at the coming convention. He 


ned program to include a clear 
conditions both at home and 
part played by office machine 
both price and sales structures; 

tion can offer in the 


the associatio1 
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Point by point, the STURGIS 
No. 1200 executive chair is the 
choice of hard-working execu- 
tives who recognize the import- 
ance of efficient working comfort: 


@ low backrest allows free 
shoulder and arm movement 


@ open space between backrest 
and seat allows full support of 
the back while preventing 
pressure on the base of the spine 


full-cushioned coil spring seat 
and soft, comfortable backrest 


e streamlined base with 
cealed 2” ball bearing casters 


con- 


@ bonderized metals with dura- 
ble infra-red baked finishes 


e upholstered in rugged Versilan; 
Goodall’s Claremont or Bed- 
ford Cord; Deep Buff or Top 


Grain leather. 





THE 4 
POSTURE CHAIR CO. 
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form of concrete benefits to dealers, and finally he 
strongly urged that the NOMDA adopt an educational! 
program along the lines of product demonstration and 


elling 


Stresses Dealer Education 


He wa followed by Irving R. Ritchi r'ypewrite! 
Distributors, Inc., who also called for a definitely 
planned program to include panel discussions, open 
forums and stressed the urgent need for dealer busi- 
ness education to help them meet new problems that 


arise because of changing conditions 
The balance of he meeting was devoted to open 
discussion from the floor and before adjourning, Presi 
aent tubin announced tnat the next regular meetings 
of the Office Machine Dealers Association of New 
York, Inc., would be held on Tuesday evening, May 9 
—-_< 


CHOOSE DATES, SITE FOR NOFA CONVENTION 
The National Office Furniture Association has lost 

time in announcing dates and meeting place fo! 
the 1951 convention. It will be held March 4, 5 and 6 
at the Stevens Hotel, Chicago, Il 

President Harry Hofherr has already appointed Ear] 
Hansen, Johnson Chair Company, as the general chair 
man for this NOFA convention. 

Other convention appointments are 

Exhibits—Norman Ginsburg, Joseph Ginsburg, Inc 
chairman; C. Warren Spitzer, Spitzer’s Office Furn 
ture House 

Publicity—Walter Lennartson, OFFICE APPLIANCE: 
chairman; John Smythe, Geyer’s Topics 
Arrangements—James Lynch, Imperial Desk Com 
pany, chairman; Al Lipsky, Business Furniture Com 
pany. 
Program—Hy Natovich, Spak & Natovich, Inc., ¢ 
man; Carl Stith, Metal Office Furniture Compan 
Ladies Activities William Wettham, chair 
Marty Hilmer, Weber, Hilmer & Johnson 
Treasurer—Edward Tyre, Mead & Wheeler Company 
The 1951 NOFA convention headquarters is located 
at 218 W. Jackson Blvd., Chicago 6, Ill., and applica 
tions are now being received for booth spaces. The 
Stevens, too, is accepting hotel reservations and it 
not too early to make them 
— 
NEW YORK OMDA HEARS MUNRO 

The regular meeting, No. 209, of the Office Machine 
Dealers Association of New York, Inc., was held on 
Tuesday evening, May 9, at the Brass Rail Restaurant 
New York, N. Y., with President I. Rubin, Eagle Office 
Equipment Company, New York, N. Y., presiding 
President Rubin introduced John H. Munro, Jr., of 
the John Hancock Life Insurance Company, who an 
nounced that more than 100 members will participate 
in the association’s group insurance plan which is 
designed to include both managers and employees 
He urged members to supply all required information 
data as soon as possible so that the plan can become 


effective at an early date 


‘hair 
y 
man 


Discuss Convention Program 


In opening the discussion on the participation 
the OMDA of New York in the NOMDA Convention 
be held on June 28 to July 1 at the Palmer House 


Chicago, President Rubin called upon I. Meizner, Mer 
cury Business Machine Company, Inc., New York 
N. Y., who proposed that a definite program be pre 
pared to be presented by the New York Association 


at the ming convention and that delegates be chosen 
and properly instructed. He went on to give his li 
teners an outline of what he considered important 
be included in that program 

Considerable discussion followed from the floor with 
the result that the program was approved by thoss 
present. Delegates will be appointed at the next meet 
ing. The following members were then chosen from 
whom representatives will be appointed at the next 


meeting to serve on the NOMDA board of directors f 
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A BARGAIN For YOUR CUSTOMERS... 


A PROFIT-MAKER For rou! 
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HOW TO MAKE 
YOUR OFFICE QUIETER 


FOR V5 ¢" YEAR 


us th i qg ic er 0 ce 
} t ink ‘ t ‘ u t fh tor 


‘only 124% 4 year | Feat 

Kil-K! tte! rypewriter pe eared 
: | is dollar and twenty n - 
pet ecationer OF office soppy 
ye will last at least ten — 
eo i r ring that ume, it wi 
‘a _ eg e noise 


ar and deaden th 


y es, to : 
$a good buy: 


cushion tne 
of ty pis S 


Kil-Klatter ! 


1244¢ 4 year, 





: TT 
made from genvine long-lite 
e Me 


OZITE felt. 


: i 
° Dent-preef and skid-preet 


any other office 
too. 


eriutm 
machines, 


$|25 


At YO 


KIL- KLATIER 


ALER 
STATIONER or orice suPrrLy pet 
ve 


_>*~o 
Current —~ lentes 


KIL-KLATTER 


Advertisement 


crrecwate® pee 


gus serene 





In addition to consistent advertising in leading magazines, 
managers, stenographers and typists, 


directed to office 
KIL-KLATTER has these free sales aids available: 


Catalog cuts 


° 

@ Newspaper mots 

© Two-color envelope enclosures 
° 


Counter cords 


Order KIL-KLATTER typewriter pads today —and don't forget 
to request the free sales aids that will bring you added profits. 


| AMERICAN HAIR and FELT CO. 





Dept. B-507, Merchandise Mart 
Chicago 54, Ill. 








Buy WITH CONFIDENCE Sell WITH PROFIT 





PRACTICAL> 


REYBURN'S UTILITIES, WITH 
THE EXCEPTION OF BULK 
ITEMS, ARE PACKAGED IN 
STURDY, NON-SAGGING, 
SLIDE-DRAWER CARTONS 

ESPECIALLY CON- 
STRUCTED TO SAVE 
SHELF SPACE, YET PERMIT 
MAXIMUM DISPLAY. 


EFFICIENT> 


SALES EFFICIENCY IS 
PROMOTED BY THE 
MODERN PACKAGING 
OF REYBURN'S UTILITIES 
THROUGH EASY ACCESS- 
ABILITY TO THE CARTON 
CONTENTS WITHOUT 
REMOVAL FROM THE 
SHELF...A VALUABLE TIME 
SAVING FEATURE... AND 
ONE WHICH KEEPS SHELF 
DISPLAYS LASTINGLY NEAT. 





Gummaed labels 
Gummed stars 


SELF-SELLING> 


CONTENTS, WHEREVER 
POSSIBLE, ARE SHOWN IN 
ACTUAL SIZE AND COLOR 
AGAINST A RICH, BLACK 
BACKGROUND ON THE 
CARTON FRONT TO 
ATTRACT CONSUMER 
ATTENTION AND 
FACILITATE RAPID ITEM 
SELECTION 


When you buy Reyburns, you buy the best! 


THE REYBURN MANUFACTURING CO., INC. 


PHILADELPHIA 32, PA. 


WAREHOUSE 4048 W. POLK ST., CHICAGO 24, ILL. 
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aluminum 
Junior Executiue 
posture chair 
i 





». 









Collier- Key worth presents 





outstanding engineering in 





{ i \ revolving chair controls with 
__—_— \ 
’ 4 f c J patented “ Equi- Balanced 
. action that assures smooth, easy 
} No. 


motion. Modern in design and 


- 
= 

{ 

¥ JE-6 0-A appearance, these all-steel 


un 





This Fine-Rest junior executive chair rates ace high with office chair controls are construct- 
furniture dealers. With its eye-appeal, it's a cinch to sell. With 
its price appeal, it's a real money maker. With its intrinsic ed to give enduring com- 


merit, it guarantees user satisfaction. So be sure that you always 

have at least one JE-650-A on display—it will pay chair dividends , _— ‘ 
fort and satisfaction. 

Luxury, beauty and functional efficiency are combined in the 

Junior Executive posture chair. The striking satin-finished alumi 

num frame and base are gracefully contoured to eliminate 

clothes-catching protrusions. Here, again, thick cushions of 

bonded foam rubber on seat, back and arms, serve to accentuate 

the comfort which is built into all FINE-REST chairs. The || fa 

JE-650-A, like all chairs in the 600 series, features the tilting | 

seat and is fully adjustable—a luxury class chair at a moderate by y. 


price. Bs 
Panam Precis COLLIER-KEYWORTH CO. 
Distributor ermoporrtan nw. vo a export visrmevron — ee 
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he ming ye George Purvin, Superior Typewriter 
Company, In Samuel Hutter, Check Writer Com- 
pany, Inc.; Israel Mei zner, Mercury Business Machine 
C In 3 1el Stein, Quality Office Equip- 


ment Corporation, and David Silvers, American Busi- 
ness Machines, Ih all of New York, N. Y BEAUTY 


lo Form New OMDA 


The next order of business was the release from the 4 I 
New York Association of members living on Long MAKE UP LL AMEE YOUR 
Island who desire to form their own association. Ap- 
plication has been made by them to NOMDA for a 
charter which nly be granted by obtaining a 


release from the New York Association. After discus- 
sion in open meeting, a motion was made and passed 
to release those whose business is located in Nassau 


and Suffolk Counties on Long Island for the purpose 
if forming the Long Island Office Machine Dealers 
Association. A letter to that effect will be sent to 
Secretary Harold Mann of the National Office Machine 
Dealers Associat l 

The balance of the meeting was devoted to discus- 
ion of topics of interest and importance to the asso- 
iation and industry as a whole. 


we 


STATIONERS CLUB OF CHICAGO CONVENES 

The regular Ma neeting of the Stationers Club of 
Chicago was held on May 22, a postponement from 
the regular time being made inasmuch as Ed Shapiro, 
Esco Stationery Store, was then serving as NSA gov- 
ernor of the Sixth District at the regional meeting in 
Highland Park, Ill. He will be succeeded by Elmer E. 
Long of Stevens Maloney & Company, one of the past 
presidents of the Stationers Club of Chicago. 


Speaker at the club’s May meeting was Wilbur Helm 
of the Central Republic Company on the subject, “The 
False Humili + of Business.” 

The execut committee, coupled with the enter- 

iinme! grou} is planning interesting meetings for 


the balance of the year and on June 19 had as speaker 
Joseph Meek, secretary of the Illinois Retail Merchants 
Association 

Anyone desiring information regarding the Station- 
ers Club can contact the president, Clarence Reynolds, 
Globe Furniture & Stationery Company, or W. G. 
Bruner, secretal Office Stationery & Equipment 
Company 

a 


CALIFORNIA STATIONE ve HONOR R. E. SHEPPARD 


The Statione1 Association of Southern California, 
Inc., in a meetin May 10 bid farewell to the organ- 
ization’s former president, Rievel E. Sheppard, form- 
erly of the Schwal ler-Frey Company, Los Angeles, 
Calif. Mr. Shep] i was presented with a handsome 
estimonial of the affection and regard with which he 
is held by the directors 

At this meeti t was decided to hold the 1951 
regional at the Hotel del Coronado, San Diego, Calif. 


°° —- 


NEW YORK STATIONERS TO HOLD JUNE MEET 


The monthly meeting of the Stationers Association 

of New York, In was held on Thursday evening, 

June 1, in the East Ballroom of the Hotel Astor, New 

York City, with President Richard E. Wahrman, R. E 

Wahrman, Inc., New York, N. Y., presiding. 
In opening the meeting President Wahrman re- 

viewed the purposes and aims of the association and 

tressed the value of service rendered to dealers who 

participate in the packaged deal of combined member- 

ship in both the National Stationers Association and 

the Stationers A iation of New York. He went on 

to tell of the ad' tages of meeting with and getting 

to know fellow stationers and competitors and re- 

called the association’s activities for the past two years 

during his administration perial | Net) bods (6 i 
Robert Reichma Mooney’ Ss Inc., New York, N. Y., lm 


governor, NSA 13th District, in speaking of the com- 


bined membership deal told of the numerous services FOREST PARK, B® L r N TT) S 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-TWO YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 


Write for details and samples. 











fe ITTLE 


. 
MANUFACTURERS Inc. 
1888 Factory, Rochester 8, N. Y. 1950 





“QUALITY EXCLUSIVELY SINCE 1888” 
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of the NSA available to members and stressed the 
advantages to dealers who are members of both organ- 
izations in solving both local and national problems. 

J. S. Libien, Libien Press, Inc., New York, N. Y., 
former NSA 13th District governor, after recalling 
some of the New York stationery associations and 
their activities in years past, added a few words in 
favor of the combined membership deal. He concluded 
with the opinion that it is the duty of all businessmen 
to belong to their trade associations, and get to know 
the people in their industry. 

The balance of the meeting was devoted to open dis- 
cussion. The next meeting and annual election will 
be held in the fall 

—>_-« 
STATIONERS GUILD ELECTS DIRECTORS 

Stockholders of the Stationers Guild of America 
elected directors and heard reports at the annual 
meeting held recently at the Philadelphia, Pa., head- 
quarters. Those elected were: 

President—Jesse C. Kaufman, Lucas Brothers, Balti- 
more, Md 

Vice-president—W. P. Kelly, Office Equipment Com- 
pany, Inc., Louisville, Ky. 

Vice-president—W. H. Patterson, Johnstown Office 
Supply Company, Inc., Johnstown, Pa. 

Vice-president—E. Russell Ashley, Ashley-McCor- 
mick Company, Bridgeton, N. J. 

Treasurer—R. D. Pomerantz, A. Pomerantz & Com- 
pany, Philadelphia, Pa. 

Secretary—A. W. Gill, A. W. Gill & Company, Tren- 
ton, N. J 

General Manager J. W. McCormick, Jr., reported 
that the organization was flourishing, enjoying the 





STATIONERS GUILD DIRECTORS IN SESSION 


biggest volume and membership in its 28-year history 
Attention was drawn to improved packaging and the 
greater variety of stationery products now available 
under the Guild trademark. 

During the meeting President Jesse G. Kaufman 
presented to Richard Pomerantz an engrossed copy of 
a resolution honoring his father, Amen Pomerantz 
The resolution was taken from the Guild minutes 
dated February 4, 1925, and gave recognition to the 
pioneering efforts of the elder Pomerantz, who was 
one of the founders of the Guild and who remained 
active in its behalf until his death in 1942 

—- 
N.A.C.A. EXHIBIT OPENED TO PUBLIC 

For the first time in the 3l-year history of the Na- 
tional Association of Cost Accountants, the association 
opened its annual business machine exhibit to the 
general public. 

The show was held at the Waldorf-Astoria in New 
York City June 19-21 in conjunction with the associa- 
tion’s Thirty-first Annual International Cost Con- 
ference 

The Basildon and Jade Rooms and Aster Gallery of 
the Waldorf-Astoria were completely taken over for 
the business machines exhibit. In addition to more 
than 2,500 members of the N.A.C.A. attending the dis- 
play in conjunction with their visit to the annual 
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customers are 
best prospects. 
satisfaction they 






nioy will show itself in new orders 
you...orders for more SENG- 
equipped chairs and for the other products 
you handle. Consumer satisfaction with indi- 
always leads to general deal- 


they place wit! 


vidual prod 


er volume 


SENG Cha tion Controls meet every re- 
quirement of your most particular customer. 
Balanced tilting keeps chairs stable; carefully 


engineered moving parts respond instantly to 


any body 1 ement; oil-less bearings give a 


lifetime of squeak service. These SENG ad- 
vantages add up to freedom from fatigue, an 
mportant fact n keeping customers happy 

and receptive to new sales approaches. 


Sell SENG 


and you sell satisfaction! 


1450 N. DAYTON AVE 
CHICAGO 272, ILLINOIS 


SENG QUALITY PROTECTS YOUR REPUTATION 
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COMPLETE CATALOG / 
Availablee 


Bigger ... Better... 
New lines added .. . 
Showing the most com- 
lete line of MARK- 
NG DEVICES and 
SUPPLIES we have 


ever offered. 


Write fora 
copy on your 


letterhead 


























Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


ConsouioaTeo STAMP Mee. Co., Inc. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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Make sure it’s wz 
in the ba ss 





FOR MORE EQUIPMENT SALES 


Have Your Salesmen Carry This 
Actual-Sample Card of 














Attached to file cards or ledger sheets, these sig- 


nals locate important groups of facts for instant ref- 
erence—saving hours of valuable time. Made of 
stainless spring steel in 12 non-chipping colors. Types 
for all filing systems. Will remain bright under damp- 
est conditions. Easy to attach, relocate, remove, yet 


always stay put. Every office needs them. 





Once adopted in an office, these signals become 
a permanent source of profit in themselves. But their 
use also helps sell Systems and all the equipment and 
furniture needed to operate them; and this, as the 
saying goes, is not "hay"! The card, shown above, 


containing one each of all current Cook Signals, is 
FREE TO DEALERS 


in any quantity needed to equip their salesmen. Say how 
many men you travel and we'll send the cards at once. You'll 


find them a really big-time item in your selling 


THE H.C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION” 
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TYPEWRITER e@ TABULATING — 
ADDRESSOGRAPH e TIME STAMP 
BOOKKEEPING MACH. e ADDING MACH. 


INKED | 
A 
NM 
| 
le 
le 


Ss 
CARBON PAPERS 4 
TYPEWRITER @ BILLING : 
FAN-FOLD e PENCIL P 


CARBON JACKETS e REGISTER ROLLS 


HECTOGRAPH SUPPLIES r 


CARBONS @ MASTER UNITS i oA 
RIBBONS @ DUPLICATING FLUID | 
HAND-CLEAN CREAM @ CORRECTION PENCILS 


Codo-assures YOU 


INCREASED SALES 
AND VALUE 


om MFG. CORP. 


564 W. Monroe St. 401 Wood St. 270 Lafayette St. 
Chicago 6, lil. Pittsburgh 22, Pa. New York 12, N.Y. 


$a. 
Hi 
tol 
tle 
mé 
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isand businessmen were also in 


ers of business machines and Maximui FLOOR PROTECTION 

ented at the N.A.C.A. show, dis- 

roducts and methods. Included 
following 

Yee The longer your cus 

ne Co., Inc tomers use cheap casters 

(America the MORE they pay for 

Dp them ... Damaged floors 

and floor coverings due 

to poorly made casters 


can be quite costly. 


i 





At the eleventh graduation exercises of the Office Appliance 


Mechanical Institute held at Springfield, Mo. May 12, LeRoy 
Rocky” Jones, director, presented James S. Yamada of Hono- 
lulu, Hawaii, the 300th diploma issued by O.A.M.I. Congratu- 
tting Mr. Yamada are O. S. Traylor, Ozark Typewriter Co.., | 
Springfield, Mo.; Burns Marvil, Ames Supply Co., Chicago; 
Frank Hagan, Missouri Typewriter Exchange, Wentzville, Mo.; | 
James P. Ward, Shipman-Ward Mfg. Co., Chicago; Ed H. 
Ebert of O.A.M.I. staff and M. A. Hardy. president of the | 
eleventh graduating iss. It is claimed that more than 80 | 
per cent of the O.A.M.I. graduates are presently and gainfully | 
employed in the office machine industry. 
°—- | 
UNDERWOOD APPOINTS CHARLESTON MANAGER 
E. E. Joh s been appointed manager at 
the Charlest V. Va., branch office of Underwood | 
Co! to an announcement by W. F 
Arnold ice and general sales manager 


M J ned Underwood in 1946, was a | 


Recommend Darnell 
Office Chair Casters. 
They provide ease of 
movement, full protec- 
tion of floors, as well as 
eliminating damage to 
equipment due to 
wracking. 





Free Manual 





JOHNSON, IR. DARNELL CORP. LTD. Long Beach 4, Calif 


ule eprest r to his present assignment 
Hi lquart t 910 Quarrier Street in Charles- 2 60 Walker St., New York 13, N.Y. > 
ton ere | ect the sales and service activi- | 36 N. Clinton; Chicago 6, Ill. 
adding machine, accounting | 
visions in the Charleston area. | 
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AMeRICAN 


NUMB@RING*MAC RINGS 







MODEL 41 


| AMERICAN VISIBLE > 


Knowing the next number to 
print is important. It enables 
the operator to eliminate dupli- 
cate or missing numbers. Avail- 
able with consecutive, duplicate 





VISIBLE 
NUMBERS 
Fells you 


what 






| and repeat action, or with tripli- 
| cate or quadruplicate action in 
place of duplicate. 










123456 
€ CARBON COPY 


Up to 12 legible car- 
bons can be made 
with this superior 
visible machine. 
Sharp faced figures 
on steel wheels pro- 
vide constantly 
clear impressions. 
Platform available 
for convenient han- 
dling of forms. 





654321 
LEVER ACTION 9 


For irregular numbering, your best 
buy is an American Visible Lever Ac- 
tion machine. Can be furnished in up 
to 15 wheel capacity. 


MODEL 71 





pm @ 5-1 MACHINE 


Most economical of all multiple 
movement machines. Sturdily con- 
structed for long accurate service. 
Made with the American unparal- 
leled high standards of construc- 
tion. 


Write for descriptive litera- 
ture and prices. 








AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, N.Y 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, iit. 
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NEW EQUIPMENT DEVICES & SUPPLIES 


(Continued from page 64 





current. Two wheel arrangements can be supplied, 
four wheels with AM-PM wheel, hour and two-minute 

wheels, or seven wheels with date and time. Year | ( 
or prefix slugs can be installed as extra equipment 
Minutes or tenth hours will be furnished at no extra 
cost 


SNAP-ON SEAT CROWN 








Royal Metal Manufacturing Company, 
175 N. Michigan Ave., Chicago 1, Iil. 

The new snap-on seat crown has been designed to 
end replacement worries. If the Royal Metal seat be- 
comes damaged, the user needs only to order a new 
crown, instead of sending the whole chair to be re 
paired. When the new crown arrives, the old one is 
pried off like an automobile hubcap and the replace 
ment is snapped on. The usual features are retained 
such as satin chrome finish, square tube design and 
colorful nylon or leatherette upholstery 


BUCKEYE NYLON RIBBON 





Buckeye Ribbon & Carbon Company, 
7209 St. Clair Ave., Cleveland, Ohio 


Just placed on the market are two new long-wearing 
nylon typewriter ribbons—Supreme Nylon and Buck- 
eye Bond Nylon—by the Buckeye organization of 
Cleveland. The Supreme ribbon is a “heavy duty” 
type, available in 1ll-yard lengths for standard ma- 
chines and in 14-yard lengths for IBM all-electric or 
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Correct Mistakes in Any Language 





Yor... 


AN ERASER 
with 
WOOD-PENCIL CASING, 
“BALANCE” and LENGTH 














O WHISK i" 


—by WELDON ROBERTS 





Penanar 365 


Quality gray rubber core, 
accurately centered in hexo- 
cedar casing. Sharpens easily 
with knife or pencil sharp- 
ener, to a point that's tops 
for erasing typewriting, car- 
bon copies, pencil writing. 


No. 365, with plain end. 
No. 3650, with special plastic 
Whisk cap securely holding 
live, quality, business-like 
bristles to give eraser crumbs 
a neat brush-off! 


You ought to see our latest 
illustrated price list featuring 


newest styles, all styles. of 


the world's finest erasers. 
Write for it. 


‘orrwct Mistakes Language 

| es 

PROFIT BY THE BOX. Sells FA ; 
ee : @* : = 


GRAYPOIN 


Sione ‘no 


WELDON ROBERTS RUBBER CO. 


Newark 7.N ) 
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PROTECTALL... 


he SI E/ Designed 


for the LARGEST MARKET 


Protectall ‘’C’’ Ig ws 
Label Safes i 
meet the fire } vase 


protective 

needs of over | 
80% ofall safe 
customers... 

according to 
reliable statis- 

tics compiled 

by the Safe In- 

dustry. 





Protectall en- 
gineered inter- 
iors provide 
well-planned 
space sufficient 
for all require- 
ments. 





That is why PROTECTALL — with 
seven sizes — and three colors — pro- 
vides a complete line for you as a 
dealer in safes. Small inventory — 
minimum space — Freedom from tech- 
nical problems, costly, time consuming 
details associated with Heavy Equip- 
ment ...a full and generous profit. 


Get the Protectall story today. Write 


PROTECTALL SAFE CORP. 
926 S.Salina St., Syracuse, N.Y. 

















NONE 
CAN 
COMPARE 
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LIBERTY BOXES) LEAD THE FIELD 
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More than 89,000 satisfied users 
testify to the LIBERTY Box posi- 
tion as the leader for the storage 
of INACTIVE RECORDS. When 
concerns like Western Electric— 
General Motors—U. S. Gypsum— 
Zenith Radio—Chicago and North- 
western RR repeat their orders for 
LIBERTY Boxes year after year, 
there must be good reasons. If you 
are not stocking and selling this 
quality product—this large volume 
repeat item—we invite you to 
write today for our latest Catalog 
and complete details. 


Our dealers are backed by national 
business paper advertising and 
many FREE selling helps. Write us 
TODAY. 


BANKERS BOX COMPANY 
720 SOUTH DEARBORN STREET 


CHICAGO 5, ILLINOIS 


GUIDES - FOLDERS - INDEX CARDS - VERTICAL FILE GUIDES - ADDING MACHINE ROLLS - ROLLED LABELS - PIN TICKETS 





THE WARSHAW MANUFACTURING CO., ING. 


1 


SUPERDEX 


f 


TR a ODE MaR K 


ILE FOLDERS 














THEIR STRONG, STURDY 
CONSTRUCTION KEEPS 
FILES LOOKING NEAT 
AND ORDERLY AT ALL 
TIMES... ARE EASY TO 
SELL AND GOOD FOR 
PROFITS. 


SUPERDEX FILE FOLDERS 
ARE READY COLLATED 
TO SIMPLIFY YOUR 
FILING OPERATIONS. 





ia BERS S peecoetrire 
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" PROTEX LOOSE LEAF PATCHES - INDEX TABS - BLANK INDEX STRIPS - TRANSPARENT INDEX TABS - PAKNEAT SEALING TAPE - 





Electromatic typewriters. Available in all degrees of 
inking, this ribbon is recommended where severe typ- 
The Buckeye Bond ribbon, of 

omes in 16-yard lengths for both 


Sokoasmeae""""—" — ligtinetive quality 
creates a nationwide demand 
for JASPER SEATING CHAIRS 





( ftint Ma ng Company, 
Collame eland, Ohio 


the latest iple of its product restyling pro- 
Craftil ly introduced a new, silk-screened 
la on the de e, brush-in-cap, bottle of Kleen 
Stik Rubber ( The red and white label is de- 
clared to give 1 brown bottle a neater and more 
dern appea ind cut down on shelf soiling. By 
placing tl e-on, with new, silk-screened 
label, Craftint ble to eliminate a manufacturing 
) production 


No. 1600 











ARTIST STAND 


\ e proudly announce the 
addition of leather to the 
Jasper Seating chair line. No. 
1600, No. 1601, No. 1603, No. 
1500, No. 1501 and No. 46LR 
are now available in Deep Bull 





or Top Grain Leather. These 
chairs uphold the tradition 





that Jasper Seating Co. is 
famous for: Fair Price e 
Unequalled Comfort e Eye 
Appeal e Quality Construction 
and Finish. 
Offered in genuine American 
black walnut, northern birch, 
and Indiana white quartered 


oak. 


i) J *ee 
-_ 
— ——- 
D é ] ng Company 


« sow iuem of the Dependabie tne of apace wane SASPER SEATING COMPANY 


nd No. 27. The base is 19 x 19 JASPER . INDIANA 








OFFICE APPLIANCES, July, 1950 197 




















MORE EXCLUSIVE FEATURES 
make HART easier to SELL 


e Postcard Feedbox 
Clothes-Saver Top 
Complete Bottom Enclosure 


Easy-Clean Hammered Finish 


Modern Functional Design 


Roller Bearing Front Stops 





3 HART MIMEOGRAPH MODELS 
IN “VOLUME SALE” PRICE RANGES 


For Superior Mimeo work requiring Hairline Registration 

- « « « Model 249 (pictured above) $139.50 plus tax. 
For Simplified Mimeographing . Model 149, $89.50 plus tax 
For Economical Mimeographing . Mode! 49, $59.50 plus tax 


(Prices quoted on open cylinder models) 


AND HERE’S THE BALANCE OF THE QUALITY LINE: 


DRAWING SCOPES 
MIMEO STANDS AND MIMEO CABINETS 


STENCILS GRADED INKS 

CLEANERS HART BRUSHES 

SUPPLIES COUNTERS 
STYLI, LETTERING & DESIGN GUIDES 


ALL BEAUTIFULLY PACKAGED! 


New Electrical Models Coming! Catalogs, Stuffers, Mats 
and Promotional Ideas Furnished! Liberal Discounts! 


REPRESENTATION 
WANTED! 
WRITE FOR HART H AR] 
SALES PLAN! : 

_ mimeographs 
SOME TERRITORIES OPEN and supplies 
° HART MANUFACTURING CO 


NATIONALLY ADVERTISED ST. PAUL 4, MINN 


TO THE TRADE 
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inches and 27 inches high. Dimensions of the board 
are 20 x 26 inches or 24 x 30 inches. Mounted in front 
with a piano hinge, the stand is adjustable to 60 de- 
grees. Steel tube construction is used and all bases 
are electric welded 


ELBE NICKELED-STEEL ARCH 








Elbe File & Binder Co., Inc. 
Fall River, Mass. 


This new indestructible nickeled-steel arch of mod- 
ern design is available on three sizes of Elbe Arch-files 
at no additional cost. A free Archfile with counter dis- 
play case is available to all dealers. Details of the of 
fer are outlined in Circular No. 112, available upon 
request 


THIN SILK RIBBONS 
Underwood Corporation, 
One Park Ave., New York 16, N. Y. 

A new typewriter ribbon, designed to give better 
service for a longer period of time, has been announced 
Known as the Silver Box Manifoldo Thin Silk ribbons 
they consist of a combination of fine silk fabric with 
a new and improved ink formula for greater dura- 
bility. The fabric, which is only .003 of an inch thick 
results in sharper and cleaner typed impressions, and 
18 yards of ribbon makes the job of changing ribbons 
necessary only half as often as previously, says the 
manufacturer. Another advantage is claimed to be 
the improved legibility of carbon copies 


| RECEPTIONIST-SALESMAN DESK 





Futuramic Steel Products Corporation 
1400 Atlantic Ave., Brooklyn 16, N. Y. 


The Kingsley model shown is 36 x 22 inches, with 
adjustable height from 29 to 31 inches. Sturdily built 
of steel, it has a thick linoleum top and Beauty-Safe 
corners for eliminating clothing snags and injury to 
the user. The desk has three drawers, each nine 
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UNIT BINS AND SHELVING 
AVAILABLE FOR IMMEDIATE DELIVERY 


NOW! 


“ ~ 
"Fes 
The outstand Fort Steuben line of unit bins and 
shelving incorporates soundness in basic structural 
strength, correctness in design and fabrication, and 


lurability of finish, with the special advantage of 
mmediate delivery upon order. The line is fabricated 
from prime steel materials, which we furnish. Erec- 


yn is as simple as that found in children’s construc- 
sets. For detailed information phone, write, or 
se the convenient coupon below. 


Pictured at left is a Fort Steuben 
»- shelf Commercial Unit. Uprights 
ure of 13 gauge angle stock in 
| standard heights, shelves are 
ressed from 18 gauge sheets and 
re available in all standard sizes. 
According to the Fort Steuben 
it plan, uprights are drilled to 
permit placing of shelves at 11%4" 
ntervals over their entire height, 
.__— ind backs and sides may be used 
twill. Below, is shown a single 
starting unit for closed type 
shelving. 




















Fort Steuben Auto Parts Bins 
(below) are particularly design- 
ed tor parts storage, not only 
in the automotive industry, 
but in many other industries as 
well. The need for indexing is 
met through the use of full shelf- 
length label | lers, standard 
on all Parts Bin Shelving. 
Lightning-fast adaptation of 


these bins to frequent changes 





required in sect zing storage 

requirements is effectively ac- 
complished through the use of 
patented snap-in dividers, in- 
stantly adjustable on 1"' centers 
over the entire shelf width. Shelf 
heights are adjustable on 11," 
centers, and several combina- 
tions of sizes are available. Bins 
to meet all car manufacturers 
planographs or bin system re- 
quirements are available. Deal- 
ers and Manufacturer's Agents 
are invited to write. 


Fort Steuben Metal Products Co. 





Steubenville, Ohio © Phone: Follansbee, W. Va., 522 





Fort Steuben Metal Products Co. 
Steubenville, Ohi . 248 


Gentlemen: Please send me your complete catalog OA. 


Name Title 
Company Street 
City Zone State 
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No. 6075-S 
58% x 32% 


The New Series7o 


by NATIONAL 


This new island base commercial Series 75 
line of desks is meeting with instant pop- 
ular approval wherever it is shown. Typi- 
cal of all NATIONAL Desks, the natural 
charm and grace of fine grained, genuine 
American walnut is enhanced by our styl- 


ists and craftsmen. 


The new 75 series comprises 60°, 66° and 
74” conference desks, secretarial desk, 
hookease, leg and panel end tables and 
telephone stand. Hardwoods used through- 
out; genuine walnut exteriors with oak 


drawer interiors and brass handles. 


Order floor samples of this eye appealing, 
solid NATIONAL 75 series today. 


NATIONAL. 


CD) 
HERKIMER, N.Y. 


WRITE FOR THE NEW NATIONAL CATALOG 
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THE 


Something NEW 








| STREAMLINED FOR GREATER EFFICIENCY 





Has Been Added , DRI-KWIK 
THE NEW STAMP PAD 
LINOLEUM TOP 
ALL STEEL 


CONVERTIBLE DESK 


WITH CENTER DRAWER 


SPECIAL FEATURES 
OF STAMP PAD BOX: 























1. Cellophane wrapping insures freshness of Pad—your guar 
antee of a new stamp pad. 
a No. 1 (234”x414") and No. 2 (314"x6'4"), the mos 

Oopular sizes, hove redesigned boxes 

R led edges and round corners prevent pad cover from 
jamming 
Extended lip on the cover for fingertip control in opening 
Insert bo oa & keeps inside of your pad clean 


SPECIAL FEATURES OF DRI-KWIK INK: 


1. Odorless 
Instant drying when stamped, ink remains moist in the 
pad when not in use 
Brilliant five colors, Red, Black, Violet, Blue, Green 


For Performance, Style and Your Satisfaction 
Order Dri-Kwik Stamp Pads and Inks Today 


FULTON Marking Equipment Co. 


82 Fulton Street Elizabeth 1, New Jersey 






MODEL ILLUSTRATED 


$5 85° List 
ALL-STEEL 














IN THE DAYS OF SAIL \ ——_ 
A SHIP IN DISTRESS FLEW LE 
ITS FLAG UPSIDE-DOWN AS A \ 


\ SIGNAL CALL FOR HELP . 
‘ 





















@ DESK, FILING CABINET AND STORAGE See 






CABINET COMBINED aer a5. 
@ SOLID ALUMINUM SATIN FINISH ae Sis 
HARDWARE A “2 
e FULL-DEPTH FILING CABINET wap FP 
15” x 30” x 24” A NBS EN 
Each drawer glides on 40 bal! bearings a ss \V/ 
\s OE —-4 
@ STORAGE CABINET =! GN 














——aE is 230 x 24" 
Ff Automobile handle lock and key 
r e STURDY STEEL TOP 
qf . 50” x 241” . THE MOST MODERN SIGNAL 
(NO BOLTS NECESSARY) FOR VISIBLE RECORD SYSTEMS 
——_ Designed for full utility and space saving 
IS GRAFFCO’S CELLUGRAF 
© CHOICE OF GREY OR GREEN TO COMMUNICATE INFORMATION 


in baked-in finish 
INSTANTLY ... CALL FOR ACTION! 


oY 94 9% —__ 
SECT.O-DESK 
SALES CORP. 








SIGNALS 



































350 MORGAN AVENUE and MAPTACKS . 
| BROOKLYN 6, N. Y. . GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 
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é inches high. Available in 


een lists at $42.95 


ADDICALCO CALCULATOR 





Addicalco Model 
key-d with controlled 
yboard. Re lts of addition, subtraction, multi- 
are declared to be fully visible 
and quiet because keys require 
The control key guards against 
ympletely driven keys. The ma- 
n 8, 10 and 12-column total ca- 
iterature and complete informa 


introduced the 
llating machine 


PET-TROIL-LUM 


ih) a MPH) ) A (| 


Py a“ PM am a Oh OA A 





mpany 


, . “G4 . 
7 r vio 


A nev east [ pressure-molded Du Point poly- 
Pet-7 Lum, is claimed to be non-drying 

th an exceptionally low viscosity 

top performance from any kind 

kind of weather. The soft- 

ibe is provided with both short 
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gray 


We Speciale; Ie Your 


TUN 


Envelope Needs 


FOR EVERY BANKING 
NEED 









*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 


Write for Prices and Samples 








Seed Envelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 













*Metal Fold Envelopes | 
*inter-Fold Seal Styles 
*Gummed Seal Flaps 


fustrs rs 








Currency Gift 
Exvelopes 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 






















*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 








Write for Prices and Samples 
Open End Piling 
Exvelopes 
DURABILITY FOR 


PERMANENT FILING 


*Flot and Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


[us crt tg 








Pass Book Covers 


MADE TO STAND LONG, 
HARD USE 


*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 
FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donation to Schools 


Write for Prices and Samples 


| eh hetes SS la les 
ENVELOPE C— COMPANY 


T Hi F ~ Sy" oy - 
' - 



















aRnwV@Lleeee 


SAINT PAUL 


CHICAGO 
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The Heart of 
BUSINESS SYSTEMS 


More and more executives realize their 
systems are built around these essential 
elements, and the best way of maintain- 
ing these systems is through use of 
ROBERTS automatic machines. 


Roberts present a complete line—from 
the famous Model 49 Hand Numbering 
Machine, to the new, electrically oper- 
ated combinations of numbering, date, 
and time. 


Wirte for the new RAPIDPRINT DEALER 
PORTFOLIO now available. 





ROBERTS NUMBERING MACHINE CO. 


700 JAMAICA AVE. BROOKLYN 8&8, N. Y. 
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tip and long flexible nozzle to make application easier 
and faster and is said to refill as easily as a fountain 
pen 


PAYROLL ENVELOPES 


L. Hyman & Sons, 
102 Prince St., New York 12, N. Y. 

The New York State Disability Benefit Law, becom- 
ing effective July 1, has brought about the preparation 
of specially-prepared payroll envelopes including a line 
for the deduction of state disability insurance. L 
Hyman & Sons have them available in three styles, Red 
Seal forms C, G, and F. Space is also given for com- 
pilation of hours worked, overtime and deductions for 
federal old age tax, withholding tax and U. S. Savings 
Bonds. 


HAMANN AUTOMAT “T” 





Deutsche Telephonwerke und Kabelindustrie AG 
Zeughofstr. 6-10, Berlin SO 36, Germany 


The new German calculator shown above presents a 
number of outstanding features, including full auto- 
matic short-cut multiplication, full automatic division 
addition and subtraction with automatic clearance of 
the setting levers, semi-automatic multiplication for 
special tasks and a reverse lever for negative multipli- 
cation and division. The machine, small and compact 
in size, has few, conveniently grouped controls, visible 
check dial and carry-over throughout the carriage ca- 
pacity. A DeTeWe motor, adjustable to all normal 
currents and voltages, powers the unit 

The Hamann Automat “T” will be shown at the First 
International Industries Fair in Chicago, August 7-20 


DUPLECO M. 950 





Dupleco S. R. L., 
12 Via de Togni, Milan, Italy 


The new model Dupleco M. 950 is the result of many 
years’ experience by one of the oldest Italian manu- 
facturers of alcohol duplicating machines. Made of 
high grade stainless steel it is small enough to be car- 
ried in a suitcase. A feature is the automatic self-ad- 
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ONLY 


The 


TRIMMING BOARD 
Has All These Wanted Selling Features 


“Precise” 


e Patented Finger Tip Controlled Paper Guide 
e Finest Steel Blades, Carefully Ground 
e Two White Scales on Black Background 
e Only Finest Seasoned Hardwood Used 
e Every Board Completely Guaranteed 
\ offer tl the New “Precise” Trimming Board. 
customer should have for trimming, 
g pal board, et The patented, adjustable 
er guide k releases with a finger flick, 2 white 
ound speed we 
©) suring = time. Biade Sizes List Prices | 
Models H § havé special N LOM $ 5.00 | 
Precise” is a No. 5 i518 14.00 
lisplayed. | Bo: $324 0:00 | 
We t f Rockies add 


list 


Order your needs today! 


AMERICAN PHOTO LABORATORIES 


Dept. A, 28 N. 





Loomis Street, Chicago 7, Illinois 




















We proudly announce the NEW 





DUPLICATING INK 


Perfect Results 


1. No slip sheeting. Mini- 
mum penetration 


From the originators of 
homogenized duplicating 
Nohardeningofthepad. inks comes an entirely 
Does not destroy sten- ° ° ° 
cits new ink—nine years in 
For open or closed cy! - 
the making. 


inders. 
In any climate 
Available in 
POUND or HALF-POUND Cans 


Black, sharp copy 
Stencils and hands easily 
cleansed with warm 
Canode Rapid Dry is the latest 
addition to their regular line of 
Homogenized Inks. 


No clogging of cylinder 


eno w mwn 


water. 
We Guarantee the special 
features of CANODE 
Rapid Dry ink as listed 


above— 
Manufactured by 


INK SPECIALTIES COMPANY 


INCORPORATED 
523 N. HALSTED STREET e CHICAGO 22, ILLINOIS 





Write for your copy today! Ideal for sell- 
ing Ful-Vu products in the store. Even better for 


use in your outside selling to business houses. 
Handsomely printed in black and green it presents 
complete data on the entire Ful-Vu “window- 
sleeve” line including: 





| Ful-Vu Ring-0-Pac * 
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Ful-Vu Photo Albums 

Vu Dex “Commercial” 

Vu Dex “Photo” 

Ful-Vu Universal Sorter 
Ful-Vu Sheet Protectors 
Ful-Vu Miniature Albums 
Ful-Vu Card and Pass Cases 
... and many more 


Ful-Vu Twin-Wire Binders 
Ful-Vu Twin-Wire B and 
Add-a-leaf Binders 
Ful-Vu Zipper Covers 
Ful-Vu Economy Binders 
Ful-Vu Mult-0-Ring Binders 
Ful-Vu Mult-0-Displayors 





The New Ful-Vu Catalog Is Punched 
RING-O-PAC STYLE... 


. all ready to slip into your 3-ring price book. RING- 
O-PAC is the sensation of the year in Ful-Vu. 
about it in the new Ful-Vu catalog No. 250. 


Learn all 





















PROTECTS ¢ >) GLORIFIES 








SYSTEMS OF 


DISPLAY 
‘sele) ¢-% Inc., Camden, N. J. 





display and album units 


Pioneers of ''Window-Sleeve 
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GHEGA THESE 
EIGHT HILCO 
FEATURES: 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 4 
Sheets. 
Automatic Counter. Counts only printed sheets 


Enclosed Drum. Automatic Inking. 





Hilco Slipsheeter can be attached. t 







Automatic Feed. 


NQuUSLhW N= 


Paper Pusher is automatically lifted and carried 
back to feeding position, to eliminate lint on the 
stencil. 





$392 Plus Tax 


IMMEDIATE DELIVERY 


DEALERS are REQUESTED TO WRITE FOR 8 
COMPLETE CATALOG AND DISCOUNTS 


Drums are quickly interchangeable for color printing. 


+ 








CAIRO 





TECHNY | ILLINOIS 
























LEDGER CARD FILES 


4 DRAWER (FIVE DRAWER HEIGHT 
DRAWER (FOUR DRAWER HEIGHT 
DRAWER (TWO DRAWER HEIGHT 


PEERLESS STEEL EQUIPMENT Co. 
Unruh and Hasbrook Avenues « Philadelphia 11, Penna. 





LOS ANGELES CHICAGO NEW YORK 
Philip J. Blair Co H. E. Parliament Suite 854 Bush Tower 
1429 S. Los Angeles St First Nat'l Bank Bidg 130 W. 42nd St 
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justing catch on the stencil. Printing pressure, under 


micrometric nti is declared to be extremely light, 
elastic and self-balanced such as to allow reproduction 
ven on airmail paper sheets. Equipment includes 
f-regulatin hol feed and a sheet counter which 

be backed zero. This model is also available 

n auton evice for the printing on double or 


on a continuous paper band 


COPY-RITE L-45 FINISH 


W er Du} f & Supply Company, 
1201 ¢ tland § hicago 14, Ill 

4 modern esigned to add attractiveness to the 
Copy-Rite L-4 lid duplicator is afforded by this 
chine’s n¢ y-wrinkle finish. The manufacturer 
provided finish to keep in step with to- 
day’s tren e and bright appearance of office 
i n w sales appeal. Other features 
e macl e retained, including automatic 
uper feed h tock from postcard size to 9 x 14 


JUNIOR SECRETARY 








( Steel Eq ent Company, Inc 
285 M nA Ne York 17, N. Y 


etary, No. 370, is now being pro- 


Cole’s « ed plant. It is equipped with two 
ball-bearing letter f and a card drawer (3,200 ca- 
for t] 5 or 4 x 6-inch cards. Three 
bli rage mpartments have lock and key 
Additional shel\ e available. Size of the junior 
ecretary is 3( es wide, 32% inches high and 17% 


hed in olive green or Cole gray 


STENCIL-NEG 


Ame un Ste facturing Company, 
2714 Walnut Sti é 5. Colo 
A ne di ve hich makes offset negatives un- 
necessary for thi iction of typewritten copy and 
line drawin n announced. The Sure-Rite 
Litho Ste1 Ne ed instead of an offset negative 
and typing is ectly upon it. The new aid to 
offset nti red by the stenographer in the 
sami ay a iry duplicating stencil and can 
be rrected ecial correcting fluid similar to 
that ed witl ting stencils. The new Stencil- 
Née Is de e all of the advantages and 
flexibili phic negative in making pre- 
ensitized pape r zine plates. Since the typing 
lirect Stencil-Neg it is not necessary 
to pre re making difficult paste-up cor- 
rect nd ne¢ nd stripping. Copy is typed or 
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FOR COLORFUL SALES AND PROFITS 





A distinctively new Carbon Paper with a dynamic “Color 
Theme"... greater appeal . . . greater utility! 


DEALER INQUIRIES SOLICITED 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 
621-623 CHERRY STREET 
PHILA. 6, PENNA 
Established 1595 











Smartly Styled 


PORTFOLIOS 


ZIPPER RING BINDERS 
BRIEF BAGS + BUSINESS CASES 


A Quality Line, Carefully Fashioned for Business, 
School and Professional Use 







Here's one 
of 
many items 


WRITE FOR 
NEW ILLUSTRATED 
CATALOG & PRICES 


CHICAGO SADDLERY CO. 


105 SO. JEFFERSON ST. ° CHICAGO 6, ILL. 
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We have broken all precedent with the 
manufacture and production of a dealer a 
and display unit to handle a complete line o 

TYPE MAPS. 
me” for details about how we install this 
ynit, help you to advertise and bring PROFITS 


to YOU. 










Reply Dept. A-1 








16 East 42 St. 


[your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 









AMERICAN MAP COMPANY, INC, 
N.Y. 17, NLY. 


| colors 











The Colson Corporation 
Elyria, Ohio 





drawn directly on the Stencil-Neg, after which it is 
placed over a pre-sensitized paper plate. The plate can 
be burned in by the use of an office plate printer and 
an arc light in about 30 seconds, or can be done with 
an ordinary light and without a frame with a longer 
exposure. Zinc plates can be made by using a normal 
exposure under arc lights 


GRAFFCO MAP FLAGS 

















George B. Graff Company, 
54 Washburn Ave., Cambridge 40, Mass. 


A new item related to and supplementing the line 
of Maptacks has been added in the form of Graffco 
map flags, available in all of the standard Maptack 

These flags are 5g x 1 inch in size, in two 
shapes, rectangular and triangular, and are assembled 
with LM (long) Maptacks as staffs. Packaging is in 
boxes of 20 flags of a color and shape, also in an as- 
sortment of 25 flags in five colors, two shapes, in a 
cellophane envelope. 


| OFFICE FURNITURE CASTER 








Newly designed casters for office furniture, pack- 















Neo 602 
Secretarial Desk 


Write for free illustrated brochure 
on complete SKYLINER line. 


orna-metal products co. 


2412 So Seventh St. . St. Mo. 


Lovis 4, 
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| inch sizes, 


aged in sets of four, are available in either the new 
Dulite or bright cadmium finish. Made in 15g- and 2- 
the casters come complete with adapters 
for wood and metal chairs or plate type adapters for 
portable equipment. All raceways are hardened to re- 
sist wear and each fork is stamped of one piece of 
steel, scientifically shaped for maximum strength 
Colson casters with cushion rubber treads are designed 
to protect surfaces of linoleum, wood, tile or composi- 
tion floors. Hard tread wheels are available for 


use 
on deep pile carpets and rugs. 
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Valuable Information, 
Available FREE 


To Office Machine Dealers Only 


e Allowance Schedule & Age List For All Makes of Typewriters. 

e Dealers Wholesale Office Machines Price List. 

e New General Catalog “A” of Office Machine Tools and Supplies. 
e Ship-Ward News. 


These Booklets are issued To Help Office Machine Dealers Increase Their Sales and 


Profits. If You Are An Office Machine Dealer, Send For Your Copies Today. Get 


Your Name On Our Mailing List For Future Issues. 


SHipPMAN-Warpb Mee. Co. 


WORLD WIDE DISTRIBUTORS OF TYPEWRITERS PARTS PLATENS TOOLS SHOP EQUIPMENT AND SUPPLIES 


PH. DElaware 7-1090 325 N. WELLS STREET, CHICAGO 10, ILLINOIS CABLE—SHIPWARI 





— sel eS, OFFICE PRINTING AT ITS FINEST! 


| ” — 
empo Duplicator \4 Tey\ ’ @ Here's a machine that delivers 





A better duplicating results than you 
a . 
Tar 





ever dreamed possible. It's today’s 


ALL-ELECTRIC 





most progressive advancement in 
office printing —with outstanding 
features that give automatic and 
complete control of paper, ink, and 


copy during the entire operauon. 


Write for Illustrated Folder 





MILO HARDING 
COMPANY 


ESTABLISHED 1904 


432 West Pico Boulevard @ Los Angeles 15, 


317 Third Avenue © Pittsburgh 22, 


Mokers of the famous 





Tempo Film Stencil 








New Paper Push Button Built-in Tempo Metered Automatic 
Feed Principle Control Interleaver ink Control Paper Stacker 
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amreecs 


THERE MAY BE A 


Automatic 
Program Timer 
and Master Clock a 





Clipper Consecutive Spacing, 
Up-the-Card Print Payroll 
and Job Cost Recorder 


Electric Wall Clocks 





Card-O-Matic Payroll and 
Job Cost Recorder 
also available with 
registering lever for 
manual operation 





Fully Automatic 
Payroll Record 





VALUABLE © FRANCHISE 


AVAILABLE IN YOUR AREA 





Profit prospects for distributors of time control 
equipment grow brighter every passing day as 
virtually every business, large and small, as well as 
institutions and schools find more and better time 


control a practical necessity 


Now is the crime to team up with America’s foremost 


manufacturer of time control equipment assure a 


profit-filled fucure for vourself 


Information regarding availability of a CTR distributorship 


in your area is yours forthe asking. Contact Dept.OA-7 


THE CINCINNATI 
FR TIME RECORDER CO. 


CINCINNATI 14, OHIO 


Pioneer in the Development and Manufacture of Time Control Equipment Since 1896 











ON! 


LEFT: Just the weight of the paper 
closes the switch, jogging from a 
few sheets to a handful. 


OFF! 
RIGHT: Raising the paper stops 


the action, shuts off the current. 
The action is completely automatic! 





o 


Magic fog AUTOMATIC PAPER JOGGER 518% 


The economical answer to assembling many sheets 
of paper from printing presses. duplicating ma 
chines, multigraphs, for binding, packing, loose 
leaf books, record books. etc. 

The jogging table is 10” x 12”. made of tempered 
masonite. The body is rust-resistant, spot welded 
sheet steel. The vibrator is rugged and dependable. 
The assembly is extremely light-weight, easily car- 


[he jogger may be set to operate only when the 
full weight of the paper is firmly on the table by 
determining the contact point separation with the 
sensitivity control knob. Thus operation for various 
paper loads may be easily controlled for greatest 
efhiciens Vv. 

The combing button in the center of the jogging 
table quickly and simply frees paper sheets stuck 











ried. by static electricity or other minor causes. 
ce Cle * HANDY... For all offices, * PORTABLE... Weight 412 
b © print shops, letter shops, ibs. Operates from 110-115 
= MAGIC CIRCLE MANUFACTURING CORP. schools, etc Volt A.C. 
eq co* 6136 E. Admiral Place * EXCLUSIVE . Automatic + ECONOMICAL .. . Equal to 
Tiles Otitis switch is found only on joggers many times this 
’ Magic-Jog. price. 
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FLEXOPRINT 


F rth Ave., Ne York 10,N. Y 
high-speed, low-cost production 
catalogs and lists of many kinds 
I alled Flexoprint. The new system 
lared to eliminate the expense and delays result- 
m m ting, and instead allows all copy 
be set by re lar office typists. The substance of the 
tel t listings are typed on the margins of 
pecially di rds, which are 
t nels so that only the typed, over- 
ipping mal f each card is visible. Changes, the 
t maintenance, are accomplished 
imply by ad r deleting cards. At publication time 
epresenting a page, are locked up 
y photolithography and offset printing 
by photo-engraving and letterpress. A typewriter 
that is equippe th a carbon ribbon and a suitable 
card-holding may be used; electric typewriters 
ire preferable because of the even type impression 


rinted aire les 


. ; 
t al ¥ CSc 


1ajor cost tact 11S 


and reprodu 
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WATERMAN’S ANNOUNCES TWO RETIREMENTS 
AND APPOINTMENT OF NEW MEN 

'wo ld-time! who, between them, had been on 

the sales force of the L. E. Waterman Company for a 

total of 87 yea were honored recently upon their 


who had covered the Michigan 


erving 47 years in various sales 
apacities it he company. Nicholas V. Miele, a 
graduate of Ge etown University, has been named 
Detroit area to replace Mr. Haw- 


re ement just announced was that of 
had been with the company 
covered the Denver territory 


since 1910. Hanki had 
by Edwin Russell Hunt, a 


n over 
resident of Beaverton, Ore 

idi Waterman’s expanding national 
also announced by Charles S. 
Kernaghan, general sales manager, including the ap- 
pointment of J D. Pizzini to cover the western 
of Ne Y State with headquarters in Buf- 


Lif rganiZavtl ere 
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Bill Pigue of the Los Angeles Herald & Express was awarded 


a new Underwood portable for his story of the Tennessee 
mountain folk on a recent “Gentlemen of the Press” broad- 
cast. Mr. Pigus s here with Hank Weaver (left) and 


Alfred Jensen, regional manager of the Underwood Corp. 
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itory with | iquarters in Detroit for many years, | 





URL 
CARBON PAPER 


ia plastic Lached 


ALL CARBON PAPERS 
ARE NOT ALIKE... 


NEV-R-KRUL carbon paper increases pro- 


NEV-R-K 





duction and cuts costs—one box does the 
work of two boxes of ordinary carbon. 
Some buyers in your town may say, 
Carbon paper is carbon paper.” But, 
Show Mr. Hard Boiled Buyer how 
NEV-R-KURL will work in his office. Have 
him compare it with the paper he is 
presently using. It won't tree, 


it isnt 


smudge 
curl or wrinkle, and the plastic backing 
makes it non-slip so it doesn't slide in the 


roller. He'll say, “We use NEV-R-KURL 
in all departments from now on, Mr 
Dealer!’ 


PROCESS CO., INC. 
192 MILL ST., ROCHESTER, 14, N.Y 








_ ADAPTABILITY 

Y WITH THESE STANDARDIZED “ECONO- 
FORM” COMPONENTS YOU CAN ASSEM- 
BLE THIS DESK OR 26 OTHER MODELS 
FROM YOUR REGULAR INVENTORY, TO 
MEET EVERY OFFICE REQUIREMENT. 





SEE PAGE 
215 

FOR 
ANOTHER 
MODEL 








MODEL 3333-Z 
JR. DOUBLE DESK 
(Top Size 58” x 39” te 5 


“THE WORLD'S MOST VERSATILE DESK” 


WRITE FOR ILLUSTRATED BROCHURE AND PRICE LIST 


Hiei mucus 
° a 





Z 2412 PENNA AVE., N.W. 


CAAA WASHINGTON 7, D.C. 
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 Oilelize 


U S PAT No 1,790,066 


THE AUTOMATIC 
TELEPHONE CORD COILER 









Telephone wires auto 
matically curl into 
place and out of the 
way with Coilette 












Dealers! Write 
for a free sample 
and discount schedule 


95¢ 





A sure fire sales getter 
with ao long profit 
margin. Needed on 
every cord. 





Distributed exclusively by The Huff Sales Company 
911 Western Ave. Seattle, Washington 








PROSPECTS 
UNLIMITED 


Join the growing group of dealers that are 
finding the "Sentry" safe has unlimited 
prospects. Every small businessman, farmer 
and householder in your area knows the 
fear of a loss through fire or theft. Show 
them the "Sentry," and its low price will 
sell it. Just one loss would far exceed the 
cost of a "Sentry." A combination of fea- 
tures found only in safes costing twice as 


much. 


Features that make sales: 


Vermiculite insulation 


"4 
 BRUSH-PUNNETT CO. 


One-piece construction 
Dimensions: 
545 West Avenue, Rochester 11, N.Y. 


Inside, 15x12x12' 
Outside, 2412x1712x17'4 
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MINNEAPOLIS MEETING, NSA DISTRICT No. 7 
(Continued from page 52) 


a pre-convention party on Thursday evening, May 18 
Despite this, most of them were on hand on time 
Friday morning for the opening session of the two 
day conference in the Nicollet Hotel, Minneapolis 
Minn. Governor Jerue called the meeting to order 
made some introductions and appointments and then 
presented President Kochheiser as the first speaker 
of the convention. Trouper Irving Kathman was next 
on the program and then came Charles E. Petillon 
Berkshire Life Insurance Company. 

Speaking about “The Professional Salesmen,”’ Mr 
Petillon said that the professional is distinguished 
from other salesmen by his attitude toward his job 
He considers selling as an opportunity to provide a 
prospect with a service or an idea rather than just 
a product or item. In addition to monetary compen 
sation he receives a reward in the sense of accom 
plishment through a service rendered. To him, selling 
is a mental process that challenges a man to give of 
his best 

Asserting that there is a great need for new pro- 
fessional salesmen to fill depleted ranks, Mr. Petillon 
said that the professional was one who aspired toward 
perfection, studied to improve his efficiency, recog- 
nized the fact that here is no substitute for hard 
work, maintained his self respect, integrity and inde- 
pendence, and put a true value on his services. In 
conclusion, the speaker made a plea for raising sights 
on the standards of salesmanship so that professionals 
will be developed instead of men who are merely order- 
takers 

Four Speakers Friday Afternoon 


Four speeches were on the program at the Friday 
afternoon session, which was under the chairmanship 
of Arthur Walker, Farnham Stationery & School Sup- 
ply Company, Minneapolis, Minn., past-president of 
NSA and former governor of District No. 7. The first 
address by Robert L. Utne, Penn Mutual Life Insur- 
ance Company, was titled, “How Foolish Can You 
Get?” It was based on the Pauline admonishment, 
“Be ye foolish for Christ,” and expounded the the 
ory that a salesman who was proud enough of his 
job to be “foolish” in the exposition of it would lose 
the fatal fears that generally assail salesmen and 
generate an enthusiasm that leads to success. The 
speaker expressed the conviction that an organized, 
memorized sales presentation is the best sales tool 
that can be used. Memory, he indicated, makes the 
general knowledge of a product automatically useful 
The sales process, as outlined by the speaker, in- 
volves selling the interview, establishing the general 
problem, establishing the specific problem, showing 
the ideal solution, appealing to the emotions and using 
an implied consent at the close 

The second address of the afternoon was the regu 
lar presentation of Trouper Wyman Randall. Next 
was a speech called, “Government Regulations, Labor 
Relations and Their Relation to Rising Costs,” by Paul 
Ochen, Graphic Art Industries. Pointing out that busi- 
ness costs are going higher largely because of increas- 
ing costs of labor, Mr. Ochen said that too many 
business people are accepting the governmental the- 
ory that we are no longer able to help ourselves. One 
result is a trend toward a situation where a man who 
works hard in the free enterprise system may have 
his business taken away from him by taxes and gov- 
ernmental regulations. There is evidence that indi- 
cates we are releasing from individual control those 
characteristics of the free enterprise system which 
have made the United States great and free. 


Socialism Versus Free Enterprise 


Using the intriguing title “Capitalism Under Yo- 
kum’s Moon,” Otto F. Christenson, Minnesota Employ- 
ers Association, spoke on the trend toward socialism 
in the United States despite the presence of a higher 
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OFFICE MACHINE DEALERS 
ae A Catalogue of Your Own 


% For Your Customers % Listing Your Selling 
Prices 
% Showing Your % Imprinted with your firm 
Merchandise name 


Keeps Customers Constantly Aware of Your Products 
Really Does a Selling Job for You 


PERSONAL COMPLETE INEXPENSIVE 


Through a cooperative printing plan, you can obtain a 33-page, 
personalized and complete catalogue to distribute to your customers 
at an extremely low cost. Write for further information. 





DEALER IMPRINT 


oto” mate AMES SUPPLY COMPANY 


250-500 000~ 6.50) 
CHICAGO NEW YORK SAN FRANCISCO 
564 W. Randolph St. 37 Murray Street 583 Market Street 
a me ur DALLAS ATLANTA LOS ANGELES 
1913'/9 Commerce Street 191 Cain St., N.W. 417 Wall Street 





Gentlemen of the Jury... 





There is no better chair made for court room 
use than the Johnson No. 926 WJ—The Jury 
Chair. The 926 WJ has an all metal base with 
the upper structure of the regular Bank of 
England service chair. 


MADE OF OAK OR SOLID WALNUT 


The back of the chair has comfortable pos- 
ture spindles—which with the scooped seat 
provide maximum comfort for the user. 


DIMENSIONS: 
Height of back above seat sail 15%” 
Width between arms 19%,” 
Sitting depth ; ....- 18%” 





JOHNSON CHAIR COMPANY 
1401 W. NORTH AVENUE, CHICAGO 39, ILL. 








© 1950 e EIGHTY THIRD YEAR OF JOHNSON QUALITY OFFICE CHAIRS @© 1950 
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AUTOMATIC COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 
‘Steel-Strong”” Products are sold through Stationers and 
Office Supply Dealers only. We have no retail salesmen to 
pirate your customers ond cash in on your missionary work 


Write for libera) discounts and sales help on: 


Coin Wrappers Lead Seals 
Bill Straps Seal Presses 
Coin Bags Teller’s Moisteners 


Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 


Currency Bags 

Draw String Bags 

Metal Clasp Bags 

Night Depository Bags Sorting Trays 

Linen Shipping Tags Coin dhesage Trays 
Downey Change Trays 








THE C. L. DOWNEY CO. HANNIBAL, MO. 














Ehrlich Designed 


High Grade Leather Upholstered 


OFFICE CHAIRS 
DAVENPORTS AND RELATED FURNITURE 


Satisfaction Guaranteed 
Immediate Delivery 
Reasonable Prices 






No. 890-R 


37" overall height 
26" overall width 
28" overall depth 
20" between arms 
21" height from 


seat 


Can be had with plain 
back if preferred 


Write for Photos 
of Entire Line 
and Dealer's 
Price List. 


GRAND RAPIDS 
LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. Grand Rapids 4, Mich. 














HIGHER QUALITY — LOWER PRICES 


Stee] STORAGE, WARDROBE AND 
COMBINATION CABINETS, ALSO 
SECTIONAL BOOKCASES AND 


STEEL TRANSFER FILES 





LEGAL & LETTER SIZES 


Made in Special Sizes as 
Requested. 
Made of heavy gauge steel... 


ewe | welded construction 
nd completely reinforced 


theoughe mut. . . shelves adjust- 
able every two inches . 
dependable three w ~ lo ck . 
device. Storage cabi eas 
ure 72” x S6” x 18” Wa rd- 
robe and combination cabinets 
also available. 

e 


T. all new IMPROVED Parker 
Steel Cabinet featuring crackle 
finishes in Green and Gray. Also 
baked-on enamel finish in Green 
Gray or Grained Walnut and 
Mahogany. 


Write for latest catalog and NEW Dealer price list. 





PARKER STEEL PRODUCTS INC. 


Manufacturers of Steel Office Equipment 


54-60 COLUMBIA SuREST * BROOKLYN 2, NEW YORK 
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if its from 


ier 
Its Right! 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST 


NEW YORK 13, N. Y. 
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standard of living than is extant in any other country 

yn earth. This high point of advance in material 

things was brought about by the free enterprise sys- 

tem, yet that system is under insidious attack from 

every side. Extension of government control is going 
steadily 


For the 400 y 


prior to 1800, the speaker averred, 





James Lynch, Imperial 
Ralph McCarron, Klipte¢ 
Bergquist, Boorum & Pease Co. 

Left to right: R. C. Clarke. F. S. Webster Co.; Henry Huette, Auto- 


Desk Co.; Ed Conlon, Rockwell-Barnes Co.; 
>» Loose Leaf Co., Mason City, Ia.; Harry 


point Co R. N. Vater 
American Pencil C 

Ed Erickson, Hibbing Office Supply Co., Hibbing. Minn.; Sterley 
Jerue. McClain & Hedman, Minneapolis, Minn.; John S. Redmond, 
Dennison Mig. Co Art Schade, L. E. Waterman Pen Co., Fred 
Luley, Dennison Mig. Co 

C. F. Russell, 5 


Joseph Dixon Crucible Co.; Bert Ertl. 


Berger Mig. Co.; O. M. Wilson, Mittag & Volger. 
In Floyd Kongsvik. Curtis 1000, Inc.; Ed Manning. National Brief 
Case Mig. Co.; Larry Hamm, The Pierce Co., Fargo, N. Dak.; Roy 
Skibbe, Victor Safe & Equip. Co.; Jack Johnstone, Wallace Pencil 
Co.; Al Skibbe. Boorum & Pease Co. 

5. Earl Kochheiser, Chas. Ritter Co., Mansfield. Ohio. NSA president: 
Stanley Griebel, Yawman and Erbe Mig. Co.; Robert Jerue, McClain 
& Hedman Co., St. Paul, Minn., governor of NSA Dist. No. 7: W. S 
Read, St. Paul Book & Staty. Co., St. Paul. Minn.; Brewster Towne. 
National Blank Book C 


rs 


J. Bristoll, Koch Bros., Des Moines, Ia., past governor of NSA 
Dist. No. 7 and past-president of NSA; Ivan Cornelius, Northern 
States Envelope C H. L. Boyle. Office Specialty Co., Mankato. 
Minn.; Wm. Koch, Koch Bros. 


Lyle J. McConaughy ana Dick Radtke, both Matt Parrott & Sons 
Co., Waterloo, Ia E. Nordean and A. C. Sundberg, both A & E 
Supply Co.. Duluth. Ming 
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File! 


Steel Personal 





The DeLuxe Model 


“SAFETTE” 


Has the 
Mark-Up 
For Profits! 
The Features 
That Win 
Sales! 


a bs ke 


No. 811 





Suegested Retail 


Meets The Big Unfilled 
Demand For A Top 
Quality Personal File! 


Has everything your ct mers 


vant in a per 





mal file secret chamber vivelled front 

lifferent locks, equipped w 0 Heavy Fil 

Folders, 5 storage envelope Made of hea 

gauge metal for rugged lifetime ser t every 

thing provided for safe, handy onvenlent safe 
keeping Corners are round swivel front 
eg ‘ pens a full 3 inches. In your choice of baked 
namel green hammerloid or gray finist 13” «x 
STRONG HANDLE 12 x 5% leer Packed one to a carton: 

Sturdy all steel riveted shipping wet » Ibs F.O.B. Chicas i 


handle makes it easy to 
carry, take any place. 


ORDER YOUR NEEDS TODAY 


MASO STEEL PRODUCTS 


Dept. C 81 W. Van Buren St. Chicago 5, II! 











NEW CASH BOX 


WITH HINGED TRAY 


Heavy 
Gauge 
Steel 


High 
Quality 





Smooth metallic finish. Bottom 
and Box all in one piece stamping. No seams whatever 
in box. Carryirg handle on outside lid. 

No. C-30—with lock and 2 special “bit” keys. Removable se« 
tional tray—the first cantilever arm arrangement, automatically 
raising tray at time lid is lifted. A timesaver and accident pre 


ventive. Length 10%”, width 7%”, depth 4%”. Shipping weight 
60 Ibs. per doz. Minimum shipping unit, % doz 


Suggested List Price $3.50 


No. C-31—Same Cash Box without tray. Shipping weight 48 


bs. per doz. Minimum shipping unit, % doz 


Suggested List Price $3.00 


WRITE FOR BIG ILLUSTRATED CATALOG SHOWING 
COMPLETE LINE OF OFFICE NEEDS 


MAYFAIR COMPANY 


315 N. DESPLAINES ST. CHICAGO, ILL. 
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Buckeve 


CARBON PAPERS 


NYLON 
RIBBONS BY 
BUCKEYE! 





THE LAST WORD IN 
QUALITY, 
CLEANLINESS 
AND DURABILITY. 





ASK US 
ABOUT THEM. 


She 


BUCKEYE RIBBON AND CARBON CO. 





CARBON ROLLS 
TYPEWRITER RIBBONS 


HECTOGRAPH CARBON 
PAPER 


SPIRIT HECTOGRAPH 
MASTER UNITS 


SPIRIT HECTOGRAPH 
FLUID 


HECTOGRAPH HAND 
CLEANSING CREAM 


DUPLICATING INK 


CLEVELAND, OHIO « U.S.A. 


MANUFACTURERS 

















STURDY Steel CABINETS 





STORAGE—WARDROBE—-COMBINATIONS 
COUNTER AND DESK HIGH UTILITY AND SMALL 
PARTS UNITS. NON-SUSPENSION LEGAL AND 
LETTER FILES. 


Illustrated Literature and Price Lists Available. 


KEYSTONE STEEL EQUIPMENT CO., INC. 


15 LOMBARD ST. 


PHILADELPHIA 47, PA. 
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every struggle of the common man was for the pur- 
pose of reducing the power of government. Then for 
130 years the individual became supreme as part of 


| the free enterprise system. Despite depressions, panics 





and so forth, the 130 years following 1800 were better 
in every way than in any other period in any othe! 
part of the world under any other social, economic 
or political system. Then a movement started to re- 
turn all power to the government. The idea of social 
security replaced the system of free opportunity. It 
is assumed that “somebody else will pay the bills for 
social security.” Because everybody will be included 
in that payment it is time for those who believe in 
free enterprise to publicize it and tell those who are 
not aware of the current trend what must be done 
at the polls to return freedom of opportunity in the 
United States. 


“Countess” Pulaski Speaks at Banquet 


Sponsored by the Northwest Travelers Club, a House 
of Friendship was open for an hour prior to the an- 
nual banquet Friday evening. The guest speaker, 
Countess Maria Pulaski (who turned out to be Mar- 
tin Hughes of Park Ridge, Ill.) told of “experiences” 
as a spy during World War II. When “she” was re 
vealed as a man it is safe to say that the majority 
of those present were dumfounded. 

Charles Regan, Globe Publishing Company, South 
St. Paul, Minn., toastmaster, introduced head table 
folk, permitting Ray Hammond, National Blank Book 
Company, immediate past-president of the Northwest 
Travelers Club; NSA President Earl Kochheiser; NSA 
Governor Bob Jerue and NSA General Manager Paul 
Burbank to speak briefly. Mr. Burbank awarded a cer- 
tificate of merit to Governor Jerue. 

An honor list of outstanding stationers in District 
No. 7, prepared by a special committee headed by 
Arthur Kenworthy, Storey-Kenworthy Company, Des 
Moines, Ia., was presented. Mr. Kenworthy gave a 
brief outline of each career as he named the follow- 
ing: Sterley Jerue, McClain & Hedman Company, St 
Paul, Minn., B. J. Bristoll, Koch Brothers, Des Moines, 
Ia.; A. J. Walker, Farnham Stationery & School Sup- 
ply Co., Minneapolis, Minn.; E. M. Hansen, Miller- 
Davis Company, Minneapolis, Minn. 

After the banquet the House of Friendship was 
reopened and dancing was on the program for the 
rest of the evening. 


Leslie Tells About Hoover Commission 


At the Saturday morning session, conducted by B. J 
Bristoll, Troupers Addington, Buckwalter and Bur- 
bank presented their addresses. The other speaker 
on the program was Frank Leslie, president of the 
John Leslie Paper Company, Minneapolis, Minn. Mr 
Leslie spoke about “The Hoover Commission” from 
experience, having been a member of that group of 
men who studied the tremendous problem of stream- 
lining the operations of the executive branch of the 
U. S. Government. The commission’s report has been 
filed and many of its recommendations have been 
approved by Congress. Much is still to be done, espe- 
cially in relation to the Post Office, according to M1 
Leslie, but there is good reason to be hopeful of fur- 
ther progress. He is convinced that the national 
budget can be balanced by adoption of recommenda- 


tions of the Hoover Commission. 


Just prior to adjournment committee reports were 
presented and the following officers elected: Charles 
Storey, Storey-Kenworthy Company, Des Moines, Ia., 
governor; R. W. Davis, Miller-Davis Company, Minne- 
apolis, Minn., lieutenant governor; Jay Parrott, Water- 
loo Office Supply Company, Waterloo, Ia., lieutenant 
governor; O. C. Halverson, Midwest-Beach Company 
Sioux Falls, S. Dak., lieutenant governor; Arthur Ship- 
ley, Gaffaney & Shipley, Inc., Bismarck, N. Dak., lieu- 
tenant governor; Ray Olson, The Book Concern, Han- 
cock, Mich., lieutenant governor. 

The closing function of the convention was a 
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BLE THIS DESK OR 26 OTHER MODELS 
| FROM YOUR REGULAR INVENTORY, TO 
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Insulated File 


MODEL 3231 


SECRETARIAL 
The file with a sense of responsibility” PATENT APPLIED FOR DESK 
Deliveries now starting to (Top Size 58x30") 


Guardsman Franchise Dealers. “WITH RETRACTABLE STATIONERY COMPARTMENT 


VARDSMAN SAFE COMPANY | | “THE WORLD'S MOST VERSATILE DESK” 


WRITE FOR ILLUSTRATED BROCHURE AND PRICE LIST 
John Robertson 
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| | nickeled steel Arch of 
modern, streamlined 


ia if 4 design. Mounted on 3 
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\ | tempered, wood-fibre 
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- boards. 
17 | INCORPORATED -CHICAGO 
ey a 
FREE COUNTER DISPLAY 12"x9"x6"--wood, mahogany finish. . : 
Worth $ FREE with initial order of 6 doz. (Min.) Archboards. Manufacturers of Fine Upholstered Furniture 
Stock Overall LIST PRICE PER DOZEN 
N Size 1 Doz. 12 Doz. @ 
AH-5 4 12.50 11.00 
AH-6 x1 4!/, 13.50 12.00 
p< ties 14.00 12.50 REPRESENTATIVES 
, mes UN 8.00 7.00 Marion VY. Follin Arthur R. Frey Henry L. Guth 
Write for Large Quantity Prices and Circular No. 112 ©. D. Mann James H. Davison Homer Nix 
: 330 E. Ohio St. Chicago 11, Ill. 
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For INDEXES. it’s AIGNER 


AEG 


e CELLULOIDING + REINFORCING 
« PUNCHING e PRINTING 
A complete line of stock : 
and insertable 
All from One 


Reliable Source 


Special Indexes 


We can give you prompt 
service on special indexes 
for catalogs, sales manuals, 
price books. After special 
izing in the index field for 
40 years, we are equipped 
to index all printed ma 
terial. Two plants to serve 





Aigner Index Co 
97 Reade St., N. Y. 13, N. Y 


you. 


offers these services: 
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WORLDS LEA 


HERE'S 
HOW 

10 
SELL 
A MAN! 


Thousands of office-working men need MORE 
than a steno’s chair, LESS than an executive 
model. Fritz-Cross Model 150-L was designed 
specifically for those men—it’s man-sized and 
brute-strong, and built for masculine comfort 
and pride. Like all F-C chairs, it's handsomely 
finished in a smart range of colors and uphol- 
sterings .. . a worthy member of a chair-line 
that builds sales and profits in any competition! 


THE FRITZ-CROSS COMPANY 
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300 East Fourth Street St. Paul 1, Minnesota 





PAPER PUNCH 





NOW! Finished in handsome silver-gray ham- 
mertone with contrasting bright red base. 
Punches, all 3 holes for 3-ring binder sheets at a 
single squeeze. No gauges to set, no places to 
mark. Just insert sheets and squeeze! Weighs 
less than 16 ounces; fits brief case or desk drawer. 
Still retails at low price of $3.25. 
Order from your Wholesaler 


MODEL 3 (Illustrated Punches 
3 holes '4" dia spaced 4'4" on 


centers, ‘4° from back binding edge 
—standard spacing for 11" x 89" 
sheets 





NEW ENGLAND PAPER PUNCH CO. PAPER PUNCH 


NATICK, MASSACHUSETTS 


WESTERN REP.—HARKRY HENKEL ASSOC. 
Western Mdse. Mart, 1355 Market St., San Francisco 
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AMFILE ALBUMS 
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* 
aad 
‘POSooe >voeevne 


FOR YEAR-AROUND AND CHRISTMAS 


A Beautiful Line—Just about the finest assortment of al 
bums you'll find anywhere—at prices to please your customers 
and allow you a good profit. Most of them come individually 
boxed 

e Genuine leather in rich redwood finish 

7 W weave with that homespun look 

e Leatherlike Terek 

° Embossed Duraleather 

e Flexible cover Snapshot Albums and Scrapb 

e Ivory color Bride and Baby Books 


Write for Catalog giving prices 
and discounts 


AMBERG FILE & INDEX CO. 
Filing Specialties Since 1&68 
1608 Duane Blvd., Kankakee, Ill. 











OFFICE APPLIANCES, July, 1950 





cheon on Saturday. Paul Burbank presided and 
tl speaker, Dr. Arnold Patterson, 
f the s | of business administration, Univer- 


if South D ta. Dr. Patterson asked the question, 

What’s Worrying You?” and proceeded to prove that 

t of our fear re unfounded. We worry about the 

thin t of the time and when we do become 

erned abou ich vital things as the future of 

ite busins e fail to do anything but worry. The 

peaker urge n in the way of voting into posi- 

ns of pows en and women who believe in the 
private enté f ystem 


Northwest Travelers Meet 


rhe annual meeting of the Northwest Travelers Club 
t Hotel on May 19. The meeting 
alled ier by Ray Hammond, National Blank 
k Compal has been president for the past 
year. Followi istom which has prevailed from the 
ginning opened with a verse from 
America,” wl vas followed by self-introductions 
ry Globe-Wernicke Co. spoke briefly 
nemorial! Claude Fleet, late representative of 
ard Faber Pt 1 Company. Fred Schaefer, San- 
ford Ink Con spoke for William E. Smith, Ace 
Fastener Cor} n and former officer of the club, 
lied ea the year. All stood a moment in 
e out of ect to the former members. 
president of NSA, dropped in to 
hi tion of the good work the travelers 
were doing th it the country and asked for con- 
tion of th ffort in selling the National Station- 
Associat to non-members 
ecreta eport showed that the year started 
160 memb«e Twenty-three additions and 12 re- 
brought the figure up to 177. Jack Guntrum of 
pel tion told of meetings for members 
lich had be ld » last Saturday of each month 
the Commerce C in 5 iaimesneaite The next meet- 
he ed for some time in September. It was 
in Rossin, manufacturers’ repre- 
ntative, had ted a Master Addresser which the 
ecretary ust ending out notices of various sorts. 
Minute ft vious meeting and financial report 
ven H y Bergquist, Boorum & Pease Com- 
1 Man-sized job by taking over the 
effectively through the years by 
ebster Company 
& Hedman Company, St. Paul, 
r of tl trict, dropped in to thank the trav- 
r the vork in helping put on a successful 
t Merrill Hasty told of plans for the 
nt Before the meeting ad- 
ned, Pa B nk entered the room and compli- 
nented the 1 on their excellent co-operation 
Warren C Wilson Jones Co., was elected sec- 
\ presi Jack Berry moved up automatic- 
ally to first vice esident, Jack Guntrum to president 
rry requist ected secretary; Ken Chase, 
Denniso! M turing Company, auditor; Car] 
Lut Company, acting auditor. Al 
J trom, Sm«¢ Manufacturing Company, who had 
be¢ ervil espondent, was given the newly- 
reat ponding secretary in recognition 
sending news from the district 


1€id al tne . i€ 


he mNit y hs ‘ on 


ed } er 


*— « 


OFFICE SUPPLY FIRM OPENS AT DALLAS 


4 new office business, the Trippe Office Sup- 
Compan} ened at Dallas, Tex., recently by 
r. J. Trippe t, and Wallace Wheelis, vice- 


a \1 N. Akard St., the site of the 
Hodges ¢ ny office supply concern, which 
tive corporation announced they 


supplies, 


Th rrippe iy will handle office 
t printing 


siness forms and 
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STEMPCO 


Wood Desk Trays 


WITH THAT 
SMOOTH VELVET FINISH 





NEAT IN DESIGN— 
HEAVY BROWN FULL FELT BOTTOM— 
EVERY TRAY CAREFULLY INSPECTED— 
INDIVIDUALLY BOXED. 


AVAILABLE IN 
Walnut and Mahogany finish, Oak 
and Blond Oak, Green and Gray. 


Write for further information. 





CHAIR MATS—DESK TRAYS—ARCH BOARDS— 
CLIP BOARDS—BLACK BOARDS—ARM RESTS 


STEMPEL manuracturine COMPANY 


2830 Roberta Street Dallas 16, Texas 














Joslin Eclipse 


PRECISION TIME STAMP 


FOUR STAR 
SUPERIORITY 

*% 40 Hour Precision 
Clock Movement 


Jeweled Balance 
Clock Movement 


Patented Universal 
Joint Absorbs Shock 


One year guarantee 


+ + 


GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


4.0. JOSLIN wee. company 
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ADJUST-0-FLO 
FOUNTAIN STENCIL BRUSH 





WRITE FOR CATALOG ON 
COMPLETE DRI-FLO LINE. 


2. cP WM.A.FORCE AND COMPANY 


INCORPORATED 
64 WHITE STREET, NEW YORK 13, W. Y 
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THE BENTSON 
“6 0p-Flite 


3200 Series FILE 


Guaranteed long-lasting perform 
ance is the only proof of master 
craftsmanship. Bentson Top-Flite 
filing cabinets have a reputation 
for highest quality performance 
through the years . effortless 
operation, enduring beauty, rigid 
stability. This high standard of 
dependability means satisfied cus 
tomers and more business for you 











\f you haven't received your con 
venient file folder of BENTSON 


catalogs, write for it today 





| “The Line of Most Assistance” 


(he BENTSON MFG. CO. 
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DO YOU WANT A HAPPY ORGANIZATION? 
(Continued from page 15) 


rected, will help to promote better harmony in your 


organization, you will not only have done a service for 


ur employees and your community, but you will have 
added greatly to your peace of mind because you have 
helped your employees to find happiness just where 
you want them to find happiness—at their work in 
your store. The store with contented, happy personne! 
has two strikes on the store where discontent and 
bickering are the accepted routine. Part of this dis- 
content can be laid at the door of the employer. Let 
go further into this 

It is a very serious matter for the employer to fail 
to analyze his employee relationship and make a de- 
termined effort to minimize those irritations which 
keep some places of business in a constant uproar. It 


7 


is true that many employees are eternal grouches who 
do not understand themselves and therefore fail to 
explain why they are restless. It would surprise you 
what a little kindness and understanding would ac 
complish even for this type of employee. There are 
many employers, however, who figure that they are 

business with the making of profit as their main ob- 
jective. Ruthlessly, with no thought for any one els« 
they pursue this end. They fail to realize that if dis 
content spreads unchecked over the nation there may 
possibly come a time when there will be no profits 
made and that they will h lave missed their opportunity 
to help head off this catastrophe. As an isa, eta you 
should remember that you are under a great disad 
vantage in that you do not have anyone to check on 
you. You should be doubly sure to check on your own 
actions, especially those in personnel relationships 
You should strive to create a friendly, satisfying a 
mosphere in which the best work can be done both t 
you and your employees. Let us go over a few things 
and see if we cannot discover a new direction for our 
thoughts which we can apply to the conduct of ou 


; 


own business routine 


Radiate Confidence 


; 


If you have an employee you cannot trust with you 
whole heart, get rid of him at once. There is more 
discontent caused by distrust and suspicion than in 
any poe manner. No matter how good a man be at 
his business, if you cannot trust him, you and you 
organization are better off without him. In human 
relationship confidence begets confidence, distrust be 
gets distrust and this is especially true in the business 
world. Do not listen to tales from one employee abou 
another. The very fact that a tale is told evidence 
enough for distrust of the person who tells it. If there 
is any doubt about an individual in your employ 
get the facts first-hand by observation. Don’t allo 


anyone else to influence you 


Control Authority 


Choose carefully the ones to whom you wish to dele 
gate authority. If they are not of the highest type in 
character, you may find that the delegated authority 


is being used to further their own interests and t 
satisfy grudges which have fermented through the 
ears Keep your finger on the pulse of personnel 


relationships at all times. There is no discontent that 
‘ 


can beg to equal the discontent caused by abuse of 
asanetiy and this is prevalent all over the count! 


today. If you would have stable business relationships 


with your employees, base them on honesty and fail 
play. Be ire that your department heads are con 
OFFICE APPLIANCES, July, 1950 re 








FOR A QUICK 
TURN-OVER 
PROFIT 


5-DRAWER 
INVOICE 


STEEL FILE — 









Fully Reconditioned 
Perfect Working 
Order Guaranteed 


Roller-Bearing Suspensions, standard 
Inside drawer,1014 wide, 85/16" 
r most record keeping up to 10” 
or 81, high without 
of filing space. 


high, 2534” deep. Fe 
ji with guides, 
iides. Each drawer has 24/7,” 


Special Discount to Dealers 
in lots of dozen or more. 








9, 546 BROADWAY 


New York 12 


6-0350 


Neor Spring $t 


EST. 1876 CAnal 





STEEL 
STORAGE | 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 


Here’s a show 
prec e of practic al 
value with quick 


turnover and 


priced right for 
good profit. 
Made of heavy gauge steel with four adjustable 
shelves and a three-way lock in handle. 
Finished in olive green or gray baked enamel. In 


two sizes 
36" wide, 18° deep and either 72 or 78” high. 
Shipping weight 150 pounds. 
Equally serviceable as a Cabinet or wardrobe. 


MIDWEST 


METAL MANUFACTURING CO. 
1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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CLEANS UP ALL 
CORRESPONDENCE 


Smart typists bathe type- 
writer type daily with 
CLAR-O-TYPE to keep it 
clean and sharp for clear, 
crisp, readable impressions. 
Quick — thorough — non-in- 
flammable. The sturdy 
dauber eliminates brush- 
ing and spattering. 
CLAR-O-TYPE evaporates 
slower giving more clean- 
ing per bottle, so lasts /onger 
and is more economical. 





THE CLAROTYPE CO., INC. 
261 Broadway, New York 7 



















VERSATILITY... 


WITH THESE STANDARDIZED “ECONO- 
FORM” COMPONENTS YOU CAN ASSEM- 
BLE THIS DESK OR 26 OTHER MODELS 
| FROM YOUR REGULAR INVENTORY, TO 
MEET EVERY OFFICE REQUIREMENT. 


SEE PAGE 
223 
FOR 


MODEL 3101 
(Top Size 45” x 30”) 
TYPIST DESK WITH 


"RETRACTABLE STATIONERY COMPARTMENT 


“THE WORLD'S MOST VERSATILE DESK” 


WRITE FOR ILLUSTRATED BROCHURE AND PRICE LIST 








2412 PENNA AVE., N.W. 


WASHINGTON 7, D.C. 


*PATENT APPLIED FOR 


° ~~ /F 
Heid TAL Gp tiitilte WW. 
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CHECKWRITER 
PROFITS 


BOOSTED 


BY SALES AIDS 
SUPPLIED DEALERS 


$——4-__4 4d. 


ret 
speeDRite : 
aLpum of Hall-Welter not only builds the 


— best checkwriters sold, but they are 
equipped by 35 years experience to 
show dealers how to make sales and 
get a profitable volume in this spe- 
cialized field. The ‘“Speedrite Al- 
bum of Evidence,” a dramatic sales 
closing tool, proves the dangers of 
using unprotected checks. It is only 
one of the direct practical aids we 
supply dealers. Ask us how we can 
help you sell “Speedrites” to your 
customers. 


Shakk Weliey 


CcOmPran? ‘mC + @OCwEtSte#® 270 YF 
















ADDRESS: 40 MT. HOPE AVENUE 


C-Thru calibrations are 
there to stay because 
C-Thru ruling and draw- 
ing devices are laminated 
They’re applied accurately 
on stable plastic for a life- 
time of service. 

For greater customer satisfaction 


— higher SALES and PROFITS — 


it’s C-Thru every time 


FEATURE C-THRU 
the QUALITY Line 





PuLERS RIABOLES © PATIGATIOMAL (ESTROMERTS ~ STERCILS « PROTRACTORS ~ OTHER OETICES 


VE liniiiriy 


HARTFORD, CONN., U. S. A. 
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@ A Glass Smooth Plastic Fibre Board 
@® Vice-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 


Furnished in the Following Sizes 


Stock 

No 
200 642”"x11 205 9 x1542” 
203 6” -+ 9* 206 a) x17 
204 9” x12%’ 207 6” x20" 
Packed 24 to Carton Packed 12 to Carton 


ircular and tatest price 


WoOoDALL [NDUSTRIES [NCc. 





3500 OAKTON ST. = Chicavo Teienhone co 7-2600 SKOKIE, ILL. 











Classics in Leather 





TOPS in quality + style + price 


Zipper Ring Binders for fall promotions. Made in 
a wide range of fine leathers as well as good simu- 


lated leathers. In all standard sheet sizes. 


IMMEDIATE DELIVERY 


Write now for our complete catalog and price list. 


NORTHWEST LEATHER GOODS CO. 


711 W. Lake St. Chicago 6, Ill. 
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ucting the verseeing in a like manner. This is a 
good start on the road to business happiness. 
Guard your employees’ rights in your organization 
1 would wn. You will win their admiration 
they will the extra mile in your service. Be 
ire tha he full credit in black and white for 
5 


there is no possible way in which 
can switch that credit to him- 
person who has not earned it. 
in many cases and the dissatis- 
of the indifference of the 
that, were he aware of it, no 
to reckon with. The laborer is 
and he also deserving of the 
given him for a job well done. 
be sure that he gets that credit 


se] rto some Lner 
ave seen tnil ione 
ecause 


is 


crealit tnat snoul De 


Avoid Confusing Constructions 


irritating conditions in a business 
people is caused by the fact 
people do not know what is expected of 
) program has been mapped out and no duties 
This i lely the fault of the manager of 
put them to work without intel- 
has left them to feel their way 
around the o1 ization. They get in the way of the 
ven though they are eager to 
misunderstandings that 
avoided had they been told 
expect f them at the time they were 
methods of overcoming this I 

was the “Bible” used by a former 

very exacting in the con- 
Every employee was interviewed 
he was hired. He was given 
ictions ab his duties. One of these was to 
the “Bible” every day. This book was a loose 
‘tions were typed and posted in 
ccasion arose. The owner signed 
This avoided a lot of con- 
doubt in the employee’s mind of 
him while working for that 
each person in your employ 
to do. If you do your part he 


npioy everai 


older employes nd, ¢ 


biLjpJd 


00Q tney sause 


employer of n f He was 


Dy this mal t tne time 


issued 


DY + . + 
Df hat 


Encourage Self-Expression 


employees to take an interest in 
chance to express them- 
man at one time who, when I 
\ffered a suggt which I conscientiously believed 
help his business, cut me off with a curt “You’re 

I'll do the thinking.” This is 
a v is attitude to take because it kills 
initiative. The en yee should be given the right to 
pre his idea you aS an employer stand to gain 
ing n learn from the experiences of 
yer Some of them have had varied ex- 
feel that they have had a partin 
have confidence in their 
mutual progress possible you 
the hearts of your employees 
will get far more work 


isines . tnem a 


ipposed | LOINK 


re that you 


ment il j} Ke 


, nA wht 
hia ] Vou 


Establish a Question Box 


establish a 


your employees use it 


If you want fun and an education 
that 
course everything you will find 
the conducting of your busi- 


from times te tit P cyt 
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FOAM RUBBER 
CHAIR CUSHIONS 


“Perfect” 
FEATURING 


GOODYEAR AIRFOAM 


IN 
De Luaze 


EXECUTIVE 
STYLE 


IN THREE 
SIZES 





i rs 


Covered with velour—fibre & velour—also corduroy & 
fibre in 2" thickness with boxed edges. 


“Perfect” 


FOAM RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons 
the other side with woven fibre 
for hot weather 

Filled with new live rubbe: 
having thousands of air cells 
that breathe with every move 

Colors: Brown, Green. Sizes 
7 x 18°15" » 17"—14y," 
© 1s," 





Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 Philadelphia 24. Pa. 





wide lip 


HAIR 
MAT 


For That 
MODERN DESK 


(ISLAND BASE) 






IDEAL OVER HEAVY 

CARPETS — ROUGH 

FLOORS WORN 
SPOTS 


Made of 


TEMPERED 
HARDBOARD 


COLORS: BROWN - GREEN - MAROON - BLACK - GREY 


CIRCULAR PRICES 
UPON REQUEST 










HARDBOARD FABRICATORS, INC. 


59 BRANCH . oT. LOUIS 7, MC 
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Go in and see your stationer.. 


Explain your filing problem to him—and if he hasn't 
a Smead File, which completely satisfies your require- 
ments, he'll get in touch with us and we'll build one to 


answer your needs. 
THE Senceceed MANUFACTURING CO.INC. 


The above is the first of a series of ads which Smead w 


in magazines with consume 





STEEL SHELVING 


Shelving for every stock and 


ness and sometimes the material is not even relevant 
Nevertheless, if you are persistent in letting your em- 
ployees see that you want their ideas (they don't 
need to be signed), you are in line for a liberal edu- 
cation about yourself and your organization. The wis- 
dom of Bobbie Burns is reflected in this procedure 
“Oh, wad some power the gift to gie us, to see our 
selves as others see us!” You will find that in this 
question box you will get some ideas that will prove 
to be very profitable. It will also give the employees 
a feeling that they belong and the conscientious em- 
ployees will co-operate to the utmost in this under 
taking 

There is only one way to successfully counteract the 
union problem, especially where the union seems at 
the moment to have the upper hand. That is to map 
out a detailed program through which you get the 
utmost in performance from every individual in you! 
employ. If this is done in a businesslike and efficient 
manner, no one will have cause to complain. They 
will be too busy. You are hiring them to do a job and 
if that job occupies their full time during business 
hours they will have no time to develop grudges and 
dissatisfaction over fancied mistreatment. Be sure 
however, that they do not have just cause for com- 
plaint. By following such a program your organization 
will benefit as far as is humanly possible. You will 
have done your part to overcome a very, very vexing 
situation 

Avoid Public Reprimands 


One of the habits indulged in by many unsuspecting 
ince i is one which, were they fully cognizant of 
its evil effects on their business as a whole, they would 
make a very wholehearted effort to change. I used 
the word unsuspecting because that is actually the 
fact. They never suspect the boiling resentment bor 
dering on actual hate which can result from their 
oversight. I refer, of course, to the public reprimand 

Many and many a time I have heard an employer 
in a fit of temper (probably justly aroused) “bawl a 
man out” before his fellow employees seemingly in an 
effort to shame him into doing better. A bigger mis 
take is never made by anyone. 

The employer is certainly justified in making his 
wishes, approvals and disapprovals known to those 
who are in his employ, but he has no right whatsoever 
to humiliate them either by premeditation or other 
wise by means of a public reprimand. If he assumes 
this right, he is the greatest sufferer because he will 




















storerocom use. Ruggedly con- 
structed and easy to assemble, 


Remle BIN UNITS 


For display or storage of all 
types of parts and small pack- 
aged items. Adjustable to meet 
your individual needs. 


Remle. RUNTS 


Our most popular line of all- 
steel compartment shelving 
and bin units—only 39” high. 


WRITE FOR DEALER FACTS 


Reuwke CORPORATION 


54th & CENTER ST., WEST 
MILWAUKEE 10, WISCONSIN 
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never be able to regain the respect of the employes 
concerned and he must have that respect if the em 
ployee is to do him justice during his term of em 
ployment 

The better way is to call the man aside and calmly 
make his disapproval known to the individual. Better 
still issue a general bulletin covering the subject to 


| all the employees and in this manner avoid personali 


ties. Think this one over. 

The writer has tried to select a few of the many 
solutions to the employee problems from the mana 
gerial viewpoint. The suggestions recorded here are 
based on the Golden Rule, to which all fair-minded 
men cheerfully subscribe. The idea for this article 
originated from the desk of a former employer of 
carried an attractive motto in a beautiful 
“FOR WHEN THE 


mine. He 
frame where everyone could see it, 


ONE GREAT SCORER COMES TO WRITE AGAINST 


HE WRITES NOT WHETHER YOU 
HOW YOU PLAYED THE 


YOUR NAME 
WON OR LOST, BUT 
GAME 
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PERMA 
CHAIR MATS RODUCTS 


Beveled Edges — Standard Colors 


s7ul 


Style 9649. 48” wide, 
54” to end of lip 








62 Years Ago KOH-I-NOOR 
made the FIRST Drawing Pencil . . . in 

17 DEGREES, 6B to 9H. Since that time 

ther pencils have approached Koh 

I-Noor’s Record for Unfailing Uniform 


rmoanc 
rmance 


Reversible 


a 4 


to end Aang 






No Matter What Your Requirements . . . 
you will find a KOH-I-NOOR 
Product to satisfy you completely. 


DRAWING PENCILS 
COPYING PENCILS 


. WRITING PENCILS 
Available eee CHECKING PENCILS 


oe 
7 
P) 






\ “Use only 

rubber 

} casters 
on me. 








LIST PRICES EACH IN DOZEN LOTS No. 1600 KOH4-NOOR re Pencits 
SUBJECT TO LIBERAL DEALER DISCOUNT. with IMPORTED Leads HOLDERS LEADS 







PENHOLDERS ERASERS 


in 66 colors 


The RIGHT pencil for the RIGHT job 





GEO. E. FOX & CO. 


SAMPLE ROOM OFFICES AND FACTORY 


317 N. WELLS ST., CHICAGO 10, ILLINOIS 


OPPOSITE THE MERCHANDISE MART 











” ” 


FLEXIBILITY . 


WITH THESE STANDARDIZED “ECONO- 


| FORM” COMPONENTS YOU CAN ASSEM- 
1 BLE THIS DESK OR 26 OTHER MODELS 
[ FROM YOUR REGULAR INVENTORY, TO 


MEET EVERY OFFICE REQUIREMENT. 


SEE PAGE 
209 

FOR 
ANOTHER 
MODEL 


- aRifia 





MODEL 3232 
FLAT TOP, 27 
(Size 58” x 30”) 


“THE WORLD'S MOST VERSATILE DESK” 
WRITE FOR mp BROCHURE AND PRICE LIST PITTSBURGH CUT WIRE CO. 


sisal ieiaisin'- di" 1112-20 Galveston Ave., Pittsburgh 12, Pa. 
eta Cajon TS 
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ACCOBIND FOLDERS 
Easy to Sell 


because they're 
Profitable to Use 


ACCO PRODUCTS, INC. 
OGDENSBURG, N. Y. 


In Canada: Acco Canadian Co., Ltd. Toronto 


For Reducing Mailing Costs 
New Dandy 


ENVELOPE SEALER 


Seals Up to 200 Envelopes a Minute 





Pays For Itself In Time and Money 
ANYONE CAN OPERATE 





SEALS PERFECTLY—NO EXCESS MOISTURE 
NO PARTS TO GET OUT OF ORDER 
PARTS MAY BE BOUGHT SEPARATELY 
DETACHABLE ENVELOPE RECEIVER 





LARGE OFFICES USE SEVERAL 
LIST PRICE $39.50 


TAKE ADVANTAGE OF THE SERVICE AND THE SAVINGS 
OFFERED BY YOUR QUALIFIED WHOLESALER 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


218 GREENWICH ST. NEW YORK &, N. Y. 





























The New 


WAT 
gall 
SHARPENERS 


The Beautiful Streamlined Boston Self-Feeder No. 4 
is shown below. It feeds itself automatically—it feeds 
your cash register! Send for our new catalog today. 








C. HOWARD HUNT 
PEN CO. 
CAMDEN 1, N. J. 


USED MONROE CALCULATORS 





Here’s your chance for 
quick sales at a good 
profit. We are ready to 
fill at once almost any 
requirements for Monroe 
Adding-Calculators. 
Such popular and quick- 
selling Monroe models 
as K, KA, MA, and LA are 
available in reasonable 
quantities, both select 
rough and rebuilt; 
shipments guaranteed. 


Write for further information 


stating your needs. 











CALCULATOR EQUIPMENT CORP. 


Orange, New Jersey, U.S. A. 
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SAN FRANCISCO HOST TO TWELFTH DISTRICT os" 


utinued from page 41) | | ge = or MP's HANDY 
tion. He reminded his audience that | | — 
set up by an act of Congress in | ALUMINUM 


ittee of 300, each one an expert 


vhich he was assigned. The report | | CLIP BOARDS 





Congress in 18 sections. It criti- | F 
es no politi arty or person, but is an instrument . wot SHEET HOLDERS 
righ aD, A bedi ' | Famous M.P. Sheet Holders 
vel ndition grown through the years 
on the American economy. FOR OFFICE—SCHOOL—FACTORY 
The con e described as one of chaos. For] Were are two items with quality and beauty Standard pack- 
ample, ! that during the war the Navy had appeal that at the same time save your cus aging—6 per 
3,000,000 invent tems with wide divergence of costs | tomers money because THEY'RE PERMA attractive green 
f similar it ld to different bureaus or depart- | NENT. No wonder sales are booming. All shot tee~—ti 
Ther real system of bookkeeping; no set standard sizes. Order your supply NOW! na P<! 
ks can at each department costs. He = METAL PRODUCTS decid il job- 
mont juired to ascertain the financia . 
enc t office in the calendar year. He ENGINEERING CO. ber hendliag. 
e exa lifferent departments including ee 
tition ling dams for flood and irrigation 
I passed, he said, were a big help. 
before Congress. Much work is still 
narked that if we do not do some- 





vernment extravagance we shall 
hope or defense against statism 
fe quot J Marshall’s famous statement, “the | 
r to tay es the power to destroy.” He quoted 
1 Karl Ma effect that the easiest way to break 
ll squander its resources 
K Eversharp, Inc., reminded dealers 
VE arket in his talk, “Complacency 
ts Stat Quarter of a Billion Dollars a Year.” | 
S. ] Rust Craft Publishers, finished 
forceful presentation of greeting 


| 
Che nve ncluded on the evening of May 
t tertainment and dancing | 


Northern California Travelers Hold Meeting 


‘ 


fie] n of the Stationers Association of | 
rn Ca met on the afternoon of May 1 
St. Fi Hotel, San Francisco. H. G. Kon- 
in, Ea Pr il Company, president of the divi- 
resid I is addressed briefly by NSA’s top 
ffice Earl K eiser, president, and Paul Burbank, 
man Konnersman traced the opera- 
the rom January 1949 when the travel- 
ask anize and become affiliated with 
Northern ( rnia association as field members. 
B Smith acturers’ representative, was first 
lent: A ihofer, treasurer. Mr. Brandhofer 
Northern California stationers. The 
( 1 elect held January 1950. Besides Mr. 
K ersn H Morgan, National Blank Book Com- 
lack G Eberhard Faber Pencil Company, 
( Lut FE. S. Webster Company, are members 
execu mittee. Mr. Brandhofer is secre- 
Sullivan was voted an honorary 
tanding results in obtaining new 


CULONTAL CARBON COMPANY) 


5150 Church St kol ° lcphone Skok 








\ the field members had been organ- 
ths at the time, 76 attended the . 
velf t regional with a greater number All Styles of Ring and Post 


ist month 


. ee 
LEAVITT JOINS M. T. BIRD & COMPANY 
eph F. |] las become a partner in M. T 
Bird & ¢ ial stationers and engravers of 
B n, M Ir. Leavitt is executive vice-president 





merc! lager of the firm. He has had 
expel R. H. Stearns Company since A complete line of Binders for College and 
n it merchandising divisions.—VNV Commercial use 
°—- © . 
ABERDEEN TYPEWRITER FIRM INCORPORATED Quality at an ATTRACTIVE PRICE 
Article ee ration were filed on April 14 for Write for Catalog 
Aberdeen T er Corporation. Directors are David 


Greensteit Alevy and Barbara Josephson, STANDARD LOOSE LEAF & BINDERY CO. 


1501 Broadway, New York, N. ¥ 1717-19 $. HALSTED ST. © CHICAGO 8, ILLINOIS 
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DAYTON STENCIL 
WORKS CO. *ohic™ 











MARTENS 
TYPE CLEANER 


THE 


a, PERFECT FLUID 


ARTEWe AND NEW 


wes PATENTED 


CLEANER 


——— APPLICATOR 


|| 
Dealers—Request 
sample and full details 


<\mee> on your letterhead. ' 
THE MARTENS TYPE CLEANER CO. 


DIAMOND POINT 2, N. Y. 
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Manufacturer 5 
of Office Furniture 
of Popular Price 


Write for catalog and current price list 


D Oo 4 Oo Manufacturing Co. 


220 W. Institute Place 
Chicago 10, IIlinois 
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9 William OX LINE Yue. 


ATTENTION DEALER SALESMEN 


Calling on Banks @ Building & Loans Ass‘ns. @ Furniture 





@ Radio @ Appliance Stores 


Make Those Extra Commissions 
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1270 Ontario Street Cleveland 13, Ob io cee! 
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CAN THE STATIONER SELL OFFICE MACHINES? 
(Continued from page.16) 

chaser and frequently the rental ultimately becomes 
a sale. In total, rentals afford profit-making oppor- 
tunities which should not be overlooked 

Quite a number of our successfui stationers started 
as office machine dealers, gradually adding stationery 
items and equipment until they were office machine 
dealers with stationery departments or stationers with 
office machine departments—take your choice. The 
point I am making is that the machine dealer found 
from experience he was failing to cover the market 
he was attempting to serve in complete enough fash- 
ion to learn the amount of income to which he was 
entitled from his efforts and expense. He was ac- 
cepting only a portion of the business actually offered 
him from his customer coverage. This was neither 
economically sound nor possessed of common sense. 
He, therefore, effected a complete operation to become 
what we classify a stationer. In one of the four towns 
where my company operates stores, there are three 
stationers who started in business exclusively as office 
machine dealers. Today they are stationers with office 
machine departments. By the same token, is it not 
just as logical for the stationer to develop a success- 
ful machine operation? The only basic advantage I 
see in being a machine dealer first is in learning 
the value of departmentalizing, establishing a service 
department, exploring rental possibilities, and main- 
taining accurate machine inventory records 


Department Store Successful in Field 


Department stores have become a factor in the 
distribution of portable typewriters and small adding 
machines. Recently, I learned that a large depart 
ment store is planning to feature portable typewrite1 
rentals aS an indirect sales promotion. Obviously 
their previous successes with the sale of this item 
encourages such further development. With the plus 
values the stationer is in position to offer the cus- 
tomer, it is a pity to surrender this market. If we 
ignore such an encroachment on one of our logical 
fields of activity, further invasion may be expected 

It is important to limit machine sales to a relatively 
few lines. The fact that the stationer may have an 
office machine department does not by any stretch of 
the imagination justify an attempt to represent the 
entire industry. By selecting the lines you are best 
suited to distribute and concentrating efforts and 
capital on them, success is much more likely. In con- 
trast, indiscriminate representation of lines can easily 
lead to spreading capital and efforts too thin. In 
this connection, allow me to suggest that the manu- 
facturer whose product you distribute, especially if 
it is a franchise line, has a stake in your market 

In conclusion, I direct your attention to the fact 
that office machine manufacturers are conscious of 
the value of good stationers as a logical outlet for 
many communities. Even where they have branch 
offices or exclusive agencies, the manufacturer often 
makes a line or lines especially for the stationer 
Furthermore,‘if your business is on a healthy basis 
your selling cost in your market will probably be less 
than that of the manufacturer should they serve 
the same market through a branch office. In other 
words, the manufacturer can in many instances make 
more money, have fewer headaches, and be ahead 
of the game generally to sell through dealers. On 
the basis of present-day conditions, I predict the sta- 
tioner will, as an office machine dealer, sell an ever 
increasing percentage of the machine output. 
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THE Best ONLY 


e If you want the best in 
Business Cat Stock and 
_ases, emem be! we are 
the originat rs of the Scored 
Card and have en supply- 
ng the trade 1902. 





Detroit, Ss man-Patrick Paper 
New York & < 
b & Grand Rapids, Carpenter Paper 
Houston, I g Bosworth ¢ 


Samples on request. 


The John B. Wiggins Company 
634 S. Federal St. ° Chicago §, Ill. 
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Pet. Ne. 0144.67 


® ideal for 


© PLANTS - Raise the headpiece to any desired 


© OFFICES 

© penmercens position . . . it will automatically stay at 
e HOTELS that position . . . To release the ““Magic- 
- — — Hold,’’ raise the headpiece all the way. 
eNIGHT CLUBS “A ae 

» Wenemenas it can then be lowered to the ‘flat’ posi- 
® DocToRS tion. Available in the finest plastic mate- 
e GYMS 


e institutions ials in a wide variety of colors. Show 


Leisurest for extra sales!!! 


WRITE FOR OUR NEW 1950 CATALOG OF LEATHER FURNITURE 






Sell ONE Draftsman 


and You’ll SELL THEM ALL! 


Yes... place one CRAMER 
STANDING-SITTING CHAIR 
In A Drafting Department. 
The Chair Will Sell Itself Plus— 
@ STENOGRAPHIC CHAIRS 

@ FACTORY CHAIRS 
@ AND OTHER MODELS 


POSTURE CHAIR CO., INC. 
1205 CHARLOTTE 
KANSAS CITY 6, MISSOURI 9 


WRITE 
FOR 
CATALOG 











Te SCALE QUEEN.. 


A GIFT THAT HE WILL APPRECIATE 


COMBINATION PAPER WEIGHT 
AND POSTAL SCALE 


The “Scole Queen” Posto! Scole is 
distinctively modern in destan ond 






Useful 
for Home 
or Office 


is occurotely engineered to meet 


rigid postal requirements. Copocity 


up to eight ounces. Moiling infor 
motion printed 

on bottom of 98 
each bose 


THOMPSON ENGINEERING & MANUFACTURING COMPANY 


2646 West North Avenue Chicago, IHilinois 


Quality 


OFFICE FURNITURE 


at Low Cost 


OFFICE AND TYPEWRITER DESKS 
COSTUMERS 


in Mahogany, Walnut or Oak 
PROMPT DELIVERY GUARANTEED 
Write for Illustrated Catalog of Our Complete Line 


McLEOD furniture Company 


1359 N. NORTH BRANCH ST. CHICAGO 22, ILL. 


_— eee wmeew ew —-  - eee 








i 
SEAT MORE PEOPLE 
WITH MORE LEG ROOMI 


Automatic Lock Secures Legs 
in Ploce . . . Won't 
Collapse 


MIDWEST FOLDING PRODUCTS 


1844 WEST 14th STREET . CHICAGO 8, ILLINOIS 


OFFICE MACHINES 
Expertly Rebuilt! 


Sold + Bought 


e CHECK WRITERS 
e ADDING MACHINES 
e CALCULATORS 


PARTS & SUPPLIES 
WHOLESALE — EXPORT 


Write for latest 
Dealers’ Catalog. 


CHECK WRITER CO., 
536 Broadway 


CHOICE 
OF TOPS 


a 

















Inc. Established 
New York 12, N. Y. wae 
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ONE OF 
MAN 
~~ KK PUNCHES 


For offices, railroads, factories, stores 





All dies are 
made of best 
carbon steel 
and heat 
treated. 





May be had to punch !/," to '/," round holes, assorted and 
special designs. No. 2 shown is made in |'/4" reach. Also made 
in 1/2", 2" and 3" reach. Other punches with reaches up to 
6". XL Punches may be had with gauges, counters and special 
equipment. Write for circular. 






THE HOGGSON & PETTIS MFG. CO., 141T Brewery St., New Haven 7, Conn. 






























































— THE HANDY NEW 
ah - Memo- Fioll rm CLASSIC 
' All-steel cons S ray ee 
weed verioid a on DESK NAME 
er u er Cu hion Su 
——_ 7/16 i wide Gy PLATES 
quer Nes L t. 
Machine. Rell Large ssmortment 
a mae Standard and custom made. Insert type. 
niant Pencil Names interchangeable. A name plate 
aldes Gan for every type of desk, e.g., gold on blue plastic 
LIST PRICE in naa a for gr ey od siampin Dox Ee elt a: on se oe 
18 m as a ration r escr 
$1.25 Complete R let of our man 7 a de +) desk name plates —" ‘ 
Extra Rolls 25¢ each 
Send for Literature and Dealer's Prices PLASTIC & woopD PRODUCTS co. 
GRAN- ADELL MFG. CO. 18229 W. McNichols Rd. Detroit 19, Michigan 
1846 W. BELMONT AVE. CHICAGO 13, ILLINOIS trom the WALTER E. KUTCH CO. at the same eddress 
4 Yfy UH UY ff Yj Ys, 
J" MMMM] WWW@]@V7U“/ Vd, 
YY 
DESIGNING ENGINEERS ane FIREPROOF 


chests 


SELF-RELEASING 
CHEMICAL PROTECTION 


7 
7 
WANTED : 
Designing Engineers experienced on type D 
] 
7 
/, 


\\ 


Customer al! Spe Y 
writers or similar mechanisms. Only Top temperate es: 
hinge—tumbler lock. Luxu . 


—_ 


ly lined. 


Men need apply. Steady work. Good 
salary. Location Connecticut. Address 
Engineer, Box GV-57, care Office Appli- 
ances, Chicago 6. 


WALZ MANUFACTURING CO. 3 SIZES: 


808 SO. HARVEY AVE., OAK PARK, 1LL. $10.95 LIST 


. $15.50 
WRITE FOR FULL DETAILS 2DIScouNt $22.50 PRICE 


— 











A CARDINELLAR7 


pron PAREL- SQUARE 
@ U 





FOR OUR ADVERTISEMENT IN THE 
Mahes 4 PARALLEL STRAIGHT-EDGE OF ANY T-SQUARE 


A U G U S T THE PAREL- SQUARE IS A NEW DEVICE-EASILY 


APPLIED TO YOUR PRESENT T-SQUARE & BOARD 
ISSUE OF OFFICE APPLIANCES ELIMINATES WIGGLE AND MAKES POSSIBLE 
MORE EFFICIENT AND ACCURATE WORK 


SEND FOR OUR NEW CATALOG 
FEATURING NEW MODELS 


FUTURAMIC STEEL PRODUCTS CORP. 


1400 ATLANTIC AVE. BROOKLYN, NEW YORK CARDINELL enue MONTCLAIR NJ 
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NATIONAL 


Production 


OFFICE APPLIANCES, 


Week, which vill be 


r National Letter 


the oppo! ty presented by th 


- + y + } 
ne entire al 


try 4 ct rs 
Lti€ il > I l¢ 


eek to val ir terminals 


LE T rER WRITING WEEK ANNOUNCED 
notional material has been com- 
ith annual National Letter Writ- 
observed this year October 
n-wide event designed specifically 
paper sales 

boxed correspondence paper will 
Writing Week through their 
the Paper Stationery & Tablet Man- 
ers AS ation, 527 Fifth Ave., New York City. 
‘olor posters are being distributed by manu- 
trade outlets. They are provided 
iny retailer in the country who is a customer 
spo! nanulfacturer 


Postoffices to Help 


Post Office Department will again 
is project to pro- 
and facilities 


and publicize the many services 
through their local post offices 
system. A special four-color 
to some 25,000 United States 


ited 


NATIONAL | 


LEITER “ | 
WRITING 


WEEK 


OCTOBER 15 t¢2! 


F 





ffices, wl will put them on display during 

Letter Writing Week. Post offices will dis- 

ther free literature on letter-writing to its 
during the Week 

; F paper 

in 


to their profit, par- 
National Letter Writing 
to enter the annual window 
open to four classifications 
$660 in prizes will be awarded for 

epartment, stationery, variety 
Rules governing the 
are brief and clear. Any store is required 
lisplay riting paper in a principal window, 
in the display and to send 


can, 
contest which 1s 
ner stores 
an In ster 


advertisin ts will be offered this year to any 
country. These mats, espe- 
Dp move boxed correspondence 
juring Letter Writing Week, will be 
ced on lite! ire that will be mailed to depart- 
itlet as in the past, will be 
each store lich returns the postcard which 
t ional literature 

o promote the use of air mail 
ters, the nation’s major air- 
rough th Transport Association in Wash- 
D. C., ¥ ibute some 6,000 posters during 
and waiting rooms 


_a4 
mats, 


iTé ne! f 


July, 1950 





Carbon Papers 
and Typewriter Ribbons 






In demand by office workers 
who want the best. 


For Volume PROFITS 
Feature WRITE 
WRITE 


INCORPORATED 


420 Lexington Ave 
New York 17, N. ¥ 

















_SALESMEN 
suai 41950 1890) 


Different? — Yes— but 
exactly alike in their 
dependence upon 


BEACH’S 
“COMMON SENSE” 
EXPENSE BOOKS 


to keep track of their 
traveling expenses. 


Beach Publishing Co. 


7338 Woodward Ave. 
Detroit 2, Mich. 



























FREE HAND BINDER! 


A quick selling loose leaf 
holder. When inserting 
and removing forms, in- 
voices, loose papers 
etc., one hand is always 
free. It locks positively 
and secures contents 
against loss and spoil 
age. Thousands in use 
daily. 

Here's a profitable item 
for every dealer. Write 
for descriptive price list 
today. 


FREE HAND 
ss BINDER CO. 
43 Fulton Street, New York, N. Y. 











ROLLING STORE LADDERS 
“A” Type Ladders . Librory Ladders 


For use with Filing Cabi- 7 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 





Made of Oak and Birch. 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





Send for Folder 
and prices. 








Manufactured by 





Straight Side Sty'e 


1. D. COTTERMA 


Library Styte 
4535 N. Ravenswood Ave 
CHICAGO 40 








229 
































MODERN 
BAIL 
OLDER 


UNDERWOOD 
TYPEWRITERS 






Out-dated iper-f lingers 
on oléer Uaderwood 
typewriters 












All width z 
18 laches iaclus: 








Bail in writing position 


(Replaces old paper-fi ’ rods 
Installed in 5 minutes. All eerrioge , lonathe up to 18". 
EVERY UNDERWOOD SHOULD HAVE ONE 
Install Modern Bails and you will sell more typewriters at better prices 


BAILS PRICED LOW—PROFITS GOOD 


WESTERN PATENT ACCESSORIES CO. 


LSO DISTRIBUTED BY AMES SUPPLY COMPANY 


A 
6611 SUNSET BLVD. LOS ANGELES 28, CALIF. 











THE KING 


OF ALL CHAIRS 


America’s most comfort- 
able true posture chair. 
Cast aluminum base 2” 
ball bearing casters, fin- 
ger-tip fully adjustable, 
no tools required; up- 
holstered in finest fabrics 
in all popular colors. For 
prices and literature write 


KING POSTURE CHAIR CO. 
953 So. Raymond Ave. 
Pasadena 2, Calif. 








manufacturers of 


LOOSE LEAF BINDERS 


better than ever at lower prices! 


Loose Leaf for Every Commercial Use 
Only Ten Day Delivery on Special Sizes 


Write for circular 


ACE LOOSE LEAF 


BINDERY CO. 
45 S. WELLS ST., CHICAGO 6 











PITNEY-BOWES HOLDS SALES SESSION 

One hundred and sixty star salesmen and branch 
managers of Pitney-Bowes, Inc., converged on the 
postage meter company’s Walnut Street main plant 
at Stamford, Conn., May 24, coming from nearly 
every state and province in the United States and 
Canada. They are attending a three-day convention at 
Stamford and Plymouth, Mass., and are winners in a 
nationwide sales contest conducted last year and this 
in all 93 of the company’s sales and service offices 
in North America 

“This convention saluting the 1949 sales campaign 
is not only symbolic of the biggest business ever se- 
cured by the Pitney-Bowes sales organization in any 
one year,” said Harry M. Nordberg, vice-president for 
sales and service, “but it also comes at a time when 
1950 sales are running ahead of even the 1949 effort 
by 20 per cent.”’ 

The PB sales leaders were taken on conducted tours 
of the plant and offices, and were feted at a luncheon 
in Vonderlieth Hall where factory workers and sales- 
men exchanged compliments. Frank Bevivino, em- 
ployee co-chairman of the Industrial Relations Council 
represented the workers, and J. J. English, of Newark, 
New Jersey, top sales performer, spoke for the com- 
pany’s sales organization of nearly 500 men 

Joined by 40 PB executives, they boarded a special 
train for Plymouth, Mass., to spend the mornings in 
business sessions and sales clinics and the afternoons 
in sports and recreation 

An awards banquet was held Thursday night, at 
which PB President Walter H. Wheeler delivered the 
principal address 

Officers of the Sales Leaders Club are: J. J. English, 
Newark, president; K. A. Weldon, Toronto, first vice- 
president; H. Blades, Detroit, second vice-president; 
R. M. Emberg, Montreal, treasurer; H. C. Brooke, San 
Antonio, secretary; directors: H. L. Simon, Miami; 
C. M. Chilton, Atlanta; H. M. Stoll, Jr., Denver; W. J 
Shearer, Toronto; B. J. Mayer, Minneapolis; R. J 
Edgar, Toronto; F. D. Harding, Denver; H. A. Smoak 
Charlotte: C. P. Rodger, Oklahoma City, and R. D 
Packham, Toronto 

°— ¢ 


STATIONERS HOLD “BOSSES” NIGHT 
Members of the Stationers’ Guild Club of Toronto 
held a most successful “Bosses Night” recently with 
Frank B. Peppiatt, general sales manager, Dominion 
Motors, Ltd., Toronto, as guest speaker. Mr. Peppiatt 
stressed the fact that every member of a firm’s staff 
from president to switchboard operator and office boy 
was a “salesman” for the company. He said their at- 
titude was of vital importance. 
He pointed out that scientific selling is the orde! 
of the day and that everybody exposed to customers 
will have to be a salesman to some degree.—SJL 


—— eS 





ord 


UXT OCU Reg. U. S. Pat. Off 


Your filing supply specialists 
MANUFACTURERS OF 


PENDAFLEX 


OXFORD FILING SUPPLY CO., INC., Garden City, N. Y. 


. 
—_— Se ee ee 








the hanging folder 
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WANTED 
2 TOP MEN 


Adding Machine Experts 


We will pay substantial salary to men 
with ten years or more of Development 
experience. Factory in southern New Eng- 
land. Address Box GV-53, care Office 
Appliances, Chicago 6. 
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7 
D UR A TEX A GOOD DEAL for the Dealer! 


e FILE FOLDERS 





INDEX CARDS bee: — ors and exclusive fea- EXCLUSIVE 
CARD GUIDES ures, Barrett Adding Machines require 
LETTER FILE GUIDES minimum salesmanship, and under the SALES 


BARRETT EXCLUSIVE SALES AGENCY AGENCY 
FINDIT FILING SYSTEMS PLAN the business you build is YOURS. | MWANE 


with BARKLEY PLASTIC TAB 














Faster ater See and Finding 


C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 
1220 W. Van Buren St. Chicago 7, Illinois 


Beautiful in design and color. Easy and quiet 
in action, suiting the speed of any operator 
DIRECT SUBTRACTION in both Hand-Oper 
ated and Electric Models 

Don't lose business by delay — write today 
for the Barrett Exclusive Agency Plan 


BARRETT ADDING MACHINE DIVISION 
Lanston Monotype Machine Co., 24th and Locust Sts., Philadelphia 3, Pa. 























BETTER CUSTOMER IMPRESSIONS 


WITH Longhorn Carbon | LA 


Top-quality Longhorn carbon brings ff 






modern 
streamlined 


filing by ADVANCE 
No. 105 Letter Size 
Portable File 


greater profit—more repeat sales. 


© WON'T CURL 

° Furnished with one set of our No. 
© LONG WEARING 25 A-Z Best-A-File hanging folders. 
@ CLEAN ERASURES Beautifully finished in hammerloid 


grey. Hinged lid with a chrome 
handle drops back and down out 
of the way. 2"* easy rolling casters. 
Welded set-up construction. 27''H 
x!8""D overall. Individually packed. 
Can be shipped by Parcel Post. 


Write for new AMCO catalog with full information Write for Catalog 


AMERICAN CARBON PAPER MFG, CO. ADVANCE INDUSTRIES 


ENNIS, TEXAS 1900 So. California Ave. Chicago 8, Iii. 


® SHARP IMPRESSIONS 


Find new profit and greater sales 
with the complete AMCO line. 











WHEREVER BAD ODORS EXIST! 
YOU HAVE A LIVE PROSPECT 
For 2 or More! 


“DAWN-AIRE” 


Ulitra-violet FRESH AIR Generator 
1S NEW, AMAZING, DIFFERENT! 
Nature’s Way of Deodorizing and Freshening the Air! 
Vast market already established—-Enormous profit 


possibilities. Dawn-Aire is a low cost, scientific elec- 
trical unit that uses no chemicals, but destroys odors 


CASH REGISTER 
PARTS 





Souttan sate freshe ns the air, kills bacteria and germs; the most 
; T QUALITY PRODUCTS h om try gg ong Fg ay hae gPhone ony Se pd 
von. — stores shops 7 . u “we neo ac a Sas se ous rae ; 
WRITE FOR OUR LAT EST ‘oy Ue -Vaelc anyone b nm and 2 bulb me > ’ fo Ae \ ' al agin 
wants odor nent money-maker rite or iterature etter sti 
vw oan order a sample today. Satisfaction guaranteed 
INTERNATIONAL CASH REGISTER PARTS COMPANY tésie, emok 
nae MIDWEST NATURLITE CO 
iccessors to Chicago ( t F 
2810 W. ADDISON ST. CHICAGO 18, ILL 228 W. Kinzie St. Dept. A-7 Chicago 10, Wl. 











re 
' 


SURE TO SATISFY 


MASTER SPEED KEYS 


Springs instead of rubber 








MARKILO Speed Keys save the operator from 
GELLULO/O PRODUCTS - aE ae Geet Ul bees tdipe. 


Typebars respond faster and easier and type impressions 
come out clearer, sharper and more uniform. 












o eaf envelope ched; card-cases, any . . ° 

eee mane rooney WA oy conan protectors; tag Thousands of sets in use with more being sold every day. 
holders; bill-fold envelopes; stamp containers, etc. Talk, show, and demonstrate these fine quality keys at every 
Made of acetate (flame resistant) transparent . : : 
sitstece. We bald to & cea oaileslar ated opportunity. Get your share of this KEY business. 
Write us for details. Dealer discounts and sample key furnished on request 

268 F Chaun Street 
Markile Company, Mfrs. SPEED KEY CORPORATION 3.{,,c°s"%ee Yon 
1633 S. Recine Ave. Chieage 9, U. S. A 
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No. 876 “THE TYPIST”. Equipped with 2”-thick No. 1275 "THE STENO”™. 3 ’-thick coil spring seat No. 1175 “THE SECRETARY”. Deluxe chair with 
molded foam rubber seat —fully adjustable back fully adjustable backrest and seat height with } thick coil spring seat—fully adjustable 
reat and seat height with Handwheel controls Hand wheel controls — ball-bearing swivel. Tubu backrest and seat height. Finished in new Cus 

lar legs are Royalchrome plated ym-Satin Chrome for distinction and durability 


ball-bearing swivel. ‘Tubular steel; oven-bak« 
enamel finish 





CROSS-SECTION OF ROYAL'S COIL SPRING SEAT 


20 heavy gauge, tem- 
pered steel coil springs 
covered by finest 
cotton padding and 





rubberized hair pad. 











*See them now ... where you see this emblem of your Authorized Royal Dealer... 
or write us for literature and name of Royal Dealer nearest you 


No. 1075, this model in oven-baked enamel finist 


THEY'RE BETTER LOOKING BECAUSE THEY'RE BUILT BETTER 
THEY COST LESS BECAUSE THEY LAST LONGER 


“ATTENTION TO DETAIL” is what our friends 
call it. Attention to comfort, to tailoring, 
to multiple adjustments for the personalized 
needs of the user. The craftsmanship Royal 
has put into 53 years of metal furniture 
making .. . has all gone into this superior 
trio of new ROYALCHROME Posture Chairs. 


ROVALCHROME 
7 






gg yALSTeel 


= ) 

















ROYAL METAL MANUFACTURING COMPANY 3 
175 J NORTH MICHIGAN AVENUE + CHICAGO 1 c 

} 

Michigan City, Indiana New York City Los Angeles Preston, Ontario bh 2 
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Amazing price covers this fine duplicator and 
the following supplies as well: 4 Letter Size 
Stencils, 1 Superpad, '/, Ib. can of Black Ink, 
1 Ink Brush, 1 Bottle of Correction Fivid, 1 
Stylus, 1 Signature Plate and Dustproof Cover. 


An ideal machine for use with colored ink because you apply 
the ink from the outside of the cylinder directly onto the 
Superpad. This inexpensive Superpad consists of an ink pad 
attached to a metal coated backing which is impervious to 
ink. No ink touches the cylinder and the unit can be changed 
in a moment to one inked in a different color without the 
bother of cleaning the cylinder. 


Compact, all-metal construction, perfect registration and 
low cost are just a few of the features you'll like about the 
Model! 24 Lettergraph. Thousands of satisfied users attest to 
its years of excellent performance. Shipping weight 19 Ibs. 


Higher quality Since 1903 


en Seen @ Wm men, 


o.) — Me By 





* Plus Federal 
Excise Tax 





CHICAGO, 


24 OR MORE COPIES 
per minute — ideal for 
short runs — "big 
machine” quality. 


OUTSIDE BRUSH- 
INKED mokes Model 
24 ready for use in a 
flash—no muss or fuss. 


CHANGEABLE 
SUPERPAD 
is @ boon to users of 
colored inks. Eosy to 
ink — easy to clean. 


ee ee 








| en coi half 





FOLDO 
SILK 


dU, 4 
%e *ehwo00 Conrot tt ue 


with UNDERWOOD CORPORATION’S new silk ribbon 


In addition to giving you twice the life 





with half the trouble . 


This fine new Underwood Corporation 
Manifoldo Silk Ribbon gives you other 





important advantages. 


SHARPER, CLEANER IMPRESSIONS 


The unusually thin and fine silk fabric used 
in Silver Box Manifoldo measures only .003 
of an inch in thickness. The resulting thin 
barrier between type bar and paper gives 
you a much sharper impression. Every char- 
acter stands out crisp and clear on the paper 

an important factor to stenographer 


and executive alike. 


IMPROVED MANIFOLD CARBONS 


Because the original impression is clearer 

. so is the carbon copy. This means you 
can get more and better looking carbons 
with this improved ribbon . . . saving in 


work and worry for your stenographic staff. 


: 


Underwood Corporatio 





GREATER ECONOMY 


The extreme sheerness of the fabric used 
in Silver Box Manifoldo Silk Ribbons per- 
mits a full 18 yards to be wound on the 
spool without overcrowding. The waste at 
the end of the ribbon is reduced to a 


minimum. 


These advantages plus the outstanding 
durability achieved by the combination of 
fine silk and a new, improved ink . . . plus 
the greater convenience of fewer ribbon 
changes mean that the New Underwood 
Corporation Silver Box Manifoldo Silk 
Ribbon is your best buy in a typewriter 


ribbon. 


you, write: 


If your local dealer can’t supply 


One Park Avenue 
Pose: York 16, N. Y. 





